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A Burroughs 


The big Burroughs line needed only a low- 
priced machine for rapid calculations to make 
it complete enough to cover any figure work 
any one could demand in any line of business. 

So we built one—perfected it a vear ago. 
But our output was taken so fast that this is the 
first public announcement we have dared make 
concerning this little marv mene mpIenCuNtng. 

It isa high-speed, key-driven machine which 
eliminates fully 85°6 of the time and cost of 
ordinary figure work. In all operations of ad- 
dition (decimals, whole numbers or fractions), 
subtraction, multiplication and division, or for 
figuring discounts, computing interest, check- 
ing invoices, inventories, etc., summarizing 
or any of the dozens of office cal- 
it is indispensable where 


time tickets, 
culating operations, 
speed is a factor. 
This calculator we are offering at $150 in the 
United States. It has ten columns capacity— 
compare this with others, It has many exc/u- 
sive mechanical features, including the easy 


Bur fo ushs Addi 


Detroit, Michigan 
n-listing calculating machines; visible printing machines—s 
ns of features $150 to $950, easy payments if desired 


39 Burroughs Block 
f adding and listing machine listingandn 


Makers 
different models in 492 mobinal 








{ 





culator at 50 | 


working ‘‘clearing handle.’’ The Burroughs 
governor makes it proof against damage from 
*‘jerks.”’ Its light weight is a big feature 

A typically st ighs product—built in the 
Burroughs plant, by Burroughs men, with 
Burroughs mechanical perfection in it, and the 
Burroughs reputation and guarantee behind it. 
No wonder, then, that so many concerns, big 


and little, are equipping with the Burroug rhis 


Calculator. For instance: 

The Westinghouse Interests John Wanamaker 
Wells Fargo Express Co. Pennsylvania Railway 
Montgomery Ward & Co. Butler Bros. 
Carnegie Stee! Company Curtis Publishing Co 
Simmons Hardware Co, Packard Motor Car Co. 


and hundreds of others—large and small. 


May we send one of our experts to talk over 
your figure problems—without any obligation 
whatsoever? By all means write for a copy of 
ed | Better Dav’s Profits,”’ ** Cost keeping 
Short Cuts,’? and other famous Burroughs 
Books on modern business economies 


ng Machine © 


76 Cannon St., London, E.C., England 
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“Once a RAMER Dealer 
Always a RAMER Dealer” 





Insure Your Profits 


by making them permanent in a line of Re-Manufactured Typewriters whose 
efficiency is the product of verified experience and standardized service. 
There is just one such line, as every RAMER dealer will tell you, 
and the steady, year-by-year purchases of thousands of convinced 
RAMER dealers is the most telling advertisement to the 
Quality for which our trademark is asynonym. To hold 
and strengthen our grip on this great good will pull- 
ing power with thetrade itself, this organization 
has not stood still foraday. A larger and 
more varied stock, prompter and better 
service and a farther reaching sys- 
tem of satisfying your de- 
mands than every before 
are ours today. 
Write and let 
us prove it. 


THE PLEDGE OF QUALITY 





e 314-316 Broad » NEW YORK CITY 
Wholesale Ty pewriter Co., LONDON OFFICE: 136-187 Long Acre, W. C. 
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Pioneers and originators of everything worth while in Tension Envelopes, 
Clasp Envelopes, Mailing Boxes, Document, Expanding and Filing Envelopes 


Send for descriptive catalogue, samples and discounts. 


THE TENSION ENVELOPE COMPANY 


FACTORY: SALESROOM: 


BUSH TERMINAL No. 296 BROADWAY, NEW YORK 


SELLING AGENTS IN ALL PRINC#PAL CITIES 
































We manufacture 


Roll and Flat-Top 
Office Desks, 
Standing Desks, 


Typewriter Desks, 
Office Tables. 


A FULL LINE OF 


——- 


DBF Gp Shs Palin -iap 


Sanitary Desks 





WRITE FOR CATALOG 


J. EF. DIETZ &}& COMPANY 


309 West Third Street, Cincinnati, O., U. S. A. 
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equipment and “_v 


This is just the Pil between the 
Remington salesman. and the other salesman. 


Ligh 
Aap ei 


The Greatest: ‘Teganietion in ‘the Typewriter 
World, the Most, Exch Bie ics Resources, 





Remin g ton 
Typewriter . 





Remington Typewriter Company 


(Incorporated) 
New York and Everywhere 
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You Want Quality 
You Need Price 
We Offer BOTH 





Complete 
Catalog to 
Dealers 


No. 287 


No. 283-B 


Murphy Office Chairs combine Design, Construction, Finish and Price. 
We carry a complete stock at all times, ready for shipment, which includes : 


OFFICE DESK CHAIRS 
TYPEWRITER CHAIRS 
HIGH DESK REVOLVING CHAIRS 
HIGH AND LOW DESK STOOLS 


J\urphy (Bair @: 


Detroit, Michigan 





Chicago Salesroom, 1326 Michigan Avenue 
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Wisdom Selects It 

for Absolute 

Dependability 
and Speed 





ine You Will Eventually Buy”’ 


te 





ee SNDERWOOD TYPEWRITER CO. 


(INCORPORATED) 


Underwood Building New York City 
Branches in all Principal Cities 
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More 
Problems 


2—2=7 |) 
2-|-2=7 says Thomas W. Lawson 


2--2=7 


Suppose the above be reduced to words. 
Does it hold true and do figures lie? Let’s 
ponder. 


Quality—Energy=Nothing 
Quality+Energy=Profit 
Quality—Energy=—Loss 





Quality=“Retyco” Rebuilts 
Energy=Personal Application 
Results=Your Profits 


“Retycos Can’t Be Beat 


that’s certain. Every dealer who handles 
them, makes money, is happy and has a 
GOING business. WHY NOT YOU? 


On the press right now—a booklet—some- 
thing new—it’s a help to YOU. It’s yours 
for the asking. 


New price list also on the press. You'll be 
interested. Write for it. 


We operate the largest factory West of’ 
New York. It’s right ‘“‘up to the minute,” 
so are ‘““RETYCOS.”’ The machines that 
stay sold. 

‘“‘A man will pay more if he gets more.”’ 


‘“‘Let’s get acquainted.”’ 


Rebuilt Typewriter Co. 
Geo. A. Baldwin, President 


417 So. Dearborn St., Chicago 





NEW YORK OFFICE 
Brunswick Building, 225 Fifth Ave. 
F) CHICAGO OFFICE 
& 100-108 South Michigan Avenue 





HIGH CLASS 


BUSINESS STATIONERY 





Berkshire Typewriter Papers have been be- 


fore the public for over twenty-two years with 
ever increasing success. Every variety of finish, 
texture, strength, thickness or size required by the 
professional or business world is represented, and 


each variety the best of its kind. 





The unusual facilities for manufacture and 


the large stocks of over a thousand numbers of 
typewriter papers and manuscript covers constantly 
on hand make it possible to ship all orders without 
delay. Included in the line are a variety of the 
celebrated Old Berkshire Mills and Crane & Co's. 
bond papers. Sample books on application. 


EATON, CRANE & PIKE COMPANY 


PITTSFIELD, MASS. 





- BOSTON OFFICE: 387 Washington St. 


ke 


DENVER OFFICE: 634 16th Street 
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Does The Work Of Thirty 


The type of the Hammond Typewriter is inter- oe changeable, a change from one style or language to 
another is made in fen seconds. The Hammond has all the up-to-date features that make a modern 
writing machine, such as Two Color Ribbons, Back Spacer, Marginal and Line Locks, etc., and also perfect and permanent 
fm «alignment. When buying the Hammond you buy many machines in one. 

‘* DON’T “wonder if it’s so" BUT “let us prove it” 


Send fora catalog and particulars today 


% % THE HAMMOND TYPEWRITER COo., Factory and General Offices: 69th to 70th Street and East River, NEW YORK 


ge Branches or Dealers in all the principal cities of the world. 
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It Costs You More 


than the profit in a small safe if you lose a customer on 
account of dissatisfaction which many of the cheap safes 
are responsible for. 


It Costs You Less 


to handle the VICTOR fire-proof safes because the margin 
of profit is greater, dependence can be placed in every 
safe and they win trade and prestige for the dealer. 


It Costs You Nothing 
to investigate our proposition. 
JUST WRITE AND ASK FOR ‘CATALOGUE 8” 


The Victor Safe & Lock Co. 


CINCINNATI, OHIO 
Highest Award Grand Prize and Gold Medal, World’s Fair, St. Louis, 1904 
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No Hooks No Strings “> No Rubbers 


Adjustable Nothing to Tie = = Expansive 


THE CLOSING DEVICE IS IN OUT OF THE WAY— 
PERFECTLY SMOOTH ON ALL SIDES WHEN CLOSED 


THE SMEAD MANUFACTURING COMPANY, c™ Hastings, Minnesota, U. S. A. 















George H. Newton, Manager 


Formerly of 


FIFTH AVENUE HOTEL, New Yor 


FIFTH AVENUE N Y 
and 28th STREET ew or kk 
ONE OF THE MOST BEAUTIFULLY APPOINTED HOTELS IN NEW YORK 


-600 Rooms - $$ 


Every bedroom equipped with bath and shower. All Modern Conveniences. Cuisine Unex- 
celled. Prices Unequalled. In the Center of Shopping and Theatre District. 
Elevated and Subway Station One Block Distant. 


ROOM AND BATH, One Person - - - - $2.00 and Up 
ROOM AND BATH, Two Persons - - - - $3.00 and Up 
PARLOR, BEDROOM AND BATH - - - - $5.00 and Up 
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We 
Guarantee 


That the Royal Standard Typewrite: 
is made of the highest grade ma- 
terials obtainable and by the 






The Model 5 


The latest development 
in typewriters — has Two- 
color Ribbon, Tabulator, Back 
Spacer; also Hinged Paper 
Fingers, Tilting Paper Table, 
Roller-bearing Escabement, 
Dust Shields, and other de- 
sirable improvements to be 
found only in the 


Royal 


rT > ae 
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The Royal Typewriter 
Endorsed by “Big Business” 


Many of the largest and most exacting concerns in America 
have adopted the Royal as their standard typewriter equipment. 

They began by trying one machine; they now use hundreds. 
They could afford any typewriter; they use the Royal because 
they have proved that for efficiency, combined with economy, 
the Royal stands without equal among all typewriters. 

Let this truth sink deep. It emphasizes why you owe 
it to yourself and your firm to get the facts concerning the 
Royal. Here are a few of them: 

Fact 1—The Royal is the only typewriter in the world that does 
special classes of billing and accounting work without special 
attachments. ‘ 

Fact 2—The Royal has every desirable feature and improvement to be 
found in any typewriter, with several features exclusively Royal. 

Fact 3—The Royal has established a new standard of typewriter 
endurance. We have yet to learn of a single Royal wearing out 
in reasonable service. 

Fact 4—There are fewer Royal repairmen today, per thousand 
machines in use, than for any other typewriter. 


Fact 5—When you buy a Royal, you deal with a world-wide organ- 
ization, with unlimited resources to back up its machine. 





There are many other facts you ought to know about this 
marvel among typewriters. They are interestingly told in 


“The Royal Book’’—write for it! 








Principal European Office: 
75-A Queen Victoria St., London 


Royal Typewriter Company 
Royal Typewriter Building, 364 Broadway, New York 
Branch Offices and Agencies in All Parts of the World 
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The Hub of the Wheel 


OF THE TYPEWRITER INDUSTRY 





Typewriters at Wholesale Only 





NO11933039 


General Rebuilt Typewriters 


EVERY SPOKE SPEAKS 


MACHINERY; The machinery necessary for drilling, punch 


+ 


ing, turning, cutting, polishing, etc., not 





available in small operations but necessarily employed by us in whole- 

sale operations. 

TOOLS; The equipment of tools for each and every operation 
$ , 

peculiarly adapted to the various makes of typewriters 

and essential for the best results and possible only to those handling all 





makes as ourselves. 


ARTISTS; The fine art work essential to appearance in enamel- 


ing, striping, decoration, varnishing and finishing 





of frames is employed and would be impossible in a smaller plant. 


SKILL; With a specialist for each machine, the assurance of the 
. 

mee = most skillful treatment of each individual typewriter is 

positive and unfailing and guesswork methods impossible or unnecessary, 


MECHANICS: Centralization of the most experienced 


skilled workmen in one plant with attention 





concentrated on their specialty—possible only in large operation 


METHODS; The employment of all modern methods and 


systems of the manufacturer for the betterment 





of work and the improvement of the typewriter is available in our large 
plant. With a resulting cheaper and yet superior product compared t 

‘ . . ” ° 1 | 
‘Repair Shop” output, merit, appearance and saleability are combined 


PARTS: New parts for all makes of typewriters carried in b 1 


insure avoidance of neglect and defective part 





replaced with new 


SCIENCE; We have a combined accumulated experience in our 


executive and rebuilding corps of mechanicians of 





more than three hundred years as the basis of scientific knowled 


which is applied in producing the best in results. 


GENERAL TYPEWRITER EXCHANGE, INC. 


W. H. BEARDSLEY, General Manager 





Brooklyn, New York 





70 Washington Street 

















“Service is the Key-Note of Every Multigraph Sale” 


MULITGRAPH SERVILE 











ne of the monthly bulletins, eacl 
lealing m prchensively with a spe 
1 ub) 7€¢ Arranged to preserve in 
é ad ' bined er. 
° 


Oassist Multigraph users with their problems 
in advertising, selling, and business sys- 
tems—all without charge—a Service Depart- 
ment was established a few months ago. The 
idea was revolutionary, but it has proved a huge 
success. It has been of real help to hundreds 
of concerns—big and little. 
This new service should not Monthly Bulletins—In_ loose-leaf 


form, to fit a standard binder, each 


4 


treats exhaustively of an important sub- 


1 


be confused with the mechanical 


service that has always be N ject. House-Organs, Imprinting and 

rendered through the sixt yY  Form-Letters have been discussed, and 

branch offices. It is a business- other subjects are in preparation. 

efficiency SeTV ic e _ a eS awe LV : 4 ; 

back of the Multi 9 } ' Preparing Copy oy" Service De- 
« at i€ rt u 1 é ip l itself partment preps ures ‘*¢ ’ for form- let- 


te rs, b lotters, suiiien Cc a, post-cards, 
announcements, enclosures. It offers 
suggestions for copy and layout of book- 
lets and house-organs. 


It deals with the brain-work that 
the machine translates into typewriting 
or printing. 

It furnishes an advertising-agency 
service to small business-houses, and a 


: Composition and Electrotyping— 
real advisory service to large ones P poe 


When users cannot conveniently secure 


without charge, simply to help Multi- year 
> I 7“ , ; such service locally, the Service Depart- 

graph users to get greater dividends a aay ae Tee why : ; 
> ment has type set and electrotypes 
out of their investment. , sees tsa] . 

es made, billing at actual cost. 

That this service is of real value is 
proved by le ge oe receive trom con- Cutsand Decorations—By arrange- 
qeres ang 1. “ for —_o this ment with one of the largest stock-cut 
from ¢ parwaniy—“heagia Marble & Milling houses _ the country, attractive adver- 
Co., Canton, Ga.: “The letter written tising designs for one or two colors, 
by you to secure ni W agents has been re: idy for the Multigraph, can be fur- 
very successful. We mailed 5,000 of nished at small cost. A large catalog 


these letters throughout the Southern js free to every use 
States and have received to date some 


350 agency contracts. A former letter Criticism—Form-letters and adver- 
mailed to about 8,000 dealers in the tising literature are given constructive 
same territory secured about 150 criticism, with suggestions for improve- 
agency contracts. ment 

So when you buy a Multigraph you 
get much more than a machine for the Business Suggestions — Advice on 
production of typewriting in multiple,  efficiency-systems,.cost and accounting- 
or doing real printer’s printing at asav- systems, salee-NANAgeHIe, hiring men 
ing of 25% to 75%. These are im factory-problems, advertising-cam- 
portant; but coupled with them is th paigns, selling-prices, etc., is prepared 
free business-efficiency service that 1 with the aid of a comprehensive business 
often worth more than the cost of the library and by consultation with leaders 
equipment . In Many line 

You CAN'T Prep a wp pe tig 4 uniess pont need it 

We'll t lad t ph Service will continually help 
you to realize upot stment 

Investigate the Multigraph Service la G t ich w 1 st branch office, or write 
us direct, on your business stationery, for interesting infor tion abou 1e Multigraph and our 
folding and s¢ ing tT hines. Use the ut 


THE AMERICAN MULTIGRAPH SALES CO. 


EXECUTIVE OFFICES 
1830 East Fortieth Street Cleveland 
Branches in Sixty Cities — Look in your Telephone Directory 
European Representatives: 
The International Multigraph Company, 59 Holborn Viaduct, London, England; 
Berlin, W-8 Krausenstr. 70 Ecke Friedrichstr. 
Paris, 24 Boulevard des Capucines. 








ware TALES COMPANY 





g 


Detailed reports are made on busi- 
ness problems of Multigraph users. 
These are as thorough and helpful 
as we can make them, 





What Uses Are You 
Most Interested In? 


Check them on this slip and 
enclose it with your request for 
information, written on your busi- 
ness stationery. We'll show you 
what others are doing. 


AMERICAN MULTIGRAPH 
SALES CO. 


1830 E. Fortieth St., Cleveland 
Printing: 

~_ | Booklets 

|Folders 

a | En velope-Stuffers 

| House-O: an 

~—) Dealers’ Imprints 

|Label Imprints 
~_|System-Forms 

~_\Letter- Heads 

~~ | Bill- Heads and Statements 
Receipts, Checks, etc. 

~~ Envelopes 


Typewriting: 
|Circular Letters 
ial ooklets 
—— En velope-Stuffers 
| Price-lists 

all eports 

| ~_|Not ieee 

| Bulletins to Employees 

__' Inside System-Forms 


| asus 











— —_— «Senne a 


“Service is the Key-Note of Every Multigraph Sale” 
~~ = «MOET eee a ee TE, 
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See me at the New York Business Show—Space 52-53 








am the only machine that typewrites and 
does its own computing—all of it—and 
automatically prints and accumulates results 


Addition, subtraction, multipli- Merely a standard keyboard 


cation and division (in four with two rows of “calculating” 
columns). Each in the most keys. Light in touch, rapid in 
direct, simple and logical way. action, and rugged in construction. 


save time, money—or both, and errors in “copying” and 
calculation. | am faster than “‘copying”’ and eliminate 
‘“extenders,”’ ““checkers”—-or both. My users say—‘“‘Pays 


for itself each year.” 


am the Moon-Hopkins—‘ The Machine that Thinks.”’ 


(See my half cent key that “pays for the machine.”) 


Main Office and Factory 
2235 O'Fallon Street 
St. Louis, Mo. 


NEW YORK CLEVELAND BOSTON CINCINNATI CHICAGO 
350 Broadway Rose Building Oliver Building Lincoln Inn, Court Building 29 South La Salle Street 
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A SELF OPERATING 
TYPEWRITER 


This machine will write as 
many letters each day as can 
be written by SIX competent 
stenographers. 








Each letter is actually typewritten for 
each character is printed by impact 
against the platen just as in the oper- 
ation of an ordinary typewriter. 


Every letter is an original, addressed 
to a different firm or individual. 


It produces the genuine typewritten 
letter at much less cost than the imi- 
tation or process letter can be pro- 
duced. 


As many changes, such as names, 
prices, discounts, paragraphs, etc., can 
be made automatically in the body of 
each letter as desired. 


It demands practically no supervision. 


It performs all the functions of a manu- 
ally operated typewriter—each type- 
bar being actuated separately as if 
struck by the finger. 


It writes in two colors. 


It writes the kind of letters that get 
past the “waste-basket”—the kind of 
letters that bring the replies. 


It costs but FIFTEEN cents per day 


to operate. 


We will be glad to send descriptive 
booklet on request. 





The National Automatic Typewriter Co. 


Cincinnati, Ohio, U. S. A. 


NOTE—We still have some desirable territory open and will be glad to hear from first-class 
specialty salesmen and dealers in office appliances. 
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Beware 
of Imitations 
All ‘‘Amfils’’ Are 
Stamped 

















The Most Convincing Evidence 








may 
of the superiority of the 


Amfil XXX Non-Hardening Blue Platen 


is the attempt at imitation by every other manufacturer 


The best thing ever said of 


Amfil XXX Non-Hardening Blue some 


is the statement of every imitator that 


The Amfil XXX Non-Hardening Blue 


their product is “‘just as good ¢ mfil 
Platen is the very best platen made. 
The ‘‘Amfil Speciai”’ is the best low priced platen on the market. 


These platens are sold on their merits and prove every claim we make for them. 





AMFIL SERVICE CAN BE MADE 
AN ASSET IN YOUR BUSINESS 


The Ames & Filstead Co. 


Producers of Better Platens for Typewriters 
CHICAGO NEW YORK BOSTON SAN FRANCISCO 
508 S. Dearborn Street 314 Broadway 161 Devonshire Street 58 2nd Street 1649 Champa Street 


St. Louis Distributing Office: Union Typewriter Exchange, 821 Chestnut Street 
Special Representatives for Great Britian: Thrale & Beaumont, Kingsway House, W. C. London 





DENVER 














prospect’s attention every time 
they bring back the orders. 
will save you time, money, stationery 


printed letters printed side up. 


ience. The ribbon reverses automatically 


The Lettergraph 
We equip this m 


For Better Letters Use The Green) = 
a Lettergraphed letter nails the 


The neat, attractive, personal look of ¢ 
-Lettergraphed letters compel action 
{| Aside from getting more business, the Lettergraph 


It prints on both forward and backward movement of the carriage 
This saves time and energy and is a 


different speeds—this insures better work and reduces ribbon expense. 
Lettergraph alone with hand composition outfit, 


For Quicker Letters Use The 


achine with a special at 
of two persons operating it at the same time. One can “set 


up” while the other distributes—this solves the ‘enough type’’ problem. Type set in brass line-hold¢ 

and locked in. It cannot be pied. Lines and paragraphs changed without shifting the balance of tl 

letter. Requires only two motions to secure a character. Other machines take three 

In the Lettergraph Typesetter it is easy t t two full lines a minute. { Distributing operation goes as fast f 

up. [he slow, monotonous work of spelling bac pee is eliminated. All type submitted to the san umount of wea 
[ypesetter « po so that composi ng and distri ing can be done at the same time, $125.00 Typeset ter with 

double service attachments, $100.00 Stand extra, $15. 00 “| The workmanshi; I ett 


[Typesetter is guar ont 
factory work. Write 







te oa war. OFF 


and patience. 


and delivers the 
great conven- 
and can be made to travel at four 
Price of 
- with stand, $140.00 


_ 









Lettergraph 
/ in operation —a 
letter on both for- 
ward and back- 


ward movement. 


$125.00 


Typesetter 





te. 44 ear of" 
Typesetter is fast, sure, safe and convenient 
tachment that permit 


‘ ergraph ar d Lettergrs 
eed to be of the best and each machine guaranteed to be fr f mperfect material and to do sat 


for catalogue No. 21. 





Live Representatives Wanted— 


The Lettergraph and Typesetter is conceded by all that 
see it as being the most efficient duplicate letter machine 








on the market—a fine proposition for a REAL salesman, a man whois big enough to manage, organize and sell. 
We want only big men and our proposition is so good that it will interest the best salesmen in the country. 
Write us. Foreign representatives also wanted. 


The National Lettergraph Co., Baltimore, Md., U.S. A. 
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The Bookkeeping Machine 


The Bookkeeping Machine does the work twice as fast as it can be done 


by hand. . 
The Bookkeeping Machine does better work than can be done by hand. 


The Bookkeeping Machine extends the balance on each account after every 
posting, instead of the old-fashioned hand way of computing balances at the end 


of the month. 


The Bookkeeping Machine proves the accuracy of the work, at one operation 
as it goes along, and provides a Proven (trial) Balance daily, while the best hand 
bookkeeper must hunt for mistakes at the end of the month unless he does a lot 
of useless checking over good work all month long. 





The Bookkeeping Machine produces 
machine written records—uniform, distinct, 


legible and indelible. 


The Bookkeeping Machine eliminates 
brain fag, worry and overwork in the ac- 
counting department and “the man in 
charge’ gets “the figures” promptly. 


The Bookkeeping Machine’ delivers 
promptly the results that are wanted from 
every accounting department. 











* Qualified to do 
the work, and 
makes good. 





You ought to know about this simple 
machine that produces marvelous results. 
Send your name and address for particulars 
and a copy of that new illustrated magazine, 
Bookkeeping Today. 


Elliott-Fisher Company 


112 Cedar Street Harrisburg, Pa. 
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Dorn Vertical Divisions 


A New Proposition 
fortheDealers 












ANNOUNCEMENT 
37 Years Experience 











H E Van Dorn Iron Works Company was founded by 
a, President, J. H. Van Dorn, in 1875, whose ambition 
was to produce only the best of each article which he manufactured 
for the market. Note the reputation for Van Dorn Jails, Van Dorn Fences, 
Van Dorn Hangers, Van Dorn Structural Steel, and Van Dorn Ornamental 
Iron, which are known throughout the world as the best of their kind. 





We have deferred entering into the manufacture of stock Metal Furniture until we could 
produce a better line of stock metal furniture which would compare in all respects to the 
contract furniture on which we have built our reputation. We have thoroughly canvassed 
the field, selected the best selling cabinets on the market, and, building them properly, we 


now have a proposition to submit to agents and dealers which will be-interesting. 
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(o""tn pert. 


of Steel Stock Sections 


















20 Years Experience 
In Metal Furniture 





industry 20 years ago, not spontaneously but by a 
process of evolution, developed a METALLIC FUR- 
NITURE DEPARTMENT which, today, has the Van Dorn reputation 
behind it; has its own complete organization, both selling and production, 
buildings, tools, equipments, and employs only men skilled and trained to 
the manufacture of Metal Furniture. Hitherto the efforts of this Department have been 
devoted exclusively to contract work and we have built and installed some of the largest metal 


Winks Company branched into the Metal Furniture 










furniture contracts in the world. For example: 


Minnesota State Capitol Bldg., St. Paul, Minn. Larkin Company, Buffalo, 
N. Y.- Cook Co. Court House and City Hall, Chicago, Ill. Shelby Co. Court 
House, Memphis, Tenn. Hartford Fire Insurance Co., Hartford, Conn. 
Kings Co. Hall of Records, Brooklyn, N. Y. 


Every contract of which was designed and built under 
prominent architects. 
We want reliable dealers to handle these vertical 
divisions in every locality. Our specialities include 
Permutable Steel Desks (the only desk, steel or wood, 
with interchangeable pedestal and roll top interiors), 
Simplex Steel Shelving and Metal Lockers. 
Send for Section A of Catalog and Agency Proposition. 
All applications will receive careful attention. 


Address communications to 


The Van Dorn Iron Works Company 


METALLIC FURNITURE DEPARTMENT 


2685 Ewald Road, Cleveland, Ohio 
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Better Stenographic Service 


Did you ever notice that your stenographer 


€9 Monarch 
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does better work early in the day than she does 
toward night? 


This is probably the reason: At the tip of 


each finger, close to the surface, is a sensitive 
nerve terminal. 


Now, the constant pounding that is necessary 


daily “3 o’clock fatigue”’ by taking advantage of the 


Lig ht 


Mon arches Touch 


The Monarch has an exclusive type bar construction, which responds to the slight- 
est pressure of the fingers and makes possible a maximum degree_of efficiency. 


4 


a Se ee i = ee Ae a A ly lo lll AE <M ly ly St lll lea Mts hte Betis lly ily lly lly TY he 


FINE ROTARY CHAIRS with NEW HIGH-GRADE IRONS 





The new M. & S. Feature 


A Chair Iron as good and lasting as the chair itself 


—this is the new feature offered in M. & S. Chairs—a 
feature never before obtained in high grade designs. 
The new M. & S. Iron operates easily—silently. It is 
strong and rigid. 
Increase Your Sales 

You can double your sales on Rotary Chairs by offering this new 
iron. A demonstration of its smooth and silent operation is 
convincing. It is an immense advantage in competing for office 
contracts. This iron can only be obtained on Marble & 
Shattuck Chairs, and with the greater sales possibilities which it 
provides, combined with the beautiful designs and strong 
construction of M. & S$. Chairs, it furnishes talking points superior 
to those of any other line. 


Write for this Booklet 


We have issued a booklet called **A Revolution in Chair Trons’’ which ex- 
plains more fully the advantages of this new tilting mechanism. It will be 
sent upon request. The complete line of Marble & Shattuck patterns is 
shown in our large catalog. 


Chicago Office, 304 South Wabash Avenue New York Office, 815 Marbridge Building 


the MARBLE & SHATTUCK CHAIR CO. Cleveland’, O. 
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to get action from the stiff, heavy keys of the ordinary 


typewriter soon tires her out. You can overcome this 























For Your Convenience 


we are operating three ffully equipped, up-to-date fac- 
tories. It does not matter where fyou are located, we 


ae 


can furnish you with 


American Factory Rebuilts 


without delay. For dealers in the East we have our 
factory in Newark; for thosefin the middle west we 
have our factory in Chicago, and for those in the Far 
West our new factory in Los Angeles is in full opera- 
tion. Send your orders to our nearest factory and the 
machines will be delivered in record time. And no 
other concern in the business can give you the service 
we are giving every day. Think what this means. 
Prompt deliveries and the best service obtainable. 


About Platens 


Our three platen departments are always busy, but 
their capacity is almost unlimited. Platens are re- 
covered and returned within 24 hours from the time 















they are received. 
















Chicago Salesroom, 437 South Dearborn Street. 
Los Angeles Salesroom, 641 Santa Fe Avenue 
PLATEN DEPARTMENTS 


369 Mulberry Street, 641 Santa Fe Avenue 501 Plymouth Court, 
Newark, New Jersey. Los Angeles Chicago, Illinois. 






 Witing Machine 
CGimpany. 


345-347 Broadway NEW YORK, N-Y. 
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The hinged section 
of Byron Weston 
Ledger is sized and 
calendered on both 
sides aad can be 
written on, ruled 
and erased as easily 
as rest of sheet. 





Byron Westen 
Hinged Ledger does 
mot tear, as the 
surface of the paper 
is pot cracked to 
obtain the hinge and 
the full strength of 
the sheet is at the 
binder holes. , 


Recommend Permanent Record Paper 





For Loose Leaf Work 


Records are no more enduring than the paper on which they are written: 


Commercial records like those of counties, must be lasting. To enter 
vital statistics on paper of varying quality is to invite disaster. Locks and 
bolts and fireproofing cannot give permanency to poor paper. Only finest 


quality linen will stand the test of time. 

Byron Weston Linen Record Paper tests higher than the Government 
Standard. City and county courts and governments, great corporations and 
leading banks everywhere use the Byron Weston product because of its won- 
derful lasting virtues, fastness of color and absolute uniformity of quality 


and cutting. 


Send for our Sample Book U and sheet of our patented hinge paper with directions for ordering. 


Byron Weston Linen Record paper has now been adapted to Loose Leaf 
Systems by means of a patented flexible hinge, 
sheet while it is forming, 

Tests have demonstrated that the hinged section of Byron Weston Record 
is actually more durable than the strongest part of most loose leaf paper, yet 
so flexible is it that the leaves roll back perfectly at binder, providing a flat, 
smooth surface that does not bulge at margin, Its great strength prevents 
tearing out, cracking or curling at the edges. 


A postal brings it 


BYRON WESTON COMPANY, DALTON, MASS. 


ESTABLISHED 1864 


‘THE PAPER VALLEY OF THE BERKSHIRES’’ 


which is processed into the 
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ESTABLISHED 


OCS 


[rrHodRAPHED STOCK CERTIFICATES 











Buvery 








[prnoceapne CAL NDAR 


GOES Linaenanntne co. CHICAGO 


Goes 








OUR LINE CONSISTS OF 


SEND FOR CATALOGUE AND PRICES 
JANUARY FLAPS NOW READY 


61%" & CLARK STREETS 


WE LITHOGRAPH FOR THE TRADE: Address Dept » 


 STATIONER ano PRINTER 
should have them. 


Paps-1912 


72 STYLES anv SIZES in ORIGINAL ano ARTISTIC DESIGNS 


i879 


SAMPLES AND 
RICES ON 





“° BOND BLANKS - 


The Finest andMast (ompleteline te Market 


ORIGINATORS 
«wo PRODUCERS OF 


THE BLANKS 
OF QUALITY 


APPPLICATION~ 
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Your Own 


ye-bele Ke) a Or-Va ley ste-tite| 
Ribbons Will Bring 
You Most Profits 











Keep your customers with you. The 
big money in any business comes through 
re-orders, 


If you establish a brand of your own, 
your store is the only place where that 
particular brand can be bought. If the 
article is really good, you've got the trade 
cinched—they can’t get it at Smith’s or 
Johnson’s place across the street. 


See the point? 


The Newton-Rotherick Mfg. Co., 











Of course, we like to sell our own well-known Bull 
Frog brand of carbon paper, but we realize the advan- 
tage to you in having your own brand and Iabels. 


We'll supply this popular carbon under your own 
label, and furnish the labels without cost: Bull Frog 
Carbon is made better, lasts longer and gives clearer 
impressions than any carbon paper at the price. 


The wax used in our carbon paper costs 90c a pound. 
Most makers use a 25c product. The tough, tensile 
paper in our product costs 4c a pound more. It means 
50 to 75 more impressions per sheet. 


Better write us about it today. We'll show you 
how to make more money and 
build a bigger business without 
investing more than you’re doing 
right now. We also want live 
dealers where we are not repre- 
sented on our regular lines. Send 
the letter off today. 





This label appears on every genu- 
ine box of Bull Frog Carbon paper. 
It stands for UNVARYING quality. 


000 South Clinton Street, Chicago ‘o 















'T your SELLING EXPENSE 


is largely reduced when you handle the goods the 
customer will naturally want 











nominal addition to the regular price. 








Taper Cone Safety Lock— 


peculiar to this line—can be instantly placed on any “‘New Cincinnati’ ledger at a merely 


And we supply all styles of binders and metals to the trade 


THE TENACITY MFG. CO., INC., Reading Station, Cincinnati, Ohio 





Tenacity’s “New Cincinnati” 
ledger is such a device. It is constructed with 
an intelligent regard to the requirements of 
both the dealer and the user. 


Deeply Threaded Main Rod 


provides a guaranty against “stripping.” 


Hinge Lugs or Eyelets formed in. 
the Solid Steel Sides 


provide a positive guaranty that hinges will 
never pull loose as in some other types. 


May be had on endlock transfers also when desired. 
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A Result Improving Service 


The JEAN gmriae cys 


Pressure Handle 








Makes the Letter Book System of 
preserving correspondence records 


























































one of the most convenient and time — S) 
Top of bath { & os i 2) 
saving factors in conducting the Cover — Hee ae = 
modern business office. Cloths —| 4] § ; 
False hottom~y) ee Plug 
7 Surplus water - 


















Its efficiency will be proven upon its first 
time in use. 


Y t fn , 44, From three to eight dozen cloths can be 
y [——— te Me mi, prepared in two minutes, in perfect con- 
Y/ ai J ‘i dition for instant use. 





MACHINE 
CLOSED 


The most effective form of copying bath 
and press combined ever devised. 

Hundreds of satisfied users among the lead- 
ing industrial concerns all over the country. 


Let Us Tell You Who They Are 












COMPLETE WITH STAND 


NO BLURRED COPIES 


The Mechanical Principle Is Right. 
The Construction Is Right. 

The Copying Cloths Are Right 
The Result Is Right. 


Our copying cloths are made from a fabric espe- 
cially woven for us and treated for the removal 
of oil and lint, assuring immediate absorption of 
moisture. MACHINE CONTAINING CLOTHS WITH COVER ON LEFT 


Foreign and domestic established agents and dealers are 
invited to correspond with a view to securing our agency 


C. W. JEAN CO., 116 Nassau St., New York City 





> 


mm 
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A Folding Typewriter 


as you will understand from the name, 
must be different in construction from 
all other machines. But it is also differ- 
ent in point of utility. Take, for 
example, the above illustration—the man 
is on a Pullman, manufacturing time; 
for he is doing work in time wasted by 
the average traveler and therefore gain- 
ing an equal (or greater) amount at the 


other end. 


There are many ways of manufactur- 
ing time with a CORONA. Shall we tell 
you about them? 


Standard Typewriter Co. 
Groton, N. Y. 
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Prompt Service to Your Customer on Supplies | 


is Apt to Secure His Order for Cabinets| 


Any merchant who reads the Daily Papers will find 
a constantly growing complaint on the part of Shippers 
over the Scarcity of Cars—Freight Cars. 


As Express Charges eat up Profits—and it’s Risky 
Business to wait until January for Rush Orders on Transfer 
Cases and Supplies—customers being always impatient in 
their demands—take an Inventory of your available Stock 


Globe-Weenicke 
Storage Cases, Supplies 


and Cabinets 


Therefore, without: risking those Losses which are 
bound to result from having only inadequate stock, place 
your orders at once for a Complete Line of Globe-Wernicke 
Storage and Transfer Cases for Flat and Folded Papers in 





Bill, Letter and Cap Sizes 


Anticipate the Demand from the Big Consumers by 
Booking their Orders this month. 








Mi] < The GlobeSWernicke Co, 
- Sa CINCINNATI 
kc : Re a el a ER ay iy a Geurtges a a ee ee 








rs. 
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This Is The 
Commercial 
Duplicator 


It Duplicates: 
Architect's 








Orders Specifications 
Invoices Price Lists 
Bills Stock Lists 
Dept. Charts Cost Sheets 
Reports Accounting Forms 
Statements Sales Instructions 
Drawings Card Records 
Engin. Specifications Tags and Labels 
One Large Wholesaler has dispensed with 8 checkers U + E D B . 
and 35 stenographers and thus saved between $10,000 Gemeneh Giese Go. ed Penacylvania Railway Roberts, Jol Johnson & 
and $15,000 per year by installing the Western Electric Co. Simmons Hardware Co. Sprague, Warner & Co. Shoe Co, 
COMMERCIAL DUPLICATOR. Union Pacific System Internatioaal Harvester Co. Wells-Fargo Express Co. 
i (Standard Oil Co. U. S. Steel Corporation Marshall Field & Co. 








THE COMMERCIAL DUPLICATOR fills the gap between the carbon copy and the thousand-run stenciling machine 
It makes from 5 to75 or more copies from the original. Simple—Speedy—Durable. Prints on any size or weight of paper 


without complicated adjustments. Witte Jor war cotahed nist lt we puis daeliane: 
ing problems. It's our business to solwe them. 


DUPLICATOR MFG. COMPANY 


1171 Monon Building CHICAGO 
New York Office, 51 Church Street 
BALTIMORE BOSTON MILWAUKEE PITTSBURGH KANSAS CITY 





ST. LOUIS 


































































































This is the latest time saving g "idea in typewriting. Aa 
it finds perfect development i in the MODEL 10 VISIBLE 


@_, 





The old hand adjustments of the carriage which consumed so much time and [tee are, on the MODEL 10 SMITH 


~ PREMIER, reduced to an absolute minimum. Spacing for writing point on each line, back spacing, tabulating; all are 
performed from the keyboard. The hands of the operator never touch the carriage except to insert the paper and space 


for a new line. To watch a SMITH PREMIER operator at work is to get a convincing idea of - value of these 


time and labor saving features. 
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MR. DEALER 


It should interest you to know that we are now making and 
putting on the market Washburne’s Patent “O.K.” Paper Fasten- 
ers in STEEL (nickel-plated) in addition to our line of Brass Fast- 
eners. This steel fastener is our Competing Fastener. It isin no way 
inferior, although sold at a much lower price. It is made of the 
best cold rolled Besmer steel and finished in bright nickel, put up 
in bright nickel-plated boxes of 100 fasteners each, 10 boxes to a 
carton. It should prove a good seller in connection with this Cel- 
ebrated Line. 

The Washburne Adjustable Paper 
Fastener is mechanically perfect. 
Having the advantage of an open 
recess on one side, adapted to re- 
ceive and protect the paper-pierc- 
ing point on the other, allows both 
sides of the fastener to lie flat on 
the paper and to hold witha “‘bull- 


dog grip.” 








Lamson 









Coin : 
(Enlarged for clearness) 
C h ° The fact that These Celebrated Fasteners have the enormous 
as 1er S yearly sale of over seventy-five million puts their superiority be- 
y oe yond question. Our trade 
a 7 Mark “‘O.K.”’ is stamped 
on every fastener and 
every box. 
There is nothing just as 
good. Accept no other. 
29 We advertise exten- 
f sively and always with 
‘23 the request to buy from 


YOU. 


A postal from you will bring electro plates, samples and enclosures 
itadmen toe auary nay: for advertising, without charge. . 

I Y pay We would be glad to place in your hands our new illustrated 
master with a long pay roll and descriptive booklet, showing our other stationery specialties in 
addition to this line. 

Should you meet with difficulty in getting prices or having your 
Hold dollars, half dollars, orders filled, through your jobber, we would refer you to Henry 
; a? te wes Bainbridge & Company, Kimpton Harbottle & Haupt, New York, 
quarters, dimes and nickels, or any of the following list of our other large distributors. 
and every coin wanted im- CHICAGO. ILL.. A. C. McCLURG & CO. 

. P — STEVENS, MALONEY & CO. 
mediately drops in the hand SAN FRANCISCO, CALA., H. S. CROCKER CO. 
with a single thumb pressure ae tae anna te Welct 


on the lever. ' WASHINGTON, D. C., R. P. ANDREWS PAPER CO. 
MILWAUKEE, WIS., THE H. H. WEST CO. 
H. NIEDECKEN CO. 
BALTIMORE, MD., MARCUS W. WOLF & CO. 
, , BOSTON, MASS., SAMUEL WARD CO. 
A remarkably swift, profitable WILLIAM M. L. McADAMS 
: PITTSBURG, PA., A. W. McCLOY CO. 
seller for stationers. ST. PAUL, MINN., WRIGHT BARRETT & STILWELL CO. 
ST. LOUIS, MO., BLACKWELL— WIELANDY BOOK & STATIONERY CO. 
JACKSONVILLE, FLA., THE H. & W. B. DREW CO. 
The Lamson Company CANADA 
TORONTO, THE BROWN BROS. LTD. - - GRAND & TOY, LTD, 


BOSTON, U.S. A. MONTREAL AND WINNIPEG, McFARLANE SON & HODGSON, LTD. 
WINNIPEG, WILLSON STATIONERY CO. 


Representatives in all principat cities L. & C HARDTMUTH. Kingsway, London, England, 
Selling agents tor Europe, Asia, Australia. New Zealand and South Africa. 


A. M. CAPEN’S SONS 60 Pearl St., New York City 


Sole selling agents for Latin America. 
5 kh R \ } j (* 5 THE 0. K. MFG. CO., Syracuse, N. Y., U.S.A 
JAS. V. WASHBURNE, PRES. 


Cut down time, eliminate 
errors, prevent loss 


Should be at the elbow of 
every Bank and Trust Com- | 
pany cashier, and is a star 
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Distributing and Manufacturing 


STATIONERS in the WORLD 
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New Gen- 
eral Cata- 


offers an 
opportunity 
for handsome 
icfits. It con- 
tains the best 

that skilled work- 
men can produce in 
material, design and 
/ finish. A new depart- 

ment offering Real Value. 


logue for 
1913. It will 
be off the press 
about Jan. Ist. 
Write us on your 
letterhead and we 
will send it. 
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Our great Buying and Manufacturing Facilities are at your service, it will be to your advantage and 
profit to give us your trade. {| Our New Building has been so arranged as to afford every modern advan- 
tage in displaying, packing and shipping with a view of minimizing errors as well as handling orders 
promptly. Tower service will mean satisfaction. 


< 
ARERR ee RR Re RReERRERRERE 


<| 


TRACE MARK REG. 


mace mine nee Tower Manufacturing & Novelty Co. tes oe 
BROADWAY, PEARL to WORTH ST., NEW YORK, U. S. A. 


NV ¥. AAACN NNN ANNE NVE NAN ne nVenVenve N.Y. 
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Extremely popular 
with office 
furniture dealers 


Made as fine as the 
best kiln-dried 
hardwoods and 
skilled workman- 
ship can make 
them. 


Write for Catalog 


The). Dornette& Bro.Co. 


Cincinnati, Ohio 








Our Latest Sanitary. 


























“I Can Bank on That Brand 
Getting Me The Business 


at a better price than the other dealers quote on the Brands they haridle. 
It’s the Best of its Kind in Town.”’ 

Do you feel that way about the Typewriter Ribbons and Carbon 
Papers on your shelves? If not, right now is the time to send for samples 
and prices. Make a test for your own satisfaction—A. & W. Line against 





the one you handle. See which is the better. 











You’ll like PROMPT SERVICE too. 


The Ault & Wiborg Company 


Factory: Cincinnati, Ohio 
CHICAGO, 619 S. Dearborn St. © NEW YORK, Cor. Pearl and Elm Sts. ST. LOUIS, 322 No. Third;St. 
BUFFALO, 145-147 Ellicott St. TORONTO, CANADA, 19-23 Charlotte St. 





PHILADELPHIA, 1217 Cherry St. MONTREAL, CAN., 302 Lagauchetiere St., West 
MINNEAPOLIS, 729 Fourth St. South WINNIPEG, CANADA, 259-261 Fort St. 

SAN FRANCISCO, 545-547 Mission St. HAVANA, CUBA, Calle Galiano 69 

BOSTON, MASS., 394 Atlantic Ave. BUENOS AIRES, S. A., 535 Calle Bolivar 
CLEVELAND, 121 St. Clair Ave., N. W. PARIS, FRANCE, 82 Quai de Jemmapes 
ATLANTA, 127-129 Central Ave. LONDON, E. C., ENGLAND, 4-5 St. John’s Square 
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1912 1912 
St. Louis St. Louis 


“soe | Manufacturers | ‘sior" 
of the ss — | ofthe 


West If you want to bring your latest improved Office Ap- West 
pliances directly before the Business Men of St. Louis 
and surrounding territory at a time when they are 
thinking seriously of installing NEW systems and Ap- 
pliances in their business for the New Year, arrange 
NOW for space at the coming 


ST.LOUIS NATIONAL BUSINESS SHOW 


to be held in the 


COLISEUM, ST. LOUIS 
Week of December 9th, 1912. 























This Show was held for the first and only time in St. Louis in 
1910, and our method of distributing tickets to every concern 
wishing same for their employes and heads of the different de- 
partments, upon requests signed by an officer of the company, 
resulted in bringing out a most desirable attendance, and mak- 
ing the Show a big success for the exhibitors. Since then we 
have received a number of requests from exhibitors in the last 
Show to repeat same in St. Louis this year. Invitations and 
tickets will again be mailed to every business concern in and 
around St. Louis. 

We will positively bring together at this Show THE BUSINESS 
MEN of St. Louis, and if you want them to see your latest im- 
proved devices, let us get together AT ONCE and arrange for 
an.exhibit. For diagram, cost and full particulars, address 








F. W. PAYNE 
1912 WN as 1912 
St. Louis ee — St. Louis 
National] Sf. Louis Coliseum Company | National 
Show ST. LOUIS, MISSOURI Show 
of the of the 
West West 











Chicago 
Business 


Show 


will be held in the 
Coliseum, Chicago 


week of 


March 17th to 22d, 1913 











Diagrams and full particulars 
may be obtained from 


Annual Business Show Co. 


150 Nassau Street 
New York 
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Is Uncle Sam’s standard good enough for you? 
UNCLE SAM is mighty particular about his records. Papers on 


which they are written have to stand wear, tear, and bear legible 
imprints for ages. He must use a good paper for his record books, 
ledgers, and loose leaf systems. That is why 


Brown's Linen Ledger Paper 


is Uncle Sam’s standard. It has a pure, clear color that doesn’t turn yellow 
from age or climatic conditions. It has great strength which makes it the best 
paper for loose leaf systems—it must not tear out. It has fine writing and erasing surface which 
is great aid to neatness. These are some of the reasons why Uncle Sam prefers Brown’s. These 
are the reasons why you should recommend its use to your particular customers for their next 
record books. 

We also make Alf Linen and Bond Papers of the better grades. 

Write for Sample Books. 1913 Memo Book Free—Write for it. 


L. L. BROWN PAPER COMPANY “°4™S. BERKSHIRE COUNTY, MASS. 


Fac- simile of water- mark which is in each sheet 
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THE GREAT STEEL BACK LEDGER “De LUXE” 


‘If it were possible to make a better binder its name would be De Luxe”’ 


HY struggle ALONE to build up loose leaf 
trade with UNKNOWN goods when you can 
have the prestige of the De Luxe Line with 
our splendid Sales Co-operation? 


It takes a lot of your time to keep your sales- 
men enthused, prepare special advertising matter, 
think up new selling schemes, devise novel window 
displays and other plans for trade building. 


Why not let us do this for you? 


Doesn't it stand to reason that we can doit well? 
We're on the firing line of loose leaf order getting 
every day in the year and every hour in the day. 
We come in contact with the best there is in our 
line. It’s our hobby, our business, our one thought 
to make the selling of loose leaf goods easier and 
more profitable for De Luxe Dealers. 


YOU need this kind of co-operation—you can’t afford to 
be without it. Let us tell you more about it. 


When we put the De Luxe Line on the market we an- 
nounced our intention, not only to simplify the handling of 
loose leaf goods by giving the dealer a selected line of the best 
selling devices, brought up to the highest standard of quality, 
but to inaugurate a new selling plan which would build trade 
for these goods. 


We are making good our promise. 


We have issued 100,000 catalogs of the complete and im- 
proved De Luxe Line which have been sent out to De Luxe 
Dealers with their imprint and with envelopes for mailmg, we 
have provided handsome enameled iron signs for outside and 
inside the store, we have had printed attractive colored plac- 
ards for window and counter displays, we have issued thou- 
sands of high class booklets and envelope inserts descriptive of 
the De Luxe Ledgers and De Luxe Line Ledger outfits, we 
have furnished electrotypes of splendid wash drawn illustra- 
tions of the De Luxe binders for dealers who issue their own 
catalogs, and last, but not least, we have issued Loose Leaf 
Notes, a by-monthly house organ which contains many new 
selling arguments to help the dealer and his salesmen get 
the profitable loose leaf orders. 


C.S.&R.B.Co. 


the Profits of the 
peJuxe Jine, 
Advertising r 





Our advertising campaign in the three great 
national magazines, System, Business and Modern 
Methods, reaches 750,000 readers every month and 
is developing many live inquiries in all parts of the 
country. 

The new 48 page catalog of the De Luxe Line is 
helping De Luxe Dealers to turn these inquiries 
into orders. 

De Luxe advertising is creating a spirit of en- 
thusiasm and confidence in the winning power of 
De Luxe goods that makes the clerks and salesmen 
doubly aggressive in going out after orders. 

It is convincing buyers that price is SECON D- 
ARY to quality, and that the best in loose leaf 
is in the end the cheapest. 

In this and in many other ways it is proving to 
De Luxe Dealers almost every day that a right 
connection with a high class, well advertised article 
is one of their most valuable assets. 

We have added 400 De Luxe Dealers to our list 
since the De Luxe Line campaign was-commenced. 
We want 400 more. Will YOU be the De Luxe Dealer 
We have an interesting proposition 
Let us tell you more about our 


in your town? 
to put up to you. 
Sales Co-operation and Special Discount Proposi- 
tion to De Luxe Dealers. 

If you want to know more about De Luxe 
QUALITY and SERVICE ask the most prominent 
manufacturing stationers in the country. They are 
all De Luxe Dealers. 

Write today for the dealers’ proposition and 
circular describing the De Luxe Line Sample 
outfits. 


Factory, Sacramento and Carroll Aves., Chicago 


New York Branch and Stock Rooms, 133 William St. 
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The Spirit of Christmas. 
ECEMBER will 


glad anticipations. It 
! 


ever be a month of fond memories and 


contains the one day in the yeal 


which, by the common custom of the Christian world, 1s 


1 


dedi ate d to tne 


which celebrates the 


spirit of human love and brotherhood—the day 
of one who made the i 


We can all 
affiliations 


birth supremest sacri 


fice because He loved his fellows. celebrate the day, 


no matter what our religious may be, honoring the 


spirit of love—ot fraternity—of human solidarity and progress, 


whether we regard Christ as savior or as prophet, or merely as a 


man supremely endowed with a breadth of vision and a power of 


love denied to the men and women of his time 
To the children, Christmas, with its gifts and its legendary 
tale of Santa Claus, with its feasting and its gladness, is the one 


great red-letter day of the year. To the grown-ups it is or ought 


to be a still happier occasion because it brings the privilege of 


giving, vokes a keener appreciation of the blessedness of giv 


ing joy yitening the asperities of daily life and bring 


ing the light of charity into places where the need of both the 


great indeed 


material and the spiritual things of life is very 


Christmas is the day of lofty and tender purposes and high 
ideals. The fact that every other day should be fraught with the 
same purposes and ideals, but quite conspicuously is not, makes 
that day all the more pre-eminent in the world’s holidays. It is a 
startling thought that practically all of our progress has _ been 
achieved since the world began honoring the ideals represented by 
the Christmas celebration. It brings home with force the fact 
that without right ideals man is still a barbarian. It is standing 
refutation of all the arguments of materialism, for every civiliza- 
tion based wholly upon the love of material things, upon unsound 
principles of life and action, has gone to death and decay, leaving 
its records buried in the sands for the archaeologists to decipher 


Man is a creature of ideals—the erected embodiment cf thought 


and he urishes in power and beauty so long as his thoughts 
are tuned in harmony with the mighty diapason of “peace on earth, 
good will to man.” As we recede from the ideals of love and 
charity—as we neglect the contemplation of high and noble prin 


iples—there comes inevitably a letting down of power, a diminu 


tion of national vigor, which, if unchecked, leads inevitably to 


obliteration 
we shall 


shall ke that 


truly that 


‘p alive the spirit of Christmas 
a little of it, at any rate, 


That ve 


idealize it s shall become a 


part of our daily lives—is more important than we know. Let the 
fires of charity burn their brightest; let us seek out the needy; 
let s remember the loved ones, each according to his circum 
stances, for herein we shall most surely fulfill the law 

If there be any of us whose eyes are so close to the daily 
grind that we have forgotten what Christmas really means, or, 


worse still, think with crabbed looks, “I wish the day were over,” 


grandfathers, “A 


we recommend the reading of that classic of our 


HOBART W. MARTIN, Associate Editor 
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that we may live again the tender recollections 
of a period in our lives when our minds were open to the finer 
when the tear ducts had not ceased to respond to pity 
and the heart still expanded to tender emotions. Thus shall we 
catch step with the Christmas spirit, renew our youth, and snatch 
more hours upon this sphere. 
BS KS SH 
Significance of the Key on the Cover. 
Y HY is the What does it mean? 


O | 


Christmas Car 


emotions 


trom Time a few 


key on the cover? Is it 


/ the key to Opportunity? Or is it simply an arbitrary 

trade mark of the magazine? These are among the ques- 

tions some of the friends of Office Appliances have asked during 

the years since the familiar office key has formed some feature of 
every cover scheme of this magazine. 


“The Key on the Cover” is an allegorical representation of an 
ideal—the ideal, in fact, upon which this magazine was founded, 
the faithful following out of which accounts for whatever success 
it has achieved. The publishers of Office Appliances believe that 
no enterprise ever succeeded without ideals as well as ideas. They 
that no enterprise reaps a reward from labor that is not 
definite service faithfully performed. To make 
\ppliances vehicle for serving the trade it represents 1s 
idea of the people who give their labor every month to 
is magazine and to the care of all the multitude 


he lic Ve 
built 
()thice 


upon some 


the basic 


the production of tl 


] 


of details this work involves. 

this labor be intelligently done in a spirit of enthu 
and we know that it is so done—it must 
This result, symbolized by the “Key on the 
what we are pleased to term “the market place.” The 
therefore, the outward and visible sign of what Office Appli- 
does and hopes to do better and still better. Office Appliances 
is a market place; it is such a market place as some of those at 
the Omaha convention would like to see all national conventions 
become—a forum for the dissemination of ideas and a place where 
may be shown to advantage to those interested in them. 
In the case of this magazine, to possess it, with the key upon the 
dealer and the user of the goods not only to the 
exposition of the goods themselves, where they are pictured and 
described, but likewise to the forum where plans, ideas and sug- 
gestions applicable to business are given, and which the dealer 
may take for his own and adopt with profit. The key, too, enables 
the manufacturer to enter this market place, to put his ideas and 
sods before the audience, and to profit by his participation. 
Through the gradual working-out of what this key symbolizes, 
through the enlargement of this market place and the extension of 
Appliances has drawn to itself a strong and nu- 
clientele of commercial stationers and dealers in office 
equipment, who look to its pages every month for the announce- 
ment of new inventions in office equipment, improvements upon 
standard machines and devices, suggestions as to the selling of 


siasm and good will 
reate some results 

Covert is 
key is 


ances 


voods 


mits the 


cover, ad 


his g 


this forum, Office 


merous 
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goods, management of the store, handling of salesmen—in fact, 


regarding all those things in which dealers and business men gen 
erally are interested for the promotion of better results in the store 
and office. 


It.is the ideal of Office Appliances t its readers and its 


Serve 


advertisers—to provide as fully as any magazine can, a common 


who buy can find out from those who 


meeting place where those 


make and sell what goods are to be had, and how and why they 


will serve the uses for which they are made Every new device 


described in this magazine, every new advertisement placed therein, 
add their quota to the value of its message and bring it nearer to 
the ideal of the key to the market. The 


the magazine realize that the development of its ideal 


\merican publishers ot 
will be in 


creased by the extension of its service. A part of this market-place 
is a finely developed service bureau which has been called upon by 
people all over the world, and whose real use can be no better 
illustrated than by reading the little story of “International Week 


in Our Office which appears elsewhere in this issue 


73 4 b 
A French Tribute to the Typewriter. 
HE 


and 


French tongue hides the secret of its own eloquence, 


translation into English always risks the achievement 


of mere fantasy or sheer bathos. The beauty and the apt 
ness of a recent overseas tribute to the typewriter, however, invite 
the attempt. The following striking bit of imaginative writing is 
a part of a speech delivered at the official banquet of the recent 
[ypewriter Exposition at Orleans, France, by M. Maurellet, in 
spector of the Academy of the Loire, translation being made from 


the columns of La Revue Dactylographique. In an age whose 


his- 
them 


mechanical triumphs multiply almost beyond the power of 


tory to record them, it is worth while, sometimes, to see 


through the eyes of the poet as well as the scientist, for only this 


wider and more picturesque vision can express for us the mean 


ing as well as the vastness of progress itself. 
‘A humorist, in a fanciful mood, has imagined a modern toy- 
animals are there, but with 


the mechanical menagerie All the 


steel, tamed by man for the 


The hardly 


a tamer full of ingenuity and patience, and 


muscles of iron and heart of needs 


of his physical and spiritual life tamer, we need Say, 


is the man of science 
publi 
called the 
Typewriter! 


the beasts, bravely trained far from the eye in the discreet 


cage of the laboratory or the study, are Balloon, Tele- 


phone, Automobile, Clock, Phonograph 


“The Typewriter, that animal unknown to Buffon, is no dis- 
turber of his fellows. Yet, at first sight, he inspires a certain dis- 
trust. With his numerous paws, his highly polished shell and his 


naturalist, a 
learned 


heavy, hulking carriage, he is, declares our 


sort of crab, a crab of superior intelligence, whom 


merry 
very 


taught his alphabet, being unable or afraid to 


In a light, thin tone, like the cry of 


ress 


gentlemen have 


teach him musi castanets, 


an inseparable accompaniment of his tire activity, the docile 


aright the letters, syllables 


{nd this loyal servitor, 


crab, tickled by expert fingers, repeats 
and words which have been taught him 
the Telephone and 


little 


always alert and obliging, yet discreet, like 


Phonograph, his brothers, seems to carry in his metallic 


brain the subtle play of human thought 


“What beautiful things have thus been tapped into life by 
famous hands or dainty fingers! How many manuscripts, before 
being given to the public by the printer, have given the author, 
thanks to the definite form of the typewritten copy, that first 


ecstasy of half-publicity, that little intimate joy of work accom 
plished, legible, irrevocable! While the nimble fingers ply gaily 
along the keys, something of the soul of the writer, freed from 


themselves in 


the hesitations, doubts and regrets which betray 

the manuscript written by hand, utters itself in joyful abandon 
upon the fresh sheet of paper and seems already to say to the 
author: ‘Here I am, your very thought; you have given me and 
you can no more regain me.’ Formerly a book was only the 
slowly ripened fruit of isolated experience: now the flying page 
under the stenographer’s pencil or the sheet swiftly tapped by 


the typewriter keys has in it all the life of human intelligence 
“So, confident in his joyful adventure, vanquisher of time as 


of space, the human spirit, by means of these two superior forms 


APPL! 


ANCES 
of written language, has thrust ick immeasurably the gates 
»blivion; thanks t them, inde¢ there is no thought s ting 
rr so shadowy that it cannot aspire to immortality 


“& J s 


The New York Business Show. 


Y THE time this issue of Office Appliances reaches 
ers the lifteenth National Business Show will be 
at the Sixty-ninth Regimet \rmory in New York City 
Chis show will be in many respects notable Perhaps 
vious point of difference or, at any rate, that whicl N rs 
strike the one who has attended business shows in tl 
the tact that this big exposition is held this year in a new place 
When arrangements were made last year for holding the Business 
Show it was fully expected that the old Madison Square Garden 
the scene of former shows and the arena wherein so many fa 
mous scenes have been enat ted would be pulled down this year 
to make way for a new structure For this reason the Armory 
was selected for this year’s show—a selection which will prove to 


be in every way satisfactory to everyone concerned. We are told 


that, while the arrangement of the 


the space available is practically the 


new amphitheatre is different 


same, so that exhibitors will 


have opportunities quite as good as they would have had the 
show were held in its former hom« 
The list of exhibitors this year gives assurance of a remarkably 


interesting show. It includes a very large number of the principal 
manufacturers of office appliances—concerns whose products are 
ramous whe rever otnce equipment 1s used In the world Chis tact 
is standing evidence of the esteem in which the business show 
idea is held by these concert since the great majority of then 
have exhibited at previous expositions of the kind both in Madis« 
Square Garden and in other cities 

The Annual Business Show in New York City is the big na 
tional event in the business show world and it undcubtedly attract 
to that city many business men who would not otherwiss ke 
the trip in the fall Not only is the business show tl 
ot dealers in commercial stationery and office equipmer 
likewise attracts many business men in other lines—purchasing 
agents, accountants, auditors and officers of large concer vl 
visit the show to see with their own eyes the new dé 
improvements which are put on the market fron 
llere they obtain visual demonstration of new things and im, ( 
ments in machines and methods which net them many the nd 
of dollars in economies put int effect 

Business shows are a good investment in any larg 
while it may not be feasible id them in al f the pa 


ities each year, it would nevert! 


the office equipment industry arrangements could be t 
hold shows at convenient intervals in the larger cities. The trade 
is to be congratulated that a b ness show is soon to be held 
St. Louis, and that one 1s scheduled to be held in Chicag ni 
spring. They promote interest and disseminate knowledge of mod 
ern office machinery and equipment and add to the sun 
the volume of business in these lines Che purchase f oftice 
equipment suitable for the business in which one is engaged 
never less than unqualified economy, for it promotes efficiency and 
increases volume of output at expense which is usual] i 
in omparison te the advantages secured 
be J 4 4 

The Art of Being Earnest. 

Business success requires earnestness The man whi es not 
take his work seriously will not be taken seriously by other But 
his zeal, to be effective, must be an art as well as an enthusiasm 
Uncontrolled steam causes a blow-out—in human nature no less 
than machinery Earnestness, undirected by the reason reaks 
similar havoc Like every one of our valued every-day virtues, it 
is capable, by the perversion of excess, of being transmuted into 
a vice. It is easy, of course, to talk about the “golden meat 


to advise a too exuberant salesman to moderate his enthusiasm, as 


to counsel a too cautious executive upon the perils of inactior In 


either case the real problem for the man at the helm is that of 
positive encouragement 


enthusiasm no less 


The good salesman knows how to use 


| 
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caution. By using both he lets them healthily balance each other 
in his experience. By discouraging neither he gets the full value 
of each. In the long day’s work, when the clash and batter of 


contending forces would seem designed to shatter that very com 
mand of the situation upon which he must rely for success and 
real service, he keeps serene. Observers wonder at his poise, but 
the secret is a very simple one. It is that of self-culture, which is 
the opposite of selfishness. Instead of being mastered by his en 
thusiasms, he masters them. He harnesses earnestness to the car 
of action, and puts it to work. That work refines it, concentrates 
it, makes it effective, and hence enduring. The result is an art of 
living which is as necessary to the man of trade as to the student 
or the anchorite. And it is an art that is actively and practically 
useful, because in constant and modifying touch with the actualities 
ol daily life 
ss Ff & 
The Crisis and Its Meaning. 
“The minute before I got the order I had just about given up 


hope,” remarked an office appliance salesman the other day, who 


has the habit of giving Office Appliances occasional bits of prac 
tical philosopliy borrowed from actual experienc: Probably the 
experience of everyone can duplicate his words. The darkest hour 


just before the dawn and the swimmer going down for the third 
time are bits of popular observation which emphasize the point 
“Courage,” says a wise English journalist, “means that the soul 
passes a breaking-point—and does not break.” That is the test 
For the man who has failed there is always the haunting thought 
‘If I had only held out a little longer.” For the victor in life’s 
struggle there is the equal certainty that the last measure of en- 
durance was necessary to win to the goal. But there is the further 
fact, not always recognized, that the conquest of that ultimate 
doubt and hesitation, on the verge of the victory, itself added to 
h 


the man’s store of strength. For success that is gained by con 


scious mastery of circumstances augments the store of vigor which 
permitted its achievement 

[To win a battle is more than an event: it is both preparation 
for future triumphs and their assurance 

a 7 * 4 4 
The Election Passes. 

With the election over, business awakens to the discovery that 
its courage and optimism were not misplaced. The country is not 
only prosperous—it is confident with the certainty that its fears 
and doubts of former campaigns were so much waste energy 


From the moment of the first convention to the sounding of the 


a 
. f JA fa i 
~ \ WEF | 
t\7h No man has a corner on 


| I ioe? itt fill it. 





last keynote speech, the faith of those who recognized the real 
situation and the reasons for it, has not wavered. The fruition of 
that faith is now seen in reviving sales and renewed efforts to 
actualize the ideal of service through them. 

It would be a mistake to assume that American business men 
are deaf to the just claims of politics upon the attention of good 
citizens. They are not abandoning the political field. They are 
not forgetting its importance to the conduct of successful business 
operations. They have merely decided, at once and for all, that 
the two things shall be kept separate in actual experience, as they 
are in the minds of really sincere patriots and efficient executives. 
Business will not upset politics, and it expects the same reciprocal 
courtesy. Its determination this year has been crowned with suc- 
ess. We have heard and seen the last of that peculiar invertebrate 

the “presidential panic.” 

In the meantime, abounding crops and a steady, healthy increase 
in orders are the best practical warrants for an encouraging out- 
he coming season. 

ss Ss 
The Anonymous Letter. 
\ member of the Chicago trade recently received an anonymous 


letter written by the stupid fellow who has before indulged himself 


e€ pastime 


\nalysis of the last performance of this saffron streaked chap 
early identifies his business and makes him almost as well known 
as if he had signed his name, notwithstanding his attempt in the 
signature to convey the impression that the letter was written by a 

cal merchant 
The nerve, the bravery, the frankness and the steadfast principle 


f the anonymous letter writer are described admirably in the follow- 


g i I ipl I 
He who fights and runs away 
May live to fight another day.” 
In the countenance, general appearance and mannerisms of the 


writer of that letter one is always struck by the remarkable likeness 
uur old acquaintance, Uriah Heep. As the writer of that letter 


reads these lines (for he surely will) let him reflect upon the fate of 


Uriah and resolve to make himself less like that character, parting 


from whom was like meeting an old friend. 








<s\| Knowledge or Ability. 


Ike Millikan says no job is big and 
| po IL me oe strong enough to hold the chap who 
4 thinks he is the only one able to 





A Hoosier. 
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THEORETICAL SALESMANSHIP 





III. 
CONFIDENCE 


ARTICLE THE POSSESSION OF 


DISTRICT 


SALES COMPANY, 


(CHARACTER AS 
AND CARRYING CONVICTION 


CHICAGO, 


A NECESSARY 


ILLINOIS 





EDITORIAL NOT] Th s the rd e ot M Chamberlain’ 
progresses Ii the present articl WV ( 1} é rin disi USS¢ p } ed 
»bsolete ideas of salesmanship; he analyses the valu character in tl 
ction. Every point made rf tal ww wce to the correct applicat 

UT of the dark ages of horse trading eating salesman 


ship has emerged a new salesmanship which is composed 
virtues. By painful experience 


| he 


hatchets 


very largely of the common 


salesmanship has learned the commercial value of honesty 


occasional salesman who still clings to the primitive stone 


of trickery and deception is a selling troglodyte For the day has 
forever gone when selling means putting something over some 
body 

No longer does a real salesman regard his prospect as a pos- 


himself as a pos 


Huis 


sible no longer thinks of 


sible 


Obviously he 

le 
mental attitude toward himself and h 
the 


victim 


swindler knows that his whole ability is to serve 


istomer has changed 


1s <¢ 


was to get as 


the pt mal 
little as p 


In the morning of race instinct 


much as and give as ssible as a salesman 


possible 


Man's experience as a salesman, together with the development 
of his reason, has taught him to get as much as possible by gi\ 
ing as much as possible Our ancient brothers in salesmanship 


were rather coarse workers. Their work was so very coarse that 
many people still refuse to believe selling tall The earlier sales 
men are not altogether to be blamed \len in other lines of en 
deavor had not learned the selfish value of co-operation. Selling 
has progressed nly as the race as whole have progressed Uhe 


ideals of any class of the human family are as high as the ideals 


f the whole 
Confidence is the center and circumference of bu 
When a 


ation 


very 
1 oe 
Salesman there 1s o-oper 


the 


prospective purchaser trusts the 


Selling Co-operation is where salesman and his pros 


dividual benefit to each 


pect are together as a unit for the it 


Character accomplishes much more than knowledge and resourc¢ 


fulness, necessary as they are \ really great salesman makes his 


influence felt more through his moral qualities than by his selling 


arguments 


For years, selling was considered a low profession Chat 
there was a worst end to every deal was expected. Stores had 
no fixed prices and every sale was a matter of haggling. Peopl 
began to believe that it paid them to be incredulous at evefy state 
ment made by someone who was trying to sell something. The 
experience of people making purchases often confirmed this, for 
they often found they had been cheated or mistaken. As the seller 


¢ 


generally retused » take back 


Naturally 


thinking only of temporary profit, 


unsatisfactory goods, there was no remedy for them 


this built up a general wariness and hesitation to purchase, for 
the seller had not learned the commercial value of good will and 
confidence. Every salesman who takes money from another with 
tut giving value does his part to make it difficult for other sales 


men. Take the lightning rod salesman—he is a good example of 
the type which helped to bring salesmanship into contempt 
high ideals has helped 


When like 


salesman of 


all 


On the other hand, every 


ilong the evolutionary progress of salesmen men 


John Wanamaker and Marshall Field refused to hide behind the 
worn-out selling custom, that the buyer must beware, all sales 
manship profited. For they and men like them were simply using 


These salesmen have won for themselves a 


good salesmanship 


1/ clés ‘ € vi 
é lraé ) j é 
sales me ind t d 
‘ ‘ 
1 i g e world’s ere 
servants I the OoOmmon ge 


ind they are great simply 


Character 

In¢ onitior chara 
buyer ultimately results in t 
t the seller The buyer s | 


I alirness and desire te s¢ 

ot Sincerity, Fidelity. Hone 

true to ones self It mear 
means to listen to the 

vit others | i saiesmal! s 
true t others The 100 pe 


Which is the real difference 
tell t] 


beats 


average prospect an 


the salesman whe 


oft the bu 


siness world 1s to 


man meets with insincerity 
simply reflects his mental 
inspires confidence The b 
man whe iS true to himselt 


salesman gets a hearing 


Fidelity being true 
trustworthy n 


\lessage to ( 


ones receiving a trust 
himself Success nd resp¢ t 
ness wh onquers difficult 
of his company, his merchat 
Phe fheers of his com] 
eve he is He thinks well 
to greatet! effort to do h 
of selling laid down by hi 
spires the confidence of his | 
is the salesman 1s: doing 
doing well Hie may not see 
but he is interested becaus« 
genius 18 Téa ly but the art 
held until he does see the 
and then desire is created 
‘rom the most persona 


Wherever a er 
fellow 


1 
Ss on \ 


SOMME 


represents He witl 


1s OWn mind and paralyze 


life It 


and expe 


in all relations of 


erations of policy 


honest man is 


the power of truth all men wi 
The hard, tortuous path is 
follow nature’s teachings. SI 


MEANS OF 


indeed the noble 


CREATIN( 


By O. H. CHAMBERLAIN, JR., 
SALES MANAGER, AMERICAN MULTIGRAPH 


I aQre I garded a | 
philanthropists, states 
bility 


i and desire 


of the Salesman. 


the selle Character sul 
nd Integrity Sincer 
believe you! WI 
better nature 

, , , 

himseil, he canne t 
lOO per 


en greatness and mea 


ring. He has no « 
nd the bush The great 
t weakness. How oft 
e part f the buyer 
( \ sincere ilest 
ntuitions tell h t 
stworthy So \ 
rouse interes 
ne trust Che worl \ 
The most popular it 


{ 11 salesman is att 
s very fidelity he has ' 
\ faithful salesman thin] ll 
nd his mission 
( that he 1 depet 
trust, and this 1 
ist right He foll S lal 
ny covering every st¢ 
pect, for he reasons that i favs 
sk thoroughly, it must 1 rt 
e merits of the entire proj tiot 
the pains the salesman take 
taking pains; and that { - 
ind its appli tion t —— 


standpoint a salesmat 
salesmen are gather t 


ng of what 


a pe 
ie house pay days H I 
ibility. Honesty is being ur 

ns being honest not f:1 

ency, but because it is 1 \1 
work of God lf mer 

Id be truthful. It is the eas Ly 
wrong one We have 
full of truth; there is 1 le 


eS 


th 








OFFIC] AF FLIARGCES 41 


is that he holds back from being a man of integ- 





a g She on't let you concea lishonesty \ man : Lhe 
peech | laims honesty or dishonesty and so does his silence rity because of past errors. This is wrong. The past is gone; 
The « the truthful man is clear as the sky. The dishonest no matter what that was, he can be now a man of integrity, if 
eye Is rtive Nature shows the dishonest man in so many way e will. Epictetus says that “of things there are two kinds: Those 
Tw men may enter an office the same day and make pract vhich we control and those which we do not control.” The past 
ally t san pproacl One only may succeed in arousing is O1 these things. Our lives are too apologetic; we are ruled 
nough interest to secure his interview. Why? Because his word by the past to cl We drag around corpses when we are 
ve nesty, which di nore than the word haine by ~ 
They pealed only to the man’s auditory senses Che mind « 
a ns a ees hci? Ngee a” Tal ee te eae al “The Doctrine of Atonement.” 
this at d interest and gave him a chance ll his s n es a few mistakes he loses courage. Speak of a 
, ee ET RET PO Sa ee aS Se tiga er him and he thinks he is ruined. As if he could ruin 
be aia ann, Rk eel RN alle a ae eee Ba s good and wonderful as soul or mind. If any of you 
ave some od qualities. There is nothing more pitiful than a! iffering remorse for the past, I hereby absolve you. We only 
seitaty abdetlinn tesktn: wite tick dees Gale alk eae Sedan sk for Integrity now, for the now is all you control, Be a self 
_ . a Es cas. Mall rhe help to yourself. Nothing can bring you peace but yourself 
i dk talecnianine: in ‘tte wees wale tc daseciaabiad iat Wie dail ai dalee Peace is the manifestation of integrity. If salesmen realized the 
sc il de a lc oa power to accomplish which integrity gives, they would strive more 
ial Maas dated seenech aul’ chansiied tuk sdkick a wk a attain it and hold to it. The salesman who has integrity brings 
nn ie: eeekees Melee tk ae men’s minds from a condition of inattention and indecision to where 
they are in accord with his. He it is who received the co-opera- 
Emerson says What we commonl ll man—the eating tion of his prospect; for they realize that as a man of integrity 
irinking, planting inting man—does not as we know him rep he would not take an unfair advantage. He does not try to get 
resent himself, but misrepresents himself Him we do not respect vitl t giving He may be co-operated with, for he only desires 
but the | or mind, whose organ he is, would he let it appear 1 mutual good; and if there be only a one-sided good in a trans- 
through his action, would make our knees bend. When it breathes tion for him and a loss to the other man, he calls the deal off 
through his intellect, it is genius; when it breathes through his and the buyer in turn will not take advantage of him. How many 
vill, it is virtue; when it breathes through his affection it is love selling difficulties would be banished if the buyer gave the sales- 
salesman has all the integrity he is willing to make man his co-ope1 











THAT MOUSETRAP 


If a man preach a better sermon, write a better book, make a better 
mousetrap than his neighbors, the world will make a pathway to 
his door, though he live in a forest. Ralph Waldo Emerson—Nix. 


ALPH WALDO EMERSON was a great man. We all admit 
that. But there were a good many things that he might have 
Bm said and would have said if he had happened to think of them. 
@ That mousetrap crack-out-of-the-box caught a lot of literary 
mice intent on orphic cheese. 

@ One thing, trivial, of course, and not worth mentioning—and that is 
why I write it down—is that the mousetrap guff is n’t true. 

@ No one will make a path to your door nowadays, no matter how good 
your mousetraps are, unless you advertise them widely and extensively and 
arrange to have a free lunch at the mousetrap-factory with automobiles 
to meet all visitors at the railroad-station. Good mousetrap-factories 
have concrete walks and luring flowerbeds along the way, where holly- 
hocks grow Iush and Iusty. 


@ The men who have made the best mousetraps the world has ever seen have usually languished in 
garrets or were forgotten in their sylvan dales, the tall uncut, showing not a footprint, surrounding 
them on every side. © Mousetraps should be widely and wisely publicized, all of which Emerson knows, 
being wise, as he smiles serenely from his reserved seat in the Valhalla Ad-Club. 







—Elbert Hubbard 


rhe Fra—for June, 1912 
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MANUFACTURERS’ DISTRIBUTION PROBLEMS 





THE Economic NECESSITY OF. 


By Geo. B. SPENCER. 





EDITOR’S NOTE Thi 
f Jid 


, : 
ss the first of a 


subscribers 


find ideas of great value 


lished in this magazine early in 1909. The pri 
continue for twelve issues. Mr. Spencer is a 
in an advisory capacity. Mr. Spencer writes 
In other words, he knows how the work sh 
One of the leading magazine publishers i 
and at the present moment I can th fF only 
(Copyright by the Author All rights reserved 
UST so long as it is most convenient 


for people to buy part of their supplies 


in small, nearby stores, just so “long 


will jobbers be an absolutely necessary part 
ot this ‘at 
tion, 


nation’s gre distributing organiza 
It is easy to arrive at this ‘conclusion 


Because it is purely a question of econ 
omy 
Small dealers carry only small quantities 


of hundreds of different lines. Their orders 


arent large enough to be sent to manu 
facturers 

Small dealers cannot afford to establish 
numerous credits They cannot afford to 


pay freight, or express, on small shipments 


Therefore, it is much easier—and less ex 


the to 


pensive—for small dealer make uw] 


one order, including small quantities of nu 


merous items and send this order to a job 


ber. 
] 


[his means the establishment of tew cred 


its—the placing of few orders—the receipt 


of few shipments—the checking of few bills 


and the drawing of few checks in pay 
ment 
Dealing with manufacturers would mean 


that small dealers would need to go to the 


expense and trouble of establishing hun 
dreds of credits. 

It would mean placing many small or 
ders. 

It would mean receipt of many small 
shipments. 

It would mean the checking of many 


small bills—and the drawing of many small 
checks 

All this would involve transportation and 
clerical expense which the small dealer can 
not afford it all 
profits 

Therefore, small dealers cannot afford to 


because would eat up his 


trade with manufacturers 

Trading with jobbers 1s purely a matter 
of economy for small dealers. 

This means that jobbers are “an econ6m1 
necessity” to small dealers 

Jobbers be 
small eliminated 
dealers will not be eliminated so long as it 


will not eliminated unless 


dealers are and—small 


*( These 
not reprinted 
Appliances” and 


must 


Office 


ind 


ot 


articles are copyrighted 
without permission 
George Spencer.) 


be 


B 


to manutacturers 


rves of articles for Ofice Appliances in which readers will be much interested and will be sure i 
his n fa ile cA Welt Ve l VW Spence § Series On é é ping ic ency th the ul 
ent series is on the subject Vanufacturers’ Proble Distributior and z 1 
uti iy u n such matters because h usiness is tat ng USINESS ulld em 
what he knows—from the standpoint having actua d su problen 
uld be done rom having done f 
Vew Yo cul ecently said of Mr. Spe He is f firs en me } 
two whom I would put in Mr. Spencer's class 
is most convenient for people to buy part « Why these small stores 
their supplies from small nearby stores big citi 
\gain—it is economy for manufacturers For the very simple reason that 
to distribute to small dealers through job ple tind it most convenient te 
bers. their supplies in small nearby stores whicl 
Very few manufacturers have the room are handy—‘‘just ‘round the 
the clerical help—or the shipping facilities The y man who, at his dowr ‘ ¢ 
for handling a large volume of small purchases supplies from the large ty re 
orders. tailer, who buys direct from man 
To increase their establishments for the when at home, purchases the sat 
handling of such small orders would in supplies, though in smaller quantity, fro1 
volve large additional investment in factory some small nearby stor: just ‘1 the 
space—large additional shipping facilities corne 
and a big increase in clerical force and es This is how small stores in th tlying 
pense. district f big cities establish a t1 
For manutacturers to deal direct with And these stores also are natural ton 
small stores would mean large added in ers of the bber 
vestment of capital, a large amount of added Ther 4 part of this ! 
labor and expense—and much time would population is also “the jobber 
be needed to get the iarge organization to Another ndition which s t ¢ 
gether and get it working. vverlooked is that people in tl f 
This is why jobbers are “an econon principal field—the small cities 
necessity” to manufacturers and districts which surround t are 
Now—for what portion of this country’s very generally prosperous 
population is it most convenient to buy part Very poor people 
of their supplies in small nearby stores ignorant and illiterate—live in small t ns 
The latest census shows that over two On the other hand, practically all t ery 
thirds of this country’s population lives in poor people, as well as thi nd 
cities and towns of 25,000 or less and in the ignorant, are congregated 11 large 
agricultural districts surrounding = such ities 
cities and towns The trade of poor, ignorant, illitera in 
Less than one-third this country’s popu foreign-speaking peoples in_ the if iti 
lation is urban—that is, lives in big cities amounts to comparatively little and yet 
In small towns, practically all stores are they are included in the one-third of this 
small. They are the kind which naturally country’s population living in big cities 
trade with jobbers In such stores, very The jobber’s field of operatiot 
few lines are carried in sufficient quantity fore, not only—the largest by all t 
to warrant direct purchase from manufac the richest as well 
turers The manufacturer who sho I ly 
Therefore iobbers distribute to over tv and ror sake ol . n > 
thirds this country’s population, living in throug ybers and, in face 
cities and towns of 25,000 and less, and in tion, decides to “cut out jobbers 
agricultural districts surrounding h only in robbing himself of the | 
cities and towns. competing for two-thirds of this try 
his is the great field of the jobbet trade 
; Such manufacturers limit 
But—he is not confined to it celta ie teiiis af tee ton : 
Go into any large city and you will find, one-third of this country’s populat 
in all the outlying districts, multitudes of Each manufacturer’s Dentiieuse of Titaie 
small stores. bution are, of course, somewl liff nt 
Practically all these small stores trade’ from all others. This is because each manu 
with jobbers because their purchases are _ facturer’s establishment is different fror 
not of sufficient moment to be interesting all others—and he himself different 


all other men 


VI 


difference be 


eternal sea,’ 





ny manutacturer 


Distribution, requires 1 
and ncentrated study 

abiht the modern manut 
lds that of the expert—versed 
lainted with trade conditions 
by the tual practice of hav 

rk he aims to di 
ppens that the man who lives 
siness ery day—deals only 
| lems id takes his plans for 
Iding e in his head at the close 
lay—tails to get the best angle ot 


1 


frequently gets from 
is less close to the 
hom its problems are 


impersonal 


ference between the personal atti 
a manufacturer toward his own 
d at the impersonal out 


in many cases proves to be the 


tween s ess and failure—the 


iy and the easiest—the most ex 


profitable 


ma the most 


History is full of such cases 


NEW BYCK STORE OPENED. 


Inouncing the opening of its new 


! 3-115 Bull street, Savan 
October 29, the M. S. & D. A 
pany issued an uncommonly neat 
nding a cordial welcome 
quarters. The 
pleasant little mes 
will make a 


nent, exte 

rom its new 
ively advertises, 
iety and commercial station- 
is engraving \ well-filled 
nstantly maintained of ¢ 
essary for both office and 


ilso a comprehensive 


articles desirable for gifts 
iscriminatingly from the great 
ps of the world. “If it’s a good 
have it,” is this company’s busi 


branch store, 


Is new 


Hlemans Oliver, who has been 

th the oncern for nineteet 

ises to be an unusually alert and 

e feature f Savannah’s commer 
> 

stationery and engraving de 

will be in charge of Miss Anna 

Washington, D. C., who has had 


ars of practical experience in thes« 


\. Gillam, a 


ide experience, will 


Savannah photog 
supervise 
ment of Eastman kodaks and sup 
lithographing, bookbinding 


el die work will be in charge ot 
Philadelphia, a fit 


these fields 


D. Criswell 
expert in 
staff personnel and ability t 
Byck store w 
ery well of the people of Savanna 


new I] 


eretore, the 


1 
h 


When Kipling wrote 

Overloaded, undermanned, meant to foun 
der, we 

uchred God Almighty’s storm, bluffed the 


paraphrased an axiom of business suc- 


of progress in his 
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SOME OF THE JOYS AND GLOOMS 





TYPEWRITER SELLING Not ALL ROSE 





STREWN PATH By H. R. McKery 

HIS tale is not meant t e a perte in the least possible time, and in the fewest 

little gem on salesmanship, but su words. No matter how hard the prospect 

ply a few remarks on the subject, as is, a fellow should be able to throw in a 
appears to an_ ordinary cker on few remarks that tix his machine and him- 
doors.” self in the buyer’s mind for the next try. 
\ll the magazines are full of how to sel lf a salesman could fix in his Own mind 
goods—how to close your prospect—how to __ that the prospect is first of all a human be- 
do this, ana that, to become a real live one ing, and then go after the business he would 


that the 


success of an article lies in the selling force 


in the selling game. They say 


1 


First the salesman, then the selling article 


lots ¢ f 
Well, 


man, for if ever the road was full of bumps 
First, the 


is yours 


that is a great satisfaction for a sales 


advertising and 


success 


bump 
T ake 


\ salesman gets a small 


it 18 now competition 


1 


looms up bigger than any other 


machine selling 


weekly salary and a commission. To get 


started he often will cut his commission in 
the man that 


most for the 


two to geta sale It is often 


can give the most, allow the 


machine, that gets the business 


Yes. of c 


“my machine is far better than taat one 


urse, I heard the argument that 


Sure, brother, sure, but now, did that get 


that sale back on the spot Well, not yet 


Let us fo an ordinary deal through. 
\ call comes in to the office, that Mr 
Brow wants to try a ma n¢ One is 
nade ready and sent up by the boy Che 
salesn in that territory is notified and 
he hurries in and makes a demonstration 
le tinds three or four other 1 hines there 
Well, the buyer has an old machine t 
trade \ll the salesmen make a price on it 
One thing is so badly needed in this 
ness that if a fellow hasn't it in his 
smos he had better not try the selling 
ame at all—and that is a “happy disposi 
! l¥e must be so constituted that he 
an get twenty turndowns and never turn 
hair on the twenty-first 
lake the average buyer Does he care 
ur type bar is hung by a pivot bearing 
a ball bearing, or has forced alignment? 
some cases he does, but in most he de 
pends on the salesman to prove to him that 
the particular machine being shown has its 
bar hung in such a way that it will write 
i stone wall, or on a postage stamp in 
rect alignment Many man has sold 
a hard one simply because he dropped the 
achine and swung on t football, base- 
ll], local sports or politics, and just as he 
vas leaving handed out the better take a 
machine today and save me a trip back,” 
ind got away with it 
Of course, once in a while, a man gets 
his foot in wrong and hands out “gossip 


should be talking “shop.” Once 
that 


when he 


in a while a man strikes a prospect 


fairly radiates the “work for every cent I 


ever made” idea, and it is then up to the 
salesman to state why his machine should 


be taken in preference to the other man’s 


be surprised to see his sales sheet creep up. 

In most cases a salesman can approach 
his man all O. K. but when you get the 
sign, simply forget all the flow- 
back the next 


“too busy” 


ery arguments and come 
week. 

In the whole typewriter field, in the last 
year, there have been many changes, the 
big companies closing up branches and con- 
solidating others, other companies getting 
out new models. Still the fact remains, that 
although each manufacturer thinks his ma- 
chine is the best, it must be left to the 
salesmen to sell and get the business. Al- 
though the big deals are the ones that are 
prized by salesmen, I personally am not for 
them at all. They take too much time, 
and once a big company gets the same make 
of machine, I don’t care what kind, it takes 
a good part of a salesman’s time keeping 
it there. One sale of a machine to a single- 
machine user is better for the office than 
the sale of five to a big user, at a discount. 

After all the talk about the man and the 
machine, it must be borne in mind that a 
large share of credit must be given to the 
stenographer for the number of machines 
sold. Of course, it is possible to go over 
the operator’s head and get the order, but 
it’s a ten to one shot that your machine 
doesn’t stick, and if that girl ever gets a 
chance she will certainly punish your ma- 
chine. 

A salesman must wear good clothes, put 
in a few hours reading up on all the ques- 
tions of the day, and particularly on the 
happenings in his own territory, and be a 
good mixer—not necessarily of drinks, how- 
ever. In making a sale he must know how 
to make a remark that will bring back a 
question and when he has the prospect 
landed he must know enough to get out 
before the man finds that the machine 
won't spell right. 

Take it for the money there is in it, and 
it takes a good man to keep up in the game. 
One morning out of twenty calls, I was 
told in nineteen cases that they wouldn’t 
‘ake my machine as a gift. But a man 
must be able to forget that as soon as he 
hears it, and long before he opens the next 
door. 

Summing it all up, the game is all right 
for certain kinds of men. Others keep on 


for a few months, or years, and then drop 
out to take up some other 


line. 
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USING 


THE 
MONTHLY 

STATEMENT 
AN ADVERTISINGOT 
MEDIUM 


WEEDING OUT 
THE OFFICE 
LIBRARY. 


AS 





LITTLE THINGS THAT HELP OUT 





SOME OF 


THE APPARENT TRIFLES, WHOSE 





AGGREGATE MAY MAKE A BiG DIFFER- 
ENCE IN THE PROFIT AND Loss SHEET. 
By FRASIER BROWNE 
N opportunity for dealer advertising which CopyInG IN ~ ROSS-FILING has its advantages, but 
A is beginning to be utilized is the dispatch oom C every day letters arrive in a big busines 
the monthly statement to the customer. The FILING. establishment which can justly clain lac 
problem of attention-gaining is solved at once under many different department hea Ofte 
by this method, as everyone takes pains to exam one department is through with a letter hou: 
ine a statement of money due with considerable before another has reached it. Some large of 
care. A neat and attractive enclosure thus fices have definitely adopted the custom of ha 
brought to the buyer’s attention gets much of ing copies made of such letters, not only f 
the advertising value accruing from the satisfac distribution to the departments interested but 
ion which the former purchases have given. It for permanent reference in different filing sys 


is thus really an invitation to buy more on the 


basis of service already rendered—and in a 


measure is also a subtle compliment to the buy- 
The practical value of 
Often 


er’s financial condition. 
such suggestions is real because specific. 
a dealer will thus feature a single article—desk, 
perhaps, or cabinet—in every enclosure sent out 
with every statement for a single month. It 1s 
also a simple and natural method of advertising 
the disposition of bargains in office appliances of 
all kinds, 
< 4 4 


O NCE the office library suffered from pov- 
erty. In fact, it had a hard time getting 
born. The merchant 


frankly thought it a waste of time. 
is a danger at the other extreme. 


mid-nineteenth century 
Today there 
Many busi- 
ness libraries nowadays suffer from a plethora 
of undigested facts. They are stuffed to burst- 
ing, and in some cases their principal function 
seems to be to display to advantage an irre- 
proachable line of sectional bookcases. It is not 
alone a matter of system in the filing but of 
sheer excess of quantity. As many a real estate 
speculator becomes land poor, so the business 
library is in perpetual danger of becoming fact 
poor. It knows so much that its owners do not 


know what it does know Sometimes it is the 
fault of a librarian with an overdeveloped fond 
Heroic measures are 


ness for mere collection. 


required. Give the advertising or sales man 
ager a day’s recreation, or a week’s furlough, 
by setting him to work in the office archives with 
a stout pair of scissors and a deep waste-basket. 
The librarian, than 


well-con- 


Weed out the superfluities. 
whom no man is more valuable to a 
ducted business, can then return to his task with 
a new opportunity—the opportunity to create 
utility as well as add data. 


tems. (Guarding against the danger of too much 
intricate system, there is the added advantage in 
this plan that in case of loss by fire or misfiling 
the necessary letter, or copy, remains. Wher 


several persons answer different parts of the 


same inquiry this plan seems to exactly fi!l th 
bill, by permitting the filing of each reply t 
gether with the original inquiry 
5 7 se 

MAKING ON] N introducing a new article of offic e the 

pene ey dealer will find it frequently wis« 
up definitely with some other article 
articles already enjoying a wide demat 
salesmen may well be instructed to boom a ne 
nkwell by connecting it with the already existing 
interest of a prospect in a line of fou ( 
or desks. This means co-operation among the 
various component units of a dealer’ Phe 
uses of any article can best be mad ear b 
relating them to other articles already 1 1S¢ 
The same principle holds good with reference 
to advertising an office appliance line ry ou 
new stationery line on your typewrité ve 
the reader a concrete and definite image of use 
vhich the more general “Try our nev ition 
ery line” lack Che office appliance esmal 
whose strategy wins repeat orders most fre 
quently is he who can thus connect in the pros 
pect’s mind every item in his stock, { 
chain of service each of whose links adds to the 
veneral quality appeal by the support O1Ve 
to the others. 

4 x x 


ST dealers will Gad it useful to ™ 
pemonstearine JN /f © [ dealers wall find it usetul t 
\N OFFICE quent, and, if possible, regular demon 
APPLIANCE : 


peng line which they wish to press 


strations of a 
upon the buying inclinations of their trade Phe 
value of the Busi 


advertising and promotion 


ness Show can thus, measurably, 
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the individual dealer. Invitations, personall r it helps to neutralize the waste fire which 
phrased, may be sent out to a well selected list sses those readers who are not interested in 
f prospects with advantage. These should e article particularly featured under the old 
preferably be differently worded for each indi tem. Each article advertised can count on 
vidual, at least insofar as the dealer understand t wn number of persons interested. The one 
enough of their individual wants and likings to article advertisement is not unlike the speech of 
make such variety productive of interest. In ne melancholy idea or a newspaper which omits 
the demonstration itself care should be taken t everything but politics during a campaign. The 
prevent the operation becoming perfunctory reader of advertisements nowadays appreciates 
from much inevitable repetition The demon the compliment of being given a certain choice 
strator should be coached to vary his language n what he reads. The desire to select, in fact, 
from time to time, making his demonstration is an instinctive part of his interest in the adver- 
not so much a series of individual talks as a tising pages, quite as much as it is in the case 
connected and frank talk, touching on the sell f the eager housewife at the bargain counter. 
ing points of the article one by one, and leading ae 


up to a brief general appeal, based on the point 


¥ 17 1 41 I SI] \ , he > ite1 i » oT ine > NICY 
which he sees have awakened the greatest intet PR A IM PLE little ite nin the growing tendency 
toward co-operation between dealers in 


est among his auditors \bove all, the demon : 

strator should avoid the easy peril of getting out related lines is seen in the aid given sometimes 
of touch with his hearers through dwe'ling to wide distance in marketing a new product. 
much on merely technical points. A good dem Through personal contact, and even more 
ceisiiibilieis meent be a good salesman, and, al ugh correspondence as a result of acquaint- 


. : ; ch} ade at a traie come ‘ les. 
other things being equal, the best salesmai esilip made - a trade convention, a dealer in 
usually makes the best demonstrato1 Pennsylvania writes to a middle western dealer 
SLid | AKeES ST ¢ a Stratol 
his experience in handling a new line. The 


a Ff reply giving details specifies which are peculiar 

NCENTRATING GOOD way to insur frequent turning to his own territory, should it differ radically 

ALES V ror AN ver of stock is to instruct every salesman from that of the inquirer. In addition the latter 
erent 2 tn Seatuce naune one eetle in aveee tile Oe learns which methods of sale have proved the 
makes during a given week. He need not do s best suited to the line, what are its strongest 

herusively. not seed be. of course, cua the Hel talking points, how it is suited to advertising 

rf diverting an interested customer’s attention and among what classes of customers it has 

from some other line. merely to obey the rule met the readiest reception. From this data a 

\ chance remark regarding the an eh te good working notion of the applicability of the 

quently do the trick. A comparison between th product to the trade of the inquirer is obtained, 

ith ind he in turn reciprocates the courtesy when 


‘onstruction of the article under survey wit 


11 


that of the “feature” article will sometimes sug ‘aAS10ON Serves. 


vest a new train of thought without wrecking 1 ss 8 

any measure the old. It is not the length o1 OF y ROVISION of reading matter in the recep- 
time devoted to such a sales Rie did that bers Bigg sia | tion room is an excellent plan to relieve 
counts. It is the tact shown in selecting the right 7 the tedium of waiting for customers, when an 
mE ies the judicious emphasis laid pets the art! immediate interview is out of the question. More 
cle itself and the obvious interest of the sales real thought, however, might well be given to 
man in assisting the buyer's purchases which the selection of magazines in many otherwise 


ire of aval we 2 | ore. 1 » office < l ; . . 
am avail. More and more, in the office appl admirably managed offices. Dentistry can give 


ses a ee es Oe ee Pe ee sings 
ance field, the Service idea is including that merce points in this respect: on every up- 
f permanent counsel to the customer. As th to-date dentist’s reception table you will find 

ks of cartoons, humorous magazines anc 


reading generally. In too many business 


customer comes to rely upon the advice of a 


trusted dealer, the opportunity for deft sugges 


tion of new wares becomes corresponding) ffices the heavy and the provocative in maga- 

ereal a ne literature prevails. There is enough poli- 

tics in the air in Presidential year without forc- 

ROAD! ~\EALERS who advertise widely in the col ing it upon the prospect’s attention as he waits 
a8 prc Nagy D umns of daily newspape ire showing to see you. On the other hand, there is an 
SEMEN tendency to broaden the scope of the individual abundance of light reading which is also 
“ad.” Formerly the idea was to hit hard on the thoughtful and well-written. Much depends 

lines of a single desk or table or filing cabinet m the frame of mind in which the visitor pre- 

Now a trend toward the featuring of several sents himself in your office. Wise choice of lit- 

articles, or even lines, in the same advertise erature may easily be made an adjutant of sales- 


ment, is seen. This is wise, when not overdone success 
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HOW JAPANESE HANDLE MAILS 


ME 


MATTER IN JAPA) 


By W. J. TOMS, Kobe 


FOR IN- 


MAIL 


ARING 


TGOING 


STHODS OF 


OMING AND Ol 

















distinct classes 


HERE 


among 


are two very 


the Japanese’ merchants, 


those who are quite up-to-date en 
both 


those 


gaging in domestic and foreign busi 


ness, and who are very conservative 


time 
Of 


and carry on their huge business in the 
forefathers 
difficult to 


honored manner of their 


these two classes, it is very say 


which is the more important to the trade in 


office appliances, so I will treat them sep 
arately and give a rough sketch of the 
methods used in both 

Firstly, I will treat the modern, up-to 
date offices, for these are undoubtedly the 
best buyers at present, although the old 
style, conservative merchants will no doubt 
alter their system during the next decade, 
when they will no doubt prove very goo: 


customers 
Undoubtedly 

banks and 

ire scores of these throughout Japan 


the most modern offices are 
there 
but 


insurance companies, and 


it must not be forgotten that modern office 
appliances are used by these offices only 
when they are situated in important ports 


and cities, such as Tokyo, Osaka, Nagoya, 


Kobe, Yokohama and Nagasaki, with pos 
sibly Hakodate and Kyoto. Next in rank 


of importance the steamship com 


and then the hundreds of importing 


come 


panies, 


and exporting merchants. In these offices 
will be found at least one typewriter, roll 
ton desks in the managers’ offices, filing 


cabinets, letter copiers, etc., but it must not 
for a moment be imagined that these offices 
are as up-to-date as those of American bus! 
ness firms, for many are the crude appli 


ances still in use even among these offices, 


the members of which have very modern 
ideas 
In these more modern offices will be 


found many different systems of filing cor 
respondence in use, such as the “Shannon,” 
and similar 


the “Stolzenberg,” the “Roneo,” 


files, but up to now I have not seen any 
offices (Japanese) equipped with the Card 
Index System, although there must be 
some few offices which have adopted this 


excellent for cabinets are being 


sold in a few stationers’ shops, but from in- 


system, 


quiries made I am informed that the de 


mand is very, very small. In the majority 


of cases all letters, etc., received are bun 


dled together month by month, or week by 


week, and docketed together in stt meg en 
velopes. This is no doubt an excellent plan 
in a way but must be very inconvenient, 


} 


but I find that Japanese businessmen do not 


know very much about the convenience of 
time-saving systems now adopted in most 
f the countries of Europe and America for 


disposing of the day’s mail matters 


ne thing which retards the general prog 


ress in this direction is the fact that almost 
ill Japanese always consider the initial ex 
pense first, so that no matter how « ellent 
1 system may be, if it be at all expensive 
then it is given a very wide berth, so that 
if there be a system of filing letters which 
is both cheap and effective, 1t would find a 
more or less ready market if properly 
pushed. I may mention that l new sys 
tems should be protected by patent for 
inless such precaution 1s taker the idea 
vould at once be pirated, if it is und 
effective and suitable for this market 

(Gjiven a cheap and ettective systen of 
fling, and assuming that a very energeti 
rm ot agents are going to push its sale, 
l think success will be Sure to ollow, 
and I think it will be worth anybody's 


vhile to educate the agents to have one per 


son very thoroughly versed in filing sys 


tems constantly employed to be sent out to 
] to 


buyers and prospects to show them how 
this 


file economically and effectively If 


were done. I am certain good business could 


be worked up among the modern offices in 


Japan 

Now as ‘regards the old-style business 
houses, of which there are thousands 
throughout Japan, many of these are very 
rich firms, and although extremely con 
servative, if a system were shown to them 
to be time saving and economical they could 


be won over, and when one has been in 
duced to buy what he finds is excellent, he 
will not forget to recommend the system 
to his friends, for generally these conserva- 
tive business men are found to be rather 
kind-hearted and very obliging after the ice 


has been broken 
At present, these old-style businesses do 
not the for 


copy ing their letters 


even employ copying 


Indeed the majority 


press 


letters they send out are not copied 
the the 
tents and the day of dispatch! Of course an 


of the 


at all, senders remembering con- 





| nt etter s pie is 
it is copied by hand, 1. e., a are 
fully re-written in the same manner as was 
employed by European and American mer 
chant before the copying-{] is I 
vented \s for the incoming lett these 
are usually docketed in envelope is de 
scribed above Now, if these hant 
could be induced to “go in” for files and 
copy neg presses, als« copying I ind pens 
a goodly business could be ne, but 
vould be a hard fight the ¢ try 
T ow how backw | l-style 
business men are, I would state that nearly 
all of them keep their b ng t 
th nels entry Syste! I rT) I 
time generally required to car n the: 
businesses that they employ a ge staff 
and work from about 7 a. n r ea r until 
10 p. m. to midnight, having 1 lidays 
throughout the month exce t t 
the 15th days, whi ire recog S 
ersal holidays 
To break down the preju these 
people will be hard work, bt t not 
he forgotten that these very le will 
ve tl yuyers of tomorroy \ 
worth cultivating 
Chere is always the very hig rt dut 
to take into consideration when ating 
price Che said duty is at t 4 
per cent ad valorem on all let the 
files, whether made of w r of 
netal their combinations t 
Wo¢ I paper are fairl ] ir 
unl Ps ti Sj stems OT! ce 1 he t 
by patents in Japan the 
very ickly if found é 
market 
To summarize, the manut filing 
devices should find out if the ¢ ls are 
really lable in Japan, i. e it 
abl the Japanese use, a 
them as soon as possible 
tained in Japan \s regards t selling 
campaign, the modern business men should 
at first be properly canvass | ther 
afterwards the field of operations sl] ild be 
gradually extended over to the l-style 
conservatives, but before either of these 
fields are operated on, the foreign met 
chants established should receive attentior 
There are about 1,000 important foreigt 
firms scattered among the treaty ports and 
the cities of Tokyo, Osaka and Nagoya, and 


these all use some forms of filing 


and if they could all be induced to use any 
particular systems considerable business 
could be done These firms ) i be ap 
proached direct ffom America by means of 
well-written circulars, and provided the let 
ters are written convincingly and the arti 


cles offered are really effective, there is not 


the slightest doubt but that ness 
could be worked up 

There are men who know we ig! 
how to perform their tasks whom an un 
guided enthusiasm betrays into follies 
which they smile at even as they attempt 


to justify. True merit is often more calm 


Deeds, 


means 


‘tt words, measure it 


little, the depths much. 
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THE REAL STATIONER 





Goop ADVICE TO CLERKS. 


By AN OLD HAND. 





lr is not easy to become a real stationer 


and those seeking this calling should 
weigh well what it means. It is neces 
sary to begin in the shipping or stock de- 
partments and rise step by step, meaning 
many, many years before one can really 
become stationer in the full sense of the 
word 
In every city there are stationery houses 
nut very few of them are real modern sta 
tioners, because there are upwards of 15,000 
tems in the stationery business, and _ to 
know all about these is a life-long study 
Che writer has had twenty-three years’ ex 
perience and is not yet a finished product 
[To become proficient one should be studi 


sus and adapted to detail and not become 


asily discouraged, for it 1s necessary at 
times to do all kinds of work, from sweep 
ing, dusting and delivering packages to 
vindow dressing 

The most important thing required 1 
initiative lo things before others; d 


things they don’t think of that will attract 
ittention: do things better than has been 
done; do more, hold down your present job 
with your left hand and grab with yout 
right at the next above you; do not be late 
to work mornings; observe noon lunch time 


and stay until your work ts finished in the 


vening 

\ test ise was made one time, the open 
ing hour being 7:30 a. m. The employer 
vho usually arrived later, came one day 


30; the employe was surprised at this 
and next morning arrived at 7 o'clock, t 


find his employer ahead of him; the next 
morning the clerk arrived at 6:30 and was 


there ahead at that time and was highly 
‘omplimented for his earnestness of put 
pose He received an increase in pay, all 
because he felt that if it was necessary ort 
if there was work to be done, it was his 
place to be there to do it and not the em 
ployer. Learn to print with pencil and pen 
price lists for store and window cards; als¢ 
to print on face of packages, because print 
ing is more easily read than writing. Learn 


how every machine is used, and how to ink, 
-hange parts and repair 


Learn how to operate a telephone switch 


board, and by all means do not say “hello 


conversation at once without 


Start y 
needless ords; give your name or namé 
if firn Be willing and courteous at all 
times and learn to do three or more things 
it once 

I was once during holidays wrapping 


package and carrying on a conversation 
with my customer when I overheard an 
ther customer say to his friend they would 
now go So-and-so's after some fountain 
pens. Being able to do three things at on: 
time, I asked them to wait a moment, as 


[ wanted to talk to them and I landed an 


order for one gross at $4 per pen. It pays 
to be able to do more than one thing 
time 

\s soon as you can, start a price book 
with pages for special prices on large quan 
tities to large buyers This will become 
valuable book in a short time; have it large 
enough to paste in information, such as 
tables of paper sizes; proofreaders’ works; 
sizes of typewriter ribbons; dies of check 


punches, and many other items that appear 
in trade papers, manufacturers’ catalogues 
price lists, et 

Start another book (prepare yourself to 
be a buyer) with names and addresses 


manufacturers of stationery articles; what 


they make, terms, et Chis information 
will come slowly, but after a while you will 
have quite a collection of valuable matter 
Some of it may never appear again. Keep 
the buyer informed at all times of items 
short, and goods sold in large quantities 


That reduces stock at once 
late it Make it a point al Vays to try to 
sell a customer something else after selling 


1 


him what he came in for lf he wants 


ook, after making the sale suggest some 


thing else \ good plan is to put some 


thing near the charge counter or wrapping 


place and talk it while waiting for change 


or package \ great many sales are made 
this way lry to make greater number 
of sales per day than any other clerk in 
your store (wait on more people). Keep 
your eye on the door and get to the cus- 


tomer before other clerks. Do not wait to 
be called to wait on customers. Selling 
goods is more important than any other 
work 

Read by all means the trade papers; take 
them home; study the editorials—many 
good hints are contained therein Read the 
advertisements—you can learn of new 
goods, get new sales ideas, and obtain en 
couragement in your work which will he 


vou all your life 


TAKES TERRITORY OF THE LATE 
PAUL DIVVER. 

Mittag & Volger, Inc., announce that 
Ernest Dalton has been appointed to covet 
the territory recently covered by Paul Div 
ver, whose sudden death following an op 
eration for appendicitis at Dallas, Tex., 
was noted in the last issue of Office Ap 


pliances 


FIGHT FOR EFFICIENCY BOARD. 
The New York Merchants’ Association 
and the State Chamber of Commerce have 
united in heading a protest to Congress 
against the proposal to abolish the present 


National Efficiency Commission and the 
$200,000 appropriation which sustains it 





* Richard Browne of the Browne-Morse Company of 
Muskegon, Mich., the well known filing cabinet manu 

facturers, never had any experience in this line until 
ie entered his present business. Previous to that time 
he had been engeged in a business entirely foreign te 
filing cabinets. He was well equipped, however, for he 
had gained a very practical education in that sternest 
of all colleges—the university of experience. When he 
was a boy of thirteen Mr. Browne left home and made 
his own way from that time on. He is in charge of 
the manufacturing end of the business, and he is a real. 
factory manager, for nothing goes on that escapes his 
eves He ‘is very popular with employes and is one 
of the foremost men in the office furniture industry. 


" George W, Todd of Protectograph fame is a native 
New Yorker. While he was born in a little village, he 
and his brother have been in business in Rochester so 
long that they are universally regarded as among the 
old timers. Mr, Todd is distinguished by the fact that 
his hobby is his business and he takes more interest in 
the perfection and finish of his machines than in any 
other employment The Todds sre real Americans— 
determined, clear headed, cool of intellect and 
humorous, 
* o . 


* Robert D, Patterson, of St. Louis, president of the 
National Association of Stationers and Manufacturers, 
notwithstanding a college education, began his commer- 
cial career as bundle boy and general helper at $1.20 
u week. This employment was in his father’s store. 
for the elder Patterson knew precisely what was good 
for boys and had the faculty of commanding obedience 
from his own boy, while retaining his love. The son 
earned much under his father’s careful training. He 
ecrned the necessity of knowing the business from 
the ground up. It is to be presumed that young Robert 
didn’t learn everything about the business because ue 
ulways wanted to, either. At any rate, it was mag 
nificent training and gave him the start which has 
mode him today America’s foremost stationer. 


o = * 


' W. G. Fern of Harrison & Fern, Cape Town, South 
Africa, is by right of character, achievement, interest 
and occupation a member of the inner circle of the 
great order of office appliances. Fern is slight of 
physique, but he has all the Briton’s love of a long 
walk, and when he sets the pace it makes the desk 

enchained, musele bound American realize the actuality 
of exercise, He tells us that in South Africa the 
climate is such that the people are compelled to 
spend « considerable time outdoors each day, so that In 
Cape Town all cutdoor pastimes are indulged in by 
the population generally. He enjoys baseball, which 
he plays himself on the South African diamonds. 


* * . 


' J. E. Grady of Chicago, who knows as much about 
rebuilt typewriters as any man in the world, has 4 
remarkable memory for names and faces and for the 
tastes and characteristics of the different people he 
meets. He can dig up on short notice facts about the 
people he knows that would surprise them—but he keeps 
his information under his hat. The writer of these lines 
knows as a positive fact that Grady has him all 
catalogued and filed away in that wonderful memory of 
his, sized up with the Irishman's keenness and humor- 
ous insight. 
o . . 


Captain Hugh D. Bowker of the National Envelope 
Company Waukegan, Ill, earned his military title 
fighting Indians in the late sixties and early seventies. 
He is a veteran of the Civil War, and when the war 
closed he remained in the service. During the great 
conflict he received a severe wound which compelled his 
retirement from the army some time after he had 
attained the rank of captain. He served under some 
of the most famous Indian fighters of the days follow- 
ing the war. He is known by many of his friends as 
Mujor Bowker, having once served as major in a 
militia regiment. 
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THE MEANING OF SYSTEM 


SYSTEM’S TRUE 
COMPLEXITY, 
ITY WHICH 
MIND CAN 


By ELLWOOD MARSTON 


TEST IS NOT 
BUT SIMPLIC- 
THE AVERAGE 
READILY GRASP. 

















AN DOES not live by bread 
alone,’”’ remarked Stevenson, 
“but 
Whereby he made one for himself and his 
grateful readers, proving his point by per 
formance. As a keen perceiver of human 
motives, too, he must have known that it 


66 


also by 


was the idea behind the word that gave it 


life. 
But ideas grow misty and words grow 
moss “Evolution,” which to Darwin 


meant a clear and coherent process, to most 
of us today is little more than a metaphor 
for that older metaphor, “Creation.” And 
“System,” one of the most definite and pre 
cise of ideas, is in danger of becoming 
something like a fetich. 

Those who are tending to make it so ars 
of course, those who have never really un 
derstood it. They have thought of it as a 
new method rather than an old principle re 


discovered and applied to modern needs 


“System,!’ to many busines offices, has 
seemed to mean files and counter-files 
more pigeon-holes in the roll-top, fewer 
pigeon-holes in the mind. The more files 
the more system. The more system, the 
more business. The more business, the 
more profits. And the less hard thought 
given to that business, sometimes. 

But system really means nothing of the 
sort It has produced these things, as 


gravity produced the airship, which obeys 
But just as suc 
regard for the 


while seeming to defy it 


cess in flying depends on 
law of Newton’s apple, so success in fi 
system in the mind—the 


And that requires 


depends upon 
habit of clear thinking. 
unity, simplicity, rather than complexity; 
Enter the File—and the Waste Basket! 
With the first filing system came the firs 
waste basket. First a threw 
everything he did not need for his back or 
That Nature and the 
simplicity. Then, as civ 
the office ap 


man away 


his stomach. was 
cave—primitive 
ilization became imperious, 
peared, soon stuffed to bursting with let- 


ters and papers. That was primitive com- 


plexity, and many a cluttered desk this 
minute suggests a reversion to type. Then 
came the file—and the waste basket. Then 


also came worry. The problem, what to 
involved the counter-problem, 


And the partial and painful so 


save, what 


to discard 


catchwords.” 


lution of that problem, as attained today, 

represents one achievement of system 
Instead of abolishing work, it transferred 

The 


it, from the hand to the brain same 


principle holds good throughout all the 
category of wonderful labor-saving inven 
tions in the modern world. And the rela 


tive success of any office system, as of the 


principle of System itself, will depend, not 
upon the multiplicity of detail, but upon 
the degree to which that detail is unified 


and clarified in obedience to one intelligent 


The file, the desk. 


and comprehensive plan 


the cabinet, the loose leaf ledger, are so 
many tools. The Idea is the craftsman 
Here is a business office newly resplend 


full 
It believes in 


ent in a fine, outfit of up-to-date ap 


pliances system. It has in 


stalled it. The general manager is certain 


of it. The department heads hope so. The 
filing clerks, maybe, fear so Meanwhile 
all starts merrily as a marriage bell. Type 
writers click Adding machines clatter 


Telephones clamor. Files grow fat 


as cash 


dividends. Everybody is happy—even the 
filing clerks Visiting salesmen compli 
ment. Perhaps envious rivals imitate. The 


Boss takes the baths at a favorite resort, 
and deplores the lack of system in its busi 
ness office 


Then he 


find that somehow System, that mysterious 


comes back to his own, only 


good fairy, has flown out the window with 
the Summer’s dividends There are the 
les, the efficient machinery, the willing 
staff of workers, all as before But eff 
iency itselfi—the magic stuff of success 
seems to have taken a long vacation Phe 
mechanism of profits wants oiling. He bi 
gins by oiling his wits 
Necessity Gives Birth to System. 
For the business man of whom we aré 


speaking is not the kind of general mana 
ger who contents himself with scolding the 
office help and frantically telephoning for 
1 dozen repair men, when things go wrong 
He tackles the real problem, chews over it 


at dinner in the club, sleeps over it at 


night. And the result is the creation of a 
real System—a_ well-thought-out plan— 
theoretically sound, as all practical plans 


must be, but also carefully adapted to his 


own business and to the human nature on 


Voves , 
which he must rely to develop tha S 
ness 

It may mean rearrangement s floor 
space lt may mean consolidation or di 
viston departments. It may mean, al- 
though it need not inevitably meat n of 
fice shake-up It will certainly mean ar 
inventory of filing methods, of work ap 
portionment, of sales strategy. 1 ccom 
plish these things, and to make them all 
embody the consistent development of his 
central idea, requires the earnest a1 rT 
dial co-operation of every perso yn his 
salary-roll. That necessitates a conference 

then more conferences. By the time the 
new scheme is in well-oiled working order 
every man and woman under tl f 
the company is interested in it and is work 
ing to m ike it a success 5 if 

And the cause of that success rve 
getting right down to ground-floor facts 
is the original installation « les ib 
nets and loose leaf and all the rest Lhey 
were expected to establish syste Chey 
did so—by demonstrating the la it 
They did more: by arousing the sleeping 


collective wits oft the company tney 1! ide 


that system, when at length devisse 1 de 
veloped, a component part of the invisible 
working mechanism and silent pital of 
the house By proving their own inability 
to make bricks without straw 1ins 
without mental muscle, they induced a far 
seeing executive to clothe his hazy ideas of 
system in the flesh and blood f actual 
achievement [Themselves dead and inert 
they made a business live, by human t 
The Machine and Its Summons 

This is the great triumph of of ipt 
ances in modern commerce, that they LV 
forced the devising of business syst t 
simplify the complexities whicl withot 
such aid, they merely intensify The filing 
cabinet tends to make filing sy 
revealing its chaos. Loose leaf equipment 


discloses loose ends of office management 
and suggests the means making thet 
taut and ship-shape. This is a fact as wel 
iS i ¢ f speech, as I! y A réa 
these words in witness The ad g ma 
hine es upon itself the mult t 
rapid calculation, only to create in t 
yf its ( e habit of logical economy 
thought d motion. The macl dis 
ciplining the man even as ther i 
ing the 1 hine If good s [ 
make ¢ housewives, as son I 
yands if Ss very ikely t 
tappir the iniversal | I i 
taught the many a rudiment 
yrrder and elated systen 

But nportant thing f t 
man t ecognize in all these 
cresce¢ ency s the t ft 
ery cannot think for him—it can y sug 
gest the necessity and point the w The 
filing desk is faithful to systen n wher 
it apparently fails to secure it its 
failure it candidly confesses that without a 
system it cannot itself do the work tf 
which it is competent Every first-class 
office appliance you own today whi em 

] ry] 


to be failing to fill its promise 








your office scheme is as a nudge on your 
shoulder to wake up to the lack of creative 
system in your offic: lhe whole phalanx 
of modern office equipment throughout the 
world is silently demanding captains of in- 
dustry to lead it to new fields of conquest 
We may paint the beauties of progress, as 
we may gild the lily, but there is no escap 
ing our old friend Euclid at the crossroads 
we can have no effect without a cause. In 
business, as in all life, we are still in need 
of the master-mind—not Nietzsche’s Super 
Man, perhaps, but, rather, Carlyle’s Hero 
His gospel, too, will be the Gospel of 
Work, but his creed will be a System 
INK FORMULAS. 
Office Appliances 
receipt of the Spatula Ink 





acknowledges’ with 
thanks the 
Formulary, published by the Spatula Pub- 
lishing Company, Boston, Mass. As a work 
of general interest to persons of an inquir- 
ing mind this book fills the bill, for it gives 
an astonishing number of formulas for ink 
But having a formula for ink or any other 
product in the manufacture of which so 
much time and money are spent does not 
necessarily mean that one can produce the 
right product for commercial purposes. Ink 
manufacturers are specialists in the mixing 
and blending of their colors and in the se 
lection of the materials which enter into 
their product. Years of study and experi 
ment, carried on now as industriously as 
heretofore, have produced commercial prod 
ucts which are in the highest degree useful, 
permanent and practical—permanent in so 
lution and permanent in the written line— 
and put up in a manner which makes then 
at once attractive and convenient. 
Rembrandt bought his colors in the open 
market, where anyone could buy them, and 
no doubt others could find out in about 
blended them, yet 


what proportions he 


nevertheless quite a number of artists in the 


have tailed to get 


last hundred years or so 

Rembrandt's effects Many dealers could 
make their own inks and sell them in a 
limite way over their own counters, but 
they would find their costs in time, labor 
materials, spoilage, etc., much greater than 


they estimated to produce a product sans 


prestige or reputation and of questionable 
quality at best, dependent on the care, skill 
and intelligence used in the making 

The dealer cannot afford to make the ink 


he sells his customers for two reasons 


— 
;-o 


People don’t want to buy “home 
They prefer those which ar¢ 
backed by long experience and reputation 

Second—When dealers begin to enter the 
manufacturing field, whether in inks or any 
thing else, the manufacturers as a measuré 
of self-protection must enter the field of the 
deale T 

Ink formularies are interesting from a1 
acade1 standpoint. But to the dealer in 
ffice equipment they are hardly to be nun 


bered among the practical things 


Many a man has had his legs bent for 
life from trying to sprint too soon.—Offics 


Indicator. 














Letters from the Boss 


\ TO THE SALES MANAGER. 


New York City, N. Y., Oct. 29, 1912. 


{ My Dear Phil 

* Cheerup! Your troubles are mine—even on an enforced vacation. While 
you read this, just nsider that we're putting our heads together over 
your desk, and threshing them out. The trifling fact that I happen to 
be flat on my back after an operation and you with your own back 
against the wall facing a salesmen’s mutiny, need’nt figure for a minute. 
Call this a sympathetic “wireless” across the intervening miles from an 
old chap who is only too glad to forget his surgeon’s prescription while 
filling one out for his house 

" The whole thing strikes me as a dislocation rather than a fracture. In 
fact, I half suspected it Salesmen are human—very. And human 
nature resents change, because in the long run average human nature 
itself changes very little it all, and it can’t see sometimes why it 
should. You can’t turn a sales-staff right about face the way Lincoln 
Beachey somersaults in an eroplane or even as a colonel wheels his 
regiment For selling goods is neither high flying nor war, though 
sometimes it’s like both put together. 

{ A real system that works on paper ought to work on men, you say. 
Give it time, so it will, if you can handle the men as easily as you 
handle the figures. And there’s the rub. Tact is more than arithmetic, 
though it’s quite as necessary—in operating on a bunch of live wires 
in a short-circuited sales department, as well as on their boss with a 
game leg in the hospital. It’s the one commodity that a salesman or 
an executive must sell himself, or go without. 

{ Our system is right, of that I am sure. Before our men can handle the 
newer, more critical demand in office appliances, they must understand 
the subject from first-hand, personal contact. That means visits to the 
factories, and it means study of the product. There is no dodging it; 
the modern, successful salesman must know his line better than the 
ustomer himself, if he is going to keep on selling that customer for 
any considerable time. Good-fellowship, enthusiasm, courtesy, the open 
hand and all the rest are indispensable, but they are only adjutants; 
the Mind is the real Salesman. “Know, then do” is the modern formula. 

©" Well, why not make them adjutants in the delicate business of selling our 


than we did ten years ago. ( 


sales-staff the new ideas the trade press is bringing to our attention 
from the daily experience of other men? Instead of posting changes in 
ur plans on the bulletin board, call the men together and talk it over. 
Show them why we are expecting more, in understanding of the product, 
lid ynsider them as prospects to be convinced, 

sprung the new proposition. 


ist aS you ynside rea me w! en vou 





{" Show them how a little hard work now will mean more than a little 
increase in salary lat Meet their enthusiasm for the old, hit-or-miss, 
happy-go-lucky sales methods that won on personal lines alone—but 
still won—with an equal enthusiasm of your own for the methods that 
win by appealing to the customer on the basis of ascertained service 
and demonstrated merit 

* Sell your men your ideal for it’s the only way, in the long run, you can 
get them to sell the line in a rdance with it. 

* And when you're through talking, I'll bet a fat black Havana you'll have 
them crowding around you, saying that is the sort of thing they’ve 
been believing all these years and it’s a great thing to have a sales man- 
ager who looks at the gai rom the viewpoint of the man with the 
re ) So it is 

4 nthusiasm is goo¢ Keey Knowledge is better. Cultivate it. But 
make ‘em work together, a1 you've a combination that neither alone 

il be t 

" There, I’ve hardly started unloading my mind, and I hear that fat-faced 
interne already out in the corridor heading my way. If had his 
knowledge plus my enthusiasm, I’d operate on myself, by George! 

7 W best wishes for your own surgical success, I am, 


Yours Under the Knife, 
“THE BOSS.” 


Fee Ft— 
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BUYING THE STOCK 
A WORD OR TWO ON THE VITAL IM- 
PORTANCE OF CAREFUL BUYING 


By 








HERBERT WILLIAMS 

















A 
S Service as the newer synonym for to his natural pride, in a successful business 
Salesmanship comes into wider use How One Merchant Bought Himself Out. 
and practice, the viewpoint of busi “How many purchases have you made in 
ness gradually shifts its ground. Instead the last year because you were really con 
of merely getting rid of the goods, we are vinced ot the merit of the goods?” asked 
now cudgeling our wits to put them in the lawyer who knew human nature of a mer 


responsibility of 


years cease d, 


Where the 


trader of 


right place 
the 
with the purchase by the customer, the duty 
All 
lead to the Ultimate Consumer. And, 
is all of 


Vagrant former 


of the modern merchant begins roads 
when 
you come to think of it, he us 

Perhaps this changing angle of vision on 
the part of the business man is responsible 
for the increasing accent placed on buying 
Che 
formed the healthy habit of thinking in the 


shrewd office appliance dealer has 


shoes of the purchaser. He thinks of the 
value of the stock from the viewpoint ot 
the man who will use it He buys his own 


goods from himself, mentally, to see if they 


fill the bill. 


and more, to him certain physical needs for 


will Those goods mean, more 


which they are fashioned. So he begins to 
print “Quality” in bold 
not quite so loudly 


type in his advert 


tisement, and “Price” 
And he begins to take pretty thorough care 
that he gets the quality 

That 
It means study of 


he sells 


Irom 


the lines 


manufacturers 


study of 
the 


means 
whom he purchases them. It means study- 
ing his business, not merely as a tight and 
trim little machine for making money, but 
as a part of the larger industry into which 
its fits testing 
practice by sound theory, and verifying his 


mechanism It means his 


prejudices, if possible, by practice It means 


joining a trade association, and it means 


reading the trade press 


All these the modern merchandiser is 
doing, or there would be no one to read 
this article. But he does not stop her 
Study, reading, thinking, are of the life of 


modern achievement, but they have one ne: 


They tend 


to generalizations, which are necessary, but 


essary defect of their qualities 


not to the specific instance, which is indis 


pensable. To buy wisely, a man must begin 


in his stock room, with his ledger on his 
knee, a pencil in hand and sleeves rolled 
up for work. In short, to buy right, he 
must learn just where and how and why 
he is buying wrong And that means the 
courage to face facts, however unflattering 


chant in a recent bankruptcy proceeding 
The answer came frankly: “Not one The 
merchant added that he had bought largely 


on the word of the salesman—a compliment 


to the latter’s personality, if mot to the 
judgment of the purchaser. Some orders 
had been given because he had confidence 


in the house which filled them, and these he 


thought in the main had justified that confi 


dence. Others had been given as a part ol 
the wide ramifications of trade reciprocity 
Chere had been some famous log-rolling, 
and here was a jam to end it all \ore 
bills than he cared to count up lad 
been incurred through the purchases of 
subordinates, and this was notably the case 
in regard to office appliances and stationery 


been a _ prudent executive, he 


He had 
thought, for he had set aside a certain sum 


yearly for the purchase of office necessaries 


and had insisted that the force keep within 
this margin But he had never troubled 
himself, or his purchasing manager, witl 
the details of what was bought, or in what 
quantities, or how often. So long as the 
force kept within the appropriation, he did 
not interfere. Naturally, his store was very 
popular with stationery salesmen 
Investigation showed that much the same 


policy had been pursued in purchasing his 
stock. In general, the salesmen who han 
dled the respective lines made the requis 


tions, and the principal function of the pur 


chasing manager, whose duties included ad 


vertising and assistant sales direction, was 


to ©. K. them. The latter had protested 
occasionally, but nothing came of it. The 
whole main force and current of this firm’s 
energy had been directed to “getting the 


to salesmanship, to profit 
That end of the business was sci 
entifically handled 
alone makes right selling possible in the 


And 


however sur 


goods across,” 


hunting 


Right buying. which 


long run, had been practically ignored 


the smash-up was inevitable 


prising 


Service Must Be Intelligent. 


It is instances liks these that let in a sud 


den tlood of light 


on the reasons many 

a business failure. To drill a sales staff it 
the intricacies of order-getting maste 
the science of management, to seek to serve 
the customer, even, are all powerless t 
achieve success, unless there is some rea 
sonable assurance that the “servic: vi 
are rendering is worth while Che fact that 
sales are made is no permanent proof that 
real service is rendered, as it is ne ibsolute 
proof that they will continue to be ad¢ 
The stubborn fact remains that the mer 
chant who would found every step of his 
business upon the bedrock of reason ust 
know every step at first hand He must 
keep an eye on his purchases, or hire a pur 
chasing agent whose expert knowledge 
his line attested by previous s ess In it 
Even if the duties of decision are thus dele 
gated, the executive himself must keep 
keenly alin to every change n the market 
to each new invention which alters the fac 
ot the mmercial sea, and to every mov 
and turn of his competitors 

Chis need not mean an abar nment of 
a certain sensible reliance on the word of 
the | ses with which he has dealt for a 
generation But it will mean that he will 
learn to sift the wheat from the aff: that 
he ll be capable Tt underst inding the rea 
sons f trusted salesman’s recommenda 
tion of a particular line, and, most pot 
ant of all, that he will be constantly alert 
and alive to the possibilities of improve 
ment offered by new manufacturers, as well 
is quick to detect the sham from the real 
however! ol ssed with the mag word 


Oliver Twist and the Modern Buyer. 


The time is very near in the \ ri 
merchandising, if it is not already her 
when the buyer will demand fa the 
dealer and the dealer of the manufacturet 
The world of money-spenders is growing 
more and more inquisitive: we int t 
know what we are buying as well as the 
reputation and prestige of the h Si ve aft 
buying from. This eagerness for knowledg 
is as startling to some ¢ompany pr lent 
as W young QOliver’s plea for “More” to 
his teacher or the appetite of the ses fi 
political democracy The men shall 
succeed in capitalizing this rising interes 
of mankind in the things of purchase and 
trade, and make it breed profits, are th 
executives who stop clipping coupons fot 
a season—that insidious habit—and take a 


real interest in their business and the things 


of life and human happiness in which it 
deals \nd the first step in that process 
will be the recognition of commerce as some 
thing more than the legal definitions bat 
ter and sale—an opportunity to serve and 
an invitation to usefulness. 

The stock that is bought with this put 
pose in mind, bought because it will prov 
useful and because its usefulness is demon 
strated, is the stock that will not linger long 
on the shelves of any merchant. For th 
interests manufacturer, dealer and con 
sumer, in such a transaction are really one 


here there is unity there is real prog 


and w 


ress 





to 








A NEW IDIOM 





By HENRY Wisk, DAvAo, P. I. 








\N does not hesitate to change the 

ysical and political geography of 

e earth on which he lives when- 

eve ds it to I idvantage to do s At 

vast expense of time and money he cuts 
through two continents and thus revoluti 

es the mmercial geography of the world 

To achieve his ambitions, he alters the course 

of rivers, builds vast reservoirs, drains exten 

sive swamps, and fills the desert with bloom 

g orchards and fields of waving grain. He 

obliterates political indaries and establishes 


new ones, dots the wilderness with towns and 


cities, al 1 checker with railroads and tele- 
graphs, and makes the tropical jungle resound 
with the march of progress and civilization 
Why, then, should he hesitate to make similat 
chang the mathematical geography of the 
earth as well, once their favorable relation 
his welfare is made apparent? The changes 
about t e proposed are no more radical and 
far less expensive, in proportion to the bene 
fits derived, than are those above enumerated, 
and no more difficult of adoption—except, per 
haps, the feature which involves the use of a 
duodecimal number system instead of out 
present decimal system But I believe that 
this idea possesses a sufficiently high potential 
of | interest to remove mountains of 
prejudice and combat successfully the leaden 
inertia of conservatism. I call it inertia, be 
cause in a scientific article it sounds more dig- 
nified—in common parlance it is called daz 
ness 


In article number four of this series was 
presented An Ideal Metric System, based on 
the angle, the fundamental unit of which 1s 
one millionth part of the angulation of a 
circle, duodecimal scale. The arc of the equa 
tor measuring this angle at the earth’s centet 
gives us the fundamental geographical unit of 
distance; and the transit of the sun over this 
distance gives us the unit of time. Five units 
of distance on the equator then would be fiv 
units of longitude, and five units of difference 
in time. On the parallels, however, the units 
of distance would become shorter as we ap 
proached the poles, but in a definite ratio to 
those of longitude and time, so that their pre 
cise values could be easily determined. On 
the meridians the corelation of latitude and 
distance would be practically invariable, while 
the difference of time would not change. In 
virtue of these corelations of distance, longi- 
tude, and time, the calculations required in 
navigation would be vastly simplified and 
brought to greater exactitude—considerations 
which should appeal with much force t 
nautical engineers. 

Twelve Divisions in Equator. 

According to our angle of measure, a great 
circle, or the equator, is first divided into 
twelve ryni, or signs, of thirty degrees each 


These are subdivided into twelve rami, of 


two and one-half degrees’ each. Next 


comes the ron. equal to twelve and a 


ilf minutes, and s ) throug e re 
4 ru the tte ¢ g eg e tw 

h se n rly ina I r 

dian | s should be f sigt x 
rai part, as they customa ! I ig 
] Y ne equatol the sé ( § ” 
(12), et rresponding to the series r, 
exc... OF the decin il systen it maps drawn 
large S ile the inter! i etw ¢ 

ins could ne tw ra it 1S W 
nda] ilf I Ve deg €eS \) es S 
very large, intervals of six roni, or one and a 
uurth degrees, would be appropriat 

it 1S istomary to art ce fF ralle I t 
nap the same distance apart easured 1 
de ree is ft i I the eri ins I 
A ld « etter t¢ plac | oe UG 
this distance, so as better to determine the 
latitude of places, this knowledge being more 
frequently sought than that of the longitude 
Furthermore, owing to the convergence of the 
meridians at the poles, the disparity between 
these distances would not appear so great as 
it does on our present maps. On a map of 


the world, then, each hemisphere would be 


divided into twely lunars, by tl meridians, 
and into twelve belts, north and south of the 
equator. Then, corresponding to a unit of 
distance on the equator, the distances on the 
parallel, beginning at the poles, would be ex 
pressed by the duodecimal fractions one 
welfth, two-twelfths, three-twelfths, et Or 


the distance between two points on parallels 


would be simply one-twelfth, two-twelfths, 
three-twelfths, etc.. of their difference of 
ngitude, or of their difference of time. And 


thus, instead of having to apply the scale to 
the map, and calculating its numerical dis 
tance from that, we obtain it by swift mental 
calculation from the difference of latitude or 
longitude 
Single Prime Meridian Urged. 

There should be one prime meridian for the 
use of the whole world. At present we have 
two—one passing through Greenwich, Eng- 
land, and the other through Washington, D 
C. This is a question that should be settled 


by the world and not by any particular nation 
or hemisphere. There is no more necessity 
for a prime meridian in Washington than 
there is for one in St. Petersburg or Tokio 
Of the two existing prime meridians, that 


passing through Greenwich ,is_ preferabl 


eC as 
being in more general use, and would be satis 
factory so long as the present political status 
of the world endures, if its corresponding in 
ternational date-line were equally satisfactory, 
which, unfortunately, it is not. It makes a 
detour south of the equator and east of New 
Zealand, to the east of and back to the one 
hundred and eightieth meridian, and two more 
in the neighborhood of Alaska. This defec* 
in the date-line can best be corrected by es 
tablishing a new one. In some respects it 
would be advantageous to locate this line 


fifteen degrees west of its present position 


5] 


from the south pole to the sixtieth degree of 
north latitude, thence east twenty-seven de- 
grees, and thence on through Bering strait to 
the north pole. This would divide the world 
into two natural hemispheres, except that it 
would cut off a part of Iceland on the east 
and a small slice of Africa on the west. By 
going a little farther west, we could avoid 
\frica, but we should then divide Iceland into 
two nearly equal parts. 

But it is desirable that an international ob- 
servatory be established somewhere on the 
prime meridian, and it is clear that Iceland 
would not be a desirable location for such an 
institution, Let us go back now and establish 
our international date-line thirty degrees 
(nearly) east of its present position, begin- 
ning at the south pole and following the hun- 
dred and fifty-first meridian east of Hawaii 
to the fiftieth parallel, north latitude, thence 
west to longitude one hundred and seventy, 
and thence north to the north pole. The 
prime meridian would then pass through the 
city of Constantinople—and for a number of 
good reasons Constantinople is the logical site 
for the prime meridian, and for that of the 
capital of the world. It is a city of great his- 
toric interest and celebrity and stands on the 
dividing line between Occidental and Oriental 
civilizations. The climate is mild and salubri- 
ous. It is easily accessible both by water and 
by rail to all the nations of the world. Its 
environs afford magnificent sites for public 
buildings, parks, drive-ways, athletic fields, 
museums, experiment stations, and botanical 


gardens.” 


Birth of Internationalism. 

The Turkish empire should be neutralized 
and made to sustain the same relation to the 
rest of the world that the District of Columbia 
now sustains to the States of the Union. 
Freedom of entry into its port and of passage 
through the Bosphorus and the Dardanelles 
should be granted to vessels of all nations of 
the World Federation. From its commanding 
situation it could be made, not only the most 
attractive but the greatest commercial city of 
the world, without the least detriment to ex- 
isting commercial centers. 

\t such a center a World University would 
teach the principles of World Statesmanship, 
World Commerce, World Finance, World Jus- 
tice, and World Education and Ethics. Exit 
the Provincial and enter the Universal Man, 
to mold and direct the future destinies of the 
human race in accordance with the best and 
highest ideals of government, education, and 
moral and civic rectitude. 

We are optimistic enough to believe that 
this state of things is going to come about— 
not hastily, but slowly, and by the natural 
processes of evolution. It would therefore be 
idle to talk about any sudden or radical 
changes in the political boundaries of the va- 
rious countries of the world, or in their inter- 
nal political status. The first thing to do and 
the only thing that can be done at the start is 
to so alter their external relations with one 
another as to convert their present costly and 
precarious independence to a state of mutual 
protection, and of greater civil liberty and 


security. 
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that ntinent—a fact which gi 
» ‘ . many tages in the marketing 
FRIENDS FROM ABROAD VISIT US in connection with their othe: 
is the tention ‘of Mr. Miller t 
some additional men and push 
ment the business with the s 
that LS ide the advertising dé 
successful He will, however, 1 
; hes active campaign upon whi 
i NUMBER OF GENTLEMEN FROM ; : 
THE FAR-AWAY PLACES OF THI rely oe er oe Deeeeree 
WORLD VISIT OFFICE APPLIANCES tes is contracted for in t 
DURING THE MONTH OF OCTOBI states e Australia is a country 
nificent distances and traveling 
standing the government cont! 
Vays ts a pretty sum 
Mr. Muller started on his 
about the twenty-second of O 
o~ by way of the northern route to \ 
and thence by steamer to Sydni 
AST month was international month and manutacturing countries in search « W. G. Fern is a member 





at the office of this magazine. We ideas and new devices for the performan known firm of Harrison & Fer 

had almost said that one week was _ of fhee work The Miller Advertising agents the Smith Premier 
international week, since no less than five Company, we are told, will change its off at ( own, South Afi 
gentlemen paid us visits during that week ial title to Miller’s, Limited, and in add mp Mir. Miller, he vis 
oming from the tar corners of the world tion to the work of its already large adv hon the British Isles bef 
Those dealers from abroad who called upon he U1 States The firn 
Office Appliances and who made their head taking up general 








quarters in the office of the magazine dut l rebuilt typewriters 
ing their stay in Chicago last month in vuntry Mr. Fert 
luded Messrs. W. G. Fern of Cape Town vell-known lines of g¢ 
South Africa; Thomas A. Miller of Sydney s market He 
N. S. W., Australia; W. S. Hobson, Leices States and will remait 
ter, England; Gustave A. Steiner, Prague, ww in New Yorl 
Bohemia; Mario Goitre, Milan and Turin manv devices there 
Italy, and Hugo Gutmann of Nurnberg, t show he will returt 
Germany Frown Both M I 
Prominent among the dealers from other ore s witl 
parts ot the United States who called on L'nited St | 
Office Appliances during the same per the enc ( 
were Roscoe M. Breeden of Salt Lake City, \. Steine 1¢ 
Utah, an interview with whom is published e ¢ pme 
elsewhere in this issue, and Charles | | é Johen 
Weis of Minneapolis, Minn., an account of Py e sent hi sa 
whose new business venture is given in at tional. meetine « 
ither column.. In addition to these a con ntly held Bos 
siderable number of manufacturers and the tion of that meeting 
representatives Of manutacturers in the ot el other delegates 
fice equipment line paid calls at our offic: ed States under the g 
every day some friendly caller from another Chambe eC 
city presenting himself for a few minutes esents the \dler 
onversation with the editor of the ma ell-known German 
zine riters. and also A ¢ 
The presence of so many dealers from ind is in the marl 
ibroad in our ythces emphasize s the el or ds Ss table t 
nent of service which this magazine daily stopped but ‘ 
performs for dealers and manutacturers d an interesting 
ilike, proving by actual work done and ri during his bri tay 
ults accomplished that intimate touch wit ; sd ine sex altar Se 1] 
the market place through the magazine a1 () inces receives 
through our service bureau, and everythit S 5 the ell ‘ 
which goes into the making of its results [Tavlor & Hobsor 
factors which have helped materially in Engl [This company 1 
bringing Office Appliances into that pr Pare Sas hich-erac 
eminent position it unquestionably holds 1 incl ( ul s Cooke 
the office equipment field ler I er the wor! 
Our Visitors. il eur photographers 
The visits ot \lessrs Muller Fern nad ers laboratories et 
Steiner were mentioned in the October is pat New York brat 
sue of Office Appliances. The first named nami the Taylor-Hobson ¢ 
gentleman heads the Miller Advertising chat Ronald Taylor. Mr. H 
Company of Sydney, N. S. W., Australia uccompanied by a member 
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GUSTAVE A. STEINER. 


States was for the purpose of investigating 
onditions in America, examining new de- 
vices that might be suitable for the German 
market and acquainted with the 
home office staff of the Comptograph Com- 
in Chicago, for whose machines he 


getting 


pany 
has built up a strong demand in the Ger- 
man empire. One of the pleasant features 
f Mr. Gutmann’s visit was the placing of 
a very large order for Comptographs for 
the German market during the coming year 
egarding 
as compared to those in Ger- 
many are interesting. He believes that the 
German salesman is more thorough in his 
methods and more exact in his knowledge 
of his business. The German salesman, he 
says, must know not only his own ma- 
chines, but those of his competitors with 


\lr. Gutmann’s views condi- 


tions here 





MARIO GOITRE. 
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equal thoroughness. so that he can show 
up the advantages of his own as well as 
they can be shown. He thinks that Ameri 


their own goods, but 


are not 


can salesmen know 
that of them 
on the goods of the other manufacturers in 
the But he that the 
notwithstanding this thor 


most thoroughly up 


same line says Ger 


man salesman, 

oughness of preparation, probably makes 
less money than the American, because con 
ditions are harder in Germany from a sell- 
ing standpoint Customers are slowet 
buy and competition is keener. In Germany 
too, one has to be uainted betore one 
can make much of a success in selling 
goods, so that the first move of the sale 
man is to establish friendly relations w 


prospective customers, provi 


he himself is a reliable person, 
if all goes well, his goods will get a hear 
ing at the proper time 

What Two Britons Think of America. 
the comments of W. G 
Miller on America 


expressed are 


Following are 
Thomas A 


Americans Che 


Fern and 


and views 
interesting and flattering to our self-respe 
from other lands 

to make 


countries, which 


since people sometime 


quite naturally incline omparisons 


between this and their own 


flattering 


are not But 
lish 
United 


but these were 


are strong I 


friends 
States They noticed a few flaws 


outweighed by their earnest 


praise of essential matters. Indeed, we hope 
we are just as good as Fern and Millet 
think we are Americans ought to read 
what follows and then pray that they may 
live up to the specifications! 


An Impression of America. 


Written for Office Appliances, 20th Oct 1912 By 
W. G. Fern 
The quick changing scenes one must necessar ‘ 
perience in a visit to America reminds one of 


should say the 
American 


and I impressions 
recorded would be of 
cause of the different 


New York 


cinematograph 
interest to readers 
viewpoint. 

was of course 


expected to be wonder 


Indeed it is. Why New Yorkers put up with such pave 
ments, and worse roads, will always remain a wond 

to me The buildings and the quick lunch counters 
were amazing So, too, is the service in the restau 


minutes are worth dollars, 


waiting for the 


rants In the land where 
Americans sit complacently 
The 


England 


why wait 


I cannot 
taxicabs 


restaurant service and 


America 


understand 


are where has away out 


hind The quick and efficient transportation in towns 
aud between towns, the cheap fares, are splendid assets 
for the business man It is indeed easy to find one’s 
way about in America Broadway at night is a rev 


elation; the first night in New York I tramped the 


“Great White Way until I was footsere and weary in 
body, but certainly not weary in spirit at the sights 
to be seen New York policemen, by the way ire 
not polite This for the information of those who 


like myself, thought otherwise In London you always 
ask a policeman; in New York, don't; ask some e 
else 

But it was In Chicago that I got the real good 
pression I wanted to carry back of Americans Hs 
keen, alert business men have the happy gift of 


their minds the work 
Africa 


sweep out of 
talk South 


centration; they can 


in hand and are ready to and in a 





intelligent manner, too They don't ask silly quest 
here, such as ‘‘Have you any black relations‘ et 
Here was the hearty handshake, the cheery smile and 
‘the glad to see you again" spirit 

A great writer has said Some men live years f 
joy in a momert."’ I did when I met the genial Editor 


of Office Appliances, because it meant to me the 1 


mination of many vearnings many anxieties anil 
many svneculations Yearnings always to get to t 

Inner Circle of Office Appliances anxieties s to 
whether really America did nossess good possibilities 
in the matter of office goods over the goods of other 
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« ll be paid back dollars for every cent the trip 
st ind away back ten thousand miles two exp 
ences will never be forgotten—-the warm-hearted cour 
tesy of the American business men t a strange i 
their midst and i wonderful thrilling ride tlong 
Michigan av ue, Chicago, the deservedly most fan 
reet in the world 


What an Australian Thinks of Us. 
By Thomas A, Miller. 


The editor of Office Appliances has sked me 

rite a few lines with regard to my impressions of the 
United States I find this very difficult ind I do 
believe I «a do justice to the proposition at all I 
hav been it \merica less than three months My first 
mpressions of New York were that it was a wonderf 
city but that the streets were awful the footpaths 
inspeakably bad and dangerous and the noise territix 
In some few resnects I came to the conelusior iat it 
was right behind the times Yet there was a some 


inated me and I quickly 


thing ibout it all that fas 
got accustomed to these few drawbacks I was amazed 
it the number of new ideas I saw or I an f nothir 


else, very »ybservant 

I have traveled through the best part of ntinenta 
Europe, calling at all the cities of any msequencs 
I went through most of the cities of England, Scotland 
Ireland and Wales, and I[ can say that the United 
States is the most wonderful place of a 

I was intensely disappointed with Lond It is the 
same nlace I eft some fifteen years ago to go to 


tusiness is done in the same old conserva 


Australia 


tive way that prevailed years ago, and I meluded I 
had very litt!e to learn there 

But there's a thousand and one new tl gs » tl 
United States—new ways of doing most everything 
Now T don’t know if vou are aware of it. but Aus 
tralia is following on the same lines We are slow 





becoming Americanized We are quick to throw out th 

id and take on the new There’s one thing that w 

shall not do ind please excuse me we shall never 
follow eur political ideas nor your methods of legi 

lation Judging by what I have seen during my trav 
els, I think that Australia ranks next in progressiv 

importance to the United States 


Your great industrial progress and the pace t whi 
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INDIAN OFFICE APPLIANCES SHOW 


It is said that the largest fir rte 


sale stationers in Eastern India 


Calcutta, will hold an important iti 
of office appliances and equy 

the last of January next. They ha 1 vel 
large establishment, and, it is uid, will 
devote to the project all the vace that 
may be necessary to show all of the exhib 


No charge 


lines exhibite 


its properly for space will be 
made to makers of the 
The 


exposition 


Indian firm will advertise tl 


thoroughly 


East 
and expect 1 lara 
and interested daily attendance. The Am« 


1 
hit ‘tT q idet 


ican end of this Calcutta exhi 


the management of Muller, Maclean & ( 


exporters and manufacturers’ agents, 1 
Broadway, New York, wh believe that 
this exposition offers exceptional opport 
nities to American office equipment man 
facturers to show their lines | 


East 


GROWTH OF TYPEWRITER FIELD 


In forty years, since the introduction 


the modern typewriter, the number of w 
men employed in a clerical pacity in 
creased from 8,000 in 1860 to a quarter of 


This 


held its own in the last 


million in 1900. immense 
crease has easily 


decade 


7 


IQI2 


It 
vished 
and 
Ith ts 
usiest 
Al 
other 


thar 
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COMMERCE, THE CIVILIZER 


HOW COMMERCE HAS PROMOTED 
THE ARTS OF INDUSTRY AND 
RAISED THE ETHICAL STANDARDS 


OF 


MANKIND 


By JOHN T. KING 














\BOR, regarded only as a means to 
an end, gets only a part of its due, 
for, properly considered, it has 

even greater value to the worker than the 
regular appearance of its tangible rewards 
Work is educative to the brain and the 
hand. It benefits the worker whether he 
will or not, in a measure quite apart from 
the pay he receives for doing a given 


thing 
Under proper’ surroundings work is 
healthful; it is a spur to intelligence, and 


supplies the only way man has ever found 
to lift himself out of savagery into prog 
ress and civilization 

Progress is built upon work. Nature 
provides the means—the air, the water, the 
soil, the sunshine, the vegetable and metal 
ic substances—but man puts forth his 
imagination to guide his hand in fashion 
ing these elements to his own uses In 
so doing he commences a train of circum 
stances which, in their unfolding, builds all 
our ships, our houses, our engines and ma 
hinery, creates our books and records the 
story of man’s immortality. The first sav 
ige who fashioned an arrow-head of flint 
and listened to the song of the bow-string 
established the dominion of mind over ma 
terial things, lighting the first faint glow of 
the lamp which has lifted us from the cave 
to the world of things as they are 

The man who works with hand or brain 

or better, with hand and brain—is the 
man who rules He creates the valuable 
things which commerce utilizes. He is the 
factor which makes industry—an abstract 
idea—into the corporeal thing we know as 
an Industry. The worker, whatever his 
part in contributing to a finished product, 
is the valuable unit of production. He is 
the creator and at the same time the con 
sumer He makes commerce profitable 

Columbus was a worker—with an imagi 
nation Edison is a worker—who erects 
his dreams in shining mechanical wonders. 
It was a good business instinct which held 
Columbus on his westward course. When 
it became known that a new land was 
found all the restless adventurers started 
out to make conquest of it and enrich 
themselves by its exploitation and plunder 


Conquest by the sword was the answer to 


demand for better living conditions 


and more luxuries. The adventurers got 
them by fighting. They knew no way of 
bettering themselves except by taking the 
substance by force from someone else 
They wasted their own energies and the 
lives of their opponents, destroying great 
er wealth thereby than all their caravels 
ever carried on the high seas 

We have had to climb up laboriously 
from the naked caveman with his club to 
the armed warrior; we have seen his elab 
orate steel armor pierced by the bullets of 
the gun-maker. From hacking at one an 
other hand to hand we have come to fight 
our armies miles apart under humanitarian 
rules enforced by all nations. Our bullets 
are jacketed with steel to make clean 
wounds, while nurses and surgeons attend 
the wounded and the ill 

The Turk and the Bulgar are now set 
tling their feuds. How impressive the cost 
may be no one can tell, but we are sure 
that both warriors and economists are 
studying the problem, and that the results 
will contribute something toward the com 
ing of the day when war will cease 

Wars Bad Business. 

By and by we will all see that it is bad 
business to fight at all We will under 
stand that guns and powder and shot are 
not capable of adding to our wealth; that 
when we destroy efficient men we take out 
of the world the only units of wealth there 
are, and that we create national debts 
without producing any equivalent where 
by the debts may be paid. Are such con- 
siderations sordid—or cowardly? By no 
means. They are the answer of business 
to the hot and selfish ambitions of indi 


viduals 

Business is the expression of man’s ef- 
fort to be happy—to attain a state of se 
curity. It is the expression of foresight, 
the evidence of the unfolding brain power 
of the mass of humanity 

Commerce has pushed the flag by con 
quest beeause men knew no better way 
But, since the thousand and one modern 
appliances for man-killing have been re- 
fined into such horrible instruments of 
precision and effectiveness, the war disease 
is beginning to cure itself. Man’s instinct 
of self-preservation and foresight has made 


wars in the beginning, and the same in- 


own 
wn 


stinct, more intelligently applied, is going 
to make war impossible. Suppose some 
nation of high spirit but of small territory 
and meager resources were to incur a war 
debt of $100 per capita—would it make 
them a good customer, either for us or 
among themselves? Could they buy com- 
forts for their families if too large a part 
of every man’s corn had to support the in- 
terest on that debt? Would they not be a 
poor nation in a pecuniary sense? And 
what could they gain by war that some 
other nation would not lose? War, then, 
would mean loss to those involved and loss 
to non-combatants as well, except where 
territorial acquisition from savage domin- 
ions means the addition of productive lands 
to the resources of civilization. War takes 
only the soundest and the most efficient 
men. What is the value to the world of 
half. a million or a million sound young 
men? 3etween Chicago and San Fran- 
cisco there is room for a million more 
farmers and their families to live in com- 
fort. How much, pray, does it cost us be- 
cause we have killed these men who could 
have made the land productive? 

If the world must reduce its surplus peo- 
ple, let us find a way to eliminate the un- 
fit and to prevent the reproduction of con- 
tinuing generations of unfit instead of de- 
stroying the productive units of our pop- 


ulation. 
Golden Rule Is Good Business. 


The time is coming reasonably soon 
when the whole world will acknowledge 
the sound business principles of the teach- 
ings of the Nazarene. For many thousands 
of years we have been saying to each 
other, every little man to his brother: 
“This is religion; that over there is mor- 
ality; in this little pile is charity; next to 
it is virtue, and here we are going to put 
business.” 

But religion, morality, charity, virtue, 
business are all one thing. There is no 
need to split hairs. Whatever is good re- 
ligion is good morality, goodly charity, 
virtue, good: business. And whatever is 
bad is bad business—there is no escape 
from it at all. 

At the moment the above lines were 
completed the writer thereof left his ma- 
chine and stepped into a restaurant next 
door. While eating at a lunch counter he 
picked up the editorial page of a Chicago 
morning newspaper. Glancing idly down 
the last column his eyes caught the fol- 
lowing paragraphs: 

“Some months ago Mr. Gary, on a public occasion, 
stated thet the way out of present difficulties would 
be secured only by a diligent application of the Golden 
Rule. 

‘‘Last week, at a hearing before the Senate Com- 
mittee on Interstate Commerce, one of the speakers 
said: ‘The universal establishment of righteousness, 
the square deal, the Golden Rule and the principles and 
teachings of the Kingdom of God should be the recog 
nized bases for the foundation of all business.’ 

“It is rather a startling thought that, after all the 
hard thinking done by economists and financiers in 
trying to meet the complex questions of the day, it 
may be necessary to stop contriving and philesophizing 
and go back to the solution offered by the man born 
in Bethlehem: ‘Therefore, all things whatsoever ye 
would that men should do to you, do ye even so to 
them.’ ”’ 
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CARBON PAPER 
ADDRESS BY H. ¢ PINDAR, OF 
UNION RIBBON AND CARBON 
, BEFORE PHILADELPHIA STA- 
rIONERS’ ASSOCIATION, OCT. 10, 
1932, 
[Note—This is a strong, logical and convincing has a hard coating, one that you cannot dis 
entation of the paramount importance of selling 2 
a on skeen Aieth auute of eathen bet , turb, even by heavy pressure between the 
should be read by business men in all lines. The fact thumb and finger, is intended for a few 
given are vitally important. ] clean, clear not strong copies and the 
T affords me great pleasure to be given maximum of durability For instance, the 
this opportunity to address you upon a 7-pound sheet will give from one to three 
subject which is very interesting to me nice, clean copies, and you can rub your 
and is becoming more interesting to you finger over the copy and not smear the 
every day work in the least; if you hold the sheet of 
As you well know, the demand for cat carbon up to the light, you will note that 
bon paper is increasing all the time; as a but little of the coating has been removed, 
method of record it has almost entirely showing it to be a durable sheet \ sheet 
displaced the letter press and copy-book, of this kind ought to be good for at least 
and there is good profit for you in this 1 hundred letters, in other words, it could 
branch of your business, if handled intelli be used a hundred times. Now when you 
gently Most of my talk tonight will b« sell a customer a sheet of this quality, you 


for the benefit of the men who sell carbor 


paper, and I hope to be able to give them 
some information that will enable them t 
serve your customers more intelligently 


Nine people out of ten, who use ¢: 
paper, do n the 


used to get the 


yt use kind of a sheet that 


should be best results on 
the particular work which they are turning 
out, and it is important that you 
able to put your cust 


him WHY you are 


ymer right, and tell 


recommending a 


sheet for his work; it will show him that 
you are interested in him; that you hav: 
a knowledge of the article which you 
selling; and, if you happen to be the only 
man who has given him some informatior 
on the subject that will benefit him, hi: 
going to appreciate it and it seems t 
that you would be the man who would get 
the repeat orders, and these repeat rders 
are the ones that count. Until you get 
repeat order you do not know whethe 
either your talk or the goods first delive 
were satisfactory 

Carbon paper, and at this time we will 
nly consider typewriter carbon, is made 
three weights: 7-pound or standard, 5% 
pound or medium, 4-pound or light weight 
and these three weights are made for a 
reason. The 7-pound or standard weight 
sheet is made for use when one to three 
copies are desired, the 5%-pound or me 


are requir d 


and the 4-pound or light weight when eight 


dium when five to eight copies 


to twenty copies are necessary 

In addition to the different weights, 
but classified as 
The 


; 
there 
are innumerable coatings, 
and soft sheet which 


hard, medium 


are giving him the best possible value for 
his money at $3.00, $3.50 or $4.00 per box 
of 100 sheets, and right here I am ing t 
give you a tew reasons why this class of 
goods is so much superior to other grades, 
so that, when you ask these prices you will 
know that you are not only justified in 
making these charges, but are really doing 
your customer a favor if you succeed in 
selling him this grade of carbon 
lo begin with, the paper upon w the 
lope’ is run, costs 45 cents per pound, and 
y gentlemen know that a 45-cent per 
st be a pretty good sheet; the w that 
ised costs 52 cents to 60 cents per p nd 
latest quotation; the lor fr $1.00 ¢ 
$2.50 per poun Now please try t irry 
ll of is in your mind until | e fin 
she These ire st the st e ra 
terials, and when y idd es é 
| bor , { t «i ( { n y ill { I . ] t1¢ 
I t wa the veighing r 
lors, sometimes to the 1/16 in nce 
é ng or tne lors Liv y it i 
iin temperature, the grinding and rin 
ng of thes lor they iving ( 
through the rinding machine as ( is 
eight or ten times, and these grinding n 


hines by the way, cost something like 
$800 to $1,000 each, the mixing of the wax 


the application of the “dope” to the paper 


vhich, in itself, is a very important part 


of the work and a very trying proposition 
because of lack of uniformity in the paper 
some idea of the cost of 


itself, one obtains 


making good carbon paper 


In spite t the high cost of tl 

one edge may be thicker than t the 

causing it to hug the ink roller t tha 
the other edge, or the paper may b yund 
carelessly, or on an imperfect uni 
be tight in the center and loos n bot! 
edges. It means that it requires that con 
stant attention of a man from the ti tl 

papet put into the machine until it is 
taken off with the coating on it \s soc 

as the roll of paper is in place the ichin 
is started and the man adjusts tl paper 
teed and guide rolls; when thes: rK 
ing properly, he looks at the iting, and 
as soon as he thinks it is right tears off 
a piece from the roll, stops tl ichins 


with a standar« 


and compares the piece 
sheet; if it is all right he goes ahead 
not he adjusts the coating regulat an 


makes another comparison and, under 


then 


no cir stances, does he procee vith the 


run until the sheet tests up to the standaz 
sheet He must be sure that ea ra 
machine rolls has its respective tempera 
ture so that the finish of the sheet will b: 
right; he must see to it that the she 
or jiggers are properly adjusted; in fact, the 
entire job is one which requires nstat 
care and skill 

\ll of the reputable manufact rs, mal 
ing a high grade sheet, use the same grade 
of paper which I referred to earlic nn 
talk, Crompton by name. This p r comes 


from a small town, Berry, I think, in Eng 
land: they all use the high grad ‘ naub 
irr vegetable wax This wax 1] 

the leaves of certain trees in Brazil d 1 
simply scraped from the leaves y all 
use the same high-grade pigment lors 
not necessarily from the color 

high-grad« lors just the sam the 

all exercise the Same care an 

the ! inding and running 


annot get in wrort 


handle the goods from any « 
tacturet Che goods to be let 
those ide with fugitive color | 
ome ft those later 
Handling the Retail Customer 

N¢ | { ¢ kn r\ the cost l 
ind some lea of the 
in tl facture f the e S r 
turn ft istome! Yo ll 

nd s n order and, pet II 
Vi t 1 ima box of arb 
the e and weight, ar 

bl veight, 8SY%xll 5 
chan find out if he is usir yer 
weig! et and you shoul ‘ 
many pies he requires at 
he sa c¢ T ) I \ ul \ Hl 
use ium ora standard w 

nd tell why When 
vice al eciding whether the 7 
5 p ne s the preferable \ 
into consideration the weight 
paper al second sheets, also 
typewriter and the style of typ: 
seem strange to you but, when | 
that no two makes of machines st the 
same blow nd that the differen 
the heaviest and the lightest is greater than 
the difference between a light ink ribbot 


[OI2 


per, 
her, 
han 
und 
and 
oth 
on- 
the 
is 
on 
ine 
ber 
rk- 
nd 
off 





vy inked one, you will realize that 


and a he: 
a difference and must be con 


fitted 


it make Ss quite 
sidered; li a machine 1S 
which is becoming 


or small type (a size 


quite popular), you should recommend the 


medium weight sheet and sell him the hard, 


clean goods because this style of type, on 


account of small size, particularly the char 


acters and fractions, will only make a blur if 


struck through too great a thickness, or 
if the “dope” is so sensitive that a lot is 
given off at a writing [ don’t propose to 
talk ribbons but will just say that only 


lightly inked ribbon should be 


sold for 


this style type if the best class of work 
is desired 
If the machine is one that strikes 

strong blow, and is fitted with “pica” type 
or larger, the 7-pound sheet will give the 
requisite number o! copies and will last 
much longer for two reasons. One is be 
cause it carries more “dope” than the light 


er sheets, and the other is that it will not 


wrinkle “tree” so readily if machine 
feed-rolls are not true \s soon as a sheet 
“trees” thrown away because wherever 
the “tree” Yoccurs the copy will be blurred 
and illegible 

If your customer is one who is accus- 
tomed to a stronger writing sheet and pre 
fers it to the hard sheet, it is up to you t 
tell him which weight he should use and 
you must decide whether to give him the 
medium sensitive or soft sheet, remember 
ing all the time that the softer and stronger 
writing the sheet the less wear it will giv 
and the rtier the copy after it has been 
handled a few times 

Something About Cheap Goods. 
Now it may interest you to hear some 


thing about the cheap end of the business 
though possibly none of you have any cheap 
competition, and I will try to give you a 
few point We will now forget the Cromp 





DISPLAY OF JOS. DIXON CO.’S GOODS 


with “Elite,” 
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paper and we have left the Ire 
Sstrian and domesti There is very lit 
difference in the cost of these papers 
the cost of running, inspecting, cutting an¢ 


boxing a cheap 


or the 


che 


“dope 


sheet is just the sam« 


best grade, so there is but one place 
‘apen the article 


The color 


and that is the 


used is cheaper, the wax 


ised is generally a mineral wax, some cost 


ing as high as 15 cents, and others as 
low as 5 cents per pound; these mineral 
vaxes contain a large percentage of sul 
phur which tends to kill the color and de 
tracts greatly from its permanency \ 

an readily see that the cheap sheet is not 
heap after all and yet you tee] compelled 
to handle a certain amount of it, but witl 


this information you will be in a positio1 
to tell your customer just what he may e» 
pect, and will probably be able to sell him 
1 better grade The cheap sheet can be 
made to look just as nice as the bette! 
grade, so looks count for nothing and, t 
emphasize this, I will tell about the best 
looking and at the same time the most dan 
gerous sheet, and the one that you prob 


ably understand the least, 


namely the 


sheet or the sheet made with oil colors 
These colors are soluble in oil and have 
great covering power because of thet 
olubility; they cost about half as much as 
the cheapest pigment colors, and an ounce 
will cover as much surface as a pound oft 
pigment color, and, worst of all, the work 
of a sheet made with oil color is stronget 


brighter, has more tone and brilliancy thai 


the highest grade sheet made 


inderstand 


You can no 


how it is possible for the ur 


scrupulous manufacturer to furnish a sheet 


a 


n 


lorant 


T 


a 


‘Tl 


ve 


are 


not 


IN WINDOW 


ry low figure, and also why the ig 


consumer buys the sheet 


manutacturer knows that these | 

absolutely fugitive; most of the 
lling these goods do not know art 
care oking nly ¢ 








OF HOOPER, LEWIS & CO., BOSTON. 
THE FENCE. 


- 
/ 


ts 


\s a matter of fact the sheet made with 
oil color is worthless, and you should im- 
press this upon the mind of any customer 
who uses such a sheet. Most men will ap- 
preciate the information and will not only 
abandon the sheet, but will immediately 
have duplicates made of all of their im- 
portant records. To emphasize this I will 
relate the experience of one of the largest 
sers of carbon paper. 

The buyer did not purchase a straight oil 
sheet, but one that contained a large per- 
centage of oil color, put in to tone up the 
other colors used, and he was ignorant of 
this He was simply doing what a 
creat many large buyers are doing today, 
looking at the saving in purchase 
He bought a large quantity and dis- 

it to the various branches of his 


even 


only 
price. 


tributed 


company and in the course of a year one 
of the branches of his company burned 
out, practically everything being destroyed 
excepting the contents of the fire-proof 
safes. Upon opening these the papers 
were found intact, but, when they were 
taken out and examined, they were per- 


fectly blank, not a vestige of color upon 
them, every record of this immense busi- 
ness gone! Just think what such a condi- 
tion would mean to any of you. Fortunate- 
ly for this concern there was a duplicate 
of every record kept at the home office, but 
it took twenty typists six months’ to make 
copies of the records which had been lost. 
It is needless to say that all purchases of 
carbon paper by this concern have been 
made from a reputable manufacturer and a 
salesman what he is talking 
about and tells the truth. Exposure for a 
few hours to a strong light will produce 
the same result as did the heat of the fire 
so it is not necessary to burn your places 
of business down to prove what I have just 


who knows 





BOSTON RED SOX ARE LOOKING OVER 
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BUSINESS SHOW FOR CHICAGO. 
USINESS men generally, and deale: 
in office appliances particularly, will 

be 
that the 
which puts on the business shows with su 


New Yi 


the announcement 


Show ( 


interested in 


Annual Business ompany 


success gvery year in irk City, will 
hold another show at the Coliseum, in Chi 
cago during the week of March 17 to 22 
inclusive, 1913. The decision to hold this 


show came as a result of numerous inquiri 


which the show company has received as 
to when the next business exposition was 
to be held in Chicago, accompanied, in many 


cases, by for space reservations 


The held 


was two years ago last spring 


requests 
in ( 
Before the 


last business show 


next show shall have started about thre: 
years will have elapsed between shows, s 
that the Chicago public is by no means sa 
tiated with expositions of this kind It is 
a source satisfaction that a_ business 
show will be held here in the Middle West 
next spring, for there are many dealer 
who come to Chicago every spring on buy 


1 


ing trips and the presence of the show d 


ing this season will tend to attract many 
more, who will plan to take in the show 
as a part of their regular business and 
will time their trip accordingly 

The Coliseum is eminently well fitted f 
such an event. It is big and roomy, and 
previous shows have always been interest 
ing and most of them have been successtul 
as business getters for a ma) rity ot the 
exhibitors Indeed, the Coliseum is as cet 
tainly suited for a business show or any 
other exposition as it is for the birthplace 
of a new political party By a fortuitous 
circumstance the date of the opening day 
falls’ on the anniversary of the birth of 
the good St. Patrick—an augury of good 
luck! 

The Chicago business show will offer to 


manufacturers a splendid opportunity to 
display all manner of office machines and 
devices The Annual Business Show Com 
pany states that there is even now every 
prospect of a large and successful exhibi 
tion of office devices, and should present 
expectations be realized the coming Chi 


cago business show will exceed its eminent 
predecessors in size, interest and value 
There is every reason to look for succes 
Che the United States 
will installed 
and business will have settled down to 


new president of 


have already been in offic 


the 


steady work of progress, undeterred by 
fear of the possible results of a new polit 
ical policy, for the country is pretty well 
convinced that none of the parties will do 
that which will jeopardize conditions whicl 
make for the prosperity of the majority of 
the American people 
Hail to the Chicago Business Show 


DAVIDS’ COMPANY OFFERS CLOCK 


An attractive special offer is that just 


made to the trade by the Thaddeus Davids 
Company of New York and Chicago. For 
an outlay of $24.50 they are giving the 
handsome timepiece shown on this pag 


OFFIC! APPLIANCES 
together with a carefully arranged assort 
ment of their products, which yield the 
dealer a net profit of $32.10 Che offer, 
which is for a limited time only, is already 


meeting an enthusiastic reception among 


sthce appliance dealers The quality of the 
stock is the best the Davids’ Company 

manutactures, which tn itself is a high re 
mmendation The net retail prices are 


‘ 


~ ‘ 
~ 2 
Si. 
— 
- 

i 


ZA , 


printing e decision, and showit 
pposi oe i large photograph 
tle of Davids’ Signature Ink—a 
non ng fluid which will me 
rode nor wash out when the 
“launders It is a good exan 
ing a irrent news item to adve 
vantage, and 1s proving verv e 
a publi ty method 


q 





CLOCK OFFERED BY THADDEUS DAVIDS COMPANY. 


based on the recommended prices tabulated 
the National 
Manufacturers, 


\ssociation ot Stationers 


allow 
more than 100 per cent on cost 


by 


and which a profit ot 


Che clock itself is giving excellent satis 
faction to the dealers who have taken ad 
intage of this offer. It is 381 inches high 
with a 12-inch dial, and runs eight days 
with a single winding. It is cased in solid 


ak, carefully finished, and keeps admirably 
xact time, lasting for years 

Taking logical advantage of the late rul 
ing of Comptroller of the Currency Mur 
ay, that bank officials in future shall use 
a non-erasable ink in signing national bank 
notes, The Dorsey Company of Dallas 
Texas, has put out a four-page folder re- 


Che Henry Conolly Company 
ter, N. ¥ has recently patente 
two-post binder which adds dist 
vantages to the lines it has former 
keted Like the four-post bindet 
mits the user to keep the transfet 
in alignment, as well as those in 
1s [his is accomplished on tw 
holes onl a teat heretofore said 
garde | impossible The 
be ple to supply further infor: 
request 


Many a man 


life 


fice 


trom tr 


ving 


Indicate 


oo 
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hi 


t 


is had his legs 


» sprint 
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NEW CONCERN OPENS IN SOUTH 


AMERICA. 
Office Appliances has just learned of the 
t g a new impany in the 
equipment field of Rio de Janeiro whicl 
promises t have powerful influence 
the development of American trade in o 
lines he South American continent 
The titl the new business is “O Escrip 
translated, means 
The Mechanical Office and is said to 
i¢ al ins] the yrds ()t 
Appl ! ( rs ere bk 
nad he) | 
[The proprietors { the new enterpris« 
e H. A. Lowndes & Co., the firm consist 
ing of H. A. Lowndes and M. L. Garcia 
} ’ } i in exceptional 
g uipment field I 
(sar 1 re ( l years’ expt 
ence r is well as in 
South At ca, wl Lowndes 1 1 
miliar with the character of the people 
and the requirements of the business in 
Brazil 
The ne ompany will go extensively 
into the handling of rebuilt typewriters, 
typewriter supplies and office equipment 
generally They desire to handle ribbons 


and carbons under their own imprint. They 


é r t into correspondence with rib- 
bon and rbon paper manufacturers, re- 
built typewriter manufacturers, and other 

the office equipment field for 
whose products there may be a market in 
South America 

They state that the outlook for good 
business in Brazil is especially flattering at 
the present time and that they have every 


pt 
confidence that they will succeed in fulfill 
ing all their expectations 


[Those who desire to get in touch with 


the new company should address O Escrip- | 
tor1o Mechanico, H \ Lowndes & i: | 
proprietors, Rua 7 de Setembro No, 82, Rio | 


de Janeiro, Brazil 


CHANGES IN DIXON COMPANY. 

The following changes in the officers and 
board of directors of the Joseph Dixon 
Crucible Company were made at the regu 
lar monthly meeting of the board Monday, 
October 21, as a result of the death of 
Vice-President William H. Corbin: 

George E. Long, former Treasurer, elect- 
ed Vice-President to succeed Mr. Corbin; 
J. H. Schermerhorn, former Assistant Sec- 
retary and Assistant Treasurer, elected to 
membership in the Board of Directors and 
also as Treasurer of the Company: Albert 
Norris, elected Assistant Secretary and As 


His talk is lke a stream which runs 
With rapid change from rock to roses; 
om politics to puns 
t glides from Mahomet to Moses; 
Beginning with the laws that keep 

The planets in their radiant courses, 
And ending with some precept deep 

For skinning eels or shoeing horses.” 


The Poet Praed. 




















A good thing always rises to its level and 
assumes its proper position as a STANDARD. 


That is WHY 
“OUR LINE” 


_ Typewriter Ribbons 
Coden: _— 


is recognized as THE most standard on the 
market today. . 








There is the 
same element 
in our poli- 
cies. 

We co-oper- 
ate with the 
trade in every 
way and meet 
every con- 
dition. 


The element 
of goodness is 
conveyed in 
every impres- 
sion from our 
ribbons and 
with every 
copy from 
our carbons. 











Our splendid STANDARD Brands are the 
best aid in building up a trade for this line 
of goods— 

Eureka and M. M. Ribbons 


Progress, M. M., Mitvol, Competitor, Eureka, 
Silk-Spun, Gallinipper Carbon Papers. 


WORLD LEADERS IN EVERY SENSE. 








MITTAG & VOLGER, Inc. 


Sole Manufacturers for the Trade 


Principal Office and Factory: PARK RIDGE, N. J.,U S.A. 


BRANCHES: 
261 Broadway 205 W. Monroe St., 7 and 8 Dyers Bidg., 
NEW YORK, WN. Y. CHICAGO, ILL. Holborn E. C. LONDON 


AGENCIES: All Over the World 
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The NEW RIBBON 


made especially for those 
who want to obtain the 


finest, sharpest, clean 


cut work. Do not offer 
it to the man who wants 
wear at the 


extra long 


expense of particularly 
fine results; offer it only 
to those who are willing 
to pay for a ribbon that 
produces the finest work 


obtainable. 





Semi and regular inked. 


Manifold 
Supplies Co. 


The Largest Manufacturers 
of Carbon Paper in the World 


A. L. FOSTER, President 
0. G. DITMARS, Vice President 


88 Third Ave., Brooklyn, N.Y. 
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Have you received your box of samples 
and particulars of new selling plan? 


If not please notify us at once. 


MANIFOLD SUPPLIES COMPANY 


A. L- FOSTER, President O. G. DITMARS, Vice-President 


188 THIRD AVENUE, BROOKLYN, N. Y., U.S. A. 
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‘ _ ‘ is . “The s only one foreig: 
TARIFF AND TYPEWRITERS which typewriters are manufactt 
quantit hat 1s Germany These ( 
machines e inferior to Am« 
pe gO pie le let 
where t equivalent to $100 
JOHN F. M \IN OF THE REM- but in 1 suntry for less than tl 
[INGTON AND M. E. EYLAR OI “The dreamy tariff reformer 
THE L. C. SMITH & BROS. CO. DIS paper articles forgot the cost 
CUSS TYPEWRITER COSTS HERI goods, wv h in a specialty like type 
AND ABROAD WITH REFERENCI is a considerable factor. The foreig 
rO TARIFF who pays $55 for his L. C. Smith & 
typewriter must establish subagent 
in turn must pay rent and other 
penses They must advertise, the 
° pay commussions to salesmen, the 
i pay salesmen’s traveling expenses 
must pay for transporting the ma 
EPLYING to certain newspaper dis “The writer of these stories states that their own country. 
cussions Of typewriter prices, here the L. C. Smith & Bros typewriter, manu “The real question which the 
and abroad, M. E. Eylar, Managing tactured at Syracuse, N. Y., sells in for public would like some light on is 
Director of the L. C. Smith & Brothers eign countries at $55 and in the American “‘Is the English, the German, tl 
[Typewriter Company, on his recent return retail market retails at $100, wholesale $90 sian, the French, the Italian, or othe 
from an extended European trip, gave out lo the great majority of people who eign business or professional mat 
an interview to Office Appliances, in whicl ire not in the manufacturing or export er words—the foreign typewriter 
the entire question is treated very thor business this is a terrible indictment of our buying his L. C. Smith machin 
oughly and illuminatinels tariff system and calls for radical reform than thi \merican consumers 
In a series of articles published in Che L. C. Smith & Bros. typewriter sells iff reformers befog but do not enl 
large number of newspapers throughout at home for $100 and abroad for $55! Bring The answer to the question is 
the country,” says Mr. Eylar, “the L. on the axe! Smash the protection wall! \meri msumer ts) buying 
Smith & Brothers typewriter was singled let Americans buy their L. C. Smith type writer for $100, while the foreigt 
out as an example of American-made prod writer just as cheap as foreigners can er 1s paying from $120 to $145 
ucts selling for a lower price abroad thar vuy it! “These are not theories, but 
to domestic consumers. Now what are the facts like tl Tariff Reform ¢ 
rhe articles in question, Mr. Eylar gor Che foreign agents who buy their L. ¢ Smith & Bros. Typewriter (¢ 
on to say, were sent out by the Tariff Re Smiths in quantities for $55 each, stand all up evel Statement made wit 
form Club of New York City. and were re the selling expenses themselves The ex- prool nquestioned by any re 
printed widely by many newspapers with penses of their selling organizations are so man 
out investigation Apart from the fact that high that in order to make a reasonabl 
the company was correctly located in Syr protit they are compelled to sell the L. | McClain on Tpyewriter Costs 
acuse, N. Y., and that the cut accompany Smith typewriter at retail for not less than \ very cogent and convinci 
ing the article was an accurate representa an equivalent of $120 and in several foreign tion to the current discussion 
tion of the Model Five Machine, the state ountries, such as Russia and Italy, where prices at home and abroad is t 
ments made. so far as they affect the type the market is more limited, they are com interview with John K. MeClair 
writer industry, are declared by Mr. Eylat pelled to retail the machine at $145 eacl ident of the Remington Type 
to be misleading and untrue Discussing In brief, the Tariff Reform Club, in pany, and a veteran typewriter 1 
this point in detail, he said order to mislead the public, has compared knows the foreign field with the a 
“The typewriter industry occupies a p the price which the large dealers, agents of an expert Mr. McClain takes a 
sition of large importance, and a fair ex ior whole countries, pay and stand their able vic of the errors of certai 
amination of the facts is but reasonable own selling expenses, with the retail pricé the typewriter situation who recet 
Ac the L. ¢ Smith & Bros. typewriter in this country. If the writer of the at aired their views in the public prit 
was made the ‘horrible example’ a stat ticles referred to had been fair he would refutes their position with the calm | 
ment by that company, as to the real facts have compared the foreign retail price a man who knows every inch of | 
of the case should hold unusual interest $120 to $145, with the American price of | The proof which he offers of high 
[It is a fair assumption that I, as managing $100 for American typewriters in foreigt 
director of the company, having had charge Now let's get at the truth regarding th seems to Office Appliances 
of its export business for many years, and wholesale prices at home and abroad Phe strong In order that the trade 
being thoroughly familiar with conditions L. C. Smith & Bros. Typewriter Co. mak: an opportunity to judge tor itsel 
at home and abroad, should stand ready at price to their domestic agent that is jom the entire interview, as g 
all times to submit documentary proof to men who will take the agency for a MeClain in the New York Cor 
every assertiol I mav make whole state, stand all their ow1 selling ex Oct. 18 . 
lo the man who really knows the facts penses, give the necessary service to the ya ' war wo - mga ; , 
the amount of misinformation distributed ustomers by way of looking after the ma pub tariff auestions r . we Ed 
by the so-called tariff reformers is astound hine after it is sold, just as low as they pert a Te See See 
» ~ ever she tiie educator know zy I 
ing Especially glaring in its misstate will give to a foreigner who will take the ee ae 
ments is the article recently circulated by agency tor a country like France under the <n Reform Committee ha 
the Chairman of the Tariff Reform Com same conditions oie nies a ne ee : Be mes sr casi 
mittee of the Tariff Reform Club Part ot | have visiced every country in Europe for the ind fie 
the assertions in this article are absolutely and am familiar with the price of typewrit et _ na say sober Bee 
untrue and part are half-true, the latter ing machines in every country, including in mat papers throughout th 
being more dangerous and misleading that the price of the L. C. Smith & Bros. type ' = “ nes => / = 
the whole-untruths writer, and I defy any tariff reformer or Typow P wee coal pete 
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Each letter in | 
sight as soon i 
as written as 
Ball eS 
Bearings Sillice. 
Give Greater Speed @paatSaates- 
and Stability to the i 


L. C. Smith & Bros. Typewriter 


(Ball Bearing—Long Wearing) 

























Because of ball bearing typebars, the keys respond as readily as perfect piano 
keys. The capital shift works with equal ease—no lifting of a heavy carriage 
but simply shifting the light typebar segment, thus insuring absolute accuracy. 
No fingers can move too fast for this machine—there isn’t one delaying move- 
ment from “‘Salutation’’ to “Signature’’. Instead of expensive and awkward 
attachments, all change controls are connected with keyboard—including 
shift key, shift lock, space bar, back spacer, ribbon key, line spacer 
and margin release. 
Another advantage—this machine is complete in itself for‘all kinds 
of work: tabulating, billing, large envelopes, cards or paper as 
narrow as a postage stamp. 
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Yr 


advise in the choice of typewriters—free for the asking. Write today. 
Branches in all - esi 
| i Cities i i 


Our literature illustrates and describes in detail the superiority and sim- 
L. C. Smith & Bros. Typewriter Co. 
\ T Head Office for Domestic and oun f (ite 


plicity that have put this machine in all offices where mechanical experts 
Business: SYRACUSE, N.Y., 
Tt | A onli ee a 

















The Secret of Success in Ribbons and Carbons 
is the dealer’s personal guarantee of quality, backed by a thorough knowledge of the line. 
You can make that guarantee, and rest assured that every inch of the product backs it up 
to the letter, when you handle 






7. 
Crown, Globe and Pioneer Brands 
TYPEWRITER RIBBONS AND CARBON PAPER 
Crown Ribbons, guaranteed non-filling, Crown Carbons, non-smutting, non-drying, 
non-drying, of staunch durability, brilliant giving a medium hard, glossy surface, coated 
and fadeless colors, do clean, sharp, en- evenly upon finest quality tissue, wear 
duringly good work like cloth and always afford a clear, clean- 
Globe Ribbons—second only to Crown ‘ut impression. 
in quality—a popular medium-priced Globe Carbons offer a hard, clean surface 
, brand. for sharp impressions. Big quality at a 
RAR, Pioneer Ribbons, made from good quality reasonable price. : 
li Z Write domestic cloth; biggest value anywhere for Pioneer Carbons are soft and manifold 
now for our the money. freely without smut. 
ae 
—. CROWN RIBBON & CARBON MFG. CO., Rochester, N. Y. 
$$ 
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" Which of these files is yours ? 


| G| SODLINE 











The Mllower blocKys not a cure-all for filing evils of 
every Mort. If your Qpides are weak the folders will 
sag—diinless the follow & block squeezes them so tightly 
that you can’t extract the folderf¥ou need. Yet salfging folders mean mussy files. 

Goodline All-Metal Guides overcome Our difficulty in this way, Their sturdy construction enables 
them to divide the weight of the foldegg on either side of them so > folders can’t sag even when the 


follower-block is slack. > 
Goodline “All-Metal” 
Outlast @ Dozen Ordinary, Guides 


O e)) 





NOTE removable name plate 
protected by celluloid 


Unlike ordinary paper guides which#@on't even index properly 
after a little wear, Goodline All-Me@@l Guides endure approx 
imately a lifetime. At the same time they index your files 
the correspondence is being suppgf¥ed. Pressure is relieved— no 

sagging or tearing can occuf, They keep your correspond 
ence where you it. No shuffling folders can 
lose it } 4 yaper is obtainable at once 


Alf cardboard files wear out easily 


metal name plate can’t BiRak off or wear becaufe it is riv- 
eted to the guide. A cellfiloid strip keeps each name from 
being rubbed out Is in tly removable. When a cer 
tain subdivision is no lonsetibeedied you don’t have to throw 
the entire guide away, simply s@Pstitute a new name card 

when necessary. Goodline All-Mfetal File Guides 

cost little more than inferior glides that 

wear out and are thrown away, 


















heir added years of service 
makes them cheaper. 
Goodline All- 
Meta! File Guides 
are be {eight 
each in ietter- 
stre and cheap - 
er the smalier 


The names are quickly 
thumbed out until too 


dim to read 
they get. Order 


- = Goodline 
“= Guides save 
A all confusion 
/ a } from this —. 
‘ ize yo 
Ly | 





_ the u 
source. The need=TODAY. 
Special [recounts to Dealers 





GOODLINE MFG. COMPANY 
Kent, Ohio 




















a Using Goodline 


Using ordinary Manila 
All-Metal Guides 


or Press Board Guides 


O 





HE ‘‘Goodline’’ specialties offer unusual opportunities to 
wide-awake dealers. Write us today for descriptive matter 
and special terms and we will show you something of real interest. 

















ENSDERFER 
Typewriters 





BLIC 


Visible 
Writing 


Light 
Action 

Interchange- 
able Type 


Back- 
Spacer 





NEW No. 8 MODEL 
Equipped with DECIMAL TABULATOR for which no charge is made 





SEND FOR CATALOG THIRTY-TWO 


The Blickensderfer Mfg. Co. 


STAMFORD, CONN. 
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sa COPPAGE NOW WITH IRVING-PITT. 
F R. Coppage,. for the Mast year or so ° e 
: Laie suamnaee tao the Pow 4 Sedna eae Active Selling Stock 
pany, tl ll known loose leaf manuta: 
turers of Chicago, has resigned this posi That is what every dealer tries 
d tion to ept a situation with the Irving to carry and he, therefore, selects 
Pitt Manufacturing Company of Kansas his line of office chairs for their 
tg M vho are well mr engt the <* superior selling points. 
as the inufacturers of the tamous 
lines of loose leaf specialties Outside of the design, material 
Mr. Coppage’s new position is that and workmanship (which are 
manager of the sales department, a distin always the best to be had) 
tion being made between this position and B. L. Marble Chairs possess 
that of sales manager, the latter position be other points of superiority that 
ng held by Frank L. Severance, treasurer will enable you to convince your 
f the Irving-Fitt range aun: rig RE customers that these chairs will 
Mr. Coppage says that yore a ‘ deny give them the highest degree of 
oa “5 i mh er f ee Athy “ iy A A comfort, service and satisfaction. 
| The nonbreakable Ball? Bear- 
; ae ing revolving chair iron and 
strengthened wood-core base are 
| themselves selling points that 
| are enabling B. L. Marble dealers 
to get the business against closest 
competition. 
| Why not sell the kind that are 
easiest to sell? You can order 
them from our catalog to be shipped 
No. 1093!. at once. 
+ 
| 
: || THE B. L. MARBLE CHAIR CO., Bedford, Ohio 
r | 
| 
: 
' 
STEEL FRAME 
: PROOF 
[ 
: Waste Paper Bal 
L. R. COPPAGE. as = crs 
a ut that everything which does not warrant sins Turn Your twaste 
es the attentic n of the sales manager will be into pro fit.” STOP 
; referred to the manager of the sales depart 
oe ment, who will have ample opportunity to THROWING away 
a demonstrate his capacity as a getter of busi- 
a GOOD MONEY! 
L. R. Coppage has had many years’ ex 
perience in the loose leaf business. For You will be surprised to learn how mu 
two or three years he was sales manager waste paper is worth when properly baled. 
P for the Sam’ € Tatum Company of Cin The Economy Paper Baler not only pays for it- 
mat? ming from there a little over a self in a few months but helps t keep your office or 
year ago to the position he recently held store clean, and furnishes a steel 7, pp waste 
- 6 : paper box which reduces fire hazard and pre- 
Is n Chicage He was, before he went with vents valuable articles from being lost or burned 
_— the Sam’l. | Tatum Company, connected through carelessness. 
with the Jones Perpetual Ledger Company There is an Economy for every purpose— 
ind the Western Bank Note Company in all sizes. Get our proposition. 
responsible positions. Mr. Coppage invites Dealers and specialty men will find this a 
, ; , , money-maker. 
all of his many friends in the trade to call : 
| ipon him when visiting Kansas City, where 
he promises to entertain them in a satis- E C O N O M Y 
le factory manner and to show them an in ; 
m eresting line of loose leaf products. BALER COMPANY 
eal : ANN ARBOR, MICH., U.S. A. 
ul, Success is the sum of innumerable reac- | Box 31 
oy tions from temporary discouragement. 
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Which 
Salesman 


Would You Choose? 


wanted to hire a salesman, 








os you 
which would you choose? 
A man with general experience only? 
Or—a man who had sold your kind 
of goods, who knows your trade, and 
who knows trade conditions? 
Which of 
produce the right kind of business in 


these Salesmen — should 
the shortest time? 

I get orders for my clients because 
I have beén selling goods to Office Ap 
dealers and 


pliance people corpora- 


tion buyers—for over fifteen years. 
First I sold goods by letter. 


Then I got out on the road and sold 
goods by word of mouth. 

After that, I began training other 
salesmen to sell. 

I have sold to Jobbers and Retailers, 
as well as to big corporation buyers. 

I learned how to get orders—by get- 
ting orders. 

That is the best way tolearn. Doing 
the work teaches the salesman a lot he 
needs to know and can learn only by 
doing the work. 

This is why 


my Multiplied Sales- 


manship now gets orders for my clients. 

I don’t have to advise my clients to 
invest money printing things they don’t 
know will get orders because | 
methods they understand and know 
will get orders—for them. 


use 


Can you say of your Advertising 
that you “know it will get orders” for 
you? 

If you can’t say this—why? 

You could say it—if 
Advertising. 


I built your 


Make me prove this. 


George B. Spencer 
17 Madison Avenue 
New York City 


My work does not interfere with that 
of any legitimate Advertising Agent. 
On the contrary, my work helps the 
legitimate Advertising Agent to better 
serve his employer—the Publishers 
who pay him to sell space for them. I 
make the Advertiser’s investments in 
space yield him more profit, and that 
makes him wish to increase his invest- 
ments in space. Legitimate Advertis- 
ing Agents know my work helps them. 
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A LOOSE-LEAF WINDOW DISPLAY. 

The picture the 
window display of the lines of the Samuel 
Company, Cincinnati, recently 
made in the the Gibson & 
Perin Company, of that city, during “Made 
Products” week, 


accompanying shows 
C. Tatum 
windows of 


in Cincinnati,” or “Home 


as the seven days of recent Ohio celebra- 


tion was varyingly called. The display, 
which was exceedingly elaborate and very 
interesting, covered the complete Tatum 


line of loose-leaf goods, office punches, etc 
It was one of the distinct magnets of pop 


ular interest during the week, and crowds 
were observed about it almost constantly 
during the height of the city’s display [t 


was not only a success in popularity, but 


staioners [he GIDSON 


~ le 


~ 


[*y 


Ve 
1EESONME& PERIN 
COMPANY 








NEW CORONA AGENT IN PHILA- 
DELPHIA. 
been made by the 


Announcement has 


Standard Typewriter Company that on o 
before December 1 an important change 
will be made in ,its Philadelphia selling 
organization [he present branch office at 
829 Chestnut street will be discontinued 
and the territory placed under an agency) 
arrangement 

Officials of the company are of the opin 
ion that Philadelphia is too near New Yor! 
to require a separate office, and under the 
present circumstances, when the factory 1s 
so far behind orders, it is deemed Ivis 
able to maintain an office which necessarily 
requires the sale of a greater num her yf 


& Perin Co tees 
| 


EACLUSIVE AGE® 


Kouock> DESK a 


a 
© 





INTERESTING WINDOW DISPLAY OF TATUM GOODS.” 


also brought much business to the exhibit- 


ing amply justifying in results 


the 
publicity 


company, 


wisdom of this form of up-to-date 


NEW PROUDFIT CHICAGO OFFICE. 
The Chicago headquarters for the Proud 


fit Loose Leaf Company have been moved 


into new offices at 604 Security Building, 
from which the business of Chicago and 
the surrounding territory will be handled 
S. L. Proudtit will have charge of the new 


offices and will have an ample and efficient 
sales force under his direction. 
F. A. Yates, Sales Superintendent of the 


Proudfit Loose Leaf Company of Grand 
Rapids, has just returned from a trip 
through the South, visiting the different 


agencies of the company and opening sev- 


eral new ones. Mr. Yates spent some time 
in Chicago at the new Proudfit offices, and 
assisted in organizing the sales force and 
in acquainting the new men with their 


field of work. 


machines to make it profitable 
be the case with an agency operating under 


the same conditions 


As yet no definite information has been 
received as to who will handle the folding 
typewriter in the Quaker City, but rumor 


has it that the Liberty Typewriter Com 


pany, which formerly handled the Standard 


Company’s machine, will have the good 
fortune to secure the agency t] 
Corona 

Brutes find out where their talents lie 

A bear will not attempt to fly 

A foundered horse will oft debate 
Before he tries a ftive-barred gate 

\ dog by instinct turns aside 


Who sees the ditch too deep and wide 
3ut man we find the only creature 
Who, led by 
Who, when she loudly cries- 
With obstinacy fixes there; 


folly, combats nature 


-} -! 
forbear 


And where his genius least inclines 
Absurdly 


bends his whole designs.” 


00 





This Little Machine 


IS A 


Great Big Help 


To the Progressive Merchant 


volving Duplicator 
reduce your costs 


The Underwood Re 


will increase act sales 


—and save your time. So simple, your 
office boy, without previous experience, 
can param uce fifty pe rfect copies a minute 
from a typewritten original. The 


UNDERWOOD 


R evolving D uplicator 


will enable you to double your business 
office space, rent 
It puts the un- 


mails at your 


without increasing yout 


or number of assistant 
ice of the U. S. 


perfecting your follow- 


limited ser: 


command, and by 


up greatly increases the power of your 
advertising Not only letters, but all 
kinds of circulars, office forms, catalogue 
cards, loose leaf forms, price lists, bills, 
announcements, etc., either handwritten 


or typewritten. 


The quality of the work is the best, and 
the ma ich is compact, neat, clean and 
cannot get out of order. Don’t judge the 
value of the Underwood Revolving Dupli- 
cator by its price, 


$35.00 Complete 


but by its work. Let us show you how 
the hemghooe Duplicator will fit the 
particular needs of your business. 


In the light of the recent Supreme 
Court decision, it is of extreme :mport- 
ance to note that the Underwood Dupli- 
cator is sold absolutely without restric- 
tion, ian ing the customer free to purchase 


his supplies wherever he can buy to the 
best advantage. 


Send today for booklet and specimen of work. 


Underwood Typewriter Co. 


(Incorporated) 


Dept. B, Underwood Building 
NEW YORK 


Branches in all principal cities. 


(1) 








+. 


LFF Sb 








DOUBLED 


We are building a big addition to our present 






factory which will just double our floor 
Hope to move in by January Ist 
and begin catching up with orders for the 


Protectograph 


The machine that stamps this famous 
across a check 


space. 


‘limiting line’’ 


NOT OVER THIRTY DOLLARS $30$ 
G. W. TODD & CO., Sole Mfrs., Rochester, N. Y. 








IDEAS MOVE THE WORLD 


The true secret "of increasing 
your sales lies in giving the visitors 
to your store new ideas that wiil 
open their pocketbooks. If you 
only sold your customers the goods 
they intended to buy when they 
first come in, your business 
wouldn’t amount to much. Boost 
your sales by giving them lots of 
ideas through the 














new 









No. 42 


ALL-GLASS 
SHOW CASE 





e 


Absolutely no frame, screws, clamps or angles 


§ This is the height of elegance in show case ns 
ed—nothing but the crystal clear glass between the goods and the customer’s eye. Built as solid as a brick 
ill, and will outlast Y frame show e youever had. © Put in the Silent Salesman and watch your sales go 
{| Write today for our booklet Value of Display.” § Address Department B. 
r 
DE rROr T ‘SHOW CASE CO. 
Show Case Makers to Progressive Merchants 
476-490 West Fort Street DETROIT, MICH. 
Get Our Book on Modern Store Front Construction. 


New York Salesroom, 43 East 8th Street. Leo. A. Feldman, Selling Agent. 














THE HANDY PRESS 


Will Bale All Kinds of Waste 


Re ome phot 
COMPANY 


~ Cloth Cuttings 
Scrap Rubber 
Waste Rags 


Correspondence Solicited 
Manufactured by 


The Handy Press Co. 


435-441 Ionia Ave., S. W. 


GRAND RAPIDS, MICHIGAN 
U.S. A. 


Canvas Contheien 
Glove Cuttings 
Waste Paper 


wO AAPiOS 


Tuis Cut SHows OvR No. 2 BALER WITH THE TOP Down 
AND READY FOR THE PRESSURE. 



































London, September 17th, 1912 Exclusive Correspondence of Office Ap- tion where business men con 
ONTH after month the total Britis ‘ pliances. try istry 
| trade to foreign countries how lhe loose leaf and allied b 
enormous increases over the corre expanding rapidly Morland 

sponding figures of the same months of [he Manchester business exhibition ap find their Kalamazoo and Wager 
last year The typewriter and ofthce ses od have ees oe apeemg het good ties ¢ ut so well that they ha nlarg: 
spec ialty trade must be nent in consequence a eg in the great industrial North ol their \lanche ster omces and al I Sil 
and all the leading concerns are reporting England for many office appliance firms sate I \ cal thee Man 
early signs of a big fall and winter output and the breakdown Gs tas old conse dragon being put on in Scotland and t Northeast 
Many announce figures for September that on the part of the hard-headed Yorkshire a ae gy ey aaa 
greatly exceed those for September last “7”° Lancashire merchants is sudden and at Northfield, near Birmingha1 
year. In some cases there are complaints one Other exhibitions ire due IN with the increase in business an f 
that the handling of machines is at times Dublin and Edinburgh and from the second hopes to move its plant there a ( 
hampered by the difficulty of getting con of these much good is expected by the nities: enden tex Dhaath. S53 
signments from America sufficient in quan trade general) Kenrick and Jefferson of West B 
tity to enable the keeping up of stock. It \t the Engineering and Machinery Exhi wich are also amongst the firn 
is probably a reflection of an equally healthy bition which opened in London on Octo- an extraordinary time at. the fanchest 
demand on the other side of the Atlanti ber 4th many business appliance firms are business exhibition, and so fat they ca 

[he Manchester business show appears t showing with effect. Of course the main see will be kept busy with extra staf 
have been a_ very successful ventur« idea of the exhibition is to parade the work many months in the cotton 1 lis t 
Amongst the concerns that speak highly of England's greatest engineering firms and cope with the loose leaf and off : 
of their success there is the International especially the machine tool trade, but at inquiries received at the stand 
Multigraph Company, who showed the the same time the opportunity for bring order for 1.000 loose leaf ledget 
Gammeter multigraph and succeeded in ing modern office specialties before crowds jn September Office \ppliar 1 
breaking splendid new ground in the North ©! Important business men has not been creased to 1,500 before the del 
of England as a consequence \ special neglected. The Blick typewriter has a very first thousand was completed w 
branch as a result is to be opened at Leeds, 89% xd stand showing newest models to inter- responding proportionate inct n tl 
Yorkshire. early in November. The other ested crowds. The Burroughs’ Adding Ma number of leaves ordered 
branches at Glasgow, Manchester, Bristol chine Company also display their calcula press agency is also moving wi 
and Birmingham record good business and tors and are booking many orders lhe \loore’s Modern Methods a1 S| 
representation has also been secured in Ir Dictaphone and the Edison dictating ma- Walker businesses are pushin id all 
land at Dublin and Belfast chine have bright, attractive shows, and the time in this country witl 

Mr. Louis A. Smith, manager here for the in this connection there might be noticed $1.25 upwards. The agents of t g 
[International Multigraph Company, dé the first appearance in England of another are especially advised by their headquartet 
clares that the increasing marketing of his duplicating machine under the name of the to get in touch with other special 
complete unit machines, which makes it Parlograph. This is a Swedish invention ties of the copier, calculator licat 
possible for factory and office to do pra which has been over here about six weeks printing and other non-competins rieties 
tically the whole of their printing, indi and which claims all the ordinary dictating Another flat-bed duplicator, 1 Poly 
cates the development of the English busi machine advantages. It seems to embod) graph, is starting a campaigt I nder 
ness man, and goes to prove that the con nothing specially new in construction but the management of Mr Park rake 
servatism previously so prevalent in Eng attempts are being made to build up atrade whose connection with the Anglo-Ameri 
land is gradually being replaced by the d in connection with it by quoting lower than ¢an Wholesale is well-known ng ¢ 
sire on the part of the business men to the ordinary prices [he Addressograph is to work about the beginning of Septembet 
grasp every opportunity possible whicl il] also being shown, resulting in many in with a staff of six men in Londot th its 
make their business more efficient, thei quiries new model No. 6 This machit like 
efforts more effective Many office specialty firms had ratherlost competitors, is now featuring I 

It is but a very few years ago that the faith in exhibitions but now that the Brit- attachment here \ factory has n estal 
English business man was apt to view any ish business man is kindly disposed to new’ lished in connection with another fir it 
American invention with an air of suspi methods it looks as though the exhibition Willesden, London, to make t hit 
cion. Today all he looks at is its utility is going to reassert itself as a means of do and the type and the salesme1 ticularly 
to him. There is a readiness to listen, to ing good business. Special concerns have _ feature the special quality of t teel be 
be interested in anything for the good of written me that they have found these re of their machine 
his business, as is evidenced in the attend- cent shows most profitable forms of ad- What Typewriter Men Say. 
ance to the business exhibitions of the lead vertising and one of them claims that ow- [The Birmingham manager of the Reming 
ing business men in this country ing to exhibitions it has sent out during its ton Typewriter Company has - 

The Addressograph is another concern past financial year exactly treble the num- moted to the headship of th pany 


its ber of machines that were sold in the previ business in Holland and a ba et Vv 


that is exceptionally well satisfied with 
commemorate his trat 


Manchester business show, ous corresponding year. The scheme ap-_ given 


success at the 
be now to not only use national introduce his successor, Mr. Ba 


the success coming on top of equally good pears to 


results at Belfast in Ireland. In each case and local business shows but to put the merly of Leicester. The banquet was at 
every machine on the stand was sold and typewriters, calculating machines, dupli- tended by General Manager Nicholsos 
further orders obtained, cators, etc., in every kind of trade exhibi- The reconstruction of the London offices 
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ADDING 
MACHINE 


EVENTY-FIVE Daltons made, in the Census Bureau at Washington, a record never before 
approached for speed, accuracy and efficiency. The Government learned what thousands 
of other users—in 287 different lines of business—know; that the Dalton is the simplest, 

fastest, most versatile and most durable adding, listing and calculating machine on the market. 
The Dalton is the one all-round machine. At cross-footing, prorating, computing interest, 
making up pay-rolls, extending bills, verifying invoices, footing trial balances, checking postings, 
figuring discounts and costs, averaging accounts, etc., as well as in the simpler work of adding, 
subtracting, multiplying and dividing, the Dalton is a marvel of speed and efficiency, 


No phase of accounting is too difficult for the Dalton. It handles fractions as easily as whole 
numbers. The simple 10-key keyboard is responsible. The office boy—with a Dalton—can 
proceed to the correct solution of the worst mathematical hard-knot with astonishing directness 
and rapidity—and with accuracy always assured. 


Like the best typewriters, the Dalton is a visible 











printer—the figures are always in sight. It prints 
rn Addi ne without adding—adds without printing. Has a 
7 designating key. 


achine Company 
- 




















410 Water St. 
Poplar Bluff, Missouri “Half a Hundred Reasons” tells more 


P eed = ; about the Dalton. Sent with other in- 
ales offices in all principal American ; 
and European cities teresting literature on request. Write 








for it today. 
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Patents 
Pending 

U. S. and 
Foreign 
















GUARANTEE 


This World Wide Stamp Affixer No. 
is Guaranteed for One Year from date of Purchase, 
against All Mechanical Defects and Poor Work- 
manship. 

It is Understood, however, that the Wearing out 
of the Wicks or Felts are Not Included under the 
Above Heading. 


The Extensive Manufacturing Company 
J. H. BURT, President B. F. ARNOLD, Sec'y and Treas 


Dated New York, N. Y.., 191 



























PTs 


HERE TO STICK 








The only absolutely pilferage proof machine made 


It is a universal machine which will handle 
any postage stamp used throughout the 
world without any adjustment whatever. 
And we are prepared to prove every claim 
we make for this machine. 


4h Pt in 4 . ¢ \ Qn ¥ \ fal at. Cc 
SKUIN A KOOL AS( WINS 


Why the World Wide Stamp Affixer is ten years 


ahead of all others 

Ist. It's UNBREAKABLE, made entirely of PRESSED STEEL 
2d. You CAN SEE where you are AFFIXING the STAMP 
3d. WILL handle ANY KIND of PERFORATIONS 
4th. WILL handle stamps ROLLED LENGTHWISE 

5th. WILL handle stamps ROLLED SIDEWISE 

6th. WILL handle THE LAST stamp in the ROLL 

7th. WILL NOT register, UNLESS stamp is USED 

8th. Registers UP TO 100,000 

9th. Its weight is ONLY ONE POUND 
10th. It is ABSOLUTELY PILFERAGE PROOF 


The World Wide Stamp Affixer is a perfected article. 
Its place is found in every business. It is just the 
machine that you need in yours. It saves its cost in 
time and stamps in a short while, and in the course of 
a few months or a year means a substantial return on 
the original investment. 


White us today for details. 
















Sole selling rights for valuable territories throughout 
the United States and Canada are open to salesmen 
who will furnish adequate commercial reference as 
to integrity and ability. 










The Extensive Mai icturing ¢ 
90 West Street, New York, N. Y., U.S. A. 
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Q Pittsburgh Visible GD 
Model No. 12 


a 
ewe os - 





———_— 





The Pioneer that forced all others to become Visible 
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The typist swears by the Pittsburgh—never at it 





investigate 





b Pittsburgh Visible Typewriter Co. 


Union Bank Building : Pittsburgh 
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QUALITY GOODS for THOSE WHO 


Stenographers appreciate Silk Gauze typewriter ribbons because 
they erase cleanly without blurring or spoiling the letter, and 
save her time. 


Business Men appreciate them because of their neat writing and 
their long lasting qualities. 


Stenographers appreciate Silk Gauze carbon paper because it is 
clean to handle, is clean under the eraser and will not wrinkle 
in the Typewriter. 


Business Men appreciate it because of the clear, non-fading 
records and long lasting qualities. 


Silk Gauze carbons and ribbons, always the same and always 
the best, are made by the most enterprising and liberal organ- 
ization in the field today. Write for samples. 





Columbia Ribbon & Carbon Mfg. Co. 


111-113 West Broadway New York, U. S. A. 
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now almost complet In the August \ Berlin, Germany, hous: s begun a_ increased employment of female labor. It 
issue ol La Revue Dactylographique” is ampaign with a number of useiul little de is now nearly 60 years since a quantity of 
recorded an interview with the Remington vices. One of these is the Argos calculat machinery was sent out to America for 
speed champion, Mr. Wiese, which ought to ing machine with nine or twelve colum1 the establishment of the pen industry, and 
deal a deathblow to a certain select band ot including case, peg, ¢ loes additio indoubtedly Americans are now formidable 
skeptics Mr. Wiese had given the inte1 subtraction, multiplication and « ion, an ompetitors of Birmingham in the produc- 


viewer a demonstration at the Remington it can also be used when applying litable tion of steel pens. In fact, large quantities 
Paris office, at which the latter gentleman methods for fractions, percentages, interest »f American-made pens, which are decided 
was duly pressed. He went on, howevet iscount and other calculatio1 \nother favorites with a good many people, are con 
to ask Mr. Wiese if it was true that his di e put out by the same firm is the k tantly sold in Birmingham. 

machine was one sp lly made for such hich punches and _ strengther etters \s regards the implements of manutfac- 
work Mr. Wiese answered by signaling s, et for filing ture the prineipal improvements were ef- 


one of the boys in the office, telling the lad he typewriter is being 1 for t ected before 1865. Muffles heated by gas 


to bring her machine To the boy's King’s private correspondence for the first were introduced for tempering and color- 


query, “Which machine?” Mr. Wiese r: time this year at Balmoral, even invitations ng, and ordinary gas has also been ex- 
plied that any of the No. 10 Remingtons being dispatched on it The Queen, how tensively used for this purpose. The cheap- 
around would do. the first that came to. ever, has her letters to her friends sent out ness of this heating agent in Birmingham 
hand. The boy accordingly brought a ma n the handwriting of her private secretary has undoubtedly greatly assisted the pen 
chine which was awaiting consignment to or writes them herself, for alt gh the trade. Of late electricity as a motive power 
a customer, and Mr. Wiese gave another typewriter is used so much in society has been largely adopted. The improve- 
demonstration where in a one-minute test personal correspondence, Queen Mary c: ments introduced during the past forty 
he wrote two more words than he had typed _ siders that disrespect is shown to friends years have been mainly concerned with the 
in the previous test on the “special” by those who act as though they did not production of the points of the pens, which 
machine care to give the time needed to communi are turned up or turned down, thickened 


The Underwood typewriter people report ate with them in their own hand. Quee or planished, for the purpose of smooth- 
good business following upon systematic Mary’s handwriting, by the way, is botl ing them and enabling them to glide freely 
and unremitting advertising and propa-_ beautiful and legible Some years ago a even over paper that possesses a some- 


ganda At the recent annual meeting of little gilt typewriter was sent to Princess what rough surface. The trade has been 
the British Association at Dundee, Scotland, Mary as a Christmas gift, and she, like the very much affected by the introduction of 
which is England’s prize yearly gathering majority of the princesses of Europe, in typewriting, and the fact that caligraphy 
of scientists, the Underwood company was’ dites much of her correspondence on it as an art has to a large extent fallen off 


appointed to take the official reports and to Yet when she writes to relatives or friends has had some effect in counteracting pen 
assist the delegates. A special staff was in Ider than herself, the Queen insists on her manufacture. But, on the other hand, the 
attendance under Mr. A. J. Sylvester and ising her own caligraphy pread of education has enormously in- 


Miss Baxter, two of the principal high The Making of Steel Pens. reased the number of pen users, and every 
speed typists of the Underwood here. On¢ he steel pen making industry of En ountry opened up brings customers to the 


specially unique experience was that of re land is nowadays a tremendous one a! pen factories. 

porting a highly technical limelight lecture i1 ity like Birmingham it ranks as 01 Che tendency in the pen trade, as in some 
where the provision of light was at a dis the staple industries. It was from mon: ther industries, is rather to enlarge exist- 
count. Altogther this side of the work cam made it of pens that Mason College ing works and to increase production by 
juite up to the standard of other services Birmingham, was originally established mproved machinery than to open new es- 
in what were admitted by those qualified to from which sprang the present University tablishments. The progress in otitput has 
know to be the most successful series of f Birmingham In the early days of pet een very great in recent years. In the year 
meetings held during the last forty years. making in this country the goods were all 1850 there were in Birmingham twelve pen 
During the same week the services of th made by hand, and retailed at prices vary actories, employing 2,000 workpeople, and 
Underwood experts were also used in giving ing from 25 cents to to 35 cents each. James having a weekly output of 65,000 gross of 
public demonstrations in various parts of Perry, one of the pioneers of the trade pens. Sixteen years later the output had 


the city whose name is still associated with one increased to 98,000 gross weekly, and twen- 
Mr. John Underwood, president of the of the leading firms, is said to have give! ty years later to 160,000 gross, or 22 million 


Underwood Typewriter Company, who has’ his workmen $1.25 each for making pens pens. The present production is difficult 
been making a rather prolonged stay in this But that was before the introduction of thi to estimate, but it probably approximates 
country, sailed for New York on September press tool, which completely revolutionized to 200,000 gross of pens a week. The vari- 
21st, after his customary holiday in Switzer the industry There is an odd story tol ety of production is astonishing. It is esti- 
land and business visits to the company’s Joseph Gillott, who had a large shar mated that at present there are no fewer 
headquarters in Queen Victoria street. Mr n the introduction of the press tool, that than 100,000 differing as regards varieties, 
Underwood, thoug! resident in the States btained 25 cents for a gross of pet shape, size, and point delicacy, and the 
keeps in regular touch with the old coun- vhich he made on the morning of his maz tendency, owing to the severity of competi- 
try of his birth, and with the important  riag If the story be true it ys sol tion and the fastidious tastes of pen users, 
business interests of | company whicl thing for his industrial enthusias but for the variety to increase. 

have grown up on this side of the Atlanti speaks olumes for the rap hea — 





since tl Underw typewriter wa ning of pens even in those early times. I1 India Restores Paper Rule. 

aced on the market only a few years ago 835 the lowest wholesale price was $1.2 New requirements for the marking of 
Mr. A. L. Claflin, the new general man ross. Since that date pet e bee watermarked paper imported into British 
ager here for the Underwood, is a good ntinually cheapened India, effective after July 1, demand that 
represent e of the type of business mat Once introduced, the machine tool s any paper watermarked in the English lan- 
we as te with the rare combination of rapidly improved, one patent following a1 vuage shall bear a counter-indication of 
the level-headed Britisher and the go-ahead ther in quick succession, at tl the place of manufacture, in English, on 
\mericat He is in who gives you hich the Birmingham makers ther each sheet, if the paper be other than 
the impr ! f one having a firm grip tained has enabled them t I British-made. This renews the old rule, 
f busine vithout any noisy assertion—a n spite of the severe competition w suspended a year ago. American. paper 
strong man who may be depended upon to has sprung up in America a! n the I manufacturers should see that their water- 
make good his fitness for a responsible p tinent \ most important effect of tl marks contain the words, “Made in U. 


be located. ntroduction of machinery was the great! ae 


sition wherever he 
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( rubber compound 
which is right 
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Adopted They combine the three 
essentials of a perfect 
as platen 


Standard 


Equipment RESILIENCY 
by TOUGHNESS 
UNIFORMITY 


Typewriter 
and The B. F. Goodrich Co. 


Adding Machine Akron, Ohio 


Manufacturers 


This cut shows a softening vat for crude 


rubber in the Goodrich Factory. 
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Remington Conducts 23 French Schools. 
The success of the Remington at the Or- 
leans Exposition has drawn attention to the 


| typewriting schools which the company has 


organized throughout France. There are 
now 23 of these, covering the entire coun- 
try, from Havre and Lille to Marseilles, 
and they are not the least important fea- 
ture in the splendid organization which this 
company has built up in the French Re- 
public 

Madras Offers Trade Opportunity. 

The American Consulate at Madras, Brit- 
ish India, has added to its office a new 
room to be devoted to the filing of com- 
mercial catalogs and trade literature, and 
the exhibition of American samples Pub- 


| lishers of trade journals are requested to 


keep the consulate on their mailing lists, 
and the attention of makers of office appli- 
ances, among other manufacturers, is called 
to this opportunity 


New Zealand Has New Patent Law. 

The Parliament of New Zealand has 
passed a new law relating to patents, de- 
signs and trademarks, effective since July 
1, whereby any patent not worked in New 
Zealand within four years of the date of 
its granting, or within two years after the 
effectiveness of the new act, may be fre- 
voked by the Supreme Court on petition of 
the Attorney General. This departure sug- 
gests the wisdom of American manufactur- 
ers not protected taking out New Zealand 
patents at once on the articles they pro- 
duce, as otherwise native imitations may be 
counted on as competitors. 


| Two Canadian Cities Court U. S. Trade. 


United States Consul Felix S. Johnson, 


| at Kingston, Ontario, reports an inviting 


field for American typewriters and cash 


| registers in that city, which is not far from 
the New York state border. The only ex- 
| penses to be incurred are car fare and ho- 





tel bills, salesmen not being required to pay 
a license fee in this province. Samples 
should be entered and enumerated at the 
Canadian custom house, so that on return- 
ing they may be identified and a refund of 
the customs duty collected. Much the same 
in attractiveness to American exploitation 
is Windsor, just across the river from De- 
troit, where factory sites are also reported 


to be numerous and accessible 


Sign Check by Rule of Thumb 

The National Bank of Cuba in its savings 
department uses the finger print signature 
system, remarks the Southern Banker. In 
the United States the print of fingers or 
thumb is chiefly associated with the detec 
tion and conviction of criminals. Not so in 
Cuba. The print of a thumb will draw money 
out of the National Bank of Cuba when the 
nost indubitable signature in the world 
would only arouse suspicion. Special out- 
fits with regular printers’ ink are employed 
to take the imprints and a special set of 





ools. 
Or- 
» the 
‘has 
are 
oun- 
illes, 
fea- 
this 
Re- 


3rit- 
new 
om- 
and 
-ub- 
| to 
ists, 
ypli- 
lled 


has 
de- 
‘uly 
lew 
of 
the 


| of 
ug- 
ur- 
ind 


be 


Novembe 


“I 
ar 


OFFICE APPLIANCES 





—— 


callipers is used to settle doubts. There 
is as yet no record of a forged thumb print. 


French University Trains Typists. 
The University of Orleans, France, has 
adopted a course in stenography and type- 


writing as a regular feature of its curricu- | 
lum, and has made this study obligatory | 


upon all taking commercial courses. Its | 


example is being widely followed through- 
out France by both primary and _ high 
schools. 
Hungary Gets the Bargain Habit. 

Hungary is hungry for bargains in type- 
writers, writes M. Odon, Remington rep- 
resentative in Budapest, to La Revve Dac- 
tylographique, and many an unscrupulous 
hawker of third and fourth hand machines 
gets away with a sale by catering to this 
fondness—not unknown to America. De- 
spite this, however, the trade in new ma- 
chines is gaining. Five years ago, says M. 
Odon, his firm was overjoyed with a sale 
of 300 machines a year. In 1911 alone he 
sold nearly 6,000, all new. Too frequent 
change of agents, he adds, has in years 
past been a weakness in the management 
of several American machines. abroad. 
Personal friendship goes far, in Hungary 
as elsewhere, to clinch a sale, and between 
a new agent whom the prospect does not 
know and an old machine whose vendor 
he does, the latter will often get the busi- 
ness. All typewriter supplies sold in Buda- 
pest, except carbon paper, are imported 
from Germany, as are the ribbons. Eng- 
land and Germany divide the duplicating 
business. 
Ten Typewriter Rivals in New Zealand. 

The Bar Lock, Yost, Remington, Smith- 
Premier, Underwood, Monarch, L. C. 
Smith, Victor, Hammond and Blickens- 
derfer typewriters all are now represented 
in New Zealand, the principal centers of 
distribution being Auckland, Wellington, 
Christchurch and Dunedin. 

Apple-Eaters Boom Typewriter Trade. 

Apples grown in Tasmania—once known 
as Van Diemen’s Land, the home only of 
desperate British criminals—have become 
world famous as a delicacy, and, naturally 
enough, this growing trade has stimulated 
the demand for the typewriter and other 
office appliances. The Remington has made 
notable strides in the island colony, the 
sritish government having installed a num- 
ber of these machines in its various depart- 
ments. At Hobart, however, the Under- 
wood, Yost, Monarch, Empire and Elliott- 
Fisher are close rivals. Duplicating ma- 
chines as yet are as infrequent as snakes in 
the isle of St. Patrick 

Swiss Typewriter Dealers Unite. 

Swiss typewriter dealers have formed an 
association for mutual profit and protec- 
tion. 
























Transcribing 
Contest Trophy 


Edison 
Dictating Machine 


“Edison Night” at the New York 
Business Show, 69th Regiment 
Armory, Wed., Nov. 13th, 1912 


This Annual Contest, always a feature of New 
York’s big Exposition of Office Appliances and Equip- 
ment, will be held on the evening of Wednesday, 
November 13th, which the Show Management has set 
aside as ‘‘Edison Night.’’ 

It is a test of individual speed and efficiency in 
transcribing dictation from the Edison Dictating 
Machine. The dictation is uniform for each contes- 
tant and individual preference of typewriting machine 
is given. 

There are two contests—Open-to-All and Edison- 
Operators—and the Trophies are identical for each. 

The Trophies are Two Handsome Sterling 
Silver Loving Cups, as illustrated. 

Last year the successful contestants were: (Open- 
to-All) Miss Lottie E. Betts, with a record of 63 words 
net per minute; (Edison-Operators) Miss Florence 
Smith, with a record of 53 words net per minute. 


Write for Entry Blank today. 


THOMAS A. EDISON, Inc., 205 Lakeside Ave., Orange, N. J. 
(Spaces Nos. 48 and 49 at the Show) 
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a Underwood Men in France Promoted. 

Several important changes have been 

made in the personnel of the Underwood 

representatives in France. M. Sussmann, 

ISIT our factory. until now at Ly ns, has been ippointed 
general manager for the Underwood at 

Vienna, having all Austria-Hungary under 

| his direction, succeeding M. C. W Dailly 

NVESTIGATE care in construction. ee Se oe 
} ons, is M. Nicault, Underwood manager 

until now at Marseilles, who is s eeded 

in that capacity by M. Cafher ng his 


OMMENT if you care to, we solicit it. rigor s efficient city manager ¥ ng = 


1ew Underwood branch has be 


at Grenoble, of which M. Bron is manager 


' and Le Revue Dactylographique is respon 
. bd be © © sible ror | » yredic oO th it I ny 1ore 
I ELL your friends what your candid opinion is. Re ae ae 
throughout France before many month 
: Remington “Boy-Wonder” at Orleans. 
of experts are conclusive. ee eee, oe 
ne tenth annua ‘eStival ol ecanog 
raphy, held August 2-6 at Orleat France 


including exhibits of both Eu in and 
Rest assured that we can back up every claim we eee 
speec contes with sixteen pri pa pat 
make for the VICTOR. ticipants, brought forth a new Oy won 
der’ in the person of P. Gavrin, 15 years 
ampionship, 


1 





old, who not only won the 


| using a Remington, but set a ni French 

record of 66 net words a minute The cool 

e e } ness and ease with which he worked a1 

A Little More Good Territor | commented on with characterist appre- 
7 ciation by the Paris press. Gavrin is an at 

torney’s stenographer, only two years oul 


1 


f school. Like most French stenograph- 


Open For Live Dealers 


ers, he uses eight fingers in writing An at 
tempt will be made, it is said, to secure h 
entrance in the Fall international contest 
in New York City, although the heultic 
in arranging an overseas journey for the 


boy are said to be considerable This is 


Factory and ig tank deik te Malt Aone thei i ha 


ington Company has participated 


G ] Offi Orleans contests Of the first seven, in 
enera 1ces order of speed, who took part in the con 


petition, four used Remington machines 
IN the other three, ranking second, fourth and 
fifth, respectively, being operators of! the 


Typo, a French product. Of the remaining 
e.] nine competitors who achieved honorable 

ew or ity places in the contest, two used Remingtons, 
three Underwoods, two L. (¢ Smith & 

Brothers, one the Ideal and one the Japy 




















Writes Right and Rights Wrongs 812 Greenwich‘ Street 3esides the regular prizes offered, the Ren 
ington Company has awarded to young 

— Gavrin its Grand Golden Medal in recogn 
ion of his achievement \ contest in sten 

ography at the exposition was wo! y Mme 

Charlotte Grandjean, opearating e sten 


SINGLE SPACE UNDERSCORER [ ¢::0% mschine pearing ner name 6 


which her husband 1s the invent Her 


For Multigraph or Flexotype | al ck ARM emis: & Saale 








hibit prope el , 
[he only Single Space underscorer made for rotary machines. | adding machines, calculat 
FULL SET $3.00 | stenographic machines, files 
. ‘ : . ape ' |} 1ety t office turniture ind nces 
Sent prepaid on receipt of price. Office Appliance Seeger any 
Dealers and Agents will find this a live seller. CS ARR 
' ; La Re e Dactylography 


the H mond, the Star, tl () 


O. K. ADDRESSING CO. batacetemares, FE cc ny. che | 
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Yankee Prestige Gains in South America. 

Despite the advantages to German and 
British houses of a subsidized ocean steam- Anoth r 
ship service, American manufactures are © i he Desk 
making great headway in South America. | 
With the opening of the Panama canal it | S | 
is expected that this nation’s exports to amp e 
the Southern hemisphere will easily sur- ofo == 
pass all rivals. A majority of wide-awake o |. oO 
American houses, which are reaching this 3 € —t 
field, are abandoning the exclusive use of : = 
the catalog and sending their strongest 
salesmen to handle the prospects. Catalogs HIS advertisement v ein the 
printed in Spanish or Portuguese are being | ba December issues of five put ° 2 
found an excellent adjunct to this direct 4 — ‘Review of Re wea W, th B 

Literary Digest’ ’—"Scribner’s’- ] rains 

promotion \ successful salesman to a ‘Syster and “American Banker.” 
South American country must speak Span- r is part of the “pick Oe = 
ish fluently and should also be a man of are using this fall HAT would you think of any workman 


mix 


pleasure by 


marked social gifts Latin races 


business with instinct, and set 


great store by a certain leisurely courtesy 
in a salesman \n American visitor who 
pleases a Brazilian or Chilean prospect will 


invariably be asked to attend some more or 
at the latter’s 


and friends, 


less ceremonious gathering 


house, to meet his family his 


and to drink many a cup of good cheer be- 
4 1; 


fore proceeding to the ultimate brass tacks 


The merchant of Buenos Aires or Rio de 


curtness, 
Yankee 


Janeiro is apt to criticise the even 


when ni incivil, of the typical 


much the same reason that he 


salesman, 


arps at t solid simplicity of the furni 
ure The Latin mind demands a 
ertain degree o ornateness in speech as 
well as roll top desks United States man 
facturers graphophones and talking ma 
hines have appealed to the native taste by 
securing the services of the foremost Span 
sh-Ame dramatic and operatic artists 
t ike recor in the vernacular 


Sofia Welcomes Commercial School. 
In response to requests from the mer 
[ the Chamber 


Sofia has just opened a 


cantile interests of Bulgaria, 
tf Commerce of 
commercial high school in that city, which 
course in practical 


includes a four years’ 


business and tl ‘of foreign languages. 


For International Exchange Letter. 
\ feature of the reé 


at The Hague was the presenta 


‘ent International 
Conterence 
ition from twenty governments 


tion of a pet 
a uniform interna 


for the establishment of 


tional lett exchange The nations 
seeking tl form are Germany, Austria, 
Belgium, Greece, Bulgaria, Chile, Denmark, 
Frances emburg, Mexico, Montenegro 
Norway, N ragua, Paraguay, the Nether- 
lands, R Sweden, Switzerland, Turkey 
ind Italy Several other states are said to 
including officials of the 
Un S R vernt 
Che re f gitt odern business 
mat is the gift of making other 
peopl belt in themselves Gerald Lee 
in The O nizer 


Magazines used for our fall adverti 





ing are extensively read by busine: 
en—in fact, we are using pra I] 
magazine of large circulation, 
wing a majority of reader ig big 
{ i 
O ad\ ng reaches abou WV 
million busine men—men who are the 
eaders in every town of any size in the 
| ed State 
In ou ‘al magazine advertising 
ve feature “Desk With Brains”’ (a 
will notice by reading the ‘‘sample”’ 
L enaterithi 


This ‘‘Desk With Brains’’ is an 
idea we originated—and on which 
we applied for patent some time 
ago. 








Ou lvet ng is out digging up bu 
for dealers in the B-M Quality 
Lin Filing Furniture, Equipment 
a Suppl 
If ire ha il el 
ing is out digging up busin 


If youare not 


already a B-M lealer 











; . 
t are i live wire ni upled 
erritory and capabie Of handling an 
exclusive agency proposition” such a 
our write 
I at Ik I & 
ip Si s 
Or me dea 1 id B-M 
quality line 
is if 
KI how 
at 
I are this kind of dealer 1 cant 
too soor Your ir quiry tor particu- 
ars will bring our prompt reply—telling y: 
just what wecan do in the way of attractive 
prices, terms and conditions. Address 


Browne-Morse Co. 


112 Hovey St. Muskegon, Mich. 





— carpenter, mechanic or other — who 

had his tools kept all over the shop so 
he’d need to go—or send—for them every time 
were wanted ? 


Luey 


How about yourself? Aren't you the most 
important man in the place? Isn't your time 
worth most? What about your work-bench ? 
Does it keep all your tools within reach—con- 
venient to your hand ? 


The B-M “Desk With Brains” is the busv 
man’s work-bench. It keeps all your ‘‘tools” 
in easy reach. 

The data and records vou refer to oftenest 
find places in the B-M ‘‘Desk With Brains”— 
which is built from interchangeable fractional 
sections, so you can have them put together to 
exactly fit your special needs. Then, if your 
needs change, you don't have to buy a new 
desk. You just have the parts of your desk 
changed—to fit your new needs. 


Over 8.000 combinations are possible in the 
B-M ‘“‘Desk With Brains."” Write to-day for 
our chart showing the parts for these combina- 
tions. 

Don’t waste time —and energy — working 
ver an old-fashioned desk. Remember— you 
spend nearly a third of your life at your desk 
If you are the most important man in your es- 
tablishment —and your time is worth most — 
isn’t it good economy to have a work-bench 
which is convenient and thoroughly satisfactory 

vou? 


Write for our ‘‘Desk With Brains” chart now 


while vou're thinking about the matter. With 
the chart we send our latest book—‘‘Filing 
Systems.” It’s worth having, too. Address— 


Browne- Morse Co. 
112 Hovey St. Muskegon, Mich. 


Branches: 


New York City—82-84 Fulton Street 
Philadelphia—707 Arch Street 
Baltimore—109 N. Frederick Street 
Washington—Cor. 11th and F Streets 
Milwaukee—432-436 Broadway 
San Francisco—61 Post Street 
St. Louis—312 E. Broadway 
Export Distributors 
B. Souto Co., 108 Greenwich St., New York City 
Dealers—Ours is an “Exclusive Agency Proposi- 
tion.”” The B-M Quality Line is complete. 
It helps build established trade. Write us. - 





Manufacturing at a 


Profit 





its kind in existence. 
Before you build a plant of your 


CAN SAVE YOU MONEY 





Many a business has failed because of the heavy expense involved in equipping a 
factory, and the high cost of manufacture. 
We eliminate troubles of this nature. 
mechanical articles on a contract basis exclusively. 


Our business is manufacturing meritorious 
Our plant is the largest of 


own let us give you a contract figure. 








Main Office and Works: 


The Taft-Peirce Mfg. Co., Woonsocket, R. I. 


NEW YORK: 165 B’way. DETROIT: 1311 MajesticBidg 


CHICAGO: 1038 Nat’l Life Bidg. 


WE 
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FIFTY PER CENT. 


That’s this year’s increase in the 
number of dealers making big money on 
the Dictaphone system. 


Seems as though an office appliance 
dealer would have to try to miss the sig- 
nificance of that statement. 


We still have some agency territory 
open. 


Telephone or write to our nearest branch, or better yet, call: 


Atlanta, 82-84 North Broad St. Detroit, 54 Lafayette Blvd. Pittsburgh, 101 Sixth St. 

Boston, 174 Tremont St. Minneapolis, 422-424 Nicollet Ave. San Francisco, 334 Sutter St. 
Chicago, 101 N. Wabash Ave New York, 89 Chambers St. St. Louis, 1008 Olive St 

Dallas, 1403 Main St Philadelphia, | 109 Chestnut St. Toronto, Can., McKinnon Bhkg. 


And in all large cities 


Write for catalogs and full particulars, and a complete list of all 


branches, one of which may be nearer tc ycu than any of the above, to 


TAE DICTAPAUNE 


(Registered) 
Box 104, Tribune Building NEW YORK 


Columbia Phonograph Co., Gen'l, Sole Distributors 


Exclusive selling rights granted where we are not actively represented 
Positions are open in several of the large cities for high-grade office specialtysalesmen. 











‘not nearly so valuable 


RYAN RESUMES ROYAL MANAGE- 


MENT. 
The Royal Typewriter Company an- 
nounces that Edward J. Manning, who for 


the past two years has been vice-president 
and general manager, has resigned as such 
officer and will no longer be connected with 
the active management of the company’s 
affairs, except as a member of the Board of 
Directors 

It is also announced that Allan A. Ryan, 
president of the company, has again taken 
personal charge of Royal affairs, having 


entirely regained his health during his long 


respite from work. The Royal organiza- 
tion is glad to have Mr. Ryan once more 





ALLAN A. RYAN. 
in the seat of authority and the department 
heads and branch managers have pledged 
him their support for a great increase in 
Royal business. , 

With a perfected sales organization and 
an enlarged and splendidly equipped fac- 
tory under the management of Charles B. 
Cook, the Royal Typewriter Company has 
never looked forward upon more brilliant 
prospects than at the present time 
ATTENTION-COMPELLING ADVER- 

TISEMENT. 


The sales department of the Bates Man 


ufacturing Company, 50 Church street, 
New York City, has favored members of 
the trade with a neat card on which is 
fastened an old-fashioned quill pen made 
of a feather “from the wing of a gray 
goose.” The pen is the real thing. These 
lines were written with it. The card says: 


“Yesterday! Old-fashioned pen and ink 
methods were slow and mistakes possible 
The pace was not so fast as now; time was 
oe ee 

The other side of the card bears the mes- 
sage of today, and gives some points about 
Bates Numbering Machines, which “can’t 
go wrong, and do your work rapidly.” 
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REMARKABLE TYPEWRITER SPEED. 

The typewriting speed heroines of the 
summer have been many. Both at Spokane 
and New York records have been splin- | 
tered, and new ones established. Among 














EVALYN EDDY. 


MARY JULIUS. 


| 
all these achievements none is in many | 
ways more interesting than that of two | 
Spokane girls—Miss Evelyn Eddy and Miss | 
Mary Julius—pitted against experts and | 
handicapped as well by lack of extended | 
practice. Despite this, however, these two | 
young women, with less than two years’ 
actual typewriting experience, took remark- | 
able honors in the amateur contest last 
July, and promise even more distinctive ac- 
complishments in coming competitions. 
The amateur event was for 30 minutes 
and was held under the international rules, 
which provide for a deduction of five words 
for every error. For comparative begin- 
ners at the typewriter, the ordeal itself was 
formidable enough. \ large audience 
watched the contestants’ every move. All 
around, the clatter of rival machines. And 


not far away, the stop watch speeding its 
fateful round. Despite their unfamiliar sur- 
roundings, both Miss Eddy and Miss Julius 
stuck to their task like 


count of words justified their courage and 


veterans. The 


endurance. Miss Eddy wrote 85 words a 
minute gross; Miss Julius, 84. The next 
highest rate was 71. 

So good a record on their first public 
appearance speaks volumes for the train 
ing of these young women, as well as their 
pluck and native skill. Both are graduates 
of the Blair Business College of Spokane. 
Hard work has characterized every day of 
their tuition at this well known and efficient 
institution. The Blair idea, above all, is to 
get the typewriter student started right 
Correct principles of instruction are every- 
where emphasized. 

Office Appliances expects to hear more 
of Miss Eddy and Miss Julius. There are 
other speed contests coming. Both may be 


expecte d to shed fresh luster on their school | 
by triumphs in wider fields of effort, and | 












It Slashes 
Office Printing Bills 


The WRITERPRESS with motor attachment 
Capacity 4,000 per hour 






































The Writerpress is a real money-saver. Its entire cost of operation in 
printing office forms, letters, etc., is too far below printers’ charges for 
comparison. 


A Writerpress Model Suited to Every Business 


No matter what the business, there is a Writerpress to meet its demands. 
There is a Writerpress for the concern using 100 letters a day, and there 
is a Writerpress for the firm using 30,000. 


A Complete Letter Writer 


The Writerpress is a complete letter writer in every detail. It prints the 
body, automatically fills in the name and address, and signs the letter, 
all in one operation. The signature is in a different color. 


’ 


The Automatic Addressing Attachment eliminates the difficult matching 
of ribbons for the ‘‘fill-in,”” the most vexatious problem in ordinary form 
letter work. 


Push For Writerpress Sales 


and you will reap big dividends. The demand for the machine is found 
everywhere. You had better get in line. 








The Writerpress Company 


New York Office Chicago Sales Office 
302 Broadway SHELTON, CONN. 203 S. Dearborn St. 
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Circularizing 


4 a 
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For the 
Salesman and 


for the User 


Too often the unwise man sends out a large number of 
circulars once a year, and, getting meager returns, condemns 
the system and comes to the conclusion that circularizing is 
‘‘played out.’’ This is not the fact. Let us offer a sugges- 
tion; instead of sending out 10,000 circulars once a year, send 
out 1,000 ten times a year. Send 10 circulars at intervals to 
the same man, changing the wording. Sooner or later you 
will interest him. Your salesman gets business by acquaint- 
ance, but one letter does not make you acquainted with your 
customer. He forgets you, but if you are communicating 
with him frequently, he ultimately feels he knows you. 
Select your names. Do not send a circular of your product 
to an individual who has no possible use for it. It is time, 
labor, stationery and postage wasted. Find out who are 
likely to be interested in what you have to offer, and then 
‘‘keep at them.’ Be original. Write as you would talk. 
Imagine yourself face to face with your man, presenting 
your claims for consideration verbally, and carry out the 
same line of argument in your correspondence. You can do 
it on the Mimeograph in the most convenient, quickest and 
cheapest way. If one argument does not appeal to him, it 
is an easy matter to offer another. Flowery expressions are 
not so material as ‘‘talking to the point.’’ Be brief. Hit 
the nail on the top. Proper circularizing with the aid of an 
Edison Mimeograph will increase any business. 


If interested please correspond with us 





Mimeographs and Supplies Made Only by 


cere A.B, Dick Company 


W. T. HUMES BACK FROM EUROPE. 
William T he pres 


lents of the Remington Typ¢ 


Humes, one 


pan ind formerly vice-pri 


was the convention of Si 
mier managers held in Berli 


19th and 20th of July 














W. T. HUMES. 


The convention itself was 
ness-like affair, being devoted entirel 
the discussion of present selling problems 
It was also a most enthusiast 
a fact which is due to the splendid progr 
which. has been made by the 
in Europe during the past 

umes says it is hard t 
1 countries 
© en i+] Premier represent 


’ 1 ] 1 
where ave done oO wel EH 


by any other typewriter 











‘ é} 
espe llv well ada the writing 

i 
the Ge 9 hich every noun 
begins \ I 

Other countries in wv h the Smith Pr 


it splendid business are Russia, 


len, Frar and Great Brit 


mier 1s 
Finland, Sw 
in fact, it is hard ntion a single Eu 
Smith Prem: 


pe in \ nw 
is not StI y intre 

This ondition . tribute to the past 
work « Ir. Humes vho, for fourteen 
vears his return to America last 
ven, has ( ed destinies of the 
Smith Premier in Continental Europe, dut 
ing which time he built up from practically 
nothing werful selling organization. 


A TYPEWRITER MAN WITH INITIA- 
TIVE. 

“Tnitiative.” someone said, 

right thing t the 


“consists of 
doing th right time, 
without being told.’ 


( \ Beau 


writer manager at 


hamp, the Remington type 
\tlanta, is a typewriter 
man with initiative. He is not alone in the 
typewriter world in his possession of this 
quality, but he is conspicuous because oi 
his possession of it, however, just as any 
man with initiative “sticks out from th 
bunch like a large wart on a small pickle.’ 
The Remington Typewriter Company 


have been “touring” throughout the coun 


try recently some mechanically operated 
typewriters, which, with no special adjust 
write from a me 


ments or attachments, 


chanical operator at phenomenal rate of 


speed. One of these came to Atlanta, and 
Mr. Beauchamp got good deal of adver 
tising from the device in his own show win 
dow. Then another thought came to him. 


Why not put this machine on exhibition in 


some other show windows of Atlanta? 


The machine wrote “Remington’—nine 


letters and a space ut then repeated the 
vriting Mr. Beauchamp had it fixed so 
that it would write “Walk Over” instead of 


“Remington,” took it down to the Walk 


Over Sl] Company 1 another part oO! 
town from that in which the typewriter 
e is located, and started it going. Soon 


he had to put a placard in the window tell 


ng a t the machine and how it was 
going at 1 Ta Then it y 
nd well have n the job « 
stantly id he imyj d his t by dis 
tributing advertising literature for the Rem 
ington between ans\ lestions. 
Before Beauchamp finished with the 
display, just about the entire business world 
of Atlanta knew about what the Remington 
type writer could do in the speed line, and 
Mr. Beauchamp jp eted several orders 


for typewriters whi were directly trace- 


able to the exhibit; which is one of the 


ways of distinguishing initiative from in 


ertia 


We cannot see the 
Own pants, and should not notice those up 


Maga- 


patches upon our 


Efficiency 








Saves two-thirds of your pay-roll work 


Are you intere sted in a « 
up his pay roll in one-third 


reduce the danger of 


means tne 


error 


saving of hours 


i 


levice that will enable your paymaster to make 


the time now consumed and at the same time 


yt time 


absolute minimum? This, you know, 
and ‘‘Time is money.” 


You Can Do It With a 
Whlt: 


The Multi-rate is not a calculating machine, 
but a new device of specialized usefulness. Given 
the time and rate of any employe, it makes the 
desired extension instantly and accurately. 


Speedwell Motor Car Co. write 
“By use in my departm« I 
1 tad +} 
e eliminate he set es | 
1 + 
l I use tor | 
€ 4 c in eretlore 
cla e proven to be corre 
tha ( e and mone 


A Few Prominent Manufacturers Who 


Use the MULTI-RATE: 


J ae ash Register 
ction sty ad 
ighs Ad r Ma 
rd Mo ir ‘ 
ican R g Mi 
ic i 
Federal Sugar R i! 
layton Ens ing 
ussperis St 
Mead Pulpa P 
Prest-O-Lite 
Wa 1m Wa 
Steel | 
Ri 
i Welding 





ck-Balke-« 
Pre 


The Multi-rate Co. 


DAYTON, OHIO 


It is 
It figures 
The 
much as the standard adders. 


hours faster than the old style rate book. 
right to the fraction of a cent. 


Multi-rate costs only one-third as 
It saves its 


price in less than a year. 


executh' 
vestigating. 


business with a pay roll problem. 


ever 


We 


3 | 


4GGBEG2G88 sae 
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Multi-1 


The Multi-rate Co., Dayton, Ohio. 


paymaster, cashier, business owner or 
e, will find the Multi-rate well worth in- 
It is an economical necessity in 


to make agency arrangements with live com- 
tioners and dealers in office appliances. The 
a ready seller and always makes good. Send 
The coupon makes investigation easy. 

all 1l now. 





(Dept. O.) 


men—Without obligating myself further, I should like 
re ut the Multi-rate. 


Number of Hours Required........ bessee eoeeoeesee é 
n Hourly Basis... .cccccccceesssses Srerrreery TT 
on Piece Work Basis... .cccccccccscccsccscsccssose os 
Do You Pay? ...csesccsceses WYTTITITIT TTT 
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New Lockarch on 
**Y andE” Shannon 


Transfer Cases 

















HE famous Patented 

“Y and E”’ Lockarch 
has been applied to Shan- 
non Transfer Cases 8, 12, 
15, 18 and 20. 


@ Little nibs on the arches 
interlock with correspond- 
ing perforations in the up- 
right posts. To open, press 
arches together with thumb 
and forefinger and throw 
back to position as indi- 
cated by dotted lines. 


@ The selling value of this 
new improvement cannot 
be overestimated. 


@ Increase the size of the 
order you intended send- 
ing; this new lockarch 
warrants it. 





Rochester, N. Y. 


Largest Makers of Filing Systems 
and Equipment 





Our trademark guarantees 
our goods as our signa- 
ture does our checks. 























PASSED AWAY DURING MONTH 





Julius Wales Butler. 
Wales Butler, pioneer Chicago 


founder of one oft the 


Julius 


merchant and the 


city's veteran paper houses, died at his 
Thursday, October 17 

Mr. Butler was 
founder and president of the J. W. Butler 
Paper Company He was born at Hub- 
Falls, Vt., May 7, His ¢ 


education was received in Vermont public 
attended the Hines 


ak Park 


yriet illness the 


1828 arly 


tan 
bard's 


schools, and late: he 


burg Academy. While a boy he worked 
in the paper mills owned by his father at 
Hubbard’s Falls, learning the details of 
paper manufacture there. 

In 1840 the entire Butler family, with 
the exception of Julius, went West, set- 
tling in St. Charles, Ill. Here his father 
opened a paper mill, the first built west 
of New York state. After the completion 


of his education, in the East, in 1848, Mr. 


Butler went to St. Charles and entered the 


paper mill, of which he soon became the 
head. In the early fifties a new mill was 
built and this was located at St. Charles 
as well, serving as a center of distribution 
for all the newspapers west of Detroit 
The Chicago branch of the J. W. Butler 
Paper Company was established in 1844 
as a new center of distribution For a 


number of years deliveries to cities as far 
Paul and Galena were made by 
the 

with 


awey as St 
which out 

and returned loaded 
day the company has 


wagons, carried finished 


product rags 
that 
grown, until now it occupies a unique and 
i branch of the 


Since steadily 


influential position in its 


office appliance field. 


Carleton Keyes. 


Following a general breakdown of health 


lasting the greater part of the last five 
years, Carleton Keyes, buyer of the sta- 
tionery and leather goods department of 


the Gilchrist Company, Boston, died at the 


Hospital September 28. He 


Boston City 

was taken seriously ill three days before 
his death, and was conveyed at once to 
the hospital. Mr. Keyes’ first experience 


stationery business was with the 


Ward Company, whose employ he 
with 


in the 
Samuel 
remaining 
them until January, 1896. At that time he 
rest in the Thorp & Mar 


s elected its pre sident, 


entered in October, 1889, 


purchased an int 


tin Company and wa 


holding the office until April 26, 1905, when 
he sold out his interest and retired from 
the firm. In August of the same year he 
started in business for himself at 15 Milk 
street, but after two years a receiver for 
his house was appointed, and eventually 
the stock, fixtures and good will were sold 
to the Hobbs & Warren Company. Pre- 


viously to his connection with the Gilchrist 
Company he was with the Burgoyne Com 
pany of Philadelphia for about two years 


Mr. Keyes was born in Charlestown fifty 


¢ S He W S < \ 
Ss ge, whicl t 
! neral services t 
hor s brother, Wi 
\\ Ste 

H. Murray French. 

H Murray French, president f the 
Gral Paper Company, St. | s, died 
this month at Hot Springs, Va., following 
in f acute indigestior He had 
passed the summer at Hot Spring 1 Mrs 
French, who was with hi death 
came Mr. French was 4 nativ: South 
ern California, to which his parents had 
moved from Kentucky. He had been idet 
tified with the Graham Paper Company for 
years—vice-president for ten 1 pres 


dent since the death of Be B. Graham 
He was 57 years old and leaves a widow 
and two sons, Dudley and Cl 
Henry J. Crocker. 
Henry J. Crocker, head of the firm of H 
S. Crocker & Company, Sa Francis 
died in that city on October 11 He was 
a nephew of Charles Crocker n the 
builders of the Southern Paci Railroad 
and had served one term as State Harbor 
Commissioner. He was also at one time 
an unsuccessful candidate for Mavor 
San Francisco. His estate is estimated at 


His wife was Mary \ 


$5,000,000 


and his children, Henry J. Crocker, Jr 
Clark, Misses Marion P., Mary and Kate 
E. Crocker. 

Mr. Crocker had spent most of the sum 
mer at his country place on the McCloud 
river, and while there was taken ill, but 
not until a few days previous to his death 
was his condition considered serious, when 
it was decided to remove him to San Fran 
cisco for treatment. Death ultimately came 
as a result of kidney and plica 
tions Besides being vice-president of the 
H. S. Crocker Company he was president 
f the West Coast Life Insurance Company 
vice-president of the Refining and Produ 
ing Oil Company, vice-president of the 
Italia. American Bank, direct the 
American National Bank and arge 
corporations 

William Horace Corbin. 

Willia Horace Corbin, vi resident 
of the Joseph Dixon Crucibl mpany, 
passe .way on Wednesday, September 25, 
at Jersey City, N. J The company has 
made suitable announcement of the fact in 
letters to the trade \ more extended 
obituary of Mr. Corbin, whose life has been 
so intimately connected with the growth 
of the great business and ixdustry with 


which he was identified, will be published 


in the next issue of Office Appliances 
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THE “NOISELESS” TYPEWRITER. 
By Miss L. Reid. 


being shown by 


Cor let el S 

the general publ n the “noiseless” typ: 

write | es a machine which 
does not make any disturbance is a big 
one here espe l flats the “click” 
of the machine 1s apt to be as great a nuis 
ance as a pian On hot summer evening 
when the intense warmth renders it abso 
lutely necessary to keep all the windows 
wide open, a maclrne in be heard throug! 

out. the house Thus many people in 


terested in typewriters are eagerly asking 
whether it is really noiseless and whether 
this quality endures 

The manager of the new premises on the 
Fleischmarkt showed me some of the 
models, and assured me that the machine 
suffered no deterioration with the passage 
of time. He said that the idea had caught 
on here, chi fly because of the lack of space 
in offices. With noiseless machines it was 
possible to have quite a large number in 
the same room or in a confined space with- 
out the noise from one machine interfering 
with that made by the other. He further 
pointed out that the chiefs here preferred 
to have the girl in their own private office, 
when the work was of a confidential type, 
and the new machine rendered this pos 
sible. He said that while many inquiries 
had been pouring in, they were satisfied 
with the orders which had been good for 
the season of year. The company hopes to 
obtain a good footing in this country and 
that very speedily 





LEWIS MAKES AUTO TOUR. 
E. St. Elmo Lewis, advertising manager 
Adding Machine Com- 
pany, recently made an extended automo- 
bile tour through the states of New York, 


of the Burroughs 


New Jersey and Pennsylvania, and back to 
Detroit He was accompanied by Mrs. 
Lewis 

Mr. Lewis left Detroit and went first to 
Buffalo by boat, takir 


Hudson “six” 


ge his handsome new 


with him The trip from 
Buffalo to New York and to points of in- 
terest in the states mentioned, and back to 


Buffalo, was all made by automobile, thi 
mile gauge on the car showing a total of 
1,400 mile overed He returned from 


Buffalo to Detroit by boat 


Y 7 | 


trip being made without eyen so much as a 


yccurred, the entir« 


puncture Ir. Lewis is enthusiastic ovet 
+ 
t 


his n ( f travel 


ADDING MACHINES FAR NORTH. 
Probably the tw ‘farthest’ north adding 


machines are two Burroughs machines, one 


used by an ore-minin ompany in Kiruna, 
a little t n of 6,000 inhabitants in Sweden, 
and thy ther in Narvik, a little town in 
Norway Both are situated in latitude 
about OS degrees 








DEALER: 


permission. Write to-day for particulars. 


Write for New Advertising 
and New Prices. 





“Better Than The 
Best of All Other 
Typewriters or No Sale” 


The new model No. 24 is a Visible writer, 
having a carriage to accommodate paper 104 
inches wide — Double Forward Carriage Re- 
lease — New patented removable Ribbon 
Spools, automatically reversing and oscillat- 
ing the ribbon—Tabulator—Back Space Key 
—Two-color Ribbon—Stencil-cutting Device 
—Card Holder — Interchangeable iages 
and Platens—Removable Key 
Touch— Easy Action— Noiseless— Durable. 


WANTED 


Nothing equals the New Fox. It is a typewriter that will meet with the approval of your most critical 
buyer. A single demonstration will convince you of this—we will make it at our expense if you will give us your 


FOX TYPEWRITER COMPANY 


3110-3120 Front Avenue, 


Grand Rapids, Michigan 


Tops—Light 











EVERY OFFICE NEEDS 


GOLDMAN’s 
Handiest Portable Noiseless 
Fastest Durable Keyless 
Cheapest Reliable Faultiless 


COMPUTING MACHINE 
ADDS SUBTRACTS MULTIPLIES DIVIDES 
Carries Automatically, Resets Instantaneously! 
Conveniently brought to the Work, placed on the Book, fixed to 
the Desk or carried in the Pocket. Saves Time, Labor, Worry, 
Money and Mistakes! Weight: 36 ounces. Size: 5x24x1 in. 
Special Inducements to Commercial Stationers 
and Office Appliance Dealers on request. 
Address for Particular 


ARITHSTYLE COMPANY, Suite 4, 118 East 28th St., New York 
Booth 11,8. W. Corner, New York Business Show. 


















Catalogs on Request 


| THE GUNN FURNITURE COMPANY, Grand Rapids, Michigan | 


MAKERS OF 
OFFICE DESKS, SECTIONAL BOOKCASES, FILING DEVICES 








sleet 
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READ ™. WRITE 


ACTUAL SIZE 


€ LOGICAL w 


<"" SIMPLEX *? 
InK TABLETS 


BLUE BLACK 


Fountain we or Ink Well 


ONE QUART 
The mterstate Drug Co. 


¢ ey 





MADE IN ALL COLORS 


SIMPLEX INK TABLETS 


A PROVEN SUCCESS 


THE CONVENIENCE 





pa 1, resulting in a muss and proba 
SIMPLEX INK 1 \BLETS go direct to the ink- 
well. They are clean, compact and rer i 
form ‘till someone wants a fresh supply of ink 
tal t ea i if dina lrink 
ike a fe hemical writi flu 
for a d | I pillag | 
HE QUALITY 
f SIMPLEX INK is rh 
tances used, ar best that cat 
table i ata er 
r own | ita < 
ace ‘SIMPLEX WwW AY is fr 
certain t jyuirem | 
ur ( iry service a ad t | 


THE COLORS 
of SEMSTSES | IN KS Bl 1 Bl k and Red 





utely 
to dire s—Blue, ¢ | 
ind Vio ent 1 ' 1 
files and ista 1 ‘ 
ign 
Made in B! Black, R Gree \ 
Tee NE PERFECT vtow 
EX KS « ius eS | 
s. There isn l ti 


n to impair the 


the pc ir t dust right for fountain pens. 
THE CONT Oe S NESS 





of SIMPLES INK TABLETS i q irgu- | 
ment. Imagine having in your \ tt ket enough 
ceiiote Ge anaes one eunat of fluid ink; in your " 
pocket enough for twelve quarts; in a small hand | 
bag enough for fifty gallor 








in using SIMPLEX we +5 LE is beyond | 

question. 
The price is less, but quality is not sacrificed 

our cost of pré duction and ributi less. W 

SIMPLEX INK TABLE rsy tor 


for the big glass bottles, shipping cases and the trans 

portation of mu¢ h water and but | einl et 

Always delivered prepaid to you 
To branch offices, you can n 








a penny—the dozen for 8c—the 6 gallons for 14 
making convenient and economical distributior | 

Ship ~ Taig y do not freez 
SIMPLEX INK TABLETS ntain all tt 

sentials for making a high-grade ink except the | 

from y 


water It is actu — nomy tor you totfurni water | 
| 
| 


SIMPLEX INK TABLE Fountain Pen Size) 
\ are the fir be really success or Fountain Per JZ 





ATTENTION STATIONERS! 


You have just read what we are telling consumers of 
ink, through business magazines (see October “Systen | 
“Business and “Modern Methods | 
We are swamped with inquiries and trial orders rhe 
majority will become permanent customers | 
We don't care for a mail order business We prefer to 
distribute SIMPLEX INK TABLETS through th« | 
regular office supply dealers 

Orders are now be'ng filled direct. When you obtain a 
supply, they will be referred to you | 
Don't delay!! Write Today. | 


THE INTERSTATE DRUG CO., Cleveland, Ohio 




















THEY DO THINGS IN UTAH 


Interview with R. M. BREEDEN 







































tunities which there are « 
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rinting Plant Efficiency 
at office — boy Expense 





They Won't Clog 


























WORLD bri Pye 
AC Are » Sn 
a a ane WA v4 
AND ns a | ae i. 
= Shee 
SE 
TUXEDO a ae... 
iter Ribb Une Ca eae 
Typewriter Ribbons ak le a. 
WORLD quality the highest 
Made of best materials. 
Guaranteed perfect. RO i OSP] y D 
Longest life. 
Cleanest work. PRICE $25 00 
Cheapest in the end. 
— 1e Rotospeed I slica xs Machine is the sans of 
Non-type filling. Efficiency Increases Business eg eee 
YOU in a pos oO ad out business getting lett it amoment’s notice— NO DELAYS. Use the 
TUXEDO quality good | ROTOSPEED and increase you 
i i D u € s » to consid I ia. ll b 
Made of good materials. Economy Increases Profits. EXPENSIVE printing jobs YOU give te the Prirter 
3etter than some best. ee er 
Satisfy careful buyers. Facts and Figures 
ROTOSPEED will p1 ( typewritten letters, notices, office-forms, 
Dealers All Guarantee ocice schiedulan, o6e., ob 0 acet af bak aee Pl R THOUSAND. —will pay for itself—and net 
WORLD and TUXEDO 1 saving on the first 15,000 copies printed. 
Typewriter Ribbons to satisfy 15,000 letters of fifteen different for printed . : 
and by your printer—not less than $2.50 per thousand... Printer’s Cost, $37.50 
15.000 copies of fifteen different forms printe« 
We Back Up The Guarantee PP, Aen clk ther grenties mig odhypresag! or ot 
with the NotoOspeed anda supple nat afre nciudes 
r - an . : with the Rotospeed at the price of $25.00 and an 
QUICK SELLERS dice bee's Geta WAM, ce . Rotospeed Cost 30.00 


POPULAR 
MONEYMAKERS You own the Rotospeed and have a : Saving of $7.50 








Simplicity and Accuracy Give Satisfaction 
CARBON PAPER \ a. “ on dh ” of at e > Ri »speed and produce in quantity anything that 


a typewriter at a speed of 75 to 100 copies 
WORLD BRAND is P E RFECTION. Simply place Rotospeed Stencil 
TUXEDO BRAND 


: NY: it 
Superior In a i Ny 


Finish 7H is cae avi 

_- SOTOPEEDI) THE ROTOSPEED COMPANY 
a ZZ a Dayton, Ohio 

Color REN ’ 

Sharpness SS ih 


DEALER’S IMPRINT 
on all goods if desired. 
Write for prices and 
samples. 


nd write in the same manner as you would to write 
as 1,000 perfect duplicates can then be produced. 


$25. 00 Will Bring It 


ed. If it is not satisfactory, we will refund 





















MANUFACTURERS 


You know the value of 





Trademarks and Copyrights 


d 


Wetinguns Eola Mgrs geen better service Rubber a Covers 


International Personal Attention Guaranteed 








25 Years’ Active Practice We make them for all machines. Special 
Carbon Paper Co. reese cial Delile Cited prices and discounts. Cover fabric sample 
206 Broadway New York Specialty: —Typewriting _ ; and catalog on request. 


22 Quincy St. Chicago Address E. G. SIGGE R S 


Saito $8, N. U. Bide. Washi Pee Typewriter Specialty Co., Inc. 


152 Chambers St., NEW YORK 
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Only $2 Per 











Beach’s 
“COMMON 
SENSE” 


Travelers’ 
Expense 


Book 





“‘The Man They All Know’’ 


The Cheapest and Best 
Books in the Market. 


Traveling Men, Book- 


keepers, Business Men 
all like them. 





ae 


MONDAY 

















Street Car, . 


Pnwds chases eces paeene 

Re6 ak be eedamnes nan 

Serer eer re , 
Mileage Books, . . . 
Excess Baggage, . . . 
Ley, «© «© «© © -« 
Sleeping Car,. . . . 


Baggage Transfer, 
Telegrams, Postage, Etc. . | 


EE ee 1g 
ITEMS AMOUNT 
RS aa neh wee alae 


"Bus, Etc. 

















Total Expenses for the day, 











Samples Free Upon Application. 


“| have used your books for several years, they are the 
best of the kind there is."—-ARTHUR BARLOW. 


---PRICES... 


Weekly Common Sense Expense Books, per 100 . . ..$2.00 


Monthly Common Sense Expense books, per 100... .. 
Personal Expense Books, per 100............ 


Liberal Discounts to Dealers 


4.00 
4.00 








E. H. BEACH, Publisher 


DETROIT, MICH., U.S. A. 








goes to the up-building of the community. 
\lormonism, he says, is rapidly ying 
out Che Mormon church is still a p er- 
ful | institution, but the rmon 
religion is no longer all-powerful, nor are 
its disagreeable features any lot r pra 
tice The influx of people f1 er 
states ngage in farming I ing 
and é ing forward of the younger 
generat S men and women and 
daughters of Mormons, have brought about 
conditions of progressiveness and an uplift 
- the moral tone of the community which 
make a return to old conditions impossible 


Mr. Breeden believes thoroughly in his 
state and his city and backs up his views 
with an array of facts and figures ich 
prove sitively that he is a charter mem- 
ber of the Salt Lake boosters’ club 

Merchants in that section of the ntry 
are at a disadvantage in one respect—that 


of freights, for the preference is so mucl 


favor of through shipments from coast to 
coast that it costs less to ship a car of 
goods from New York to San Francisco 


and back to Salt Lake, than to ship from 
New York direct. This gives to the Pacific 
Coast an advantage over the inland 
cities, and it is this preferential freight tar- 
iff in favor of the latter which is one of the 
irritations with which merchants 
western cities have to contend. 


cities 


greatest 
of inland 

There is no stationers’ association in Salt 
Lake City, but Mr. Breeden believes that if 
influential the National 
would come west and spend a 


some member of 
Association 
week or so in that city it would be a 
paratively easy matter to get the stationers 
together in a permanent organization. A 
B. Irving of Kansas City enter- 
Lake at 


com- 


year ago, J 
tained all of the stationers of Salt 
a dinner one evening in that city, and the 
association work was then pretty 
The sentiment, Mr. 
asso- 


1 
the 


subject of 
thoroughly discussed. 
Breeden believes, is favorable to 
ciation idea. 


NEW REMINGTON OFFICE IN DIS- 
TANT CITY. 


Quetta, a city in Beluchistan, India, the 
same latitude as New Orleans, but on the 
other side of the world—and a little chillier 
than New Orleans, for it is just on the 
edge f the tableland of Afghanistan 

this is the city in which the latest branch 
office of the Remington Typewriter Com- 
pany has been located. 

It seems odd to think that this city, 
which, when the typewriter was born in 
the United States was probably as un- 
known to Americans or Europeans as the 


Arctic regions are today, should thirty- 
five years after the invention the type- 
writer, possess a branch office of the Rem- 
ington company. 

Quetta, however, is twenty miles rth- 
west of the Bolan Pass, and is in OSI- 
tion of great strategic importance It isa 
large British government and milita en- 
ter, and comes logically as the next city for 
a Remington office, in line with the Rem- 


\olicy of expansion 
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“ALL THAT THB NAME IMPLIES” 


THE RAPID MAIL OPENING MACHINE | | THE FAULTLESS 


PEN AND PENCIL HOLDER 


An experienced girl or boy with this machine Te 


can open 10,000 letters per hour. The envelopes 
are cut clean and the contents’ uninjured. 
SOME OF THE USERS: 




































Armour & Co., Chicago, I'l 
Chicago Telephone Co = . 
Cudahy Packing Co, 

Quaker Oats Co 2s a 
Continental & Commercial Nat'l Bank 
Chicago, Ill 


DEALERS AND AGENTS 





Durable Attractive Satisfactory 


There is a big demand for this The lever movement makes it easy to apply to 


First National Bank 


National City Bank, machine in commercial establish- the pocket without the use of both hands. It 
Pullman ( Oe. Coke C eae shout’ the ; holds securely and does not pull or crush the 
=a. V. Presa Co.” ments throughout the country pocket when inserting the pen or pencil. 


Put upin three-dozen lots, assorted sizes, on 
attractive card with an easel back 


L. D. VAN VALKENBURG 
MANUFACTURER 
Holyoke, Mass., U. S. A. 


EYELET S&S 
Say 
48 53 uy 23 


We can furnish absolutely anything 
you want in 


' , , . Eyelets, Escutcheons, Washers, Etc. 
The Rapid Mail Opening Machine Co. y a Se 


58-60 W. Washington St., Chicago THE BARRETT BINDERY COMPANY 
181 Monroe Street, - . C 


Butler Paper Co., 

Iiinois Commercial Men's Ass'n 
Chicago, Ill 

M. Philipsborn Ladies’ Tailors, 
Chicago, Ill 


There is a chance for men of the 
right calibre to make good money 


—_ in territory that is still open. 
syon & Healy, - 
Bernard Mayer Co., 
Mead Cycle Co., ” 
National Cash Register Co., Dayton,O 
United States Government [2 Machines] 

Washington, D.C. 
Iowa State Travel. Men's Ass'n 

Des Moines, Ia. 

Roberts, Johnson & Rand,St.Louis,Mo. 
Peters Shoe Co., - ‘ ps 
F. C. Taylor & Co., 
Funston Bros., 
Brown Shoe Co., 


—and many others 


Write for our special proposition, 






























We have agencies that claim they have 

e a e r =~ @ increased their sales 400% since they changed over 

to our line of Office Filing Devices and Supplies. Wecan do 

the same for you. Will you give usa chance? We will be pleased to send you our full set 
of catalogues, with agency proposition on request. 


INDEX CARDS 
| 40c Per M up 


GUIDE CARDS 
$1.45 Per M up 


FOLDERS 
$2.25 Per M up 


MANIFOLD PAPER 
40c Per M up 
TYPEWRITER PAPERS 
50 Different Lines 


Let’s get acquainted—WRITE 


S. A. Landsberg, 29 Beekman St., A. Y City 


| eh pre } 
| se | 











Filing Cabinets 


Our line of Filing Cabinets consists of one hundred and 
sixty different pieces, such as Vertical Upright Cabinets, 
Standard Sectional Line, Wagemakerettes or small Sectional 
Line, Solid Card Index Cabinets, Check 
Files, Report Files, etc. We havemany 
new features embodied in our Filing 
Cabinets which you should know about 
before deciding ona permanent line. We 
also manufacture a full line of Supplies. 


Office Wardrobes 











OFFICE DEVICES, 








FURNITURE and SAFES The Wardrobe shown is 82” high 
AT which is mu h higher than most ward- 
ROCK BOTTOM PRICES robes. It will take care of the longest 





ulster. Every part of the construction is 
made of built-up veneered stock so that 
we can guarantee this piece of furniture to last indefinitely. It is 
equipped with the best fixtures, such as hat shelf, mirror, umbrella and 
whisk broom holders, comb and brush tray, nickel plated extension coat 
fixture with six wishbone coat hangers, ete. Send for catalogue. 

P.S. All goods made in Quarter-Sawed White Oak, Birch-Mahogany 


Finish and Solid Mahogany. 


WAGEMAKER CO., Ltd., Grand Rapids, Mich., U. S. A. 


Rebuilders of typewr ters, adding machines, 
time clocks, dictaphones, duplicating machines, 
New and second hand office furniture and safes. 
We enjoy facilities which enable us to make 
low prices. The goods are cheap in price only. 


Write for price list today 
It will save you money 


Chicago Safe & MerchandiseCo. 


30-32 W. Lake St., Chicago 









































By L. R. BEECHAM 

















EDITOR'S NOTI MW) 


Pec? 1)) 
al mut tweive m mths H sia ted vith Ne 
ut he ts still in business and he is better off 
him a little money when he needs tt and 


no special abi himself 
We have asked him to give ou 

takes and taking us into the little circle ar 
young married man. IVe think h 


tiy for 


un 


“A. 
“ROM the time I was a boy in my 
|: teens until fourteen months ago | 
worked for commercial stationery 
houses in Chicago on a salary I never 
saved a cent of money, yet didn’t spend 
money in  dissipation—simply let it get 


Be 


ing reasonably industrious and fairly intelli 


away from me in small extravagances 


gent, I naturally learned enough of the busi 
ness to merit promotion occasionally, finally 
becoming manager of a branch store in Chi 
cago. In the meantime I had persuaded the 
lady who is now my wife to take the biggest 


risk 


comfortable 


of her life and we were installed in a 


home in accord with our lim 


ited means. Our income, though small, was 


sure and for some time we were content 


But about four years ago my employers be 
t licit 


gan to send me out occasionally to soli 


orders for office equip 
ment, printing, In 
this work I found that I was not especially 
Pet 


iy to 


business, getting 


stationery, sundries, etc 


successful. I was working on a salary 


haps my employers found a better w 


make \t 


vided a commission for sales made 


me succeed any rate, they pr 


certain amount in addition to my salary 
With this incentive working in the back 

my mind I began to sell more goods. I dis 
covered the curious fact that on straight 
salary I was not a success as an outsid 


just as hard, to 
d, h 


produce the or 


salesman: | 
With a 


work improved enough t 


seemed to try 


commission oftere ywwever, my 


a different n to out 


\\ hat the 
ed 


ders There was leaning 


side selling to me difference was 


I have never fully analyz 

This set me to thinking. If I could sell 
goods for a small commission plus salary 
for somebody else, then they must neces 
sarily make a profit on my work Why 


could not I sell goods on my own accoun 
uld I do 
started 


and make the entire profit? C 
And if I could, could | 


I was not at all sure of my ability to mak: 


how get 


has found 


l 


in business for himself in Chicag 


s salary in his pocket He isn't rich yet 

oe .. J J. } ai t aaa ct 
l he was when he started The ank lends 
uses give him reasonable credit. He claim 


and acknowledges that he made a great many serious mistakes 
readers an intimat¢ 


talk. He has done so, telling of his mis 
the grate fire in the parlor Beecham is a 
ut some things about a little business tha 
good alone. And I know now that I had 
good cause not to be so sure. For two 


years I mulled this thing over and over in 
my mind, getting nowhere and not saving 
any money At last I received an offer to 


agency for a small office 
This deal e' 


fell through, but by that time | 


take the 


device on commission 


western 


entually 
had worked 
myself up to the point where I was ready to 


work for Beecham anyhow and take a 


chance on paying myself that regular sal 
that looked In 


my wife backed me up and has stood by m« 


so good this decision 


iry 


since through every difficulty, giving 


encouragement when [| would have dr 


what I had started and looked for a job 
again instead of keeping on. She has had 
more faith in me than I have had in my 
self at times and that fact has helped to 


keep pride alive and stiffen my backbon: 


I Take the Plunge. 


[ had made a tew arrangements before 


drawing my ial salary and on the Monday 
llowing tl Saturday began t try to 
shape p what was to be my busines | 
arranged for a small fice and got a fé 
lines together from people who knew me in 
my former oOnnections and with these | 


tarted out, trying at first to sell just as 
much as I could every day without much 
regard to whether I was going to get the 
money in a reasonable time or not. | didn’t 


] 


worry any about how soon the money to 
vy for the goods I sold was going to come 
in—until afterwards! I figured S 
to make a profit on everything I sold and 
thought I was doing so, even though I sol 
some goods on close margin. I sold goods 
some goods on close margin, I sold 


goods and took orders’ for _ printing 
ind filled them punctually, and in many 
ses because of my _ early lack yt 
redit with houses which now give me 
edit, I paid cash. This naturally kept me 
always paying out and waiting for returns 


and 11 ry little while e¢ 

on 1 ething was 

doing ll right, b 

Wille I mey | 

exact! | becom: y 

I t i 

reg l 1 | knew l t 

gon Si ld and small 

ETI SE n th l 
that yn ym ( 
ly tl ld be in the fire! 

re tf ¢ end 

as | sines 1 ( i 
years Bee | 1 1¢ 
you nge to pay y l 

st as ild t in empl ¢ 
arrange to live within it G é 
that, and I did so—but—there w 
bills left from my days as a1 j 
and I[ paid them out of the money I “made’ 
in my business Then our home 1 e( 
some rt That came out 
resery I i1ving expense S See 1 
little more than the salary per we 
lowed mysel \gain, some of the t 
[ thought I was making turned out to bi 
losses 1 figured all right t t 
tain point, but I forgot some f t el 
ments a printing job, for example, IL’ 
figure in the composition, rulin pre 
work, et and probably leave tne 


punching or tabbing, if there happens 


be any, so that I sometimes paid bills that 
I hadn't figured into the original job lis 
takes like this were not isolated, so that 


these little extra bills were always bobbing 


up to put a crimp in my calculations 


Things in general owing to my inexperi 


ence were looking pretty bad, but I man 
aged by hard work to get enough togethe: 
to pay the most pressing bills in order t 


stop the above losses. I then made up 
cost sheet bearing every item of t 
could think of My friend came t 
rescue ag I ith a little table of t an 
pronhts nd I at once proceeded t I 

all over once more. I found that, with the 
right pri vhich I could have btaine 
every til if | had been wise enou the 


business was all right—it would make 


money. I had the business and could get 


even more. The trouble must b 
self, not I the business My 
took an 11 ry of r expen 
found where we could get along 
I four the 50 cents I t g é 
on a sal In't all really belong t 
Perhaps | f it did, but the rest b 
to som«e Is ose bill hadn't 

Som« s we didn’t drav | 
out of t siness—we got alon 
for the t being if we had t \ t 
idvent cost sheet the last I 
vhich eaded Loss ly 
stopped sses, tor it acted Sa I 
rer signal which I did my best i 
On some goods, the profits, as shown by 
that ine» ible « St sheet, were t 


to bother w 


these goods as possible. On the other hand 


the cost s t made me figure out where 


I could get some of the staple goods I was 


selling at a better price—a less price—than 
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Ge UNDERWOOD 
TYPEWRITER 


cA BIT OF HISTORY 


ROGRESS not only satisfies 
human demands: it creates 
them. 


Hundreds of primitive 
cave men toiled in the dark- 
ness of fear and ignorance 
until some one of keen and 

restless brain struck fire from the flint. 


Thousands felt the sea an impassable 
barrier to human brotherhood—until Ful- 
ton’s steamboat cleft the waves. 


The New alone reveals the insufficiency 
of the Old. Until the flint struck fire, the 
race did not even know it was in the dark. 
The solution had revealed the problem. 
Even so, it took the actual achievement 
of Visible Typewriting to demonstrate to 
the business man his need of it. 


The story of the Underwood Type- 
writer is the story of success swiftly won. 
Like all worth-while success, it was founded 
in the first instance upon solid facts—a cor- 
rect principle and superior construction. In 
this short history of Underwood success— 
written for business men—let us base our 
claims and our proofs of efficiency in the 
Underwood upon equally certain facts: a 
better product and the greatest sales record 
in the typewriter industry. 


In ten years the Underwood Typewriter 
has revolutionized the Typewriter World. 


What does that mean? How has a single 
organization of factory and sales force been 
able to achieve such amazing results in so 
short a time? Chance plays but a small part 
in commercial success. Accomplishment is 
the test of worth. The success of the 
Underwood is founded upon the accomplish- 1} 
ment of two essential factors: I) 


(1) The discovery of a new principle in ) 
typewriter construction. } 


(2) The adaptation of that principle to 
existing business needs, as well as opening 
up new avenues of business. | 


These achievements eliminated the ob- 
stacles in the way of typewriter evolution. 
In a word: the creation of a new typewriter 
idea, and—its development in accordance 
with practical daily requirements. The 
discovery which created that idea was 
Visible Typewriting. . 




















The Underwood Typewriter was the 
first to embody this idea. Its evolution, thus 
far perfected, is seen in the newest Under- 
wood Visible writing machine; the value of 
which to you is the text of this story. 


The aim of the Underwood Typewriter 
Company is to help the great body of office 
appliance purchasers to realize today what 
the development of Typewriting means to 
them—to you. | 











—————™ ~ | 
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» a9 — HIS is the age of rapid 

of ’, achievement. How rapid 

4. we do not appreciate until 

we pause to glance back- 

ward—and most of us are 

too busy to take that moment 

for review. Not until a 

Whitney, a Fulton or an 

Edison does the impossi- 

ble thing do we realize 

its possibility. Not until 

a new invention meets 

an old need, do we recog- 
nize the need. 


The original Visible 
principle of the Under- 
wood Typewriter demon- 
strated the necessity of the 
visible feature in type- 
writer construction. Be- 
cause that need is being 
more widely realized -with 
each year of increasing 
Underwood Typewriter 
sales: 


We bring to you the 
message which follows, as 
our solution of your indi- 
vidual typewriting problem, and we ask 
you to weigh earnestly every word on 
the unbiased scales of your own experi- 
ence: 


Underwood efficiency is a simple equa- 
tion in men and metal, labor and material, 
brain and toil. Efficiency in the factory 
worker is necessarily a guarantee of effh- 
ciency in the product. But Underwood 
efficiency works both ways. The Quality 
in the machine helps to create the Quality 
in its workmen. Correct designs, a scientific 
system of production, a principle and theory 
of writing born of actual experience: all 





JOHN T. UNDERWOOD-THE MAN 


these in themselves are adjutants of good 
workmanship. 


This is one of the secrets underlying 
Underwood manufacturing supremacy. 
Every man connected with the Underwood 
Typewriter Company knows that Under- 
wood Typewriters maintain the standard 
they have set. The 
knowledge that this high 
standard exacts the best 
of him is an inspiration 
to every Underwood 
workman. The assurance 
that Quality in the product 
backs up every claim he 
makes to the trade lends 
courage and confidence to 
the Underwood salesman. 


It is this esprit de 
corps—nourished and 
strengthened by the daily 
service rendered by the 
Underwood to the modern 
business world—which is 
the life blood of the Under- 
wood organization, from 
factory to branch office 
and agency. 


This co-operation of man with man, 
this desire to bring out the best in a device 
and the most perfect in typewriter service, 
has created a strongly welded chain, ex- 
tending around the world. 


The machines made at the Underwood 
factory today will tomorrow form new links 
in that chain. The Underwood Typewriter 
Company thus may be said to have capital- 
ized friendship. Wherever its typewriter 
has gone the House has made a new ally. 
It is from its own customers that the impetus 
has come which has given the Underwood 
its immense and increasing prestige. 


November, 
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November, 1912 
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VERY Underwood Type- 
writer contains the same 
quality—the best. And 
every purchaser, whether 
of a single machine or ten 
thousand, gets the same at- 

tention and service. It is 
this service on which, as a foundation, the 
structure of the Underwood business has 


been erected. 


In selecting a typewriter for your office, 
Mr. Business Man, you buy more than a 
machine—you buy the service that it gives. 
It is a part of the good will which goes into 
the manufacture of the Underwood type- 
writer—the good will 
of thousands and tens 
of thousands of your 
fellow business men 
whose wants the Un- 
derwood has satisfied 
and is still satisfying. 


Not many years 
ago, when necessity, 
“the mother of inven- 
tion,” gave to the 
world the typewriter, 
the event was wel- 
comed as a relief from 
the drudgery and illegi- 
bility of the pen. As time passed, however, 
and the volume of business grew in mag- 
nitude, it became apparent that legibility 
was not the only requisite of a machine. 
Ease of operation and speed of manipula- 
tion were demanded by the onward march 
of progress. The Underwood was found 
to meet these requirements in a manner 
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THE UNDERWOOD TYPEWRITER—THE MACHINE 














satisfying to the most exacting; as has 
been proved by actual test in open com- 
petition—that it was the speediest and 
most dependable writing machine ever 
manufactured. 


THE UNDERWOOD HOLDS ALL 
RECORDS FOR SPEED. 


EVERY CHAMPION TYPIST IN 
THE WORLD, NOVICE, AMATEUR 
AND PROFESSIONAL, USES THE 
UNDERWOOD. 


In this frank talk to business men an 
effort has been made to show the history of 
the Underwood typewriter as a factor in 
modern commercial 
progress. We have 
shown it as the product 
of a vast and wonder- 
ful evolution in ma- 
chinery. But it is much 
more than this. It is 
itself a creator of bus- 
iness values—a determ- 
ining factor in the evo- 
lution of office appli- 
ances. It has helped 
to give Service a new 
meaning by making 
office work swift, sure 
and efficient. From its 
inherent mechanical principles of operation 
it has developed a host of kindred time and 
labor-saving devices. 


These are not vague and general state- 
ments of a mere tendency or condition. 
They are written strictly “by the book”, 
with concrete and solid proof behind them. 
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HE Underwood Typewriter 
has_ standardized Visible 
Writing—by adapting it to 
every possible writing and 
computing use of every busi- 
ness office. 


The “Underwood family” is a large 
and healthy one. It has relatives in many 
fields. Adding machines, calculating ma- 
chines, billing machines, duplicators, multi- 
copying devices—all have the familiar 
Underwood family features—-visibility and 
superior quality. 


That it has surpassed the expectations 
and plans of its inventors is the final test of 
the Underwood’s contribution to commer- 
cial progress. An idea which is of worth 
in the business world begets other ideas. 
It expands—develops—grows like a moun- 
tain stream, gaining force until it reaches 
the mighty ocean. Its devisers built better 
than they knew, for they have laid hold on 
a part of Truth itself. 


Every adding machine, every calcu- 
lator, every duplicator, which is simplifying 


the intricate problems of office detail today, 
owes its usefulness, fundamentally, to the 
Underwood Typewriter. 


The Underwood Typewriter has added 
minutes, hours and days to the clock of 
thousands of progressive modern offices. 


Minutes saved by faster typewriting. 


Hours saved by greater accuracy and 
better results. 


Days saved every year by the smoother 
and more efficient conduct of business. 


It is an equation in economy. What 
is the result ? 


Time lengthened—profits increased- 


money saved by the adoption of the Under- 
wood Typewriter. 


That is the real triumph of the Under- 
wood Typewriter—a triumph of service to 
the field of business the world over. 


The gate of opportunity opens just a 
little wider for the man who seeks success 
through the medium of a modern device 
which is accomplishing so much. 


‘The Machine You Will 
Eventually Buy’ 
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Nove 
I was paying, thus finally adding a littl 
the profits column. 

Perhaps the reader may think that, havin 
found I must keep miy own expenses dow! 
ind actually make ney on all I sold, 
mistakes were ended. Not so. What littl 
wisdom I had succeeded in making min 
d limit the field mistakes and help: 
immenst to get n ver the rough place 
but the little I had and the little mor 
have n n the way knowledge, you will 
agree, fill a very small volume 


comparis amount of business 


knowledge which ren 


I have picked up a few points in additio1 


ains to be learned 


to the ones | have mentioned. To learn I 
have had first to make mistakes, sometimes 
the same ones repeatedly. I have had usu- 
ally to butt my own head against the wall 


of fact before the light would come. My 


friend with his tables of costs and profits 


and my wife, who kept hope and pride alive, 


are the prine ipal factors besides some stub 
bornness of my own that have kept me go- 
ing 

After putting my cost sheet in operation 
I gradually got control of the business and 
began to build up my credit. I heré made 
another mistake. As fast as the money 
came in I paid bills, which is right and 
proper, but I paid some bills that could and 
should have waited and made others wait 
that should have been paid. This made it 
harder for me on the credit side until | 
learned where the mistake was. I learned, 
too, not to quit buying of a firm because | 
owed them money. [ even found in one 
case that it is best, if one has to ask for a 
little time, to explain the matter frankly to 
the creditor and to buy of him for cash un 
til the account can be settled. 

At the start I opened a small checking 
account at the bank as a preliminary to 
establishing good banking relations. Short- 
ly afterward I needed $200, which the bank 
was willing to let me have. That money | 
paid back on time and did easily, for the 


money happened to come in freely when | 


needed it Later I borrowed $150 and 
hustled considerably before I managed to 
collect enough to pay it on time, for every 
dollar I got came hard. Now the bank 


tells me that my credit there is a littl 
larger than it was six or eight months ago 
They have, I believe, kept a watch on my 
money transactions and know that the bulk 
of them always go to pay legitimate busi- 
ness bills—to paper houses, to the manu- 
facturers of this, that and the other product 
that I sell, and that none of my checks are 
for any purpose outside my legitimate bus 
ness. I have borrowed several sums fron 
the bank, and make it a practice to always 
pay on time This fact, I believe, has con 
vinced them that I am personally reliable 
and that my business justifies the increased 
credit they have given me. 

Summing the matter up, my mistakes 
that is, my principal mistakes—have been 
these: 

l. Through ignorance of. actual condi 


tions, taking more money out of the busi 


ess p personal debts in | had 
1! i have 1 I id 1 early 
nown |! \ neg e pronhts 
2 Not 1 ting ysel l 
y I alloy myself 
La kn¢ edg n f ne 5 
eDy W < was done I | 
il loss 
} Fig ng prohts wro! nd tl ing 
is making more money [ was 
illy making 
5 Lack « good 9 i! ying 
itors—that is, paying those first w S¢ 
" nts shot ld | ve beet 11d las nad 
e versa 
6. Trying to pile up big sales without 


regard to profit on same or time in which 
my customers were to pay for the goods 


thus storing up for myself much worry 
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order to do this one must iearn his business 
minutely to the last detail. I charge all 
business with 25 per cent as a basis of cost 
on which to reckon. With my little office 
and small expense, carrying a very small 
stock, it costs 25 per cent over the first cost 
of the goods to do business. In explana- 
tion: Every dollar’s worth of goods I buy 
| always figure costs me $1.25. I figure I 
cannot make any money at all until I sell 
for more than that. A profit of 25 cents on 
such a cost means that I have sold goods 
whose billed cost to me was $1 for $1.50, 
and the 25 cents I receive represents a profit 
of 20 per cent on the cost of the goods 
finally, and not as many figure 50 per cent 
on the cost ot the goods. 

2. Borrowing money for business pur- 
poses is legitimate and safe, if the business 
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ing price in adjoining columns. This table is to be copyrighted by its author, Mr. Louis 
Simpson of Chicago, who is the friend referred to ty Mr. Beecham. 


trouble when the time came for me to pay 
my bills. 

One by one I have overcome these errors 
and have reduced my business to a systen 


vhereby it runs smoothly and is beginning 


to bring me a little more money—money 
which is really my own, because my bills 
are now taken care of before divider 


come out 

As a result of all the mistakes I have 
made in the last twelve months I[ have 

yurse, had to do a great deal of overtime 
studying to find ways out of the labyrinth 
I had created, and I have now reached what 
seems to me to be firm ground on a few 
common sense principles from which some 
other young man may learn in the future 

1. Costs and profits are deceptive. Learn 
to figure everything into your costs, so that 
no unforeseen thing will come up after the 
bill is paid to take away your profits. In 


is sound, for almost always will one be able 
to pay it back on time. Borrowing money 
for other reasons is very risky, because it 
does not go to strengthen the business 
which is drained of legitimate resources to 
repay it. 

3. The young business man must not set 
too high an estimate upon his own earning 
capacity. He must, at the very outset, ar- 
range to pay himself a moderate salary and 
he must determine at all hazards to live 
within that salary, and, if necessary, some- 
times in hazardous moments, to back the 
business with all or part of it for the sake 
of the business. 

4. A good name in the community en- 
titles one to a little credit, but the beginner 
need not be disappointed if conservative 
men refuse credit until one has shown some 
capacity for business. It is better for some 
of us to start out with nothing, for then we 





O4 OFFIicCteE APPLIANCES 


have to be careful; if we had plenty of THE NEW YORK ELECTRICALSHOW =: s 








. ge the s ff 
money we would get careless of our profits rhe following firms in the office appli ( nutes 
and draw more money than we could keep” ance field had exhibits at the New York rHOMAS A. EDISON, IN¢ 
track of Before a business man earn Electric Show, which took place October " LM. accent . 
: ; S 
enough money to entitle him to his first va Oth to 19th inclusive, at New Grand Central r { 
cation he will have managed to learn a Palace ' eaksiear tint 
es I showed 
lesson that sticks, or else he will have given APDRESSOGRAPH COMPANY. boot aS wegen ti 
up and failed absolutely \. J. Daly, New York 1 Pg ssisted by the New  peing 
~ . ‘ York sales J Ss ) ea the sic t 7 4 to j I 
5. Many young men fail in business b« : sage Mag St el oe . 
cause they lose their nerve and give up ata ee re wing thei y au Ad PERSON. CALCUL ARIMNG MATMINE 6 . 2 
. kT 1 dress I l ; YY eh s their itest I veme! 
critical moment [The best rule is to keep ee pad ; : to rge of Hardenbergh & 1 , 
, ; ‘ ane ils the flice sraphoty] l 1 gray type anid ‘ es t g s e the Ensi I t 
on fighting and never know you are whipped saves iin hediee al dimen ae “ ica duane ona okie 
until you are annihilated. It is the final POSTON PENCIL POINTER COMPANY charg GENERAL ACOUSTIC COMPANY 
7 of I nps reneral eastern awe showing tt r . 
little -push at the very top of the hill that + on Aon t ing thel J. T. Whitehead, sales marager, a W 
. gula hia and also their mode or irge or an) > ‘ 
1 . - . ( e of the Acoustico 1 N 
puts ome over On an easier grade if one size pencil y f 1 hibit 
c ( cet heir exhibit was ¢ is 
lacks the nerve for the push he finds him PURROUGHS ADDING MACHINE COMPANY. booth nroot d a dictagraph was det 
. : ‘ » 1 irge of I S. Wheeler, district manager, nd the four stat s each on diff nt floor 
, z y ac F a ighty lot 
self going down backward - “ ntire New York sales force, showing fourteen d t i me 2 er, the president of iM 
taster than he went up. models, ranging from the Burroughs non-listing ma Edg Low the vice-president were bot tt 
6. Don’t try to sell all the goods there ine to their seventeen bank machine, One of the mcsi al most of the time, 

. ‘ = nteresting of the new machines shown was the Bur WoRT > COMPAN —— ; 4 
are; be content with making fewer sales at roug! Visible Calculating Machine, which adds, lists oun o> ‘ a - or entea suman ov " g ; M st 
first and making good ones to people who multiplies and divides by a different method from th eter i sealing and stampi 

‘ Tl 1 rdinary machine Their new injector on tl * state lly « tog] This machine has beet t s 
are prompt and sure in paying. lat Drings ment machine also attracted considerable attention. ae © sealed dtamen as aden adie 
in money regularly and helps one’s credit With this new device a statement is instantly placed new peat sek whieh ten ated 4 epee 
Get a sure profit on a reasonable number = the eoneee 3 pelnt Hn = r roe ang 5 the — MEACHAM ADDRESSING MACHINE COMPANY 

nent is instantly ejected from the machine This mechine 
. 7 , : cet ’ ‘ i ge 0 seorge Meachan president « 
of sales rather than a doubtful gain on a also has a new feature in a split and normal plat: i —_ ~- “ = - — aren : 
big lot of them. This can not be learned = enabling statements to be handled from one end of the lies the Meacham Addressing Machine, with au 
. earriage and an individual tallying roll working ind ie » t \ rar 
too quickly. pendentiy at the other end of the same plate and 1 ao siniendene . al 
7. And finally Thousands of people  threugh the use of the duplex adding device, each total = “°"" ot eee 
\ : from the statement is recorded on the tally ll and RONEO COMPANY, booth in charge of I M. Ba 
never recover from the staggering blows automatically transferred in the adding mechanism thus man, ¢ manager, assisted by Mr. S. H 
they have dealt themselves. Here is a obtaining a grand total of all statements together with sistent es manager, and a corps of ass I 
: ~@ Ser securing the individual total from each statement. Co s} e Roneo line g ff 
motto that has helped me: ‘It i SPEOD ~ cueniidie ceeteceien Seen ieee Ook un ean ob 1 GPE Nags pencil sharpener, the R , 
fellow that will beat himself old Burroughs Machine No. 484. This machine has just memo veight, Roneo clip file and tel i} 
The cost sheet used by the L. R. Beecham een repl ith a more m ‘n mod he soni majority of those same companies had 
TI t | t 1 | tl I R B | been | laced with a more modern model in the Nationa \ t f t] } } 
- af Perk Bank, New York, after 18 years of satisfactory : . : : . 
Company on every-day items is rather long service, and the machine is working satisfactorily today similar complete exhibits in charge of their 
for reproduction, but may be described as COMPTOGRAPH COMPANY, bcoth in charge of J. H Boston ré¢ presentative s at the Boston Ele 
. t ; ; > ° 1; - eigt Wyeth, manager of the New York office, assisted ! r 1 ¢} which 1 a] — ; P 
follows: Heading and space for date; eight yy, 1, 34. powie and Mr J. H. Lee of the New York ‘t@ical Show, which was also in progress a 
columns for distributed costs and two mis- sales force, showing four different models of the Com, the same time. 
¢ tograpl Their regul: ine bank achine, the s e 
cellaneous columns; one column for total —— em regular nine Sank machi xteen 
. a : bank machine, the statement machine and their fra — 
cost; one tor amount o! invoice to our cus- tional machine Their sixteen bank ma e is 
tomers: one for profit and one for loss equipped with a selector and splits so that it can he “There is but one straight road t Suk 
$; , , 


_ , divided at any column desired, "@ nd ‘ is er The 1a1 , i 
The last column, while almost never needed, cess, and that is merit. The man who is 


: : DALTON ADDING MACHINE COMPANY, booth in 7 Cael ; . boat 
es . - ‘ “a , successful is the man who is usefu Ca- 
is a fine thing to have to warn one away charge of Oscar Musiier, Mew York represeatative of t , 
from danger. the Dalton, assisted by C N. Jackson, sales manager pacity never lacks pportunity Lt ‘annot 
The cost card reproduced in this article of New York City, and Wilbur Robinson, the Dalton pemain undiscovered, because it sought 
q “y pare touch method expert, and also E. J. McHale of the 
was compiled by Lewis H. Simpson, 5735 Dalton Albany agency who is the chief rival of Wilbur by too many anxious to utilize it A ca 
West Ohio street, Chicago. This card has Robinson for speed honors cn the Dalton. J. L, Dalton, pable man on earth is more valuable than 
. . ? 2 : the president of the company, was present several days 
materially aided the writer of this article during the show, and a corps of demonstrators was al any precious deposit under the earth. and 
in finding the way out of some of the diffi ways on hand. Seven different models of the machine the object of a much more vigilant searcn.” 
were shown Their new wtomatic cut off n t r . 
cult places. electric machine was given considerable favorable at —W. bourke ( hran 
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ATTRACTIVE WINDOW DISPLAY OF ECLIPSE PNEUMATIC INKWELLS, POSTAL CARDS, ART VASES, ETC., IN THE WELL 
KNOWN “PILGRIM BOOK STORE” OF A. S. BURBANK AT PLYMOUTH, MASS. 





ht 


in 
id. 


WA 
WA. CP, 
DN cotta 











In MultiKopy You Get 
More Than Carbon Paper 


You get a selling-help that is clear velvet—it brings you easy 
profit and doesn’t cost you a penny. Furthermore, you get a 
stock that you can’t lose on, as we will take back any unsold 
goods after a specified time. 


Our great advertising campaign is making new MultiKopy cus- 
tomers every day, and we refer thousands of inquirers to our dealers. 





















































gives a satisfaction to your customers that no other brand can possibly give. 


Twenty years of study and manufacturing experience have made MultiKopy the cleanest, 
sharpest-printing carbon on earth. In blue and black it is absolutely permanent. It stands 
all weather conditions. It is perfectly uniform, every box is like every other. It never goes 
bad on your shelves—never dries out, skins over or livers. It is economical because one 
sheet is good for 100 letters and because of its wonderful manifolding power. 


lt has the biggest sale, because what the public wants is not cheap, but good carbon paper, 
The dealer who doesn’t see the truth of this is behind the times. 


are made in all colors—for all machines—all widths. They are in ever-in- 
creasing demand. Guaranteed to give 75,000 impressions of the letters “a” 
and “‘e’’ without clogging the type, so as to show on the paper. 


Write to-day for our terms and prices. 


F. S. WEBSTER CO., 338 Congress Street, Boston, Mass. 


PHILADELPHIA, 908 Walnut St. 
PARIS, Rue Saulnier, 10 
BUDAPEST, V-Alkotmany, u, 19 


CHICAGO, 222 W. Madison St. 
LONDON, 67 King William St. 
BERLIN, Friedrichstr., 60 


NEW YORK, 398 Broadway 
PITTSBURG, 829-830 Park Bldg. 
VIENNA, Adlergasse, 16 
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= OFFIC] 
ST. JOHNS 
the battlefields of 
husinesss 
4 


If an office table 
was an intricate machine 


wouldn’t you be looking for new places to sell it? Just because you 
crept under a table when you were too much of a kidlet to walk 
and have known tables all your life you think “Oh. tables are just 
tables’—One man sold forty St. Johns tables of five different 
patterns to one small hundred-employe factory that supposed] 
had all its equipment! Do you know how much profit that 
meant? Do you suspect how much of a real “efficiency 
engineer” they said he was and how often they called 
































upon him thereafter for things harder to sell? St. e 
Johns Tables are one of the major propositions & 
of the appliance business. Get their new at 

catalog and rub your eyes, Man. 
St. Johns Table Co. da a 
Cadillac, Mich. ya la 


ete ie iy us han 


ee Gabe br aun cove ees ee le 











Built To 
Uphold a 
Standard 


—not to meet 
a price. Tell 
Citv Desks 
are made just 
a little better 
than seems 
necessary 
with much 
care devoted 
to those many 
little details 
of construction which lend the finished product a 
character that cannot be veneered on. 


TELL CITY DESKS 


Tell City Desks come in many 
styles and sizes—giving the parti- 
cular man a wide range of choice. 
FRE Write us you are interested 

and we will send a copy of 
our illustrated catalog showing the 


many Tell City styles. No matter what 
want we have it 





TELL CITY 
DESK CO. 


TELL CITY, 
INDIANA 





Style 5 shown above is made of 
plain oak—with solid,sanitary flat 
top. Top drawers lock lower ones. 





Length—42 inches 
Depth—32 inches 
Height—31 inches 
Weight—140 lb you 













TRIBUTE TO THE LATE PAUL 


NEISSER. 


repre I ves n (Germ 
I nnounced 1 () 
) pliances, was 
riends, both 
Mi Neis 




















THE LATE PAUL NEISSER 
Everyone at the New York offic: f the 
Remington Typewriter Compat was 
shocked at the sad news, whic] 4 with 
out warning or premonition Only last 
month they enjoyed the pleasur: ne 
Mr. Neisser’s visits, and he seemed to them 
then the same robust, vigorous ‘man that 
he had always been. It is hard to associat 
the ide death with su 
ories 
Nit Neisser was one 
Jacque Glogowski, the foun: 
great house of Glogowski & ( 
labor on behalf of the Remingt S& 
the year which witnessed the four 1 
the fir: Wyckoff, Seamans & en 
Nf years later he asso elt 
with Mr. Neisser Mr. Glogowsk vi 
died in May, 1902, had been an invalid for 
several years before his death, ar for the 
past fitteen years or more the full burden 
of carrying on the work in Germany and 
Austria had fallen on the shouldet f Mr 
Neisse1 How ably he perform tas] | 
is now finished chapter of | ngton 
history 
ADDITION TO WEIS FORCES i 
The Weis Manufacturing ( 
nounce that they have engaged J] \ : 
Levick to represent them in Southeastern I 
territory Mr. Levick was for I 
the West End Stationery Company of Nor t 
folk, Va., in the capacity of t les 
man and representative. He has had n n 
Fold 


ider b] x > . } tat ’ _ 
S ibie experience in the S nery 


in 


rn 


ith 


es- 
yn- 


eld 


No en he 


Te 
and is well and favorably known to the 
trade throughout the southern states 

His territory will include the Carolinas 
Georgia, Alabama and the northern part « 
Florida This was formerly part of Ed 
ward J. Weis’ domain, but he found it diff 
cult to give this section the attention 
should |! ( Mr. Levick was a strong 
Weis enthusiast before his connection with 
the company and his knowledge of the line 
will now stand him in good stead His 
home is in Norfolk and he will make that 
city his headquarters while in his territory 


THIS REMINGTON IS THIRTY-FIVE 
YEARS OLD. 


“For the years of a man are three-score 


years and ten’’—so spoke the sage, and he 
spoke with some degree ot exactness for 
his time But what is the age limit of a 


typewrite! 
It would seem that the possible age of a 
t been tallied, for the 


typewriter has not y 


industry 





here is evidence that one of the first Rem- 
ingtons ever manufactured is still in active 
service 

Andrew D. Kinloch is the proud owner 
of this ancient Remington, and Mr. Kin 
loch has written the following letter from 
his home at 4 Saint John’s Road, Cathcart, 
Glasgow, to the Remington headquarters 
in New York 

“T am writing this with what I believe to 
be one of the very first typewriters sold 


in Britain I have beside me a letter dated 


Oct. 7, 1876, from London, written with this | 


machine 

“This machine is marked The Sholes & | 
Glidden Typewriter, Manufactured by E 
Remington & Sons, Ilion, N. Y 
condition, although it 


The ma 
chine is still in good 
has stood the test of over thirty years’ use.” 

We print herewith an illustration show 
ing this machine It looks mighty cum 
brous and old-fashioned to those of us who 
are accustomed to the present-day writing 
machines, but it did good work, and the 
letter which we quote gives evidence that 
this particular machine, at least, is still 
capable: of turning out neat and legible | 
manuscript 


ut thirty-five years old, and 
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Office of the Nat’! Fire Insurance Co., Chicago. Note how the Units separate 
departments with records close at hand for quick reference. 


Art (Natal 


Steel Upright Units 


are widely used by large com- 


mercial and insurance companies 
who have made a scientific study 
of safe and economical filing. 
Built on the unit principle — one 
pair of ends enclosing any num- 
ber ina row. When great filing 
capacity is demanded in limited 
area, these steel cabinets will be 
found unsurpassed. So well built 


that they can be stacked two 


tiers high, thus making use of 
every inch of available wall space. 


Built in the world’s largest 
Metal Furniture factories — pio- 
neer makers of modern filing 
cabinets, and perfected during 
twenty-five years manufacturing 


experience. 


Illustrated catalog mailed 
postpaid on request. 


Applications for Exclusive Agency 
will receive careful attention 


Art Metal Construction Co. 


Jamestown, N. Y. 


BRANCHES:—New York, Chicago, Boston, Washington, Baltimore, Philadelphia, Pittsburgh, Kansas, City St. Lou 


Agencies in 175 other cities 
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Improvements of 


71 Years 


focus in the 


John Holland 


Safety Self-Inking Pens 


Fill, Lock and Clean Them- 


selves and Cannot Leak 


2 Most Desired 


Features in 1 


Greatest 
Pen Comfort 


Some Advantages 





1 Filled instantly. 


2 One motion only. 
3 No locking device. 
4 Filling device ornamental. 
5 Flange prevents inky finger. 
6 Safety cap shorter. 
7 Less cap breakage. 
8 Centerof gravity near paper. 
9 Less fatigue in writing. 
10 Five year guarantee for bag 
11 Pen always moist. 
12 Always writes instantly. 
13 Perfect cleanliness. 
14 Full ink capacity. 
15 Pen in natural position. 
16 Patent elastic feed. 
17 John Holland gold pen. 
18 Self cleaning. 
19 Cap threaded over pen. 
20 Graceful and beautiful. 


Send for Catalogue and 
Special Agency Terms. 
Free Show Cases 


Our Pens will make friends 





and money for your store. 


The John Holland Gold Pen Co. 


Est’d 1841—Mfrs. 
127-9 E. 4th Ave., Cincinnati 





Patentees 
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A PEEP AT TWO CHAMPIONS. 


Here they are, the 1912 speed champions 
Nathan Behrin, winner of the National 
Shorthand Reporters’ Association contest 
in New York City Aug. 22, and Miss Flor 


at Spokane, who also 
abilities at 


ence Wilson, winner 


demonstrated her remarkable 


the Gotham gathering. Mr. Behrin’s record 
stands out as phenomenal—278 words a 
minute, winning the Shorthand Writer Tro 
phy. His complete record was 

Two hundred words per minute, 58 « 





HOW TO SHIP GOODS TO JAPAN. 
Packing is a first consideratio1 n shi 
ping products to Japan, writes W. J. Toms 
of Kobe to Office Apphances s up 

in detail ew of the S 
which s ess in this exporting 
large degree hinges Chree S 
should. be heeded 1) The ] S ld 
be stro! enoug! to hs 

handling transit; (2) each p I 
be made as light as_ consis ith 
stren 3) preventive meas s uld 











MISS FLORENCE E. WILSON AND NATHAN BEHRIN. 
rors, 94.2 accuracy; 240 words per minute, be take to forestall possible lamage 
15 errors, 98.8 accuracy; 280 words per min- through rough handling 
ute, 17 errors, 98.8 accuracy \n average Such important conditions as s 
of 97.3 accuracy tance shipment, the number ngs 
; = : , , ; said. a - 
His speed of 280 words per minute (278 n route, etc., can be ascertai oon 
net) is a world’s record steamship or railway companies handling 
, oo he order. The farther th ‘ip, the stouter 
Mr. Behrin is official stenographer of the 5 ; phe se a P 
. . ; , the pac ng naturally required re 
New York Supreme Court and was former- <niaage , ’ ; ’ 
a ‘ ‘ , frequent the handling, likewise, the firmer 
ly official reporter at New York police . ae, , 
headquarters. Like the majority of his pro- encasing and wrapping needed Where the 
aR ish oe fh ie ory ae duty is levied on goods plus ising f 
fession, he uses the Edison Dictating Ma ; ; ; ; — 
} cours e latter should be as light as pos- 
chine in his work ; hale 
Ml ‘ Wil ; , sible. This matter, also, should be learned 
\liss Florence ilson also hung up a . ' gees 
1 . Cé : I - positively before shipment In genera lOor- 
new world’s record on the typewriter when . 
. ‘ ; i : tea eign shippers will do well to possess ind 
1e rote oO words F inute tor \ ' | 
she wrote 11 —_— pes Ramee or hve read carefully the latest copy of the us- 
Inu S 1a VOoo lachine, using | 
minute yn the Undery d macl toms tariffs and regulations of thos: un 
for copy the matter that was read in the tries to which goods are to be shipped. The 
shorth: . test ; 200 rds per min- oe 
horthand contest at 2 ——— 7 customers themselves will usually be glad 
ute. She h: ‘ver see 1e copy befor , : ee 
u € he had never een the « —P) el € to pt re these for an American dealer 
as handed t 1er. 1 ! 
it was handed to | Heavy wkward packages are invariably 
mishandled The best workmen blunder, 
Successful men have wills—those who and many foreign railway attaches are care- 
fail have wishes.—Furniture Journal less enough, on occasion 4 clumsy pack- 
« 
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How Much Protection 


Does the Filing Cabinet You Sell 
Afford Your Customer? 


When you sell a 
fire-resisting filing 
cabinet you owe it 
to yourself and to 
your customer to 
ascertain just how 
“‘fire-resisting’’ it 


is. Actual records 





THE SAFE-CABINET after the test. The 
falling of the shelves was due to a slight expan- 
sion of the walls. Careful examination of this 
photograph will reveal the fact that the con- 
tents were intact. 


show that 


THE SAFE-CABINET 


(1913 Model) 


( 
will afford ample protection to its contents when sub- 
jected to actual conflagration conditions. It is the 
only sheet-steel device on the market today that has 
demonstrated that it can satisfactorily resist a 


severe fire 


In a series of tests recently conducted, THE SAFE- 
CABINET was subjected to a continuous blast which 
heated its outer walls white-hot. After 49 minute; 
application of this heat, during 30 of which the tem- 
perature averaged over 1700 degrees. A stream of 
water from a fire hose was turned on it. The doors 
were then opened and the contents were found to be 
in perfect condition. 


Widely advertised steel cabinets of other makes 
were subjected to similar fire tests but none of them 
remained in the fire for more than 28 minutes, some 
for no longer than 13. Yet 
the contents of all were 
totally destroyed before the 
cabinets were opened. 


A record of the fire tests 
above referred to with de- 
tails and-sworn statements 





of those who conducted 
them will be mailed on This photograph shows the condi- 


tion of the papers in one of the com- 
request. 


THE SAFE-CABINET COMPANY 


Marietta, Ohio 


Department A 
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'THE BADGER LOOSE-LEAF LINE | 











A GOOD SIGN OF A GOOD LINE 


BADGER PROGRESSIVE 
LOOSE-LEAF LEDGER 














Here’s one of the good things in as 
good a line as the market offers. 
































A handy size, quick-acting Ledger, that is 
locked or released by a mere half-turn of the 
counter-sunk screws. 


4 Stock Sizes 12 Stock Rulings 


749308. 4pects, 6 C.. 00 Ce. oi iocactenes $4.00 
7ix10%. 3 ‘* 5 Tee ae 4.00 
Sinilkf. 3 “ 5 a oer ee 4.50 
9ixllf. 4 ‘“ 73 Oe) palagren hierar 4.50 


250 leaves. 80°% expansion. Cloth sides, with cowhide 
leather back and covers. Leather index. Not necessary to 
separate covers unless you want to—there’s a stopper can be 
used, if desired, to hold covers together while making in- 
sertions or removals. Every ledger assembled and index 
properly spaced before shipped, so that ledger is in shape 
for immediate use. 


Good terms to dealers. Write us. 








'THE HEINN CO. 
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JAPAN FOLIO 
MANIFOLD COPYING PAPER 


Made from pure Mitschfibre 
Will not deteriorate with age 


100 






Pp 
rape 





t you want a Manifolding 
Wouldn't you incline toward a Manifolding Paper that is t yz to stand 


a vertical file? 






n't vou see how this very feature insures 

The sheets, 1 
So it is a handy paper to handle 
You car 
It’s the strongest 
At the same 





ler, stay even, ige t ige. 





aced toget 






ir push it to place. 
Manifolding 


it is very light weight 


pull it 
















time 








yossible with it. 






$ are assured you 


reated by 





hemica eihod, takes a rbor 







it eliminates blurring and smutting 
I time al saved in using this JAPAN FOLIO MANIFOLD PAPER is an item 
The perfe align f sheet to sheet is worth eonsidering 
The sharp carbon copy it makes ought to interest 
If you want a Manifolding Paper " sn't tear, that doesn’t double up against 
itself, that doesn't shift out of true you want this JAPAN FOLIO MANI- 






FOLD PAPER. 
Others claim they can 
Perhaps they can. 
Why don’t they? 
DETROIT SULPHITE PULP & PAPER CO. 

Makers of Papers of Strength 

Detroit - - Mich. 
Look for the label on the package 
Pure Mitschfibre. 





make as good a Manifolding Paper 











THE SOLID RING MEMO BOOK 


“SOLID RINGS THAT DO NOT WEAR 
SLOTTED SHEETS THAT DO NOT TEAR”’ 


A REVOLUTIONARY IMPROVEMENT 





SHEETS GUARANTEED NOT TO TEAR OUT—eliminating an inherent defect of all 
ring books. Slotted holes have spring points that grip the rings. No opening or closing of 
rings. Rings are smooth and continuous. Entire metal part in one piece. No moving parts. 
Nothing to get out of order. Greatest improvement ever made in ring books. 


BOORUM & PEASE LOOSE LEAF BOOK CO. 


109-111 Leonard Street 4000 Laclede Avenue 
NEW YORK ST. LOUIS, MO. 








| 
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To Manufacturers 


of Stationery, 
Account Books and 
Stationers’ Sundries 


Hazell, Watson & Viney, Ld. 
52 Long Acre, London, W. C. 








R. R. TICKET TIE 


Pratt Ties of this form were 
specially devised for bundling 
up railroad tickets, but they 
are also used in many other 
lines of business. 

Made ia Five Different Colors 

This system of tying up packages 
applies equally well for railroads, 
banks, shoe shops and other factories where quan- 
tities of small pieces must be kept together while 
passing from one dept. to another, and must carry 
marks of identification, such as date, order num- 
ber, initials. Such data may be pencilled on the 
Tie. Write for free sample. 

Pratt F. Mfg. Co., 111 Point St., Providence, R.I. 







Hay. 


RRTicket Tie 
1250 for $i? 
Postpaid 











GOLD PENS 


ALL SHAPES AND STYLES 


Gold Pens for Jobbers and Fountain Pen 
Manufacturers 
IMPRINT WORK A SPECIALTY 
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SS —— . 
PROMPT REPAIR SERVICE 
All makes Gold, Fountain, Stylographic Pens. Pencil 
Cases perfectly repaired and returned day received 
Satisfaction Guaranteed 


GEO. P. GAYDOUL, 47 Ann Street, NEW YORK 








Hotel 


| ° 
Charlevoix 


Detroit, Mich. 


A 200 room hote!, « 
pletely furnished and 
equipped 150 rooms 


with private bath 
Idea! Locatior 

lutely Fire Proof 
Rates 
without bath, $1.50 
with ft 


GRINNELL BROS., 


Props. 
Rene G Heag, Mer. 











European Plan 


Courteous Treatment 
Everything Right 


Che per hinge? 
Sy f J 


“== 






$1.00 up—detached 
bath 


$1.50 up—private bath 


Excellent Restaurant Correct Service 
Moderate Prices 


HOTEL HERKIMER 
GRAND RAPIDS, MICH. 


Maximam Comfort at Minimum Cost 
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age may be said to get in its own way 


‘ ’ I a 
Sometimes the sentence, “Use no hooks, imax 


_ nciled on bales of goods, but as these 
is stencils vale d t as these ENCILSHARPENER. 


limax 


US HARPENER 





are usually made without handles and are 






also packed very heavily, they must really 
be handled with hooks to be handled at 
all. The written command is thus impos Les CHICAGO.USA, 


US. PAT. JAN.9. 1900 MAY). 1906 
GREAT BAITAIN, JULY, 26, 







vito By 





sible to heed, and the result is annoyance 
which often ends in worse damage than the 
hooks the1 S¢ Ives inflict 


Often the American abroad will see a 


foreign freight handler gazing with pet 
plexed curiosity at the sentence, “This Sid 


Up With Care,” inscribed on a box of 


American goods [The suggestion is sheer 
waste of ink, for not one in a thousand 
has the faintest idea of its meaning. 


Inside packing should often guard against 
the danger of damp by zine or tin linings 
Sometimes felt linings are useful. In any 


case of damage it must be remembered | Complete with Best Tool $ 
Steel Milling Cutter - - 6.00 








that external injury must be plainly visible 
on the box or package in order for the ’ ; 

A permanently satisfactory pencil pointer for heavy and constant use. 
Sharpens every penci] made, from smallest to largest, giving any point 
the steamship company. This in itself is desired from biunt to needle. Automatically stops cutting when pencil is 
sharpened. So simple in construction that at no time need adjustments 
be made or the repair man be in demand. 


sender to have a just legal claim against 


not only a necessary argument for insur- 
ance of shipments, but even with that pre 


caution taken, for the most careful insids Dealers and consumers, write for catalog of 
P the APSCO line. We will interest you. 
packing to guard against those contingen- 


cies which are likely to occur in any long | AUTOMATIC PENCIL SHARPENER COMPANY 
journe y Best Known—THE APSCO LINE—Best Made 


- 28 East Randolph St., - CHICAGO 
NEW YORK STATIONERS MEET. 
limax 


a 
Sixty-five members and guests were pres limax 


ENCIL)HARPENER. LSHARPENER. 





ent at the first regular monthly meeting 

of the Stationers’ Association of New York, 

for the season of 1912-13, at the Arkwright 
if 


Club, $20 Broadway, Monday evening, Oc | MAKE YOUR OFFICE LOOK RIGHT WITH A 


tober 21 Retail stationers predominated, 





GRAND RAPIDS 


an unusual and encouraging indication of 
the increased interest in association work 
being taken in the nation’s metropolis 
Following an enjoyable dinner President 


Rogers: called’ the meeting to oreer, an’ |MATCHED OFFICE SUITE IN OAK OR MAHOGANY 


after a certain amount of routine business ; 

E. A. Shipman, chairman of the’ paper A large variety of Office Tables, Chairs, Wardrobes, Bookcases, Costumers, Umbrella Racks, Waste 

PR Seek pies aga Ps P : Baskets, etc., to select from. Single pieces or complete suites may be had. Ask to see a Stow- 

committee, read an interesting report re Davis suite at your dealer's. Write us for catalog if he does not have it. 

garding the change in price of light weight r ° 

garding the change in price of light weisht | STOW & DAVIS FURNITURE CO., 70 Front Ave. Grand Rapids 

jobbers Oo New York He said, in part 
“On all papers selling from $.08 to $.18, 

















inclusive, anything lighter than 16 lb. will 
be charged the same as 16 lb. paper. On 
paper selling at 7% cents or less, 13 Ib 
paper will carry an additional $0.34 per 
b., 14 lb. paper $0.1 extra, and 15 Ib 
paper the same as 16 lb. There is no 
chare: m paper selling for more than 
$.18 

‘This applies to all papers made on 
basis of lighter than 17x22-16 lb. 

January 25 has been decided on for the 
annual banquet, in order not to conflict 


with the celebration of the twenty-fifth an- 
niversary of the Boston Association, Jan 








] 


uary 22 





President Rogers entertained the meet- 
ing wit report of the National Conven- 
tion at Omaha, in which he paid a high 
compliment to the hospitality and re 


sourcefulness of the National Association's 











hosts of Nebraska 











102 


APPLIAN ( 


ES 








NEW G. W. TODD & CO. FACTORY 


TODDS IN NEW PATENT SUIT. 

The accompanying picture illustrates the 
recent addition to the plant of G. W. Todd 
& Company, Rochester, N. Y., sole manu:- 


facturers of the Protectograph and kindred 


"office devices, which is still in course of 
construction. When completed, it will o 
cupy all of the ground owned by the com 


pany, doubling its present capacity and 


meaning also approximately twice the pres 
ent factory This will afford a mag 


nificent equipment for the vast and increas 


space 


applied for an order prohibiting the de 
ing business of the Protectograph’s manu 


tfacturers 
infringement, in 
odd, 


plaintiffs, 


A question of alleged 
George Todd 
the T 
is now occupying the attention of the Unit 
ed States District Court, sitting in Buffalo, 
The Check ‘ompany, 
also of Rochester, is accused in the a 
the Todd 
The plaintiff has 


which and Libanus 


members of odd tirm, are 


Peerless Protector ( 
tion 
of infringements on patents on 
check protecting devices. 
fendant 


certain check protector, known as the Peer 


from manufacturing and selling a 


less and formerly, it is averred, as the De 


fendograph, on the ground of the alleged 


infringement. The Todds also seek dam 
ages totaling the amount of the Peerless 
Company’s profits 

The action in the United States Court 
is the aftermath of a suit that was tried 
in Supreme Court last March. The de 
fendant in the present case occupies the 
position for the second time. In the for 


alleged 


and sold 


Todd & Company 
manufactured 


mer case G. W 


that the defendant 


a machine that was a replica of the one 
invented and patented by Libanus Todd 
The court granted an injunction restrain 


ing the defendant from selling the machine 


The plaintiff alleges in the papers just 


filed that the defendant is still infringine 

on the patent. It is claimed that after the 

injunction was issued the Peerless Checl 

Protector Company gave a new name to 

the machine, continued in business id 1s 
1 

even now selling a machine that ts a 


terpart of Mr lodd's patent 


It is surprising how many troubles we 


can avoid by merely accusing ourselves be 


1 


fore we criticise the other man 


IN COURSE OF ERECTION. 


SPECIALIZE ON OFFICE MACHIN- 
ERY. 

The Detroit Office Machinery Headquar 

\pphance 

Mills 


handling all 


successors to the Othce 


Detroit. 


building, make a specialty of 


ters, 


Company of suite 7, Hannan 


kinds of office machinery and office special 
tres. They are office equipment dealers and 
commercial stationers of experience and 


acumen 
The president and manager of the Detroit 

Office Machinery 

Holder i & 


treasurer 


Headquarters is L. H 


Heilbronner is secretary- 


MACALPINE WINS PROMOTION. 


H. B. MacAlpine, for several years Chi 


cago manager for the Royal Typewriter 
Company, has recently been promoted to 
the position of Supervisor of Branches for 
the company, with headquarters in New 
York City Mr. MacAlpine is well and 
widely known among typewriter men, and 


his advance has been greeted with great 
satisfaction. This was never more clearly 
manifest than when the announcement of 
his promotion was made to his staff of 
salesmen and employes in Chicago, being 
received with one of the most remarkable 


( onhide nce 
the 


expressions of enthusiasm and 


a Royal executive in 


ever acct orded to 


As a de! 


middle west nite mark of esteem, 











the 1 wh have served nde! nd with 
him in Chicago assembled at Satur 
day, October 26, and after suitable speeches 
had been made presented him with a ca- 
pacious and beautiful traveling bag, as well 
as a written testimonial of their regard 


and their regret at losing hin rom the 


Chicago post of administratio1 


Mr. MacAlpine will be succeeded in Chi- 


cag by Wesley A. Stanger, until now 
bran manager for the Royal in Philadel- 
phia and a typewriter man of wide experi- 
ence Mr. Stanger is a native llinoisan, 
having been engaged in newspaper and 
magazine work in Chicago for some years 
before entering the typewriter Both 
changes may be counted on to add sub 
stantial strength to the Royal organization 


throughout the territories involved 


GETS IMPATIENT FOR HIS CORONA. 


It is a noticeable trait of hun nature 
that even though a man has een six 
months in making up his mind to secure a1 


article, once he has decided, 1 ing 
d ut that he must have it immediately 
This is all very well up to a certain point, 
but when he becomes so impat that he 
watches for an importation of typewriters 
and then cannot restrain himself until the 
dealer's ofthce opens in the morning, it 1s 
rathe iver-doing things \1 kampl 
this sort of impatience wi: t 
forcibly to-the attention of the Compania 
La Camona, Argentine agents the ( 
rona 

\long about the first of September i 
Camona received a_ shipment Coronas 
ind opened one case, that a rus rdet 
thre iachines might be 
were taken out and left in tl fice 
delivery the next morning, while the re 
maining five were stored in the rksh p 


During the night an impatient ent] 


a skeleton key, hire 
called 


was at it, 


borrower 
I \ 
| 


for the é 


he took three other 


iches and 


While he 


\me an-made machines and a ist 
tools \ll went well with the rst coach, 

luck would have it, the Buenos Aires 
po e force detained the secon: 








FORTY UNDERWOODS BEING DELIVERED TO FEDERAL BUSINESS COLLEGE BY UNITED 


TYPEWRITER Co., 


REGINA, SASK. 
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Latest 
dvance 


in 
Filing 
conomy 
The New Allsteel Optional Loose End Uprights 


Combine in one type “Loose End” and “Solid End” files, 
offering additional saving in cost and floor space. 


Give greater filing capacity than any other type 
of cabinet. Drawer capacity of 23-% inches 
obtainable with case depth (foor measurement) 


of 25-% inches. 


Complete without optional ends. Single wall sides 
finished like rest of case. Drawer fronts are 
double walled. Occupies no more space than 
old latticed or open side cabinet without its extra 
ends—and costs less. 


In width several cabinets will average from one 
inch to one and a half inches less than any other 
cabinet obtainable—an additional floor saving of 
about 10 per cent. 


Each individual file has the protection of its own 
solid sides, and in battery, the protection of 
numerous steel walls. “The whole battery interior 
is not exposed to ravages of vermin and sweep of 
flames like open side sections. 


Two styles of leg units—corners ard intermediates—save the cost of buying an individual 
and complete base for each cabinet. No rights nor lefts, no fronts nor backs are necessary. 


The extra double, walled ends 
are not necessary but are optional. 
‘They can be instantly and easily 
attached. No tools are neces- 
sary. ‘These Optional Loose End 
uprights are a valuable addition to 


The 


Line 
Meets Every Filing Need 


Write today for illustrated folder 
andterms. Get better acquainted 
with this sale-producing profit- 
getting line. 


The 


General Fireproofing 
Company 
YOUNGSTOWN, OHIO 


Export Office: 396 Broadway, 
New York, N. Y. 





Four pieces of the new line—letter, cap, bill and document storage files. 




















Retail 


$1.00 





SOME OPINIONS 


One manufacturer of typewriters says:—‘'They are th 
best I have ever seen, we'll use them 
Another says Got everything on the market beat a 


mile."’ 


One dealer says:—*‘Here’s a check for 200 sets. I want 
exclusive control for this section 
Another “Enclosed Jnd check for 100 sets. I'm go* 


ing to clean up the country, for you have certainly 
got the best ever.”’ 

Another:—‘‘Give us New York State and we will place 
an initial order for 5,000 sets and guarantee 2,500 sets 
a month.” 

We have hundreds of similar endorsements. Manu 

facturers, dealers and consumers all say that 

GRADY CUSHION FEET are positively the most 


simple and effective shock absorber ever invented 


DEALERS.--Send $5.00 


for a sample order of 20 sets to be sent 
Express Prepaid to any point in the world 


THEN 





If 1 1 do believe the ““Gradv’’ Cushion 
is the best in the world—If you think you 
canno If for any reason you 
wan back—Ask f ind 
WILL De ithout a word r ser 
th ishions back C. O. D., for we wa 
only enthusiasts selling Grady Cushion 
Dealer’s discount, 65 per cent—expre 


. 1 


prepaid alway 


TYPEWRITER SUNDRIES CO. 


33 West Lake Street, CHICAGO 



































tion as illustrated in the accompanying cut, 


with as many sub-station Dictograph-Tur 
ner telephones as may be demanded by the 
exigencies of the business Che machine 
works in this manner, assuming a concrete 
case 

On the desk of the president of the X 


, what is known as a 
Master Dictograph. 
the offices of the vice-president, treasurer, 


Corporation is 
This is connected with 


general manager, superintendent, secretary, 
chief bookkeeper, the 
rapher, the shipping clerk and any other 
the 
may 


president’s stenog- 


connected with 


the president 


offices or individuals 


institution with whom 
wish to be in 


These sub-station machines may be in the 


immediate communication 
same building or in other buildings in an- 


other part .of the city—it makes no differ- 
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Grady’s Cushion Feet | HAT ‘THE DICTOGRAPH ILL D 
for all Standard Type- 
° > 
writers have by actual 
SOME OF THE STARTLING AND PRA 
test proven to be the TICAL THINGS THAT A REMARKABLE 
. MACHINE WILL ACCOMPLISH 
most effective, yet the 
. 
most simple shock 
e ry" y ~ 
absorber ever devised. By J. T. WHITEHEAD 
They come nearer mak- 
° . * 
ing a typewriter noilse- 
- IVE years ago Office Appliances had ence in the effective operatior 
less than anything yet the pleasure of watching the demon chines 
stration of a remarkable machine With this Master Dictograph the presi 
attempted. called the Dictograph. The machine was dent has neither a mouthpiece to speak int 
. brought into this office and “put through nor a receiver to hold. The instrumet 
; ‘The lip on under f ‘ its paces,” and was afterward described in may be set in a pigeon-hole of his roll toy 
They reduce the noise about on« the magazine. This description was taken desk or out of the way at one side if he 
They cause a great difference injthe key acti up by some of the daily papers of Chicago’ uses a flat top desk. When he wishes t 
make the touch much easier 
es - veer eS and was reprinted in various publications get anyone with whose desk his Master 
They give long e typewriter by a throughout the United States The Dict Dictograph may be connected he presses 
ae Sapa aa pe ; ae oe © _— graph was then a new invention, and the the key indicating that person’s wire, an 
[hey save the nerves and strength of th machine and its creator, K. M Turner as soon as that individual answers he 
som a ore agd bett ee a came in for much praise at the hands of back leisurely in his swivel chai th bot 
Pp ea clea g unae ma - 
Sites ; » cite? 7 business men and technical experts inter hands free and talks just as he would 
lipping ested in the development of telephony someone sitting at his side or on t opp 
The Dictograph consists of a master sta site side of his desk. The voice of the pet 
son at the other end of tl wire issues 


from what is known as a “loud speaker 


whicl ignifies the voice and make 

sound as natural, it is said, as if the persor 
speaking were actually present in roon 
While the conversation proceeds the pres 


dent has no restraint upon his movemen 


he may walk up and down his office, may 
look for papers and data while talking, may 
in short, do anything he pleas ept to 
leave the room 


Dictograph Also Keeps Secrets. 
Suppose that, while thus engaged on a 
conversation of a confidential character 
the bid on the latest 
should enter the room In 
l speaker 


a second he has cut off the “loud 
the 


concerning ontract 


offer, someone 


so that no one in room can hear his 


remarks which, nevertheless, are plainly 








DICTOGRAPH MASTER STATION. 


DICTOGRAPH SUB STATION 





~ 
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UNITED STATES BANK-NOTES and 
“K. B.’ BLANKS ARE ON A PAR 


so far as workmanship can go 


to give the stamp of quality to 
securities. They are_steel en- 
graved like a bank-note. They 
look like money. They feel 
like money. Crisp currency— 
that’s the idea! The only line 
of steel engraved blanks on the 
market. Donot confound 


them with other or lithographed 
blanks. This proposition should 
appeal to stationers and 
printers. Samples and prices 
on application. 


KIHN BROTHERS BANK-NOTE ENGRAVERS 
99-103 Beekman Street, New York 











Attention— 
Stationers! 


Notice the special features 
of this Gunlocke Office 
Chair. Notice especially 
the outline of back and 
generous seat which provide 
real comfort for the user. 


These chairs are absolutely with- 
out a peer in design and construc- 
tion. They are the best that can 
be produced by expert artisans 
with the finest equipment and the 
best of materials. 


W. H. GUNLOCKE CHAIR CO., Wayland, N. Y. 








No. 710 Gunlocke Typewriter Chair 











Write us and we will tell you 
more about our products. 

















“SHEN - KING” 


paper of special qualities. 


MANIFOLD PAPER 
for Blling and Way-Blling 


Q The introduction of typewriters into the accounting and cost 
departments of modern successful establishments and vee 7 de- 
partments of railroads has created a demand for a mani 


olding 


The Adams 
College 


Book 
Rings & 


The Adams College Book Ring is a 











gq MANN'’S “SHEN-KING Manifold Paper is made expressly for Universal ring for perforated binders and 
these particular uses, and has already been adopted by several of the papers. This ring is easily operated and al- 
largest railroad trunk linesas their standard for the making of way bills. lows the sheets to lie perfectly flat. The 
q This paper is golden yellow in color, and while being very thin for most satisfactory ring ever invented. Be- 
heavy manifolding it has just enough stiffness to give quick-handling ware of imitations. 

and long-wearing qualities—and takes and holds carbon copies like the 
best grade of type-writer paper. It is made at our own mills. 

q This paper is also used for making carbon copies of correspondence, 
and for such purpose is cut into letter size (84x11 inches) and put up 
in ream packages of 500 sheets. 

q Let us send a sample to you, together with prices. Tell us the 
sizes and quantities you require and how used—we shall quote by 
return mail. 


WILLIAM MANN COMPANY 





CRTORTED FEBRLAAY 4 008 





Maker of COPYING PAPERS AND BOOKS j . 
YALE LOCK LEDGERS & LOOSE-LEAF DEVICES Our goods are handled by leading station- 
529 Market Street, PHILADELPHIA, PA. ers. If you do not carry them, write us at 
Cc New YorkK Brancu, 105 CHAMBERS STREET S$ 
NO-PAPSR WILLA Gt LAMBERTVHLE, MEW yneent once for catalog. 


Order through your jobber. 


HENRY T. ADAMS 
6823 So. Chicago Ave,., CHICAGO, ILL. 
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ROYAL 
LEDGER 
achieved in the Royal binder. 


Loose Leaf Ledgers have passed the experimental 
stage and the perfect mechanism has been 
It is designed strictly for utility, 
yet none of the graceful lines of blank book construction have been 
sacrificed. The rounding of the back and curving of the sides 
result in a book that opens flat at any point. 


ROYAL The binding device is operated by a powerful 
LEDGER right and left screw. By the use of ball bear- 
ings, friction is practically eliminated. As the Royal Ledger locks 
with a real flat key—not the ordinary clock or piano key—it is safe 
against all tampering. The construction throughout is mechanic- 
ally perfect and will not get out of order. 


ROYAL High grade corduroy and gold-coated Russia 
LEDGER leather makes this Ledger a thing of beauty. 
Twenty-four sizes are carried, with minimum paper capacities of 

}, 2 and 3 inches. Each book has 100%, expansion. Any stationer 
in any city can get the Royal Ledger for you. It is made by the 
largest blank book factory in the world. 


. 


aggro 
Mi i u 





———Eeeeo--— 


See that this Eagle is on the package or in the paper of all 
blank books, memorandums and loose leaf price books that 


ae you buy. It insures the finest paper and expert construction. 
NATIONAL BLANK BOOK (CO. 


HOLYOKE, MASS. 














THE ROSCO GLASS DESK PAD 





As necessary asadesk. A glass plate that can 
be lifted as easily as your hat. An ornament and 
a utility combined. Sanitary and economical 

The ROSCO GLASS DESK PAD consists of a 
giass plate fitted into a flanged frame. A hole in 
the bottom of the pad permits the insertion of a 
finger to lift glass, and there is NO SUCTION or 
DISTURBANCE of Papers when glass is lifted or 
lowered. The flanges protect edges of glass from 
« itact and are bounc in the heaviest and finest 
quality of leatherette, in finishes that beautifully 
match iight oak, golden oak. weathered oak and 
mahogany desks. 

Its originality attracts attention every~ 
where. 

Desk Dealers and Stationers will f 
profit maker 

Write for complete descriptive 
prices now. 


Ravenswood Office Specialties Company 
1471 Irving Park Blvd.,, Chicago, Ill. 


(PATENTED) 











nd this a 


and 


matter 








Seeceseeeseuseseoeessceeees 


audible to the person at the sub-station 


whom he is speaking 


Suppose, now, the president should ask a 
question the man at the other end of the 
wire cannot answer; instantly he presses 
another key on the instrument rings 
in another sub-station connected with the 
desk or the office of the man wh an an 
swer the question. He now has two men 
on the wire at once and may talk alternate 
ly to each one. It is said that everything 
that passes back and forth over the ire 
is as secret as if the three men were to 
gether in the same room. While the wire 
is in use between the three offices no one 
can break in, listen in or cut them off. The 


number of persons whom the president may 


have on his wire at once is 


the number of sub-stations he has in con 
nection with his Master Dictograph 

The uses of a full Dictograph equipment 
in large offices are many and l. By 
means of the Dictograph the head of a con- 


cern may dictate letters to his stenog 


tapher without requiring her presence in 
the room; he may transmit orders to sub- 
ordinates; he may confer with them and 
with his associates, keeping in touch with 
the entire work of the day all ver the 
plant, without leaving his desk or requiring 
anyone to leave his appointed station 
Should any of the heads of departments be 
out of their offices when signaled by the 
company’s head, an agreed signal sounded 


by the buzzers on all the sub-station Di 


tographs throughout the plant will ickly 
locate the man wanted, who may then talk 
to his chief through the nearest sub-station 


machin 


Possession of a full Dictogray equip 
ment, it is said, admirably supplements the 
work of a regular inter-communicating tel 
phone equipment, making it possible to 
reach all departments with outsid rma 
tion without waiting for the head of the 
department to finish his conversation over 
his inter-communicating telephone or ex 
tension and to obtain from his department 


information which may be immediately re- 


quired without regard to whether house 
line is busy or not. 

The Dictograph is manufactured by the 
General Acoustic Company of New York 


City, who will supply those interested with 
terms and particulars of installation 


Arithstyle Computing Machine. 


\ new and 
Goldman’s Arithstyle 


improved 1 lel 


Af 


greatly 


Comput! hine 


is being placed upon the market by the 
\rithstyle Company, 118 East Twenty- 
eigl street, New York City \ very at- 
tract booklet, containing ynials 
fro epresentative users will be ed to 
any address on request We refer our 
readers to the advertisement appearing in 
this issu¢ 

Every man is as great as his ambition. 
You can’t hold a bushel over a candle for 
long. It burns its way out 


limited only to 





m™~ 
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. To build up a sub- || 
stantial ribbon and § 

















“ carbon business you 

" must start right. |) 

: Secure the agency for § ADJUSTABLE 

: FILE DESKS 

o | Any Fundamental Type of 

re | Scientific Commercial Fil- 

. | ing ——, =~ tes spay 

1e pace of Any Des 

ay DU{ |RA) )BUL | | | : 

- | Business men, lawyers, doctors, all professional, railroad and 

™ ||| insurance men may select the ideal equipment for their own 
| |] individual needs. 

a R I B B 0 N S | 30 desks in 4 different grades and patterns to choose from. 

n- AN ) 40 different combinations of filing in each desk. 1 desk and 


2 file sections will demonstrate perfectly. 


D | 
in | 
b- oF R B O N 7 h bd k In COST. A desk with adjustable files at 4 less than desk and 
| in 


separate files, top and base. All adjustable files cheapjand priced 
alike in quartered oak or mahogany. $ 


he P of t h e In CAPACITY. Vertical or systematic storage will take 3 times 
ng the contents of ordinary desk drawers. 


yn | Saving! In CONVENIENCE. The user’s hand goes instantly to the 


papers wanted and finds them in compartment under proper index. 































































he ; ‘ ‘ 
Wt and the start is made. You will ’ 
Sa ~ All Files 
ic- be put on the road to real profits 
ly ie Interchangeable 
r at once. The goods will not al- Ch 
ilK 
aie ways sell themselves, but if you om 
are a capable, energetic sales- Priced Alike 
bs Pe ee | Oak or Mahogany 
: man the line will pay you hand- 
1e - > —— 
le. somely. Nine cases out of ten INTER-INTER 
to your prospect will become a regu- {Lioensed by the Macey Co., under 
1a- , Tobey Patent, June, 1907. 
h lar customer after you secure 
. ae a. Write for new catalo 
ver his initial order for Du-Ra-Bul and agency plan. ’ 
ih? supplies. 
ent CUTLER DESK CO. 
to- e,@ 
ic Get Our Proposition BUFFALO, N. Y., U.S. A. 
the We want dealers and agents in Established 1824 
mee every town in the country where 
ith 
we are not now represented. We 
‘ ‘ & . 
want active men with red blood Dealers Share Our T ewriter Profits 
in their systems. Can you fill yp é! 
as the bill? If so, we want you. In our new and splendid} equipped quarters, in the 
_ Se fe heart of Chicago’s business district, we are better The 
the aie placed than ever to fu nish you the machines which Machine 
id 5 safeguard and increase your profits through the solid - 
nt Business satisfaction they give your customers. Witha larger ou Are 
als to stock of all makes in the rough than ever before, we | Seeking 
Satisfy can offer quicker service and absolutely bottom | IsOn Our 
to - ° ; Pigg ‘ is 
nasil REPUBLIC - DODGE | YOUR prices without sacrificing one jot of quality. ¥ Our Shelves 
‘a MFG. CoO. | Customers | October Special Feature is of interest to stationers. To-day 
Pearl and Prospect Streets | WRITE TO-DAY FOR OUR NEW PRICE LIST 
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- ‘ = running into the millions ed 
NEW MACHINES AND DEVICES in from fifteen to twenty 
Subtraction on this machine 
lished by a reverse turt 
produces the differer tween t 
vers instantly The Mi 
SOME OF THE INTERESTING INVEN is als 1 perfect addit 
TIONS AND IMPROVEMENTS WHICH { 1 | | 
S| and simplicity it s t 
HAVE APPEARED DURING THE sixteen places, and by 1 
MONTH ment. it is poss 
olumns « eight 
¢ time IT - @ 
i 5 . — cd ( vithin the limi 
Compiled by H.W. MARTIN 
Monroe is of light w nd it ts 
: hat it may convenientl I 
— rom desk to desk by the 
yperator This is true of al lels 
The Monroe Calculating Machine. Scott Medal of the Franklin Institute for anid even those which erint . os 

This is a new machine of considerable inventions of great merit The only other driven by a motor The 1 ne worl 
interest which has but recently been placed inventor to receive the medal at that time, mixed problems with facility. at - me 
on the market Two models have been we are told, was George Westinghouse, js limited onlv by the dexterit the 
completed—one a non-listing machine and who had just invented his air-brake. Mr erato! The price of the 1 
the -other a listing machine, the former Baldwin was not content with his first $250 
being now ready for delivery and the latter ™odel on which a patent was issued to [The Monroe Calculating M e ( 
to be ready in a very short time him, and he continued his labors through aatiias. 2 pence ey oe 7 N, 

The Monroe is the invention of Frank the years, until now he is willing to say “it vat; in, but ‘is S ‘id na a heavil ked 
S. Baldwin, who originated the main mech- iS finished.” It is said that the mechanism  , ; Mic hi ran ae a es by eee =F . ee 
anism. Jay R. Monroe, however, has de- Of many adding machines under different aad nar coniialiens. | a 
veloped the machine and invented certain names which have been brought out since ompany are Stephen B. M pres 
valuable features in connection with it 1890 is identical with Mr. Baldwin’s pat Fang the K a deni Civ S S 

The manufacturers, the Monroe Calcu- ent, No. 159,244, granted Feb. 2, 1875 Kalamazoo. Mich.: Charles A. ] : 1 
lating Machine Company, of 141 Broadway, man of the Board of Dit ) 
New York City, make strong claims for ant Alfred B. Connable ar ah 7 
the efficiency and versatility of this ma Kalamaz heavil ; 
chine. The Monroe, it is claimed, adds, er industry of the Unit States 


subtracts, divides and multiplies with « 1 Canada: William P. Bt S 
speed and freedom from complicated op 
erations. The makers claim that the n 
chine is so simple that expert operators 
are not required, but that any person of rker. Davis. Wagner 


New York, counsel for the 


J \ : Monroe, who is 


average intelligence can become proficient 
in a few minutes’ practice. It is claimed 
that there are from 1,500 to 2,500 less work 





ing parts in the Monroe than in most of 


MONROE CALCULATOR. 


the other adding machines on the market 


In appearance the Monroe seems to com 
. «es . ultiplicati n the Mon A Combination Penci ; ain P 
bine a shifting numeral case similar to that Multiplication on the Monroe calculat . cil and Fountain Pen. 


employed in foreign makes with the well ing machine is accomplished very easily Che Pen-Pensel is the lat elt n 
known keyboard of the American type and rapidly, it is said, by the use of its writing combinations, mad the 
Here, it is said, the similarity ends, fot rapid numeral case shift, its short circular mond Point Pen Company 17 West 
the mechanism, it is claimed, is absolutely motion crank and the extra set of numeral Nineteenth street, New Yorl t is 
original with Frank .S. Baldwin, who is wheels. Several short cuts, it is stated, ar i simple and practical mbinatio1 y 
said to have put in forty-one years of con possible to the operator who becomes lead pencil and fountain pet 
tinuous experimentation before he was Prolicient, on account ol! the “instantaneous vith remarkable popul mat 
finally willing to permit the machine t imeral case shift and reversibl rank part f the country \t 
regarded as finished and ready for th ‘or example, it is said, any number can bx ks like the usual fount . : 
market Mr. Baldwin is by professio1 multiplied by 978, for instance by vi Y automa 

| turns t the ink vhereas in t screy P 


constructing engineer, in which work he 


has been very successful and 


great deal of money Nevertheless, it be necessary 14 t gold N on P 

said, he has spent the best years of his It is claimed that division on the Mon rrel beautifully chased in 

life and a large fortune in perfecting this roe calculating machine is ver simple \nother twist puts on t 

machine, in which he has embodied his that it is accomplished without the us¢ 5 rity’ —is guarant 

ideals of what such a machine should be ‘§ complementary numbers and without rel p and also th t d 

He is a former resident of St. Louis, to mental effort, comparatively speaking. The e! e made of the best f 

whose fame as the birthplace of the add yperator simply puts the dividend in the I he whole outfit 

ing machine industry he has contributed machine, then the divisor, and, by a series l space nd r ly 

materially of subtractions beginning at the left of The pen flows freely and th 
Mr. Baldwin began work on his first the dividend, produces the quotient speed ly evenly When the rewed 

model, it is related, in 1871, securing on ily in red figures in th upper row of o1 t is carried pen-p t the 


the model then constructed the eted numerals, with the remainder showing in pocket It will not leak in 
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tS Sectional Filing Devices 


All Quartered Oak—in 
Golden Waxed Velvet fin- 
ish and Birch Mahogany. 
As solidly, substantially 
constructed as wood can be 
put together in pleasing 
design. An added orna- 
ment as well as an efficient 
filing outfit for any office. 
Your customers will like 
the appearance—and_ will 
be pleased with the low 
prices you can quote—you 
still reaJizing a liberal 
margin of profit. 

Stack up with See Re- 
ceding Door Sectional 
Bookcases. 


You get not only Variety, 
Quality and Efficiency 
but low price as well, in 
purchase of Sze Filing 
Sections. 


There are two widths—34 
in. and 18 in. Both are 
very compact and give 
more actual filing capac- 
ity than other more ex- 
pensive lines. 





New “Compact” Sections 


es . Two new sections have 
recently been added _ to 
this popular line. One 
contains 7 drawers for Le- 
gal Blanks and a Docu- 
ment file drawer. One is 
for 8x5 cards—filed on 5 
inch edge. 





Banks find this 

OO —aK———— an ideal arrange- 
= —_ ment. The four 
upper drawers ac- 
commodate deposi- 
tors’ ledger cards. 
The lower drawers 
are for checks, 
notes and 3x5 index 
cards. 


The ¥f/<@ Manufacturing Co. 


is Fulton st. L162 Union Street Monroe, Mich. U.S.A. Sse. 


Address Mail to Factory 


*500 Line” 
Compact 
Sections are now made in 28 styles 
to meet almost every office or filing requirement. 
Sections are truly handsome and are very service- 
able. 





You should have our catalogs of filing devices, 
filing desks and sectional bookcases. 


























| Popular Priced 
Sf is 
Vertical Files 


Here is a LINE of cabinets that is as serviceable— as 
practical—as wear resisting as any at any price. 
Built entirely of Solid Seasoned Oak. Each of the 
30 joints in the frame is INTERLOCKED, GLUED and 
SCREWED together. ‘“‘Racking” is impossible. 
Drawers are dust protected. Have full height sides 
and are equipped with Auto-locking follow blocks. 






7 JOINTS ARE INTERLOCKED GLUED 
AND SCREWED TOGETHER 





S a 5 











\ DRAWERS ARE REMOVABLE i 
DRAWER STOPS HELD IN PLACE 
BY STEEL SPRINGS 





INDESTRUCTIBLE FIBRE ROLLER BEARINGS 


Roller Bearings at the points of 


bearing under the drawer sides make the drawers 
roll easily without friction or noise. 





There is no more complete cabinet made for filing 
business papers. 

Every requisite feature for the quick filing and finding 
of papers is provided for. 

We make four kinds of filing cabinets at a wide range 
of price but you get as good service from this, the 


& least expensive, as from the higher grade lines. A Complete Line 


‘ Tl By “Complete” we mean that every 
requisite of filing is provided for. 
This is not merely a cabinet made 














as a “leader.” 

The line includes Letter, Cap, In- 
voice, 3x5, 4x6, 5x8, 4x9, Legal 
Blank, Document and _ Storage 
drawers in ANY capacity. 


Get fs Catalogs 
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Sf ete Filing Desks 


Combine the advantages of assorted filing drawers in a handsome flat top desk. Choice of 
ten kinds of drawers in Letter and Legal Cap widths. 











There are ten kinds of drawers for filing: letters, 3 x 5, 
4 x 6,5 x 8 index cards, checks, blanks, electros, vouchers, ete. 
You may have any assortment of these arranged as you 
want them. 











The files you want are at 
your finger tips. You refer to ; 

files without leaving your chair. Solidly built of Oak, Golden 
Natural or Weathered finish and Birch Mahogany. Built with 
or without back panel. DESKS You CAN RECOMMEND. 


2S ° 162 Union Street 
The Sf os Manufacturing Co. Monroe -- Michigan 


New York Office —— a Chicago Display 
108 Fulton Street Address Mail to Factory 511-15 S. Wabash Ave. 
































The Most Complete Line 


Card Index Trays - Cabinets - Sections 



















Includes trays for 12x3, 2ix4, 3x5 
4x6 and 5x8 cards. 
With or without covers in Golden 
and Natural Oak, Natural Beech or 
Birch Mahogany. 


This is the most extensive line of 
small card trays, cabinets, etc. on 
the market. Every requirement 
has been provided for. 


Fibre Board Files are made in 
various capacities for 3x5, 4x6, 5x8 
Cards, Checks, Letters, etc. 





May we send you complete catalog 
and prices? 


Fibre Board Transfer Cases for 
Letter, Cap and Invoice sizes are 
made for K. D. shipment and storage. 





Very durable, yet reasonably priced. 


New 8x5 
Sections 825-T 
and 825-B stack 
up with popular 
**325 Line.’’ 
Sectional Card 
Cabinets for fil- 
ing cards on 5 
in. edge. 


The ffs Manufacturing Co. 


162 Union Street 





Monroe -:- Michigan 
New York Office — Ce. Chicago Display 
Rene Soe to eeeey 511-515 S. Wabash Ave. 





108 Fulton Street 
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AN EXCLUSIVE AGENCY for 
VAN DORN VERTICAL DIVISIONS 


of Steel Stock Sections is open to some progressive dealer in every city and town where we are rot already represented 
Experience: 
Extent of Line: 


Agency: 


THE VAN DORN IRON WORKS COMPANY 


Metallic Furniture Department 


2685 EWALD ROAD, CLEVELAND, OHIO 
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The Exhibits. 


ROUGHS ADDING MCHE. 
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Ny 
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dels, with special 


to the retail mer 
vill be the com 
lachine, the 

ich subtracts a 
oved device: 
ements rapidly, as 
of Duplex 

latine carriages 


charge of Ward 

lanager, assisted 

trict Manager for 
nstrators. 


LUTOMATIC PENCIL SHARP: 2. D. CORTINA CO. 
KNER CO. New York City, Ni Y. 


method for the 
h the necessary 


ne machine, one 
language records, 
\n elaborate 
tudy ot. languages 


bit, and an inter 
method of 

will be given. 
bureau will also 


le and competent 


ARRETT ADDING MCHE, CO DALTON ADDING MCHE., CO. 


Dalton Adding Ma- 


n models. The motor 
matic cut-off feature of 
featured, This device 


irrent from the motor 
left standing without 
| forty-five seconds. 
n automatically turns 
tarts the machine. 

nder the charge of Oscar 
ler Company, New York 
Dalton He will be assisted 
(ini | l‘arrior, Miss 
in +. MeHate and- Wilbur 
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BUCKI SUPREME 
RIBBONS 


een e*[ | BUCKI CARBON PAPERS 
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To acco! 
making machiner 


Product Our Bi-chrome Ri 


BUCKI DUPLICATING RIBBONS 


ir BLACK RECORD 





The Buckeye Ribbon & Carbon Co. 


MANUFACTURERS 
311 St. Clair Ave., N. W. Cleveland, Ohio, U.S. A. 

















The Exhibits. 


KF. F. DAUS DUPLICATOR CO. 


| 
New York City, N. Y. 


THADDEUS DAVIDS CO. 


Ai, VN am St., 
New York City, N. Y 
P , ona. 
hs 69 and 70. 
¢ 
t 
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ECONOMY BALER CO. 


nomy Baler, a useful device 
per waste which occurs in 
and large offices. Said to 
aratively short time. An able 

will show the machine in 


THOMAS A. EDISON, INC, 
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B { rc +9, 

emonstrating the Edison Dic- 
test model) and accessories. 
be shown the Edison Auto- 
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lube Trip, and the en- 
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he company. 
put on by this company -is 
d elsewhere in this program. 
nas A. Edison, Inc., will be 
Durand, Sales Manager and 
ting with H. H. Seely, Man- 
{(Jtmce \pphance Ce mpany, I1l4 
York City representatives of 


ELLIOTT-FISHER CO. 


49, 40 and 41. 


irray of machines, show- 

machinery is done by the 

ier Bookkeeping Machine. 

placed on the market a year 

é world-wide attention. Since 

ught out these machines have 

fied and improved. It is said 

machines accomplish in book- 

in economies of time and 

heir cost in a comparatively 

in greatly increased accuracy. 

ibility and compactness which 
pewritten work. 

in charge of C. H. Hunter. 

zer of the company, assisted by 

tent cot f salesmen and demonstrators. 




















“Let George 
Do It” 


Your Office Boy with a 


Tag Addressing 
Machine 


Can Set up the Address 


and print and count 


100 Shipping Tags or Cost 
System Cards per Minute 


la and do 1 


] 
aL 





The machine can be used for printing tags or cards, for piece work or any other offics 
factory work of a similar nature when not busy in the shipping room. 


| 


The Tag Addressing Machine is in use everywhere and we will be glad to refer you to a usé 
in your vicinity. 


896 Niagara Street 


Addressing Machine Company, “rio x'% 
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HAMMOND TYPEWRITERCO. 
York City, N. Y. 
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The Ault & Wiborg Line of | 
i, Typewriter Ribbons and Carbon Papers | 








— 





These goods are largely a matter of Colors—we 
have been manufacturing, mixing and grinding 
colors successfully for thirty-five years. Through 
this apprenticeship we are Experts. 

A & W Ribbons are made from the best Sea Island 
cloth obtainable, selected for strength, durability and 
fine writing qualities. 
A & W Carbon Papers are made on the finest tissue 
known —selected for strength and lightness of weight. 
No stinting of quality under any circumstances—no 


— to 














hedging to cut manufacturing costs. 
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TYPEWRITER CARBON alee ; ; N TYPEWRITER CARBON 


The Ault & Wiborg preesttatnd 


EVERY TYPEWRITER RIBBON and 
rom The Ault & Wiborg Factor 
This is a good line to carry and to sell, Mr. Dealer. It’s a good line 
to bring re-orders 














Factory: Cincinnati, Ohio 








CHICAGO, 6198S. Dearborn St NEW YORK, Cx Pearland Elm Sts ST. LOUIS N I is - 

BUFFALO, 145-147 Ellicott St PORONTO, CANADA, 19-23 Chariott t | 

PHILADELPHIA, 1217 Cheers St MONTREAL, CAN., 302 Lagauchetiere St., West 

MINNEAPOLIS, 729 Fourth St. South WINNIPEG, CANADA, 259-261 Fort St 

SAN PRANCISCO, 545-547 Mission St HAVANA, CUBA, Calle Galliano 69 

BOSTON, MASS., 394 Atlantic Ave BUENOS AIRES, S. A., 535 Calle Boliva | 

CLEVELAND, 121 St. Clair Ave., N. W PARIS, FRANCE, 82 Quai de Jemmapes | 
LONDON, E. C., ENGLAND, 4-5 St. John juare 


ATLANTA, 127-129 Central Ave 
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Unitas Calculating Ma 
this company specializes 
f their peculiar and 
n modern merchandising. 
the Tim are its visibility, 
accuracy, compact 
lhe Unitas is based 
onstruction as the Tim, 
de as to solve a number 
blems which require spe- 
lon 
e of President Oscar 
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This Machine 





Is Saving Thousands of Dollars 


for the Following Firms: 


General Electric Company Armour & Company Pennsylvania Railway 

Western Electric Company Simmons Hardware Company Franklin McVeagh & Company 
Southern Pacific Railway International Harvester Company Wells Fargo Express Company 
Standard Oil Company U.S. Steel Corporation Marshall Field & Company 


IS IT SAVING MONEY FOR YOU? 
The COMMERCIAL DUPLICATOR 1s designed 


to fill the gap between the single carbon copy and 
the thousand-run stenciling machine. It makes from 
5 to 75 or more clean, legible copies from the original itself 
and there is no chance for error. 

The COMMERCIAL DUPLICATOR is speedy; so simple that your office 
boy can run it; takes any size or weight of paper in the same “run” without any 
complicated adjustments. There .are no carbons, no ink, no type, no stencils- 
simply a big, strong machine that duplicates with absolute certainty and accuracy} 
at all times. 

Write for our catalog and tell us your duplicat- 
ing problems. It’s our business to solve them. 


We want dealers in cities where we are not already represented. 


DUPLICATOR MFG. COMPANY 


New York Office, 51 Church Street 1171 Monon Building, CHICAGO 
ST. LOUIS BALTIMORE BOSTON MILWAUKEE PITTSBURGH KANSAS CITY 
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WHEREVER YOU HAVE AN AGENCY YOU NEED A 
SIGN LIKE THIS 
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MEYERCORD HANGING 
WOOD PANEL SIGNS 


OAK, MAHOGANY, WALNUT, ET¢ 
are simply beyond any sign proposition that has been offered to the office appliance trade t 
just the kind of sign for display where fling cabinets, desk and all other office appliances ar 
Here's why. They are made strictly in keeping with products in this lin The signs are 
tured of high grade actual veneer panel five-ply in thickns with any sty] t wood face, sus 
QUARTER-SAWED OAK MAHOGANY WALNUT, Etc. 
Each sign is finished in our complete wood-working department with t] ame care 


grade piece of furniture or expensive pia 
They are positively beautiful. Made in all sizes. Individually packed ready for shipment. 


DESIGNS—Our designs ar 
made by our DECALCOMANIA a , 


process in pure oil colors 















gold. We can execute any di 
desired no matter how elal 

If you wish to have actual 
productions of your produ 














we can make them—or give vor 
strong and effective plain lett: 
ing designs lke our “HOR = anananad 


ROCKS” or “MACEY™ 


which we illust 


“Selling by Signs’’ is a science nowadays. With our experience in serving thousands « 
ufacturers in all lines of business, we can suggest sell lans no matter what your busin 
you market your produ SIGNS 


retail dealers, MEYERCORD VENEER PANEL 
prove forcible, “eye-catching,” “‘business-bringing’’ advertisement 

FREE— Your Design--FREE. Let our designing department get up an attractive de- 
sign for you. Get our ideas. We give this service free to show you what we can do for you. 


Lil 


I 
‘J 
I 


Write us to day and get your design. It’s worth while to investigate. 


The Meyercord Company, Inc. 


MANUPACTURERS OP EFFECTIVE DISPLAY SIGNS BY THE DECALCOMANIA PROCESS 


MAIN OFFICES: 
basis Eleventh Floor, Chamber of Commerce, CHICAGO IN'ALL LARGE CITIES 
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The “Kalamazet” 


TS perfection is acknowledged by every on 
has seen it—even our most earnest and con- 
scientious competitor icknowledge the 
perfection of this binder 


ee THE “‘“KALAMAZET” 
You probably know what to expect from the loose | 4 



























devices you have been purchasing, but you will never r = 
appreciate how much REAL VALUE 
customers until you have investigated 

[It is the acme of perfection for 


logs, cash books, tariff fil caoct¢ 
dealers, attorneys, purchasing agent 


7 S| | 
anv one wno Nas record 


This wonderful little binder is cor 
similar to the ‘‘Kalama contain 
and useful point » essential 


without 


These Binders Are the Greatest 
Loose Leaf Devices in the World 






PURCHASING AGENTS, 66 99 
STATIONERS and The Kalamazoo 











OFFICE MANAGERS 


copy ALAMAZO 
should have one of out = 





Cor erits Accessibility ration of tl K 


Its Expansion 


1,000 sheets, re. j ; 7 
Its Durability—Its Construction—It ; 


Kalamazoo Loose Leaf Binder Co. 


THE ‘“‘“KALAMAZCO” KALAMAZOO, MICHIGAN 
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A NEW TIME RECORDER. 

The Talykron Time Recorder—manufac- 
tured by the house of Taylor, Taylor & 
Hobson, Ltd., Leicester, England,—is a for- 
eign office appliance which is becoming bet- 
ter known to the New York trade through 
the establishment of a branch by J. Ronald 
Taylor at 1135 Broadway. A visit to Chi- 
cago this month of W. S. Hobson of the 
company, accompanied by Lewis L. Kellsey, 
its business manager, has given Office Ap- 
pliances the opportunity to outline a num 
ber of the advantages claimed for this de 
vice. 

The Talykron comprises an 
clock, and in addition a mechanism for 
printing the time cards. That means that 
by its use an employer has constantly at 


accurate 


hand clear and exact records of his em- 
ployes’ time. The hour at which each 
worker starts and quits work each day is 
printed—all the data occupying separate 
columns on cards which furnish complete 
weekly accounts of attendance, as the basis 
for wage computation. 

The Talykron is usually placed at the 
entrance of the works or office. On each 
side is hung a rack of cards for the use 
of entering or departing workers. 

Besides recording attendance, however, 
the Talykron has a special value for not- 
ing the time expended on any one particu- 
lar job or detail of work. This means that 
an employer can keep daily tab on the costs 
of labor, not only with reference to his 
wage scale, but also in its relation to the 
total estimates made for the job itself. A 
fresh card is given each worker as he 
starts upon any particular task, and on 
this he records all time spent upon it until 
Every week these job cards are 
sorted into groups, and the reckoning of 
the total costs on any job, whether com- 
pleted or in progress, is simple addition. 
The fact that each worker has a separate 
card permits unlimited figuring of detail- 
costs, and also assists a careful manager 
in keeping the labor-cost on any item well 
within the boundaries of his original esti- 
mates, 

Any number of men can record time with 
the Talykron, but the various recorders 
necessitated by an elaborately subdivided 
establishment may be made to print suit- 
able distinguishing marks for purposes of 
identification. A two-color attachment pro- 
vides for the due observation of tardi- 


completed. 


ness. 

The Talykron is made to stand hard 
work. The case is of iron, finished with 
vitrified enamel, and is very attractive. The 
parts are manufactured on a strictly inter- 
changeable basis. 

Taylor, Taylor & Hobson, Ltd., stand 
very high in the manufacturing world. They 
make the famous “Cooke” lens, and other 
optical goods, all of which are instruments 
of the utmost precision. Every photog- 
rapher will vouch for the T., T. & H. 
goods. 


Hitch your wagon to a star—but don’t 
forget the axle grease. 


OFFICE APPLIANCES 
A NEW BINDING MACHINE. 
The new “JD” Model Binding Machine 
of the National Binding Machine Com- 
pany, 127 White street, New York City, 
is given a full description in the booklet, 
“The Better Way of Tying, Sealing and 
Packing,” now being sent out by the com- 





A “NATIONAL” BINDING MACHINE. 


pany. This—the latest model of this wid 


ly popular line—embodies the results of 
years of experience, is substantially built 
and very attractive in appearance. It 
comes in three sizes—1%-inch, 2-inch and 
4-inch, depending, respectively, upon the 
maximum width of the tape to be used. 
No adjustment is needed to dispense nar- 


rower tape on the same machine. The de- 
vice is indeed, as the booklet declares, “a 
model of simplicity.” Made without 


springs or any parts to wear or rust out, 


113 


rollers which drive the water into the 
gummed surface. The bottom roller is 
partly submerged in a small water tank in- 
stantly removable. The top roller with 
its corrugations holds the tape against the 
moistening roller and with its counter- 
weight keeps it off the moistening surface 
when not in use so that the tape does not 
stick to the roller. A thumbscrew at the 
hub of the roll adjusts the amount of wa- 
ter pressed into the gum. On top of the 
frame holding the roller bearings is a saw- 
edged knife. 

To set the machine in operation, just 
pull out the tape to the length desired. It 
is impossible to do this without at the 
same time moistening it thoroughly and 
evenly so that every inch of it sticks. Then 
raise the strip against the knife, which in- 
stantly cuts it off—ready to apply. The 
remaining tape always is, and always stays, 
within easy and immediate reach. 





ROYAL LOOSE LEAF LEDGERS. 

A Loose Leaf Ledger which suggests the 
ponderous tomes of many a library was re- 
cently made for a prominent New York 
City firm by the National Blank Book 
Company. It measures 23x32 ins. closed, 
and when open completely covers the top 
of a large desk. The company calls it its 
“Jumbo Royal”’—an interesting example of 
the Royal line, whose Loose Leaf Binder 
is so deservedly popular for its finish and 
design, as well as the efficiency of its 
mechanism. 








SOME ROYAL LEDGERS. 


and without felts which might accumulate 
germs, impurities or bad odors, every part 
is instantly accessible and may be re 
moved or replaced in a few seconds. The 
upheld by 
protects 


“Piper” patents, sweepingly 
United States Court 
this machine fully against infringement. 
Operation is simple and yet. highly effi- 
The tape passes between two brass 


decisions, 


cient. 


A feature of the Royal is “the lock that 
locks”—one of its distinctive features, and 
a strongly emphasized “selling point.” In- 
stead of securing the pages with a skate, 
piano or clock key, as is sometimes done, 
on Royal ledgers a real flat key lock is 
used which defies “picking” and is said to 
guarantee against the surreptitious re- 
moval or insertion of pages. Another 
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ampl iling devices Che worl ad 
with great swiftness, passing it at tl 
back into an inclined “lay-boy vhich 
tomatically takes care of the sheets Phe 
Tatu Crimper is having ery popular 


] 
sales in its field 


The Tatum Crimper is an open side mz 


chine which permits the passage f a 
size sheet. It is provided with three pa 
of crimping rolls and one pair of ironing 


rolls, permitting of very delicate 


1ii¢ 
THE STERLING TYPEWRITER. 
Che first question one asks of at ty] 
writer, as of any invention wl S 


ploited as meaning an advance in econon 
and efficiency of business administration 
concerned with the preliminary tests by 
which its worth has been demonstrated 
is one of the strongest recommendations 


the Sterling typewriter, now being distrib 





uted for the Sterling Typewriter Company 


by the Sterling Sales Company, In 


Ne York City, that it is not an untried 
TATUM CRIMPING AND SCORING MACHINE. a on 

article For two years its manufacturer 

have submitted it to the most exacting pos 


insque feature is the use of ball bearings TATUM CRIMPING AND FLEXING 
oO insure ease of operation as well as close MACHINE. 


ness of adjustment The binding device 


s moved by a right and left screw: it is The Samuel C. Tatum Company of Cin 
Iso strone and positive in its action cinnati, Ohio, has recently put out a new 





Che Royal Ledger is gracefully designed device for crimping, flexing and scoring 
It looks like a book and not like a box. and loose leaf ledger sheets, cards, etc., which 
s bound in high-grade corduroy and Rus may be utilized either with belt or motor 
‘<a leather The gold tooling and blacl drive The machine, which both creas 
sanding of the back add much to the beau and thoroughly flexes the sheet, has three ‘STERLING’ TYPE WHEEL 
ty of the whole \ll Royal Ledgers hay pairs of crimping rolls, with one pair of 
ur posts 5/16 of an inch in diameter ironing rolls The sheets thus are pre sible tests—with uniform at 
They are made in twenty-four sizes, with vented from stiffening after th rease is e558 
three minimum paper capacities—1'%, 2 and made, and are also saved from the danger I st prominent claims 
} inches. Each book has 100 per cent e» of unduly piling up Its dimensions are oteriins re durability, perfect alignmet 
pas 36x25 inches, with floor space, over all, of | visibility and internationality. W t car 
The Royal Ledger is but one of a nun 36-44 inches. The net weight. with belt be furnished various sets of 1; het 
er of useful and attractive features drive, is 200 pounds; with motor and brack English, Spanish, German, French, Gree] 
National” loose leat line et, 250 pounds. The Tatum Crimper is an Portuguese, and enough more to fill up t 
; open side machine, as the accompanying greater part of a column of typ: Throug 
“GRAB” PAPER FASTENER. cut shows Any size of sheet may be the use of a type segment of inge1 S 
fhe accompanying cut shows the method passed through it. A remarkably delicate struction the change from one Iphab 
sing a paper fastening machine whi adjustment of the rolls is provided, and to another can be accomplished in an in 
ts and folds the fastening out of the paper that without weakening the paper in the stant \ standard keyboard witl doub 
tselt The machine ts being marketed by flexing The roll shafts are ot special shift llows a latitude ot A I te! 
ictor M. Grab & ( f Chicago steel, running in brass boxes (16), with Other improvements of note are 





GIRL USING PAPER FASTENER THE STERLING TYPEWRITER. 
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1 you want to 
4 /rnow about your 


S 





HE 


Office Register show the immediate 


classified totals of the National 












standings of nine important divisions of your 






business. 







y r : 
You secure at a glance facts it would 


otherwise take hours to prepare. 









Office transactions are recorded, classi- 





fied and totaled as made. Printed records 






prevent mistakes and furnish a check on 






written figures. You have personal control 






over your books. 






The nine things you want to know 






about your business will determine the 






classification of totals on your register 







Write for Booklet 





The National Cash Register Company 
Dayton, Ohio 
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spacer, margin release, automatic paper 
feed, double margin stops and a two-color 
ribbon: attachment. By elimination of 
every unnecessary working part, as sug- 
gested in the accompanying picture, the 
cost of manufacture has been so lowered 
that the Sterling is marketed at $25, while 
a year’s guarantee indicates its makers’ con- 
fidence in its truly 
ties. 


‘ 


‘sterling’ wearing quali 


Every part of the Sterling is said to be 
absolutely interchangeable. It is compact, 
weighing only nine pounds, and is so stout 
ly constructed that it can weather much 


will be sent upon 


Catalogues 


hard usage. 





PART OF “STERLING” MECHANISM. 


request. Dealers interested should corre- 
spond with the Sterling Sales Company, 299 
Broadway, New York City. 


REMARKABLE NEW LINE OF STEEL 
DESKS AND TABLES. 

The United States Steel Furniture Com 
pany of Syracuse, N. Y., is putting outa 
desks and tables which may 
almost be called “the last steel 
furniture, so finished is the 
They are designed and made by an expert, 
who for twenty-three years has delved into 
the problems of construction and 
made his studies of practical use by his 
with the leading companies 
furniture 


line of steel 
word” in 


construction 


steel 


identification 
manufacturing steel 

This 
strand, now 
manager of the United States Steel Furni 
ideas are carried out 


Ohn 
general 


practical student is Enoch 


vice-president and 
ture Company. His 
under his personal supervision and the re 
sult is a complete line of desks (flat tops, 
roll tops and drop typewriter desks), and 
office tables, directors’ table to 
the small typewriter stand 


from the 


30th desks and tables are things of 
beauty. There are no unsightly sharp cor 
ners or edges which in most steel desks 


are an offense to the eye and a menace to 
the comfort of the 
smoothly rounded and the effect is highly 


The desks are fireproof and ver 


user. Every edge is 
artistic. 
min proof and will not warp; as for the 
finish, it is exquisite, no matter what wood 
effect is The 
and compels instant commendation, while 


chosen graining is perfect 


one marvels that such perfect representa 
tion of wood can be obtained 

In actual utility and in lines and finish 
this furniture calls for enthusiastic com 
ment. With the true business idea of re 


lowest terms, the 


Furniture 


ducing effort to the 
United States Company 
has constructed that 
can be taken apart and set up by any lay 


Steel 


these desks so they 


OFFICE APPLIANCES 


shipments and 
freight 


man. This allows K. D. 
thus eliminates the enormous 
charges on account of space occupied, and 
permits them to be easily moved. In a 





; 


U. S. STEEL FURNITURE CO. DESK. 


word, they convey immediately the idea 
of solid substantial worth in finish, shape 
and construction. The factory in which 


they are made is equipped throughout with 
the best machinery to be obtained for the 
purpose and only workmen who have ob- 
tained their efficiency through years of ex 
perience are employed. 

The company is 
through dealers and it 
tractive proposition to any live dealer, for 


marketing its 
must 


product 
prove an at- 


the contract will be given to but one deal- 
er in a town as the exclusive agent, except 
in the larger cities, where the sale will be 


restricted to a limited number 


A NOVEL RATE COMPUTER. 
A device which automatically computes 


the desired rate in any contingency for 
any business is the Multi-Rate, the prod 
uct of the Multi-Rate Dayton, 
Ohio, of which Joseph H. 


It is of especial interest to pay- 


Company, 
Crane is sales 
manager. 
masters, whose duties require them to 
make payroll extensions in a hurry. The 
Multi-Rate, it is said, will do this work in 
one-third of the time taken by the average 
also reduces the 


mental calculation It 


danger of error to a minimum In its ad- 


vertising literature the manufacturing com 





MULTI-RATE MACHINE. 


ts device is 


point that 
machine—it is a 


pany makes the 


calculating calcu- 


That is, 


“not a 
lated device.” the calculations re- 
quired are already made in advance by the 


mechanism of the machine, and then pro- 


November, IQI2 
vided on the user’s withdrawal of a printed 
slip, instantly available for transfer to the 
payroll or envelope. 

The simplicity of the Multi-Rate is em- 
phasized by the accompanying cut. There 
is no difficulty in learning how to operate 
it, for there is virtually no operation to 
that is necessary is to pull out 
proper 


learn. All 
the already printed paper from the 


slot. Thus, a novice can begin using it 
at once, and the time and expense other- 
wise devoted to learning a mechanism are 
saved. For practical purposes the pt d- 
ure of a purchaser is this First, to fur- 





MULTI-RATE TAPE DRAWN OUT. 


nish the manufacturer with the hourly 
rates which he uses in figuring his wage 
items. The Multi-Rate is then fitted out 


with these basic figures as the guide to its 


predetermined calculations. The user then 


Multi-Rate on his desk at the 


places the 


left, while at his right rests the payroll 
column in which the extensions are to be 
made. If John Smith has worked 73 hours 
at the rate of 1914 cents an hour, take hold 
of 1914-cent indicator and pull it out to 
the 73rd hour. The tape shows the amount 
due—$14.23. The tapes return automatical 
ly to their normal position, and the data 
used remains for future consultation pre 
cisely as does a card in a filing ind 

The left hand operates the Multi-Rate 
and the right, holding the pen, 1 es the 
extensions Eight different styl re sup- 
plied, well as a one-year ¢ ntee 
against ordinary wear. It would not need 
the long list of testimonials ffered to 
prove the usefulness of this di the 
close observer of progress in lip 
ment It is built to meet a defit need, 
and it does so with remarkable simplicity 
and efficiency 


ADJUSTABLE ERASER HOLDER. 

The Holder is an 
English omce br ught 
trade, 


“Thin-Edge” Eraser 


appliance recently 


to the attention of the American 
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THOSE DIFFERENT BINDERS 


THE ‘SLANT SLOT” A NEW IDEA IN BINDERS THE “PANAMA” 


Compare them with others 
and note the superiority. 


A Slotted Top Binder with a 
Positive Lock. 


A push of the button does 
the work. 


FURNISHED WITH EITHER 
REGULAR OR SPECIAL 


























CENTERS. 
Patent Applied For Patent Applied For 
3/:e-INCH SOLID POSTS % , 3/16-INCH SECTIONAL POSTS 
Carried in stock in 14 different sizes. G= Lei / Carried in stock in 12 different sizes. 


NOTICE THE SLANT SLOT INSURING A POSITIVE LOCK. 


It will pay you to investigate. Write us for further information and prices. 
53 years of knowing how. 


THE SAM’L C. TATUM CO. 


New York Office: 
180 FULTON STREET 


Main Office and Factory: 
CINCINNATI, OHIO 

















DIRECTORS’ 
TABLES — 


Made for Service—a fit- 
ting Ornament as well 






Our high standard of excellence 
in workmanship, material and 
finish is clearly defined in these 

nd directors tables. They 






‘e made to satisfy particular 
customers. 
Shall we send you catalog of our 
complete line of office furniture? No. 4296 
Batter writs for it tolary. 


96 inches long, 42 Inches wide, 30 inches high; 
SHELBYVILLE DESK CO. selected quartered white oak or mahogany; 
SHELBYVILLE, IND. satin wax finish; dull cast brass trimmings. 
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Messrs. Thacker, Spink & Co., 5 and 6 


Government Place, Calcutta, India 


are organizing an 


EXHIBITION 


to be held in 


JANUARY, 1913 


Office Furniture, Fixtures, 
Appliances and Labor 
Saving Devices. 


jai tint cia a i 











Stock Eclipse Pneumatic Ink- 
well, de Luxe styles in Silver, 
Copper, Brass deposit over 
Glass in lattice design 











@ They invite Manufacturers to send out 
exhibits, with a view to introducing their 
goods into the Indian market and if desired 
to arranging Agencies. 

@ Messrs. Thacker, Spink & Co. will hold themselves responsibl 
for exhibits, so long as they are in their charge, and will attend 
to landing, clearing and payment of.duty. 

q The only condition they make is, that Manufacturers shall pa 
for the carriage of exhibits to Calcutta and back to England, 
the event of their not being sold. 

q The Exhibition will be widely advertised throughout India 
and Burma, and it is anticipated that it will have an excellent 
result, the trade in these articles at present being in its infan 
in these countries 

@ Exhibits will be carefully handled, examined and studied witha 
view to offering the fullest elucidation to visitors and purchaser 
q Exhibits should be carefully invoiced at cost price, with ship 
ping charges, as these will be remitted to exhibitors in , 

of sale 

@ Particulars should be sent as regards Agency—bec 
Messrs. Thacker, Spink & Co. are not disposed to tak 
Agency, there are other firms here who might like to do 

@ Ample literature should be sent, to thoroughly advert 
explain all exhibits. 
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Greatest Holiday Gift 


> 
‘ 
‘ 
‘ 
‘ 
‘ 
‘ 
‘ 
‘ 
‘ 
‘ 
Inkwell Ever Produced 
‘ 
‘ 
‘ 
‘ 
: 
‘ 
: 











OU have only to inspect the Eclipse to feel that here is 
something unique, original, artistic, leagues ahead of any 


other make of inkwell of this age or of any age. The Eclipse In the case of Furniture, such as Roll Top Desks, built-up 
is the most practical inkwell ever invented. The de Luxe styles ot eens por phir ecg ggg oye pattens eo Me 
are the most artistic. No one could receive one without feeling Thacker, Spink & Co. im port large quantities of an Amer 
every time one dipped the pen a sense of pride in the artistic built-up Book Case, to which they always have to put in fresh 
richness of the giver's taste and in the fact that no other inkwell backs, as the wood used has ge — op _ actually curled 
is so perfect. No thickening of ink, no dust, no lint—evaporation before it reaches this country. The wood used in the ft 
shelves is specially good and does not seem to be aff 


the climate. 

g Any office device with not ition in dollars, or pound 
should be avoided, the curt 1ere being in Rupees 
thing else is useless. 


imperceptible. One filling lasts—say three months. 


You can sell lots of Eclipse Pneumatic Inkwells in all 
styles. Give a good Eclipse representation of a large 
variety of styles and patterns. 


@ For any goods sold, Messrs. Thacker, Spink & Co 
immediately after the Exhibition closes. They shoul 
notification with each consignment as to the method prefer 
@ There will be no charge made for stand 

! This Exhibition has been notified in the American ‘ 
Reports, emanating from the American Consulat 
and if references are considered necessary, enquirt 
made in that quarter. 


LONDON AGENTS 


Messrs. W. Thacker & Co., 2 Creed Lane 
Ludgate Hill, E. C. 


The General Supply Company : AMERICAN AGENTS 


Department A Danielson, Conn. Muller, Maclean & Co., 11 Broadway, New York 


Write us today for booklet giving many styles 
and list prices; also for selling aids. The 
stationers’ discount on these Christmas wells 
makes it worth your while to carry this line. 


e in Cal 
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We Are Speaking 
Now of Desks—— 


for men (mostly), but, if women 
wish, and some of them do, to 
do men’s work, they should 
be supplied with men’s desks. 


@ Almost anything can be used as a desk, in 
case of necessity. The end of a barrel or 
the side of a box will furnish temporary 
quarters, but, 


@ If one wants to work with ease and assur- 
ance, he should have a desk that is worth 


while. 


@ Harmony is one of the most pleasant of con- 
ditions. When things harmonize all seems 
well, and, as many men, and some women, 
spend the larger number of their waking 
hours at desks why not give the subject the 
attention one gives to one’s wearing apparel, 
for instance? 


@ Occasionally you may see some man, well up 
in the conduct of a large business, who is 
using an old fashioned, inconvenient, ill- 
looking desk, simply because he has not 
given the subject much thought, and puts 
off any change, as each day brings its numer- 
ous duties and time flies along and there is 
‘‘nothing doing’ in the desk matter. 


@ Take a look around the different offices you 
visit from day to day and when you see such 
a chance mention the fact that over at your 
store you have a lot of fine, medium and 
cheap desks in Oak and Mahogany suited to 
the needs of the humblest employe or the 
proudest employer and that they are made by 


THE VALLEY CITY DESK COMPANY 


which Company operates, and has operated, 
for many years, in 


Grand Rapids 


which, as you may know, is the town in 
Michigan 
where “SOME” Furniture is made each 


working day 

@ This may interest some of your fellow towns- 
people And, once you get a person inter- 
ested, you have a fair chance of selling him 
and thus adding to your supply of Dollars 
And that is legitimate. 
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The > Line 


MAXIMUM CAPACITY 
MINIMUM FLOOR SPACE 


The 33 Line represents a long step forward in the 
manufacture of filing cabinets. The cabinets are 33 
inches wide—a width that is recommended at once to 
any business, whether large or small. The sections are 
17 and 25 inches deep, and all 25 inch sections are fitted with an 
8 inch reducing ledge, permitting the stacking of 17 inch sections 
on them when desired. 

There is combined maximum filing space with minimum floor 
a distinct advantage in modern office equipment. The 
interior fittings do not 
occupy space that prop- 
erly should be used for 
filing. 

M-R Cabinets and Spe- 
cialties do not bind, shrink 
or warp. The lumber 
used in their manufacture 
is carefully kiln-dried. 
Finished in light and dark 
Golden Oak and Mahog- 
any, rubbed dull satin. 





space 






The exterior finish cannot 


tarnish The trimmings 
are made of solid cast 
brass, triple color and oxi- 
dized, heavily lacque red 


Roller Bear- 
ing Slides 


All letter file sections are 
equipped with M-R friction- 
less roller-bearing slides. 
The drawers, when loaded to 
the fullest capacity, can be 
opened and closed almost 
without effort. This one feat- 
ure alone is worth the entire 
price of the cabinets in most 
business offices 





DEALERS 


M-R Filing Cabinets and Desk Specialties offer you as fine an 
ortunity for making real money as can be found in the office 


opy 
appliance field. The goods are well made, attractive in finish 
and design, and <« medium priced. Our representatives are 
reaping b’g profits on the sale of our products. 


A catalog will give am idea of what we can do for you. Get in line. 


THE MELTON-RHODES CO., Inc., 
Greensboro, N. C., or Washington, D. C. 
your t Dealers’ Proposition on The 33 Line to the 


Send y r cata 

lersigne 
WOME. wc ccccccce seccseesebsetesdscaee ba aes eee 
Addr , errr er pheewensenedeae bee 
Also send catalog es on the All Oak Roller Bearing Trans- 


fer Cases. 
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The CESCO Steel Ledger 


Guaranteed TEN Years! Send for Circular. 





Be a 
SucCESCO 
Dealer! | 


gq There is no other Line of Loose Leaf 
Goods which offers the progressive 
Stationer as great an opportunity to 
make a Success in this department as 





CESCO! 


{ We cannot begin to tell you here of 
CESCO features, either as regards mer- 
chandise or dealer-helps—space does not 
permit. 

@ But we want to SHOW you!—and it 
will not cost you a penny. 

@ If you are listed in the mercantile 
agency books, just sign the Coupon be- 
low and we will ship you the CESCO 
Dealers’ Outfit promptly. 

@ We will then allow you from ten to 
thirty days to decide for yourself whether 
or not YOU want to be a SucCESCO 
Dealer. If you don’t (but you won't) 
—why just ship the Outfit back and 
WE will pay the return charges! 

@ Could we make a more liberal propu- 
sition? 

@ Show your interest and desire to be 
the leader in Loose Leaf in your city by 
signing the Coupon now and mailing at 
once. 


THE C. E. SHEPPARD CO. 


303 Hudson Street : New York 
440 S. Dearborn Street : Chicago 





The SucCESCO Coupon 
Clip it out before you turn this page 


| 


SSSSSSSSSSSSSSSSSSSSSSSESSS1 SESSSSESESESEESEE | 


THE C. E. SHEPPARD CO., 
New York—or—C hicago. 
Ship the CESCO Dealers’ Outfit to the undersigned 


upon the conditions outlined in your ad in Office Appliances. 


| 
| 





i ed nici 
a 
Caly State | 
i it eee dhe edhe aearaene saenewn 
MRE A: diecast OU ME BE MME | 


with the result that it is now planned to 


establish a permanent agency here. It is 
marketed by John Gosheron & Co., sole 
selling agents, of 82-85 Fleet Street, 


refilled at a 
thin 


Adjustable, 
permanent 


London, E. C 
modest cost, assuring a 
edge which erases easily and cleanly, this 


little device has a peculiar value for busi- 


ness offices, no less than artists and 
draughtsmen. Refills cost only an English 
penny (two American cents) apiece. There 


as the holder enables 
for 


wasted eraser, 


quarter 


is no 


every inch of it to give value 


its purchase price. A second’s pressure on 


November, 


IQI2 





ing the leaves in a flat-opening position. 
When closed, the posts are forced back- 
ward, parallel with the round of the back, 
so that the leaves are rounded in a concave 
These flexible posts, it is 
naturally, performing 


curve in front. 
said, work easily and, 
the same function as the guard sewing of a 
regular flat opening bound book 
Two inserted into two 
nels in the top and bottom of the back hold 


rods steel chan- 
the loose leaves in place, while still admit- 
1ick insertion or removal of leaves. 
lume is filled it is permanently 


ting of qt 








“THIN EDGE” 


a knob sheathes the eraser, which is 
touched by the fingers at any time during 
its use. Erasures can be handily made in 
a very small space, and with equal facility 
over a.large area. 

THE MERIDEN QUICK STAMPER. 
sticking 3,000 stamps per 
recommendation for 
the product 


A record of 
eloquent 
Quick Stamper, 
of the Meriden Manufacturing 
Lincoln, Neb. Sold at a reasonable price, 
this device not only makes a ap- 
peal to the user, but permits an attractive 
profit to the dealer who handles it. Its 
producers claim that it will pay its own 
cost in a this from the 
viewpoint only of time economy, without 


hour is an 
the Meriden 
Company, 


strong 


week’s use—and 
allowing for the greater ease with which 
every part 
fric- 


an office system works whose 


is oiled to work with least possible 


tion. In operation all that is necessary is 
to drop a roll of 500 stamps into the 
stamper The stamper itself does the 


When the v 
locked with two special rods cut out to en 
ERASER HOLDER. 
not gage a lever. This is accomplished by in- 
serting these locking rods into the rod 
matically lock themselves into position, and 


Once inserted, these rods auto- 
This effectively 


yt then 


openings 


cannot again be removed 
locks and seals the book, which cann 
be opened ior the removal of leaves with 
any key or instrument whatever, even by 
the 
without entirely destroying the book 


maker Leaves cannot be removed 


Careful directions for use are embodied in 
a four-page circular which the Stationers’ 
Loose Leaf Company will be glad to mail 
to anyone interested on application 


TWO USEFUL COPY HOLDERS. 


The Weber-Knapp Company of James- 
town, N. Y., is turning gut two copy hold- 
ers for typewriters or hand copiers which 
embody some unique points of construc- 


tion and serviceability. They are the Per- 





MERIDEN QUICK STAMPER. 


Its simplicity, it is said, pre- 
parts 


moistening. 
well constructed 
from getting out of order, even with hard 
usage. It is handsomely 


nickeled, and is 


vents any of its 


brass, 
and sanitary 


made of 
clean 


DURABILT TYPEWRITER RECORD. 

The Stationers’ Loose Leaf Company ot 
203 Broadway, New York City, is featuring 
a device of interest to the trade in the Dura- 
bilt Flat Opening Typewriter Record, which 
is flat opening with flexible steel posts and 
is particularly designed for typewritten pub- 


lic records. It is said to have a practically 


indestructible binding. By means of the 
flexible posts the book opens and closes 
like a spring back bound volume. When 


opened, the posts.are forced upward, throw- 


fection and the Mack. The Perfection is 
designed especially for copying either writ- 
ten or printed papers, also as a note book 
holder. It has an adjustable liner, making 
it adjustable to any spacing of lines. The 
rollers are caused to revolve and each line 


is brought to the upper edge the liner 


a key, as on the type- 
LT | 


The handsome finish—in black en- 


by simply pressing 


writer. 
amel with nickel trimmings—adds another 
feature of attractiveness Time saved in 


copying is a precious thing in any business 


large quantities of work 
and the additional ease with 
a special 
Mack 


for 


office where must 
be turned out, 
which this copy holder works is 
recommendation to the buyer. The 
Copy Holder is especially designed 
hand c The whether 
more sheets, passes between the large rol- 
ler and two The 


liner is arranged directly in front, cover- 


piers. copy, one or 


smaller rollers above. 
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JONES 
IMPROVED 
ACCOUNTING 
DEVICES 


Our new mechanism lock. Sim- 
ple construction with vertical 
bolt locking solidly in center of 
Current Metal Part. 


Dealers selling our products are fur- 
nishing their customers the best that 
a complete factory and money can 
produce. Our high ideals of construc- 
tion have never been questioned. Our 
platform is progressive and sound 
mechanically and artistically. 

We invite comparison and searching 
investigation. There are sufficient 
users who want the best to keep our 
factory busy and increase our sales 
yearly, and who speak in high com- 
mendation of our goods. 

Economy is not merely spending the 
least money; it is getting the most 
for your money, you can buy no bet- 
ter. Why? Because we are special- 
ists, long in the business. 


Our Proposition and Circular on Request 


Jones Improved 
Loose Leaf Specialty 
Company 
Cor. Lake Street and Albany Ave. 
CHICAGO, ILL. 





















it sooner. 


U.8. 1910, Fore.gn patents allowed & pen 





. .125.00 


Pittsburgh Gage & Supply Co., Pittsburg, Pa. 


“It is fool proof and can be run by anybody who knows enough to 
manipulate a clothes wringer. Our one regret is that we did not know about 


Anti-Saloon League of Maryland, Baltimore. 


a “It is giving entire satisfaction. It is one of the best investments in our 
ce.” - 


Wm. H. Wise Publishing Co., Chicago. 


Send for literature and trial proposition. 


DEALERS: Some exclusive territory still open for a 
Hand Machine, capacity 6,000 per hour. Pat. live dealer who is a salesman as well. 


Reynolds Envelope Sealer 


The most simple, reliable and durable Sealer ever put on the market 


Price: Hand Machine (6,000 per hour)...... $35.00 
Electric Machine (12,000 per hour) 


“We consider the Reynolds the best machine on the market. It paid for 
itself the first month we had it." 


H. J. REYNOLDS & CO., 157 N. State Street, Chicago, Ill. $ | 
coe a ~~ erenmemmerer = 














Lest You Forget, 


We Say it Again— 








Bushnell’s ‘‘Paperoid”’ 
Fiat Wallets 


“PAPEROID” 
| 





and again— 


“PAPEROID” 





Bushnell’s “‘Paperoid’’ 
Expanding Wallets 





(“PAPEROID”). 
THAT’S IT; 


NowYou’Il Not Forget It. 





Alvah Bushnell Co. 


Dept. O, 942 Market Street 
Philadelphia, Pa. 


YOU can say it— 
Sole Makers of 
BUSHNELL’S “PAPEROID” EN=- }} 
VELOPES, WALLETS, FILE | 
FOLDERS 
We have an excellent, stock assort- 
ment for STATIONERS. 

| 


All conceivable styles and sizes of 
envelopes for filing or carrying 
papers made to order. 

















Interest——-Time—Maturity 
Holidays—Premiums 





A Mechanical 





Device 





It answers the most complex 
Interest and Insurance prob- 
lems by the turn of a wheel. 


‘“‘Accurate Mechanical Think- 
ing Substituted for,Inaccurate 
Brain Thinking.’ 


A brain-saving device of high- 
ly specialized efficiency which 
eliminates all the involved 
processes now in use to com- 
pute interest. 

{| The Meilicke Calculator answers 
the most complex interest preblems. 
It reduces the figuring of interest 
on savings accounts to the turn of 
a wheel. 

§ It will average the most compli- 
cated accounts in any business. 

| It will give an absolutely correct 
answer to every routine problem 
of the cancellation and reinsurance 


departments of insurance com- 
panies. 
Computes interest at any rate on 


any amount. 
Reckons time between any two dates. 


Detects whether maturity falls on 
Sunday, Saturday or Holiday. 


All In One Operation 


Send for descriptive literature and 
other Meilicke proofs. 


Meilicke Calculator 
Company 


Peoples Gas Bldg. CHICAGO 
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that which is being 


the 


ing all lines except 
obviating danger of re 
copying or of skipping a The rol- 


I manipulated by means of a nickel 


copied, thus 
line. 
ers are 
plated knob at the left hand, and the copy 


passes between the rollers, showing but 
one line above the adjustable liner in front 
[he base is so arranged as to form a 


weight which can be placed on the leaf of 


a book, holding it perfectly flat, and can 
be kept close to the line on which the 
‘opyist is writing. The front edge of this 
base is beveled to a point and therefore 
casts no shadow on the page. Both these 


devices are especially useful for Court and 
Municipal work, but are also widely used 


in business offices handling a large quan 
tity of correspondence. 
THE “DAN-DEE” LINE. 
The Duggan-Rider Company of Erie, 


Pa., manufactures a line of fireproof office 
range of 
the ‘“Dan- 
among other 


Umbrella 


satisfy a wide 


known as 


specialties which 
requirements. It is 
Dee” Line, and embraces, 
articles, Costumers, Hall 
Stands and Clothes Hangers 
the 
parts; 


Trees, 
In construct- 
costumers company has elimi- 


hooks, and 


Ci Id ré ylled 


ing the 


nated all cast iron legs 


formed of 


being 


uprights all 





DUGGAN-RIDER BASKET. 


steel by the use of special machinery. The 
result is a stout and handsome piece of 
furniture Although strongly built, these 


costumers are still light in weight and have 
sufficient spread of base to prevent tipping 


over easily. The standard finish is oxi- 
dized copper, but they may also be fur- 
nished in dull black or brush brass 

The Umbrella Holders of this line are 


and beautifully electroplated 


this line 


substantial 
No. 208 of 
tacle for each 
umbrella closed while in the rack and pre 
sticking a the 
first one and tearing it 

“Dan-Dee” waste baskets and letter trays 
stand long 


recep 
the 


has a separate 


umbrella, which keeps 


vents second umbrella into 


are well constructed and will 


and hard usage. Each 1s 
pieces of cold rolled steel, cut, formed and 
design It 


made of three 


finished by m ichinery of special 
is then electroplated heavily and carefully. 
The bottom is forced in under heavy pres 


sure and is raised one inch from the floor 


No 
struction. 


solder is used at any point in its con- 
Should a_ lighted 


the contents will sim 


match be 


thrown into a basket, 


ply burn out without danger to the furni 
ture or walls 

Other features of interest in the “Dan- 
Dee” line are the conveniently arranged 


2 1 1 ‘ : 1 ‘ 1 
clothes hanger, and the Ni é Jan-Vee 


Letter Tray 


Che Duggan-Rider Company 


to give any further informatio1 
products on inquiry by mail 
quarters in Erie, Pa 


“JOY WAGON.” 


“Joy Wagon” is the rather uniq 
given to a new vertical file on é ‘ 
signe and manufactured by the V is] 
Cabinet ¢ ompany 





WABASH “JOY WAGON. 

[t is made of the sanitary style, with legs 
of proper length to raise the file to gaod 
working height from the floor Legs ar 
fitted with swivel casters, so that lesired 
the entire file may be wheeled into the 
vault at night 


The cover is made in two pieces, and eac] 
double that 


may be fingered from either s 


plece hinged so the yntents 


of the file 


SIMPLEX INK TABLETS 


We have tabloid chemicals 
raphy and tablets for pretty nea every 
other purpose, even for food, 
mained for the Interstate Drug Company 
of Cleveland, ©O., to give us tabl 

These are called the Simplex Ink Tablet 
and come in neat packages, vest pocket 
size, for making ink of any lor ired 
These tablets “go directly int 
well,” and the ink they produce | 
be first class, flowing freely 
and leaving no corrosion or s nent 
Many are using this ink sat 
fountain pens The blue-bla 
inks derived from these tablets d t 
be permanent even when continu ly ex 
posed to direct sunlight, while t 1S Sal 
that the blue, green, and violet 
permanent when used in boo le 
and give more than ordinary 
direct light 

The Interstate Drug Company 
tractive proposition for dealet 
cial trial offer for consumers 


THE ENVELOPE FEEDOGRAPH. 

Office Appliances for last January de 
scribed the Paper Feedograph, a machine 
for automatically feeding single sheets 
paper and cardboard to any of the stan 
dard visible typewriters. This machine 
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Office Arm Chair ii 

| No. 3665 nett: 

' | NVI: 

' | In solid mahogany or rate 
quartered white oak. No 





vered, hair 
Loose box 
ishion seat, 
1 leather. 
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Rotary Office Chair 








When selecting a staple ar- hp, No. 3542 
ticle which you intend to han- TE] The n ilar type 
p - be of office chair t made. 
TiYz Constructed of ‘solid ma- 


4 
a 


dle extreme care must be ex- NZ hogany, thoroughly seas- 
| Ten oned. Also of quartered 
ercised to secure gor ds that He white oak. Has perfor- 
| WOR ated genuine leather seat 

NS resting on cane. Brass No. 3542 





will satisfy your customers. 


casters 





zl 


The article should be subjected 


voocin wins | 4 The World’s Largest Makers of Office 
+ Chairs Helps Its Dealers by Advertising 


As between a line of Milwaukee office chairs which are constantly advertised to 
the hundreds of thousands and a line which is unknown and has no identity, it is 
obvious that the dealer’s greatest interest lies in handling the advertised line, providing 
the twe lines are equally good in every way. 





SN 


ing a house. | 


INDELIBA| 





; R I B B O N S | Sk But in this case when the dealer makes comparisons and finds, as he will, that Mil- 
gS | U waukee Fine Chairs have such a pronounced superiority in all details, he can readily 
rd 4 ee where his interest lies 
| > ° ° . . ° 
. a nd | & Office chairs which are known require the least effort in selling, for them no apol- 
ed , ery  ogies are necessary. The dealer gains strength in the buyer’s eyes because he displays 
he aa them. Such chairs are the kind we offer dealers in office equipment. They have made 
t A R B O N S we us the largest manufacturers. They will make you the largest dealers in your district. 
ch | aa ad y > . 
: Fe uker Tine Chairs 
le are made to stand such tests. ii T 
We welcome opportunities to | See ‘Foremost for Forty Years”’ 
‘monstrate ‘rits of Mai =, 
re demonstrate the merit t a Milwaukee fine chairs are examples of Milwaukee Chairs are guaranteed to 
ry Indeliba quality. | Sys the highest type of office chair specialization dealers and their patrons. 
re ; | 2 Each 1s a design of our own creation, shaped us ; : 
Indeliba Hard Finish Car- | Ue primarily for comfort, but always with a « lhe assistance. of our Sales Depart- 
ny , | & for the artistic value of form and line ment is at the service of dealers in secur- 
bor. Pater is made for partic- | a ing orders for furnishing Cafes, Hotels, 
ots ; R : | (UE Milwaukee Fine Office Chairs are made Depots, Libraries, Municipal, County, 
- ular trade. It is a favorite | &z in many designs and of vancous woods and State and Federal Government Buildings 
a2 “ay ee ore | Sv finishes. Over 150 patterns to choose fron of all kinds, either from our regular 
ed with progressive business men. a7 the new designs are exclusive with us. patterns or those of special design. 
k ; ee | & 
Indettha Bichrome and Tri- | yy lease write today for our lat t of Office Chairs. Ask for Book A. 
té 4 
nt See ace ee ; MILWAUKEE CHAIR COMPANY 
- all standard colors, and for ata 
7 ery male f 7 RR General Sales Office, Chicago—900 South Michigan Ave. 
ii = —— Av Eastern Sales Office— Factory— 
te — han: 425-433 E. 28th Street, New York City 30th and Center Street, suena one 
Indeliba goods run true to ae 
cz LOL YOL “TIVE at A ? ry ity ry ty 
P rr. WaT ETRY EN RY NY al TFT px AL. WE a We he NOs ; We | ) 
aic their respective grade. The LIS RAR ALUN aS BAS RAISE BURRS ats zl J |B ASS a BLAIS 
ire . ec ara felaar ¢ swiale 4 
colors are clear. All materials of CLINGS FIRMLY TO ANY SIZE FOREARM 
¢> . 
ti used measure up to a stand- Live dealers sell more EVERFIT than any other make. 
; here is big profit in the line. Samples and prices on request. 
ard above the ordinary. Retail price Artificial Leather, black or white, 25 cents per pair. 
at PAT. JUNE22:09 Retail price Enameled Muslin, dull or bright, 15 cents per pair. 
pe Write us for samples and ROYAL NOVELTY COMPANY, MAKERS 
' . ) . 1349 N. OAKLEY AVE., CHICAGO, U. S. A. 
t price Put our goods to the 
; 
' +act 
. ao SAV 
1 | PANAMA ‘wince EYE SHADE E 
-o j aon YOUR 
-_ n e 1 a g. 0. TEMPLE ‘Would now be wearing eye glasses if I had not worn your 
oO . Panama Temple Wing Eyeshade.”—Teller Chicago Bank. EYES 
WING ents; 5 f 1.00 
an Rochester, N. Y. Feet: 30 Sees Se 
Weight, %-0z. THE TEXAS CO., 134 So. Clinton Street, CHICAGO, U, S. A. 
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a. CREE. A EH: 
THE 


MULTIPOST 


Saves money affixing 
postage stamps and pre- 
venting their misuse 








@ Efficiency and Durability PROVEN 
by 5,000 users and two years use. 

@ Unlimited as to size or form of mail, 
will stamp anything anywhere. 

q Light enough and strong enough to 
meet every requirement. 

g No complicated mechanism or trouble- 
some wicks. 

@ Patented spray moistening assures 
being always ready for instant use. 
@ Can be locked against use except by 

authorized person. 

q Positively accounts for every stamp. 
Protecting employer and employee. 
Write for free booklet telling how to judge 
a stamp affixer or for free trial of Multi- 
post in your office without any obliga- 

i10n on your part. 


MULTIPOST CO., Rochester, N. Y. 











STYLE 


“EUREKA” 


BINDER 


with NON-PROJECTING Posts, 
End Lock, Metal Hinge 





Catalogue No. 4 shows the complete 
line of SECTIONAL POST BIN- 
DERS, with Center or End Locks: 
LEDGER TRANSFERS, with Metal 
Hinges; SOLID POST BINDERS, 
SHEET HOLDERS, CURRENT 
LEDGERS, with prices and trade 
discounts. 


HENRY C. SHERICK|. 


Manufacturer for the Trade Only 
Established 1884 


No. 301 Walnut St. Cincinnati, Ohio, U. S. A. 




















particularly adapted for use in circular 
work, such as filling-in the names and ad- 
dresses on duplicate letters, for addressing 
newspaper, magazine and catalogue wrap- 
pers, and large mailing cards and folders. 
It is also used for writing monthly state- 
ments, vouchers and checks. 

The manufacturers now introducing 
the Envelope Feedograph. This machine 


will automatically feed envelopes as small 


are 


as 3x5 inches, and as wide as 9% inches; 
and it will also feed index cards and small 
pieces of paper just as accurately as en- 
velopes. From 200 to 300 envelopes or 
cards are placed on the machine at a time, 
merely turning the typewriter 
envelopes, or cards, move into 


and by 
platen the 
the 


envelopes 


writing place, and the finished 
stack until from 
twenty-five to thirty have been completed 

With the the 
claim that operators increase their output 
The Feedograph 
tough alumi- 


proper 
themselves 
use of Feedograph, users 
from 25 to 50 per cent. 
mainly of 
It is extremely simple in 


is manufactured 
num and brass. 
construction, and has no complicated bear- 





AMERICAN FEEDOGRAPH ATTACHED TO 


TYPEWRITER. 
ings, cog wheels, or adjustments. It does 
not interfere in any way with the use of 


the typewriter for its reguiar work, as all 
the operator has to do to disconnect the 
feeding mechanism is to pull out a little 
throw-off pin. Returning the pin restores 
the feeding device. The 
snapped on or off the typewriter in a 


machine can be 
few 
seconds’ time. 

The Feedograph is proving a splendidly 
While it is 


Feedograph Com- 


selling office device. manufac- 
tured by the American 
pany, it is being distributed by Collins Of- 
fice Machinery Company, 1324 Arch Street, 
dealers and agents are 
a profitable specialty 


Philadelphia, and 
finding this device 


NEW FEATURES FOR 
LINE.” 


The recent addition of unlined loose leaf 
price books to the line made by the Trus- 
sell Manufacturing Pough 
keepsie, N. Y., is 
put 


“GILT EDGE 


Company at 
worthy of mention 


These books are out with or without 
a pocket and in sizes ranging from 5%x3 
inches to 11x8™% inches and are bound 
in black levant grain cowhide unlined, with 
a capacity of 125 the book of 
one-half inch thickness 250 sheets in 
the book of one-inch thickness. 


and 


sheets in 
and 
Seven dif- 
ferent ruling also unlined 
sheets are carried in stock for these books. 
125 sheets 


styles of 


They are banded in packs of 


and four packs to a box. The indexes are 


packed one-half dozen in a box. The 
books themselves are packed complete 
with indexes two in a box. 

These two additions will be known as 





TRUSSELL PRICE BOOK. 


without pocket, and 


In all probability 


“Twinring” Style K 
Style K P with pocket. 


there will be a good demand for the wuu.- 
lined book which has special advantages 
under certain conditions with which the 
trade is familiar. The Trussell Manufac- 
turing Company will be pleased to send 
their illustrated catalogue No. 5 to the 
trade upon request. 
USEFUL STEEL LINE. 

The Metallic Furniture Department of 

the Van Dorn Iron Works, Cleveland, O., 


is announcing a most comprehensive line 
of vertical divisions of steel stock sections. 
These goods have certain features of con- 
struction which appeal to dealers and users, 
and include a full filing equipment in steel 
The line is most compre 


for all purposes. 
hensive and has many new and distinctive 


features. It includes files for books of ac- 


count with roller shelves; steel cabinets, 
vertical document files, card indexes, ver- 
tical letter files, files for maps, cuts, etc 
etc. 


Sections may be had individually or in 


combination, adding to its practical ad- 


vantages features of pleasing appearance 
make the line 


tion in all offices 


which suitable for installa- 





BUSINESS SHOW GUESSING CON.- 
TEST. 


An inviting feature of the New York 
Business Show—in progress as this number 
of Off \ppliances goes on the ress 
will be a guessing contest conducted by 
the Arithstyle Company of New York City 


The puzzle to be solved will be the exact 
amount which will appear in the indicator 
of the automatically operated Arithstyle at 
the close of the show. Register blanks 
have been specially provided for the guess- 


es, and the one which comes nearest to the 


correct sum will win for the guesser a 
Golden Goldman Arithstyle. Conditions of 
the contest will be promptly mailed to any 
one interested, and the attraction is counted 


on as one of the most popular features of 
the large and interesting Arithstyle exhibit. 
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“Here Is The Answer;”’ in 


DICTIONARY—THE MERRIAM WEBSTER 

















asks: ‘What is a Jetter of credit?" 
What is primage? What is a 


etc., etc. YOU often long for 
a quick, accurate encyclope- 
dic answer. This EW 
CREATION is an encyclo- 
pedia—equivalent in type 
matter to a 15 volume set. 
It answers all kinds of 
questions in Language, 
Business, History, Biog- 
raphy, Fiction, Foreign 
Words, Trades, Arts 
and Sciences, with final 
authority. It is used as 
the standard of the 
State Supreme Courts 
which can be said of no 
other dictionary. 

400,000 Words Defined—2700 Pages—6000 Ilflustrations—Cost 
$400,000. The only dictionary with th: new divided page, —char- 
acterized as “A Stroke of Genius.” 

WRITE for Specimen Pages, Illustrations, etc. Mention Office 
Appliances and receive FREE a set of Pocket Maps. 


G. & C. MERRIAM CO. 


SPRINGFIELD, MASS. 


For nearly 70 Years Publishers of the Genuine Webster Dictionaries 
GET THE BEST 





seine 


Uy, ‘ 
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WEBSTER’S NEW INTERNATIONAL 


Even as you read this magazine 


ArT — you likely question the meaning 
A SS of some new word. A friend 


trust deed? What is white coal? 


uw 








A report has been circulated to the Trade that we 
have advanced the prices on our line of “O.K.” Paper 
Fasteners to the extent that dealers did not find a sufficient 
profit to warrant futher handling them. 


There is no truth in this report whatever. It is mal- 
icious, and in our opinion significant of substitution. 


Notwithstanding the many advances in the prices of 
raw material during the past two years, we have not ad- 
vanced the price on our fasteners; to the contrary we are 
now making and putting on the market these fasteners in 
nickel-plated steel, in addition to our regular line of brass 


fasteners, at a lower price. 


Accept no substitute. Our trade mark “O.K.” is 
stamped on every fastener and every box, and this Trade 
Mark is your protection. 


THE O. K. MFG. CO., Syracuse, N. Y., U.S.A. 


JAS. V. WASHBURNE, PRES 

















Reliable 


Sold Outright—No Restrictions 


Save time and money by using our Reliable Sealer and 
Gummed Tape to seal your packages. 
Printed gummed tapes increase your sales, twine does not. 


Cheaper, safer and neater than any other known method, 

















MAKE YOUR HOLIDAY TRADE ADVERTISE YOU 


Special Colored, Holiday Gummed Tape 


Printed in Two Colors—Green and Red—With Imprint 
“Compliments of the Season.” 

Makes an Attractive Package, Saves Time and Cost and is a 
Personal Appeal. Send for Samples and Prices. 


RELIABLE GUMMED TAPE CO. Inc. 


88-90 Cypress Ave., New York 
Largest Manufacturers of Sealing Machines and Printed Gummed Tapes in the U. S. 











A New Kind of Typewriter 
Ribbon Holder, Which Makes 


Two-Color Ribbons Unnecessary 














two-color ribbons. 


oy 5 Does two-color work at a 
p «Nash XTRETW RIBBON HOLDER, saving of 45% over cost of 
Loy INSTANTLY Reduces operating labor of 
xX son ee. color-work with one-color 
BY HAND ribbons. 


4 
_ sete Provides any number of 


portable extra ribbons different 
from ribbon in machine. 

Used instantly with all 
typewriters—visible or non- 
visible. 

Ribbon in holder. quickly 
changeable by hand—short 
piece of old-style wide ribbon 
fits. 

J Holder is made of non-rust- 
ing silvered metal, indestruc- 
+@ tible by use. 



























Price 50c with red ribbon inserted. 
Ribbons to fit, any kind or color, 5c. 


IF YOUR DEALER CANNOT SUPPLY YOU, ADDRESS BOX A. 




















DEVICE CORPORATION 


Manufacturers 
Big Stone Gap, Va.. 


Request pamphlet. We cater to Dealers. 
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C. E. SHEPPARD CO. IN THEIR NEW 


HOME. 
lo ippt ite the de velopment ot the 
loose leaf industry one need but visit the 
ew hon The | EK. Sheppard Com 
iny mat s = loose leaf de 
vices and ms. The new plant is central- 
ly located, not more than a stone’s throw 
rom Hudson river in the midst of New 
York’s manufacturing district, and in a 
1odel uilding, in which the company 
ses 40,000 square feet of floor space 
vhere they have laid out what they say 1s 

n ideal loose leaf factory 
Most interesting perhaps of the differ 
ent departments is the machine shop. Here 


ne sees row after row of screw machines, samples of paper, such as are often attached 
punch presses, milling machines and rivet- to a letter, may be tested. It is part of 
ine machines, from each of which there netal arm, moving both toward and away 
>, 
= fi 
- a; 
~ 
Tip 
* Rey 
BUILDING IN WHICH NEW SHEPPARD FACTORY IS HOUSED. 
mes a flood of the different parts that from the plunger, and controlled y an 
re finally ssembled into the finished operating crank. This clamping arm oper- 
inders And so it is the other depart ites independently of the registering mech 
ments; from the nickel plating plant to the anism [Thus friction caused by the arms 
1utomatic printing presses which shoot out yvement does not affect the test results 
he Cesco stock forms at a speed of 3,000 registered. 
hour \ metal plunger causes the bursting ol! 
] 3 1 lunoer < 
Coincident with the opening of the new the paper [The top of this plunger 1 
plant comes announcement of a new pped out, so that the paper 1s really 
olicy of discounts. \ monthly house or yrroken over a ring of about a quarter-inch 


gan devoted to matters interest to sta 
tioners will be issued—this being intended 
to be the representative the company in 
place of traveling men, whose expenses, 
the company says, average 15 per cent 
With increased facilities, by running larger 
quantities of stock goods and by eliminat 
ing the expenses of traveling salesmen, 


Sheppard claims there will be a 


} 
I 
1 
} 


President 


great cost saving, which he purposes to 
share with dealers in increased discounts 
The name of the new publication is the 
Cesco Loose Leaf and Commercial Sta- 
tioner 
hour wasted is like a dollar misspent 
it’s all the harder to get value out of the 
next one 





ASHCROFT PAPER edanlsniacen 
\ new 


1S de S ‘ribed in 


machine for testi! s 


g paper 


a well-written booklet maile: 


to the trade by the 
Company, 85-89 Liberty Street, New Yor! 
City Its range of usefulness vers 
paper in general use and with a capacit 
140 pounds, it is made to fit the nee 
practically any business offic: Nickel 
plated, having a dial of white enamel an: 
sold in a neat calfskin case, it is also ai 
ittractive device—a feature which will re: 
nend it to many buyers 
Che paper to be tested is inserted in 
p to the left of the circular indicat: 
[his clamp is so built that very small 


neter, which prevents the paper stretch 


ng appreciably while being tested Chis 
method of testing also is said to assuré 
uniform and accurate results 
Ashcroft Tester is also made of 2 
uunds’ capacity for a different range 
requirements 


Cc. S. & R. B. MEN ATTEND SHOW. 
Ralph B. Wilson, president, 
R. Fargo, 
R. B. Company, 
on Monday, 


Business Show 


and Charles 


the { » & 


lor the east 


sales manager 
Chicago 

1], 
York 


November attend the 
New 


points. 


to 
in and visit vari 
astern 


ous € 


ation is” eternal 


ike rood 


Ashcroft Manufacturing 


HERE IS THE SOLUTION 
of your ROUTINE 
ADDRESSING 
PROBLEMS 








| The Montague Office Addressor 
and Imprinter, the $37.50 Rib- 
bon-Print Addressing Machine 
that does Jn An Hour work your 
most rapid addressing clerk 
takes a Day to perform—and 
does it Without a Mistake. 


Here is Our Guarantee: 


If, after SIX MONTHS USE, any purchaser 

{ a Montague Office Addressor & Imprinter 

finds same unsatisfactory in any way the ma- 

hine can be returned and we will refund the 

| purchase price, providing the Addressor has 

been purchased under our regular terms (net 
h 30 days, 1% ten days). 


Here Are Some Addressing and 
Imprinting Problems Solved 
with the Montague: 


ADDRESSING—Envelopes, Post Cards, 
Mailing Folders, Statements, Periodical Wrap- 
Margins of Periodicals, Laundry Slips, 
Light, Heat, Water and Power Bills, 
Shipping Tags, Shipping Stickers, etc. 

IMPRINTING—Dealers’ Names on adver- 

ing matter, Time-clock Cards, Work Tickets, 
Pay Envelopes, Pay Checks, Dividend Checks, 
Labels, Rent Receipts, etc. 

Instead of repeatedly copying from records, 
the names and addresses are printed, 1,000 to 
1,500 an hour, direct from type raised on Mon- 
tague Metal Index and Printing Plates. These 
plates are legible, in one piece and serve as per- 

anent records. 


pers, 


Invoices, 


Quicker, cleaner, 
the Montague. 
Our samples of work done will convince you. 


MONTAGUE MAILING MACHINERY CO. 


Montague Block Chattanooga, Tennessee 
FILL IN AND MAIL THIS COUPON TODAY 


accurate work is all yours 


meseesreceeenC OW PO Ne ects ee = 


Montague Mailing Mach’y Co., 

( atta nooga, Tenn., 

Gentlemen: —Without further obligation, kindly mail u: 
sa nples of work done with the Montague Office Addres 
sor and lenge, with full particulars and a copy of your 
GUARANTEE 


‘ |) eee eee eee ee ee eee ee eee eee eee eee eee ee ee ee ee 
Fist NQSIO. .o006crcscrtcesievecsseaeeneneneneenene > 
AGGIES. . cccccccccccscesovetcusessessnbeeseurennes ° 
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NEW DUPLEX FILING LINE. 
In an elaborate and very well made 
folder-circular, the Wagemaker .Company 
of Grand Rapids, Mich., illustrates-some of 
the many strong selling points behind its 
Duplex line of filing furniture. The cir- 
cular, indeed, is another step in the com- 
pany’s fall advertising campaign, of which 
the “opening gun” was the announcement 
of attractive features contained in the two 
page advertisement printc:i on pages 120- 
121 of the September Office Appliances. 

The dealer who has read this advertise- 
ment will pick up the current folder with 
no little interest. Duplex fling goods are 
attractive in many ways. The 42-inch hori- 
zontal filing and book case sections, which 
are a part of this line, are manufactured in 
four depths, 12, 14, 18 and 27 inches. The 
filing sections are made interchangeable 
with the book sections, a great advantage 
to dealers. 

The demands of sanitation are carefully 
met by the Wagemaker Company. The 
42-inch line carries out the idea of massive 
simplicity. The only moulding in the entire 
line is at the top, which is very plain. 
All sections are perfectly flush. All ends 
are 1% inches thick and without panels 
or frame work, but made of 5-ply, built-up 
stock, beautifully matched for figure and 
guaranteed not to shrink or swell. 

Each section has a closed top and bot- 
tom. The top is closed by a paneled frame, 
and the bottom by 3-ply bellows stock, 
intended to prevent moisture from entering 
the section at the bottom of a stack. 

Closed tops and bottoms also prevent 
working their way 


dust and dirt from 
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WAGEMAKER LAWYER'S CABINET. 


through the joints where the sections come 
together and thus into the drawers’ con- 
tents. 
hygiene are safeguarded. 

Every section has a finished 3-ply built- 
up back. Thus, a stack of sections may be 
set in the center of an office, when desir- 
able. All hardware is of solid cast brass, 
plain design. All drawers have lip fronts 
and all large drawers have 3-ply, ™%-inch, 
built-up drawer bottoms. Two coats finish 


Thus, once more, the interests of 
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the inside of each drawer, and all of them 
are equipped with dovetailed or lock-cor- 
nered joints. 

All sections are made of selected quarter 
sawed white oak, well seasoned and finished 
in dull rubbed, light golden oak. The color 
of the finish will match any standard lead- 
ing line of American desks. These sections 
may also be had in birch, mahogany finish 
and solid mahogany. 





UNDERSCORING AND RULING DE- 
VICE. 

A patent has been applied for to cover an 
unusually ingenious and interesting Type- 
writer Underscoring and Ruling Device— 
the invention of M. H. Master of Shenan- 
doah, Pa., illustrated by the accompanying 
picture. Official notice of the grant has 
just been received by Mr. Master, who will 
soon have an attractive booklet ready for 
the trade, it is expected. The original ap- 
plication was made to the Hammond ma- 
chine, but the patent now issued permits 
it to be attached to any make of typewriter. 
Any color of ink may be used with it, but 
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machine. The holder fits any visible type- 
writer in the slit between the cylinder and 
the regular ribbon. In the case of non- 


visible machines the arrangement is even 


Cap 
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Side Views. End Views 


simpler—lay the holder on top of the ma- 
chine ribbon and fasten the two together 


with a paper clip. Then keep the holder 











UNDERSCORING AND RULING DEVICE—MASTER. 


special pens are made which are particularly 
adapted to its mechanism. It works rapidly 
and surely, and may be swung in or out 
of service as swiftly as a letter is struck. 
The clean-cut, accurate nature of the work 
it does is perhaps its highest recommenda- 
tion. —_—_—_—_— 
NEW TYPEWRITER RIBBON 
HOLDER. 

Two-color ribbons are said to be ren- 
dered unnecessary to the typist by the new 
holder shown in detail section view in the 
accompanying cut and marketed by the De- 
vice Corporation, manufacturers, Big Stone 
Gap, Virginia. Known as the “Nash Xtra- 
T-W-Ribbon Holder,” this device is easily 
inserted in any typewriter, and does two- 
color work, it is claimed, at a saving of 
45 per cent over the cost of two-color rib- 
bons, besides a saving alleged in energy 
and labor. 

Portable extra-ribbons of any desired 
kind or color are provided, allowing the 
insertion of statistics in a long letter or 
article, in red or any other desired color. 
With this holder one may have either a 
record, copying. Hektograph or other du- 
plicating ribbon, all ready to hand, without 
changing or molesting the ribbon in the 


in line of type by winding the machine 
ribbon either way as desired. 


MONTAGUE ADDRESSING MACHINE. 

An addressing machine of unique service- 
ability is the latest product of the Mon- 
tague Mailing Machinery Company, Chat- 
tanooga, Tenn. This machine is known as 
the Montague Office Addressor and Im- 
printer, can be used on a desk, table, coun- 
ter, or any other flat surface and is easily 
moved about from place to place. The 
mechanism is very simple, there being no 
complicated parts to give trouble. The 
machine is said to have a speed of 1,000 
to 1,500 addresses per hour. 

The main part or base is a solid cast- 
ing, the weight and rigidity of which pre- 
vent jarring and blurring the imprint upon 
impact of the impression head. The ad- 
dress plates are placed in the hopper to 
the right, about fiffy at a time, 
they are carried to the printing point and 
deposited in the receiving hopper by means 
of dogs attached to an invisible, endless 
chain which is operated by turning the 
wheel on the front of the Addressor. The 
printing is from a typewriter ribbon, which 
moves automatically with every impression 


Ww hence 
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ELLE 
Adding 
Typewriter 


THE REAL 
ADDING MACHINE 
THAT DOES 
TYPEWRITING 


The Ellis Adding-T ypewriter is the perfected machine for accounting. It is 
both an adding machine and a typewriter; embodies every known improvement 
in each and is made both with Duplex and Single Accumulators, so that it will 
add in two columns or one at the same time. It is simple in operation and easily 
understood; all keys, levers and handles are in standard locations and most con- 
venient for the operator. It is a high speed machine with strong manifolding 
power; a dozen good carbon copies can be made with either typewriter or adding 
keys and all operators agree that the touch of the typewriting keys is the most 
agreeable of any machine. 

Useful for every kind of accounting where words are written and figures 
added, and its variety of work is more extensive than any other machine. 


Is now in use in hundreds of banks and commercial houses. 
On bank transit letters, operator can write names or numerals as desired. 


Its durability and stand-up quality has been amply demonstrated and the 


machine is guaranteed. 
ELLIS 
ADDING MACHINE 


The Ellis Adding Machine is in all respects similar to the Ellis Adding-Typewriter except that it has 
no typewriting keys. It has the same carriage, the same visible printing, the same manifolding power, 
giving a dozen copies, the same light handle pull and key touch. 


The Ellis Adding Machine is also made with a SPLIT and NORMAL device and a handle-operated 
tabulator, a NEW feature of great convenience in tabulating work. 


The Ellis Duplex Adding Machine will total two separate columns and give a grand total or a balance. 


ELLIS 
Adding-Typewriter Co. 


NEWARK, NEW JERSEY, U.S.A. 


OFFICES 
New York Philadelphia Boston Baltimore 
Chicago St. Louis Newark Buffalo 
Cleveland Pittsburgh Minneapolis 
Kansas City Los Angeles San Francisco 
EUROPE 





Paris, France Liege, Belgium 
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ELLIS 
Adding 
Typewriter 


All Work Always Visible 


Automatically Prints Totals 
and Sub-totals 


Duplex and Single Adders, 
as desired 


Flexible Key Board for adding 


Universal Key Board for 
Typewriting—42 Keys' 


Bi-crome Ribbon 


Most Convenient for chang- 
ing Ribbon 


Strong Manifolding Power 
Extra Wide Carriages 
Roll Paper Any Width 
Electric Drive 


All tabulating stops and mar- 
ginal stops adjustable in 
front of the machine 
AFTER the paper is in 
place 


Machine will cross foot and 
at the same time add the 
totals 


Expert Service 
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THE ROGERS 


Combination Duplicating 


and 


Addressing Machine 

















@ Typewrites your letters complete—with name, date 
and salutation filled in properly—all in one automatic 
movement. No other machine typewrites 
letters in quantities and fills in addresses 
simultaneously. 






@ The Rogers is a rotary 
movement. 


@ Letter writer prints through 
typewriter ribbon with type- 
writer type; also addresses or 
duplicates separately. Feeds 
paper and envelopes auto- 
matically. 


@ The skip attachment permits the use of classified lists. 
@ Operates by hand or motor without special adjustment. 


@ The Rogers is making and saving money for others. 


@ Learn its applicability to your business. 








ROGERS ADDRESSER Co. 


441-443 S. DESPLAINES ST. 261 BROADWAY 
CHICACO, ILL. NEW YORK CITY 
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taken. The plates are embossed with type- 
writer type, and printing from a ribbon, 
give a typewritten address or imprint. 

A wide work can be handled 
with this machine, including addressing en- 
velopes, post cards, mailing folders, pub- 
bills, pay envelopes, shipping 
tags and pasters, publication wrappers and 
the heading up 
statements, time-clock cards, 
loose-leaf ledger sheets, laundry slips, work 
tickets, meter-reading slips, filling in divi- 
dend and pay checks, rent receipts, lodge 
notices and various office, factory and sales 
When fitted with a listing attach- 
can be listed in galley 
from a roll of paper 2 to 4% inches 
wide and re-rolled automatically. 

The Montague Office Addressor and Im- 
printer is now being sold under a six 
months’ guarantee of satisfaction. This 
and the price ($37.50) are in the main re- 
sponsible for the popularity of this young- 
est member of the addressing machine 
family. Further information, with a copy 
of the six months’ guarantee, can be ob- 
tained by addressing the Montague Mail- 
ing Machinery Company, Montague Block, 
Chattanooga, Tennessee. 


range of 


lic service 
margins of publications, 
invoices, 


forms. 
ment, 
form 


names, etc., 





NEW LOOSE-LEAF CATALOGUE. 

The Western Printing & Lithographing 
Company of Racine, Wis., has just issued 
an effective catalogue, showing its complete 
line of loose leaf and bound books. Besides 
the lines shown, the company is equipped 
to make any special book desired. Every 
line shown in the catalogue is made in its 
own shop, where a modern merchandising 
equipment makes the problem of suiting 
particular demands possible of very satis- 
factory solution. The company will be 
glad to mail a copy of this catalogue to any 
desired address, on application. 





NEAT ADVERTISING SPECIALTY. 

The Manufacturing 
of Falconer, N. Y., is advertising its line of 
yardsticks, thermome- 
ters, etc., It is 
a small pocket ruler, which fits snugly into 


\merican Concern, 


advertising rulers, 


by a useful little office gift. 


the vest and attractively suggests the 
maker and the kindred wares of which it 
is one. Mr. Rosenfeld, of the company, 
was a recent Chicago caller, and found 


an inviting and promising field in the city 

for the concern which he represents. 

NEW DEPARTURE IN UPRIGHT FIL- 
ING. 


The General Fireproofing Company of 
Youngstown, Ohio, this month offers a new 
departure in upright vertical filing equip- 
ment which has many points of interest. 
cost, minimum floor 


Reasonable space, 
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In the most recent issue of the Oliver Bulle- 


tin, the Oliver Typewriter Company announces 
the wedding of Mr. Oliver, Salesman to Miss 
New Record. The ceremony was performed by 
the Rev. Dr. Public. A picture of the interest- 
ing event, reproduced from the Oliver Bulletin, 
is shown above. 





maximum security, and a compact complete- 
ness are the principal claims for the new 
line. 

The new which 
metal throughout, are constructed with the 
they are technically 
called, completely closed. They are fin- 
ished, in fact, so that each unit constitutes 
in itself a complete cabinet, without any 
necessity for the addition of removable 
Double wall ends, however, may be 


sections, are made of 


sides, or “ends,” as 


ends. 
had, where desired. 

The metal affords a 
degree of protection for the files’ contents 
against rodents, vermin, dust and fire. The 
possibility of cracks is guarded against in 


construction high 





GENERAL FIREPROOFING CABINET SHOW.- 
ING END DETACHED. 

the making, and a dust lip, which acts as 

a drawer strike, is a further safeguard. The 

for 

claimed for the new line is readily 


maximum filing capacity floor space 


illus- 


trated by a few figures: For instance, with 
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a case depth of 25 inches, a drawer ca- 
pacity of 2354 inches net is obtained. In 
the width, an average of from 1 inch to 
1% inches’ saving is claimed. 

The elimination of the necessity for ex- 
tra removable ends is said to mean a 
deha.ice economy. The cabinets are mounted 
in a sanitary way, without additional ex- 
pense to the buyer. There are but two 
styles of leg units—corner and interme- 
diate. These units are single legs. A 
corner unit will fit any corner and will 
mount flush with the cabinet side, whether 
single or double wall ends are in use. In- 
termediates are for use only where two 
cases are placed together. The attachment 
is simple. The intermediates, indeed, serve 
the double purpose of support and lock- 
ing. 

“Double walled ends” are provided for 
those who wish them. They add a finish 
to a battery, and make for greater security 
by giving the exposed ends of the battery 
file the fullest measure of double wall and 
air space fire protection. No tools are re- 
quired to attach them, and they are also 
interchangeable, there being’ no “lefts” or 
“rights.” The screws may be removed 
from the finished sides of the case, the 
double end then is lifted and set in posi- 
tion, and finally the bolts which enter the 
holes provided are tightened with thumb 
screws, which bind them very tightly into 
place. 

The new Allsteel uprights are being fur- 
nished in the three standard sizes—Bill, 
Letter and Cap—and in three finishes— 
standard olive, green enamel and oak and 
mahogany grained. Further details as to 
prices, etc., may be had by addressing the 
General Fireproofing Company, Youngs- 
town, Ohio. 





The battle you win today half wins to- 
morrow’s. 





TEMCO FOUNTAIN PENS. - 

The Tower Manufacturing & Novelty 
Company are meeting with success in the 
introduction in their line of Temco Foun- 
tain Pens. 

These pens are beautifully finished and 
are fitted with the best quality of gold 
pens. 

Temco Pens are made in various sizes, 
retailing at different prices, on which a lib- 
eral discount is given to the trade. 

These pens are also made in gold and 
silver mountings. 

The Tower Manufacturing & Novelty 
Company will be pleased to furnish price 
lists and full information in regard to this 
line, including a special list of case assort- 
ments, on which they quote a special price. 





ONE OF 


TWO STYLES OF “TEMCO” 


FOUNTAIN PENS. 
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Here’s a 
Good One, 
Mr. Dealer! 






AVA WE. 















The successful Dealer in Office Appliances, before decid- 
ing to exploit any article, thoroughly investigates similar lines. 

The U. S. Steel Furniture Company invites just such 
investigation, knowing that its product will stand comparative 
tests and believing that Dealers of the calibre described are 


roa 
little short of marvelous. But th 
1S Casy enougn to see. 


best fitted to further its interest SIMPLEX 
© WA tsi tated b LETTER OPENER 


EE OR Oo ee 


to white at once for information. 








fills a re al ws at fi 

10W much tiene, , tre a end ann ce it 
will save It is its « aren to st salesman. And 

it has no npetition worthy the namé 
certainly no other machine compares with 
it for simplicity, speed, thoroughness 

_ D economy and durability. It clips just 
it (4 3 Jes Ss and @ thread off the edge of the envelope. Can- 
not possibly injure enclosures. Consum- 
U. 3 STEEL FURNITURE COMRANY ers’ prices are $8 and $7.50. There. is stl 
room for live representatives. Write 

for special terms eel oot r particular 


415 South West st. Syracuse, New York fuj Simplex Letter Opener Co., 


pee 258 Broadway - New York 

















ige A PRACTICAL 
SEROLITE CHRISTMAS 


eevee SUGGESTION 


WITH 

Green Glass Shade R. DEALER, you will find that a dis- 
play of Meilink Security Boxes 
TEE SEST LAMP FOR OFFICE OR HOME among your holiday suggestions will be a 
profitable one. Their handsome design 
and finish and substantial appearance will 
appeal to your trade who are looking for 
a practical Xmas gift. They are ideal for 
valuable private papers or silverware an 
jewelry in the home; and for many uses 
in the office. For cashiers in any line of 

business they are a necessity. 


Construction 





Security Boxes are manuf: a tured from 
one piece of 16 gauge steel plates and the 
corners are reinforced with inal angles. 
vrs . ‘ 7 You will he urprised to } now how I 
[hey are fitted with all-brass pin tumblet ' i. Pages cans 
; ah our customer ré looking tor 
lock with paracentric keys. There no — ne —- 
better than the old tin box 


duplication of keys. 


Fi i h Security Boxe ire made in two style I 
Ins four convenient é Meilink also manut 








Security Boxes are finished in highly tures filing safes of every description. Writ 
——— polished black enamel. The corners, and for our 72-page catalog showing 40 l 
‘*KIND TO THE EYES’’ also the handle and lock, are nickel plated. safes for home and offic Let 
They present an artistic appearance. about our exclusive agency plan. 


Does Not Tarnish or Collect Dust 
Send fr our Kierlte Books with pie THE MEILINK MANUFACTURING COMPANY 


23. oo * Co. 1605 Oakwood Avenue, TOLEDO, OHIO 
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ADDITIONS TO WEIS “500 LINE.” 

Several new filing sections have been | 
added to this popular line. No. 588, shown | 
below, holds about 2,500 8x5 cards, filed on 
the 5-inch edge. The required assortment 
if cards and guides for this size is also 
being made. The section is especially use- | 


ful to banking houses for filing depositors’ | | 
ledger cards PERPETUAL INDEXES 
\ 


Jo. 55 ontains several drawers—each 


rge enough to hold one row of standard for 


| VERTICAL FILING 


Combines speed, accuracy, expansibility, durability and 
stiffness. 








WEIS COMBINATION SECTIONS. 





x14-inch legal blanks and a= standard 

ument drawer 

he stacks shown contain the new sec- 
ns Like other compact sections, these 
ire made in quartered oak and birch ma 
wany These are a few of the additions 


ch will appear for the first time in the 

new Weis italogue, now in process. For ry . . . 
; ' te th a ills The Macey Perpetual Index System is simple, sure, and ample. 
ther intormation write 1e eis Ma 


| It consists of two sets of main guides—one of 27 divisions and one of 
turing | mpany, 162 [ nion street, Mon | seraee 7 ‘ ‘ } t* acl 4) \ } ‘T)Z , ¢ i 
a, ' 400 divisions of the alphabet; each may be expanded by sub-guides under 
- each of the main divisions 
TENACITY IN ITS NEW HOME. You begin with one of the sets of main guides and let it expand 
(he continuous progress of the Tenacity naturally to meet your own particular needs as they develop in actual use. 
lanufacturi Comp: of (¢ ‘innati, ©., ryt . 1 ‘ : 
» 8 ne ow ne F There is no guesswork about i It does away with the old guesswork 
shown y the completion o s andsom ° » ar : - Shae ‘ 
I my n of : rt asi idea of anticipating how your future correspondence will divide up in the 
nad om ious new tactory miding, oft 


files—but never comes out as you thought it would—it is impossible to 


cently erected at Reading EE 
chigaatae make even a fairly good gue 


Station in that city This building was 
ted a result of the increased demands | With the Macey Perpetual Index you do no guessing. No letter is 
de uy the company, especially for its sub-divided until accumulated papers in that particular space make expan- 
+ Sm k ledger. The old facilities in sion or sub-division necessar}\ 
Mur Power Building, although 
requently increased late years, proved Booklet with full information, description and prices on request. 
idequate The new building is the logi 


] 


il swt t the problem O/4 
Dealer navy be assured there will be a 
‘ . . e 
o delay in handling their orders, despite 


he time nd energy to be consumed in 
iii: tiaa Miiiede, dia ane Ga GRAND RAPIDS. MICHIGAN 


a ot 








act, both old and new plants will be | 
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THE DURABILT FLAT OPENING 
Loose Leaf Minute and Record Book 














It opens like a spring back book. Note how the sbeets throw up into a curve 
instead of remaining straight; this permits writing close to the inside of the sheet and 


makes reference easy to any portion of the record 


At Last, a Loose Leaf Type- 
writer Record That Opens Flat 


THE DURABILT FLAT OPENING LOOSE LEAF MINUTE 
and RECORD BOOK is built on entirely new principle, actually open- 
ing like a spring back book. The posts are flexible spring steel, throw- 
ing the leaves upward into a round when open, and forcing them into 
the round of the back when closed. 

No flat opening or spring back can be attained by employing solid 
brass or steel posts. The DURABILT FLEXIBLE STEEL POST 


construction is the only method that makes the leaves throw up into 








the flat opening position. 
A handsome four page circular in colors is just off the press, as well 
as a price list covering the line. Shall we send you this literature 





together with our discounts? 


STATIONERS LOOSE LEAF CO. 
“Sells to the Trade Only” 


203 Broadway 346 Broadway 
NEW YORK CITY MILWAUKEE, WIS. 




















STRAIGHT LINE 


AND 


CHICAGO DATERS 


are built on an entirely new principle Wheels 
are solid Drawn Steel, corrugated. No Corks. 
The Bands are perfect and also Corrugated on 
the under side to fit the wheels. They d« 


slip because the Bands work like a sprocket 
wheel chain. 


You are out of Date ualess you sell our Daters 


Write for prices today, you may forget tt tomorrow 


ELLIS TIME STAMP CO. 
229 W. Illinois St., Chicago, IIl. 














operated until all machinery and equipment 
is placed in the new location. 

The Tenacity Manufacturing Company 
has always been noted for its attention to 
the comfort of its workmen. The present 
move is an interesting proof of this con 
sideration. In its new situation the com- 
pany affords its employes the opportunity 
to secure clean, sanitary dwellings within a 
short walk of the factory—in fact, if they 
desire, they can eat noonday luncheon at 
home. \n abundance of fresh air and 
wholesome surroundings are assured the 
workers in the factory itselfi—and the 
pany is confident that its care in this re- 
spect will mean better work and more work 
in the future from better contented em 
ployes. 

Excellent shipping facilities are provided 
in the new location. The Cincinnati city de 
liveries will be made by automobile. Heat- 
ing, lighting, ventilation and power are all 
of the best. In short, the company begins 
work in its new surroundings hopeful of 
being able to serve its field even more 
successfully than has been its good fortune 
in the past. 


DEMONSTRATE THE STENOTYPE. 


The steady advance into business 
of the Stenotype—the remarkable littl 
stenographic machine now being marketed 
by the Universal Stenotype Company 
Owensboro, Ky., has been accentuated this 
month by three interesting demonstrations 
in Chicago at the following places: Chi- 
cago Business College, 132 North Wabash 
avenue; Northwestern Business College, 
1564 North Robey street; MacCormac’s, 
School, 1206-1208 East 63rd street All 
were made the week of October 14 by Pres 
ident W. S. Ireland of the company, as 
sisted by two expert young lady operators 

A representative of Office Appliances was 
present at the Chicago Business Colleg: 
demonstration, at which one _ operator 
achieved the phenomenal speed of 250 
words a minute, later reading her notes 
from the characters imprinted by the ma 
chine, without a single error and with ré¢ 
markable rapidity. The success with whi 
all three Chicago demonstrations were 
crowned, in fact, goes far to establish the 
truth of the sweeping slogan printed in this 
company’s advertising literature—“the most 
wonderful device for recording speech ever 
invented.” 

The Stenotype supplants shorthand—by 
substituting for the written stenography 
typed one. It is not a typewriter, but rather 
a shorthand machine, using Roman let 
ters similar to those used on standard n 
chines. There are just twenty of thes« 
the keyboard, and by ingenious combina 
tions of letters these are made to do ser 
ice for the entire phonographic alphabet 
The printing is done on a narrow strip 
paper which feeds automatically through 
the machine. By a remarkably ingenious 
arrangement it is made possible to strike 
every letter on the keyboard at the same 
time—which means that the operator can 
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FULTON 
SPECIALTIES 


The most complete line of 
rubber stamp goods—The 
highest standard of manufac- 
ture—Largest variety—Low- 
est prices, quality considered. 


SOLD BY THE LEADING DEALERS 
ALL OVER THE WORLD 








Price and Sign Markers. 





FULTON 
New catalog showing complete line 
now being distributed. Copy upon 


request. 
FULTON——Business and Office Out- 


fits. 
sets made. 


Handsomest solid rubber type 
Put tip in polished wood 
boxes with pads and holders ready 


for use. 


FULTON——Rubber 
and styles. We can duplicate any 


rubber type set made. 


FULTON——Stamp Pads. We sell di- 
rect to the trade. All discounts are 


yours. 


FULTON——Non-Blurring Wood | 


Pads. 


Best stamp pads made. 


FULTON——Band Daters and Num- 


berers. In all sizes. 


FULTON——Indelible Inks.  Abso- 


lutely guaranteed. 











FULTON RUBBER TYPE CO. 


128-142 FULTON ST., 
ELIZEBETH, N. J. 
Established 1890 





Type. All sizes 


qQqeeeeeeeee 








OLD HAMPSHIRE BOND 


‘‘Look for the water-mark’’ 


A sheet of paper which introduced a new 
element into business correspondence; a 
factor which the most progressive business 
men take into account. 


It gives to the letter that subtle touch 
of agreeableness not adequately described 


as “‘quality;’’ an impression, without a 
recollection of detail, akin to that made 
upon one by the well-dressed man or 


woman. Business letters on Old Hamp- 
shire Bond have an atmosphere of refine- 
ment not attained by ordinary papers. 
Old Hampshire Bond is not made for 
esthetics: it is sold to hard-headed busi- 
ness men, on the assumption that it is 
profitable to make your customers and 
prospective customers think well of your 
goods. 


Samples upon request 


HAMPSHIRE PAPER CO. 


We are the only paper makers 
in the world making Bond Paper 
exclusively. 


SOUTH HADLEY FALLS, MASS. 
































YOU OWE IT TO 
YOUR BUSINESS 


investigate the improvements and exclusive 





whether dealer or user, to 
patented features of the 





the ONLY File 
- madewith Drop 
Front and Automatic Tilt- 
ing Follower 













The feature that makes filing and finding a pleasure, not a task. 
We prove that every day as thousands of satisfied users will 
testify. Letussend you our 80-page catalog showing a big and 
handsome line of all the popular styles of Sectional Cabinets, 
Filing Desks, Desk Files, Card Ledgers, Filing and Card 
Supplies. Shipments on 30 days trial and approval at our risk. 
J ° 
The AUTOMATIC FILE & INDEX CO.,’ ,'42:55, Green Bay, Wis. 
eee 
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ADHESIVES 
GOOD AS. 
MONEY & BRAINS > | 
CAN MAKE. soe “i 


THE STANDARD NE FOR NEARLY CEN NIUR 























ne AT. The stating of facts regarding the 
PRICES value and merits of our products and 


backing up every claim made is out 
method of; building our reputation. 


PROMPT Satisfaction 


DELIVERIES is the one word that expresses 
2 merits of our goods 
We made ink 87 vears ago 
utilized every opportunity to impr 
the quality each vear, and, mind vou, 


ASATIS= our inks were the best on the ma ket 


in 1825 
FACTION: The Davids’ Line 


ATTRA 7 means more profits and a bigger 
arRACTIV beielsioes - every dealer 





handy machine designed esp 

cially for fastening papers and 
for general office use. It is used 
largely by insurance companies, 
lawyers, tele phone’ exchange 

etc., for vouchers, legal docu 
ks ments and commercial blank 


Ve 


G Th binder is operated | 


simple downward motion of t] 


HAA 


hand, which automatically fast 
ens the staple through the sheet 

The magazine has a Capacity ol 
one hundred tinned steel wir 
staple The device is finished 


handsomely in nickel 


Send for our handsome illustrated catalc gue. ‘+ al 
AND > a ee Am ¢ This machine makes a b’g cut 
LABELS | 4 2) L Ass ES, we 7 *\ se ff iE 3 ERS in! office ¢ xpe nse through time 
c ¢ % 3 : ; - 
jal — £13, 3 i 3y a: . - ived and convenience-—and 
yy fasten paper: together 
US | * DSc 4 in manner which herw 
ca es. woul npossibl It 
distin t necessi 


3 HOME OFFICE-AND FACTORY =~: “CHICAGE “OFFICE se 
5:97 VAN DAM ST NEW YORK” SABON: MARKET STC 9 LES 


€ The Wideet Binder 1S one 

several standard machines we 
make,’ each of which is especially 
adapted for fastening papers, 


cloth, leather. ete 








Dispense with wire baskets and trays q wre at de criptive matt 


The 
Bristow Radial Distributer 


Serves the purpose of many— 
occupies about the space of 
one. Made in special sizes for 
> age al purposes. Affords all 

idvantages of accurate, 
rapid and economical distribu- 
tion of papers. A  ombination 
of facility and durability. 


Write for complete catalogue. 
FREDERICK BRISTOW 
East Orange Mew jeran: 


DEALERS—We have a ‘profit 


naking proposition tor vou 


Canadian Representative, Ernest J. Scott & Co 
59 St. Peter St., Montreal, Canada 


Acme Staple Co. 


Limited 
112 N. 9th St. Dept. 0. Camden, N. J. 


ee iin 


















































write fro1 yne to four words at a single 
stroke 

The words, of course, are spelled phone tl 
cally, except those frequently recurring, for 
which word signs are used The fact 
that every word is written with the letters 


the English alphabet makes Stenotyps 


notes exceedingly easy to read. Some stu 
dents have acquired the system in from 
three to six weeks, it is said. Greater legi- 
bility is another consideration which is 
bound to tell powerfully for the newer sys 
tem in the lapse of years 


The Universal Stenotype Company does 
not, however, encourage its students in the 
idea that so short a time as above noted 
in exceptional cases is sufficient to master 
the new system and machine. The normal 











period of tuition is from four to six months 
this including also other courses of study. 


Stenotypy, as the new science is called, 


“Pull-Out” Transfers 


Originated and introduced by us in 1904, “‘Pall-Oute’’ 
are now acknowledged to be the simplest, cheapest and 
most efficient transfers ever devised. 


is now taught in more than 100 leading 
business colleges throughout America—a 
significant indication that it has come to 
stay in our commercial life 
In Chicago the Chicago Business College 

now has the exclusive right to use this We have prepared an interesting booklet which de- 
scribes diffe-ent methods of transferring correspondence, 
as well as the various systems that led up to the intro- 
duction of “‘Pull-Outs.”’ 

This booklet will prove of value to every Office Out- 
fitter and should be in the hands of every salesman. 

“Practical Plans for Transferring’’ will be sent free 
upon request 


invention Similar arrangements are be- 
ing made elsewhere. Leading commercial 
educators in many parts of the country | 
have expressed their approval of the aims 
and accomplishments of the Stenotype, as 
well as their amazement at the demonstra 


tion of its possibilities 


Ask for a copy now—while you think of it. 


CHAWAWALKER 


402-424 Western Avenue 
MUSKEGON, MICHIGAN 


Makers of leva Stich, Files 


The Kind That Never Bind 


NEW “Y & E” TRANSFER CABINET. 


Yawman & Erbe Manufacturing Com 
pany of Rochester, N. Y., have just added 
a new drawer style transfer cabinet t 


their large line This new cabinet will be 








made in letter-size only, and will be desig 


nated as No. 7/7 It will have a capacity | 























with or without countersunk round rod, 





YAWMAN & ERBE DRAWER UNIT. 
of about 5,000 papers to the drawer, or AN ADDING MACHINE 
practically the same as the Vertical File for general office or personal $10 00 
drawers of any “Y and E” Section, Half desk use i only e 
Se ction or Upright The quality of this We have been making Adding Machines for ten years and have 
a a p sold over 30,000. “THE PROOF" onrequest. During the past 
new No. 7// ¢ abinet wil rye identical with few years we have expended thousands of dollars in special tools 
, n99 7 o . . y ‘ and machicery to produce a machine that would be within the 
the “Y and E” No. 704 Transfer Upright, reach of all. 
ene of the best transfer cabinets made We have succeeded 
The frame throughout is of beech. The THE GOLDEN GEM ADDING MACHINE 
sides and drawer panels are of 3-ply maple is the result 
Drawer pulls and label holders are of You can keep it right on your desk or take it with you on the 
eee - } a a , road. It saves brain work and suits the average man's needs as 
brass, the drawer pulls being bolted on well as a machine that costs several hundred dollars. It weighs UNITED STATESAND} 
ail : .d oily 1902. It hasa capacity of seven to nine co!'umns—carries E& == 
not merely screwet and resets to zero automatically—has totals always in sight—is = 
a ‘ F : a . : I a dust proof—will last a lifetime—is very simple—prevents all 
Each drawer operates on full roller bear- mistakes. § The GOLDEN GEM is very compact—has a 
. - so . = . aan | highly nickeled finish, made of the best materials throughout, 
ings, giving a very easy motion. A drawer aod is supplied in a pebbled morocco leather case for only $10 Address Oo A GANCHER 
a as irawer being pulled wav | | {JT PAYS FOR ITSELF BY AVOIDING MISTAKES. 4 Send Bi Gye 7 
stop prevents any drawer being pulled way your remittance today—your money back within ten days if the Automatic Adding Machine Co. 
: en a ai, 2.2 ‘ atin’ 6 ‘che | machine does not make good. §{ SALES AGENTS: The “‘Golden 
out accidentally Cabinets are furnished | gem’ sells itself. 319 Broadway Me New York 
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-YOUR SALES TALKS- 


Must Have An Audience 








We supply the AUDIENCE in 
accurate classified MAILING 
LISTS, giving financial rating 
of each concern in dollars. 


PARTIAL LIST. 





ocd che eseceedsdsses $5.00 
12,000 Advertisers, General ........... 25.00 
514 Mfrs. & Jobbers Adv. Novelties. 3.00 
108 Aeroplane Mfgrs. ......... o-- 2.50 
50,000 Agents & Canvassers, Per M.... 4.00 
6,946 Architects, Per M..........+++. 2.50 
214 Audit Companies ............«+. 2.00 
206 Auto Clubs .....cccccccees 2.50 
556 Auto Manufacturers .. cocces BO 
107 Aviation Supply De alers........ 2.50 
59 Aviation Motor Mfgrs............ 2.00 
Ce Me scnneienehssccseséucs 2.00 

28,350 Banks, Banke rs & Trust Cos. 
Th sanseceunsees 50 

627 Basket, Rattan & Willowware 
Dh: dasthenenehesecsteceaéee 4.00 
1,600 Blank "Book oo re 5.00 
242 Blue Print Mfgrs............+.. 2.50 

28,000 Booksellers & Stationers including 
all stores handling same, Per M. 2.50 

93 Book & Stationery, Wholesale, 
TEED. Seesécccoceesceccoeceee 1.50 
911 Business Colleges................ 5.00 
159 Card Board Mfgrs.............. 3.00 
106 Card Index System Mfgrs....... 2.50 
ee GE Ms cnvncccnccenccesecne 3.50 
3,000 Collection Agencies, Prin. Cities. 7.50 
10,288 Credit Men, Per M.............. 3.00 
3,750 Department Stores...«........... 5.00 
259 Electric Motor Mfgrs............ 3.00 
1,976 Five & Ten Cent Stores........ 5.00 

1,636 Furniture Mfgrs. with rating 
United States & Canada...... 5.00 
1,200 Half-tone Engravers............. 5.00 
41,391 Hardware Dealers, Retail, Per M. 2.50 
GB,IBO TOCOEs, POP Mao cccccccccccccccecs 2.50 
6,710 House Furnishing Goods “Dir .- 15.00 
117 Ink Mfgrs. Printing............. 2.00 
181 Ink Mfgrs. Writing............. 2.50 

38,040 Insurance Agents, Fire & Life 
BOP Tcccccccccdsccscececcesses .O 
150,000 Investors, Per M.........000000. 3.00 
684 Lithographers .........eee-ceeees 5.00 
et Me MDs caccceeseceaneceece 1.50 
2,000,000 Mail Order Buyers, Gnl. Per M.. 2.50 
6,000 Manufacturer's Agents, Per M.. 2.50 
Be EN  BeB a ccc ccoccccccccteces 2.50 
11,000 Moving Picture Theaters........20.00 
886 Paper Dealers, Wholesale........ 5.00 
Te BEE, 66. ccen ce cceeccececes 2.50 
1388 Pen Mfgrs. All kinds.......... 3.00 
SP WOO MBs ccccnccsccccccccccce 1.00 
53 Pen Holder Mfgrs............+.. 1.50 
GR Mc cccccesccccccccecsese 1.50 
140 Pocket Book Mfgrs.............. 2.00 
1,150 R. R. Companies, Elect......... 5.00 
11,000 R, R. Officials, Per M.......... 3.00 
988 Rubber Goods Mfgrs............ 5.00 
1,054 Rubber Stamps & Stencil Mfgrs. 5.00 
Te PD 8 MeiMacoceceocesocecesceses 1.50 
i se i eee ein neh eae 7.50 
374 Store & Office Fixture Mfgrs.... 3.00 
Ce Se MN, coanccovcccecesaosee 4.00 
560 Telephone Supplies........ sees 4.00 
Se EI Bc cv cctcccccccscces 3.00 
Trunk, Bag .& Satchel Mfgrs.... 4.00 
+ Trust Companies. pbbeee ee ccos Cae 
30 Type Founders..... weveccceece Bee 
1,072 Typewriter Dealers.......... 5.00 
800 Typewriters’ Saat 5.00 
87 Whiting Mfgre...........ceses. 2.00 
255 Wooden Basket Mfers.......... 2.50 
1,421 Wooden Box & Packing Case Mfg. 5.00 
365 Wood Pulp Mfars..........see0s 4.00 
112 Writing Paper Mfgrs............ 2.50 
4,139 Yacht Owners kennua werere 
370 Zine Btchers.........0.. 2.00 


Write today for our Silent Sales- 
man No. 55, cont aining over 
2,000 additional lists as per above, 
giving numbers in each and price. 


We operate the largest multi- 
graph letter department in 
Chicago. We prepare original 
follow-up letters, pamphlets, in- 
serts, catalogues, etc. Estimates 
free. We mail over 75,000 pieces 
for our clients every day. We 
save you money. We help you 
make money. Write us. 


Trade Circular Addressing 


Company, 


162\4 W. Adams Street 
CHICAGO, ILLINOIS 





Established 1880. Phones: Franklin 1182—11 
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and with or without compressor. A pat- 
ented device provides an automatic inter- 


locking feature; that is, when cabinets are 


stacked one on top of the other, they in- 
terlock automatically into one solid, com- 
pact stack. 

This new “Y and E” Transfer Cabinet 


has been accepted by stationers who have 


seen it as an ‘excellent value. It is certain 
to become unusually popular during the 
coming season. 


DEATH OF MRS. TATUM. 
widow of the 
Tatum Company, 
Delaware 
Cincinnati, 


Tatum, 
Sam’'l C. 


Mrs. Eleanor 
founder of The 
died suddenly at 
and Kosota avenues 
Ohio, on Thursday, 

Funeral services 
dence at 2:30 p. 

2, with interment in the 
tiful Spring Grove cemetery, 

Mrs. Tatum, although in her 82nd 
was very active, 
to the time of her last illness 

She interested 
work was, 
century, a member of 
agers of the Widows’ 
the day 


her residence, 
Avondale, 
October 31. 
were held at 
on Saturday, 
family 


the resi- 
November 
lot in beau- 
Cincinnati. 

year, 
enjoying good health up 
in charitable 


was much 
and quarter of a 


of man- 


over a 
the 
Home, 


for 
board 
which institu- 
tion she visited on preceding her 
death. m 
She leaves one 
T. Long, who for many 
with her daughter, has lived her in 
her beautiful home in Avondale. Another 
Mr. S. E. Hilles 
C. Tatum Com- 
leaving one 
instructor at 
Manila 


daughter, Mrs. Elizabeth 
years, together 


with 


daughter, former wife of 
president of The Sam’ 
several years ago, 
Hilles 


of the Philippines, 


died 
Wm. T. 


University 


pany, 
son, now an 


the 


LIGHTWEIGHT PAPER RAISED. 


has caused 
Begin- 


Increased cost of manufacture 


another advance in paper prices. 


October 1, all writing papers selling 


ning 

for more than 5% cents and less than 15 
cents per pound, if made on a basis of 
weight lighter than 17x22—16 pounds to 500 
sheets—are to be billed at the same price 
per ream as a ream of the same size made 
on a basis of 16 pounds folio. All papers 


cents per pound and less, if 
lighter than 


selling at 5! 


made on a basis of weight 
17x22—16 pounds to 500 sheets- 


the 


—are to be 


charged extra according to following 
schedule: 


17x22—15 pounds—15 cents per hundred- 


weight. 


17x22—14 pounds—30 cents per hundred- 
weight. 

17x22—13 pounds—S0 cents per hundred- 
weight. 


17x22—12 pounds—$1 per hundredweight. 

This advance, like others which have pre- 
ceded it, is a sequel to increased cost of 
labor. The recent loss in lightweights made 
at the same price as the heavier ones, has 
, it is said, and the manufacturers 
it necessary to make this ad- 
hold their margin of 


been large 
have found 
vance in order to 


profit clear. 
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PROUDFITS 


for every loose leaf purpose 





Proudfit Blue Print or Cataiog Binder 
Style P 
Binds without hinging your photos or prints 





The cuts speak for themselves. Let us send you a sample 


Write for complete Catalog No. 22. 


EP / WP voscfear 6 


GRAND RAPIDS, MICH., U. S. A. 
BRANCHES IN ALL LARGE CITIES 














The Latest and Best Dictionaries 


For Offices, Schools, Libraries 
and General Use 


Laird & Lee’s Webster’s 
New Standard Dictionaries 

















More pages, illustrations, special features, new 
words, larger type, more substantially bound, 
better paper than any other series of Diction- 
aries now on the market and at lower prices. 
a 


Encyclopedic Library Edition 


1.430 pages, 2,000 text engrav- 
ings, 14 full-page black plates, 11 
colored plates. 10 supplemental 
dictionaries. Size, 7% x9%& invhes. 
Bound in imported goat, marbled 
edges, patent thumb index, in 
cardboard carton, 5.00 


Eacyclopedic Schoo! Edition 
1,269 pages, 1,700 engravings, 
14 full-page black plates, 9 in col- 
ors. Contains everything in Ency- 
clopedic Library Edition, EXCEPT two colored p lates 
and the 10 supplemental dictionaries. Size, 7x9 ins. 
Three-quarter leather, marbled edges, patent thumb 
index (wrapped in corrugated cardboard), $3.00 


High School and Collegiate Edition 
New 1,056 pages, 1,282 text illustrations. Ety- 
mologies, synonyms, and antonyms, Colored world 
map of English language and the Panama canal; 
seals of States and Territories ; color scale and sun 
spectrum with primary colors. Absidged from Ency 
clopedic Edition. Size, 6x8\ ins. Haif leather, mar 
bled edges, patent thumb index, #1.75 
Half leather, sprinkled edges, not indexed, $1.50 


Students’ Common School Edition 
Revised. 760 pages, 840 illustrations. Size, 5x7 
ins. Extra cloth (black), gold and blind stamped, 
80c. Marbled edges, thumb index, 90c, 
Intermediate School Edition 
460 pages, 600 illustrations. 
Extra cloth (black) gold and blind stamped, 
Elementary School Edition 


384 pages 450 illustrations. Size, 44%x5¥ inches. 
E _Extra c loth (black), gold and blind stamping, 28e. 


























Size, 4&%x6% inches. 
52c. 











Supplied by all Jobbers, School Supply Houses and 
News Companies, or direct. 


LAIRD & LEE, 1732 Michigan Ave., CHICAG@ 
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THE THREE “RIVAL” FOUNTAIN PENS 


AL NON-LEAKABL 
Perfect Fitting, air-tight joints form a perfect, absolutely non- 


leaking writing instrument. 
NEW RIVAL SELF - FILLER 

Pen is filled by simply turning 
the collar in center of barrel to 
opening. Press hard rubber 
bar, release and pen Is filled. 
No metal rts to corrode 0, 
to rot rubber sack. Has all 
the good, reliable features to 
be found in any of our pens, 

lus the special advantage 
fuse mentioned. 
Made in three sizes: No. 22, No. 
, 123, No, 24, Plain, Chased and 

hy, Gold Mounted. 

<* . RIVAL No3 with Gold or Ster- 
ling Silver Filigree Mounting 
for Holiday and Fine Trade. 


NEW YORK 
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Catalog Illustrating our full line and giving Prices and Discounts will be sent to Dealers on Request. WE GUARANTEE EVERY PEN, 
DD. W. BEAUMEL & CO., Inc. Office and Factory, 35 Ann St., 
FOREIGN AGENTS WANTED 


A QUICK 
SELLER 





THE Jen SWo>- FILE 























Look for Do Sears, 
REG. US. PAL OFE 
Trade Because nothing ap- Roebuck & 
yEnouut THE TERGHALL Fug peals to the_ office Co. Usethe 
i use Fon, b pay ROL: SINDER Mark men more directly Sale Fane 
a = ote anana ~ 

PAV OES ons . SrcnaTURE D008 on the Clock Moistener ? 

MAPS se OALOG COVERS Desk ‘ oc oe 
TART TSMDENCE * Secietts Label An attractive paper The mailing 
HOSPITAL RECOIERTS SPALL Kinps weight; a handsome list of this 
= We manufacture dial, and a case of sparkling glass—3}{n. square. firm is one 
Loose Leaf Ac- The top is on an angle, so the dial is easily seen of the nce 
counting Ferms, Sent anywhere prepaid for $1.60. oem: 4 ne 


Binders, Files, Bold by Stationers and Office Outfitters generally. surely they are ina position to know which is best and 








2952 d , " 0 .. 4 The Peerless was selected by this 
Sheffield ee ee H. D. PHELPS fem civer carctal competicive tests. Genie S00 per 
Ave ‘* THE ORIGINAL 37 Beaver St Ansonia, Conn hour. Can also be used for stamps, labels, and b 
. ” * J si bank cashiers in handling currency. § Good en 
CHICAGO TENGWALL FILE for Montgomery-Ward and Sears-Roebuck, with their 





five million lists, and thousands of others and cheap 
enough for the smallest concern. Send 75c and receive 
the Peerless Moistener. Aluminum and German Silver 
(mew) pattern, transportation charges prepaid. Ab- 
solute refund guarantee if it fails to please. 


Peerless Moistener Co. 
822 Claremont Ave., Chicago, Ill., U.S. A. 


may now be had in 


The Tengwall One and One-half (13) 
Company Inch Back 


f Ili ° The constant demand for a 
° inois capacity of we leaves, half- 
way between the one and the 
20 Thames St., two inch backs has caused 


us to make this announce- 
New York ment. Ask for Catalog. 


SOMETHING NEW 
Letter Carbon Disc 


A paper Disc, gummed on both sides, for attaching Letter to Carbon 
answer. Doubles the capacity of your letter file over use of wire 
clips—50c per 1,000—10,000, $4.00, both prepaid. 


THE CLINCH CLIP CoO., 
IF YOU WANT TO KEEP POSTED | 


on all that’s new, and all that is going on in the field of Office Equip- 
ment, subscribe to 


OFFICE APPLIANCES | 


Trial subscription, 4 monthsfor50cents | 


“The LEONARD’ COIN MAILER Safe 


TURNS LOSS INTO 100%/PROFIT 
People buy postage stamps (no pro- 
fit) to remit small amounts when 
® coin mailer would serve the pur- 


pose, 200 “‘Leonard’s’’ in a neat dis- 
play box 75c delivered. Samples 
and further information free. 

The Detroit Coin' Wrapper Co, 871 Har- 
per Ave., Detroit, Mich. Toronto. Ont. 




















oe 
CLINCH PAPER CLIPS 
1,000, 30c—5,000, $1.25—10,000, $2.25. 
Y 35,000 Cl —— 25,000, $2.50—50,000, 
F. O. B. Buffalo, N. Y.—25, ips to box—25,000, $2. . 
$4.75— 100,000, $8.56—500,000, $37.50. Also put up 250—S00— 
1,000 Clips to box for the trade. Ask for prices. 


196 Seneca Street, BUFFALO, N. Y. Rae 


ANCHOR iexr’ MFG. CO, 


CINCINNATI, O., U.S. A. 


BINDERS, HOLDERS or 
METAL PARTS only 


Sectional and Solid Post, Center and End Lock; 
Ledger Transfers, with Metal Hinges; 
Current Ledgers, Back; 

Ring Book; Prong; Price Book; 
Aluminum and Canvas Bound Holders. 


All our Devices are interchangeable with goods 
of Other Manufacturers. 

















Subscription price, $1.50 a year. 
THE OFFICE APPLIANCE COMPANY 
PUBLISHERS 


417 South Dearborn Street —:: CHICAGO, ILI... 

















HUNGARY 


Office Appliance Manufacturers Louis Fournier-Forquignon 


who want active representation by an established ee oo 6 ryPEWRITER 
house in Atgentine Republic, the most important Gluck M, Odon 34 Rue des Petites-Ecuries 
market in South America, should write to PARIS, FRANCE 


Budapest, VI. 
Liszt Ferencz-tér 18. 
is always open for novelties as Dealer or Agent. 


Is in the market for typewriter specialties 


BILLIET & CIA., ket for t 
and alliedsupplies for office use. 


361 Reconquista BUENOS AIRES 

















W. J. TOMS, KOBE, JAPAN 
16 A, Shimoyamate-Dori, 2 Chome 


F. W. HEYTHEKKER 


Office Appliance Dealer in 
AMSTERDAM HOLLAND 


THE REX CO., 


Established Dealers in Office Supplies and Agents 





Prepared to act as special representative for American 
magazines. Thorough knowledge of country and con- 
ditions. Prepared to give names and business standing 


of Japanese importers of American products. Also ex- 
porter of Japanese embroidery and fancy silk articles 
which can be sent by parcels post. 








for an American typewriter, 


VIENNA, AUSTRIA 


are always ready to consider agency propositions 
from American manufacturers. 











Specially organized for the sale of small attractive 
crticles, furniture, etc. Will be pleased to receive 
aatalogs and prices from manufacturers. Sole dealer- 
ships preferred. Wholesale and retail. 
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| | 
| | PROMOTE MOON-HOPKINS SALES. | 
J Since H. L. Lanphear took hold of the | ) The 
7 : Machine > 


sales of the Moon-Hopkins Billing Sanitary Age 


last March, great progress has been made 
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They have now organized desk and appli- 
ance offices in Cleveland, Boston and New 








York. The Chicago office has been moved 
No. 19 from the Old Colony Building to 854 Na . 
ow. ional Life Build larger and | . 
Righting t1iona ite »UuTIGINE, arge! ane vette N > 
juarters. Mr. Lanphear is making his head 0 E 
juarters in Chicago, where he has a good E 
staff, including Dwight H. Holmes, former G L 
ly private secretary to Joseph H. Defrees L S 
of Defrees, Buckingham, Ritter, Campbell U C 
and. Eaton, and also Albert IF. Gebhart, R 
: E E 
formerly manager of the billing and order W 
Modern department of the Armour Glue Works 
Mr. Lanphear is one of the pioneers in | 
Office the adding machine field. He is an old type 
Cuspid aa 
uspiaor WAS 
Instigated 
Show this No. 19 on a 15 inch AND UPHELD BY 
: Rubber Mat, to your best trade. f B d 
They will appreciate its clean, Users 0 entwoo 
bright and classy appearance. P 
ie i “+5, IB a Arm Chairs Costumers 
[he retail price is $3 each, in- > " 
Revolving Chairs Stools 


luding the mat. 


Typewriter Chairs Side Chairs 
“‘Everything for the Office.’’ 


JACOB ann JOSEF 


KOHN 


| VIENNA 


NEW YORK CHICAGO 
110-12 W. 27th St. --1414-16 Wabash mT 


33 styles and sizes in our line, the 








ready sellers are illustrated for 
your convenience. Please write 


to 


r ¢ atalog and discounts. 





The Ireland & Matthews | | 


Manufacturing Co. 


DETROIT 























H. L. LANPHEAR., 


ry za | writer and specialty man, with long experi- 
A LABOR MINUTE | ence with the Remington, Monarch and 
Multigraph. A few years ago he entered 
Here i is the one logical method of keep- ' the automobile business. The day he made 
ing an accurate account of when you 
received and when you sent out letters, 


orders, contracts, etc. It will avoid all 
disputes, as it records where his heart remained—in the specialty 
’ 
Follett’s 











a statement of his intention in this office 
it Was predicted he would be back in a year 


every minute of the | business In less than six months he has 
day or night. 











broken all Moon-Hopkins’ sales records, 








fil! ih 


NEW MODEL Absolutely autematic, 6 aan 
: requires no attention having booked two single orders for $7,0I 
Time and is th eonly POSI- | and $8,000, respectively , 
TIVELY ACCURATE “ar orga h Tew o1 oon 
oa ; h ; — te oe mew som SOLE MAKERS OF THE ROYAL BRANDS 
register on the mar Ce RE . oike t 350 Broad ‘ 
ket opkins manager, with offices at 350 Broa CENTURY BOND LINES—AMERICAN 
: way, is a sales manager of ability and ex- | LINES—TUXEDO LINES AND FAST 
perience He was born Sept. 10, 1876, and | MAIL LINES OF 
Painenition graduated from the Massachusetts Institute 
TO LIVE of Technology in the class of "99. His en 
a. gineering experience was obtained with 
Ale Means Westinghouse, Church, Kerr & Company 
sti and his commercial training with the Bos E LARGEST X MOST COMPLETE 
WRITE ton, Edison and Simplex Electrical com | 
mOReATION panies. He has also had automobile busi- | LINES IN THE WORLD 
ness experience with the Studebaker, Gen . 

























eral Vehicle, Lansden and General Motors 200 WILLIAM STREET, NEW YORK 


FOLLETT TIME REC. CO. | companies He organized the General Ve WESTERN OFFICE-209 SOUTH STATE ST. CHICAGO 
671i MNudsen Street, NEW YORK CITY hicle Service Department—a ftorce now WALTER H. FURLONG—GENERAL MANAGER 


Western Offcie: 126 Russ Bidg., San Francisco, Cal. | spanning the country east of the Mississip 
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pl lle also organized and developed thx 
central states organization of the Stude ? 
baker Company, re-organized the Lansden Grab’s Automatic 
Company’s selling force and put the latter 


company on a much improved merchandis- Paper Fasteners 


ing basis Following J. M. Lansden with 





others of his organization 1 the General 








sé 9? National........ 4 bs 
Pelouze Union..........24glbs 


Postal Columbian...... 2 Ibs, 


BUMRiicctstsisen BE 
Scales Crescemt.c.ccces OUR: 


are scientifically made. They show ex- 
act weight in ounces, also cost in cents on 
all classes of mail matter. 

Banks and large business houses use 


‘‘Pelouze’’ Scales 


because of their ac- 
curacy, reliability 


The modern substitute for pins, clips, etc., in 
fastening papers together. Use like a ticket punch. 
It cuts, inserts and folds paper automatically, mak- 
ing its own fastener. The most simple, practical 
and efficient paper fastener made. All metal— 
nothing to get out of order. Every business 
requires several. Folder FREE 














and durability. H. W. HARRIS. 
Made in several Te ee 1 ee ee 
styles. otors Ompany ol etroit, he directed 
| both the sales and advertising, effecting the 
«PELOUZE”’ sale of more than $160,000 worth of product 
before the first shipment 
POSTAL <i apes I o | ORDER ONE TODAY 
| enry W. Bail, manager of the Moon- | Price $2.50 
SCALES | Hopkins args; office at 141 sig street, | Money Back Guarantee 
was tormerly connected with the Butts & . : : 
ts bs. are ready sellers - A Practical Money-Saving Invention for Every Bank, 
ee as: re a ro ready sellers. Ordway Company, hardware dealers. He | Railroad and Establishment. 
Commercial.... 121bs. All the best dealers : : 4 
U.S.. ss 4 tbs. sell them. Write was always a student of machinery—a fact | Takes Place of Pins and Clips 
Victor ...1\% lbs. today for catalog. which made his affiliation with the Moon- | Our Dealer Proposition will surprise you 
PELOUZE MANUFACTURING CO. plogmans Forens: Sanwa | 
232-242 E. On10 STREET H. W. Harris, Cleveland manager, 715 VICTOR M. GRAB & CO., Makers 
CHICAGO 0-35 Ashland Block, CHICAGO 


























‘You Can Never Forget 
With a Monitor Set 





Don’t 
Blame 
the 
Operator 








< PAPER KNIFE 


Miller’s Standard Pneumatic Ear Cushions 
will overcome 90% of poor telephone service- 
They fit the ear snugly and bring your far- 
away friend in talking distance. 


Miller’s Standard Pneumatic Ear Cushions 
mean the soothing comfort of telephone con 
versations—the elimination of all outside dis- 
turbances and that grinding grating noise 
always connected with the hard rubber 
receiver. 

Miller’s Standard Pneumatic Ear Cushions 
are sanitary. They can be instantly detached 
and cleaned in a few minutes. They are made 
to fit any standard receiver and will last in- 


THE UNIVERSAL DESK SET 


Made in three types to meet 
different business requirements. 


The DailY Monitor Desk Set 





— The Monthly Monitor Desk Set 
f your Stationer or Rubber Dealer can't Cc. L. MORGAN. The Phone Directory Desk Set 
supply you, send his name, or order from ? a» ‘ Bees eS . The new Oliver Trio—isa r weight—a 4x6 pad with 
us, enclosing 50 cents. Rose Building, is an old typewriter man, knife to cut 3x4 soeme.--8 Deay Monitor Pad-—a Monthly 
and is also widely experienced in the sp¢ Monitor Pad—a Telephone Card Index Directory — 4 pen- 
Agents Wanted ; - ’ cs t cil and holderand a “Right in Sight’ Memo. Clip—ail in one 

cialty field He is a brother of B. E. and unit, ready for instant use. 
: AGENTS — DEALERS 


The MILLER RUBBER Co. D. C. Harris, both successful typewritet! Write for our proposition. It is Unique. 
Dept. 2, So. High St., AKRON, OHIO, U.S.A. men who are now building the Harris ma Oliver Manufacturing Co., Inc. 
bo oe j ; | | 308 Walnut St., Philadelphia, Pa 


chine in Wisconsin 
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a | BENTLEY & GERWIG DESKS | 


Your —_—_ 
Business 






















are built of the best materials and represents a high grade of workmanship in both design and ex- 
ecution. 

We state unhesitatingly that there are cheaper desks on the market than ours, but for the careful, dis- 
criminating dealer, we know that our desks are the best in the world for the money. 

x : : 3. An especial advantage to dealers is our patented Knock Down Construction. All desks are shipped 
with a line which sells readily ’ K .D. which tremendously minimizes freight charges. The task of setting up a desk after its receipt is 


always gives satisfaction and so simple that a c!erk can set it up in fiiteen minutes. 


Write at once for our catalogue and price lists. 


BENTLEY & GERWIG FURNITURE CO., Parkersburg, W. Va., U.S. A. 


is a money maker. 











Get acquainted with 


COOK’S 


ie na Here is what they say: 


The World’s Standard BOOK FORM CARD. Em tired of going through 
every pocket, or fumbling through a card-case to 
find a loose card which may be dirty when I find it.’”’ 








We specialize on Spring Back 


ol a ae na That is what one representative business man said to us only this 

: dg - ; week. We found out that he had known of our cards for some time, but 

goods for immediate delivery. had quite a stock of the old kind on hand, and wa; only waiting to use 

Our Chairs are sold by the lead- them up before ordering the Peerless Card. 

ing Office Furniture Dealers ) ; , 
His attitude is representative of the 






everywhere. Appearance of Our 
Neat Card 
in Case. 


business man of any community. He 
only has to know about them and 
where to get them. If you are pre- 
pared to furnish him the card, printed 
and bound in your own shop, you can 


WE SELL TO THE TRADE ONLY 
Send for catalogue and price list 


C.A. COOK COMPANY 


Manufacturers 


16-28 OSBORN ST. CAMBRIDGE, MASS. 





always have his trade. 

We furnish you the blank cards and 
the equipment for the binding. They 
are patented. They are always clean, 
smooth-edged when detached, and 
carried bound, in a seal leather case. 
Send for a sample tab of the cards, and let them convince you that they 
are the best thing in the way of a card that you can find. 


The John B. Wiggins Company 


Engravers, Die Embossers, Plate Printers 


51-53 East Adams Street Chicago 


FISHER BUILOING 
CHICAGO 
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STATIONERS HOLD ROUSING 
MEETING. 


Chicago Stationers’ Association Discusses 
Work Done at Omaha and Starts 
Movement for Bigger Attend- 
ance Next Year. 

HE quarterly meeting of the Chi- 
cago Stationers’ Association, which 
was held on Thursday evening, 
Oct. 10, in the German Room of the Grand 
Pacific Hotel, sang the praises of Omaha 
as a convention city and proclaimed the 
good work done by the National Associa- 
tion of Stationers and Manufacturers. The 
meeting was one at which many of those 
who attended the Omaha convention were 
called upon by President Gibbs to speak 
as to their impressions of that gathering, 
and the speeches made brought out many 
suggestions anent the importance of the 
national organization and the necessity of 
supporting it and attending its annual 
meetings. 

A business session followed the dinner 
and preceded the discussions. President 
Gibbs introduced two guests of the evening 
—Roscoe M. Breeden of the Breeden Office 
Supply Company, Salt Lake City, and 
Charles F. Weis, vice-president of the Min- 
neapolis Stationers’ Association and head 
of the new house of the Charles F. Weis 
Company in that city. 

The Irving-Pitt Manufacturing Company 
of Kansas City, H. L. Murdock, Chicago 
representative, was admitted to member- 
ship in the association. 

On motion the committee to take charge 
of the preparations for the coming annual 
banquet was appointed by the chair. This 
committee consists of William Rodiger, 
chairman; Sam Mayer and Charles A. 
Stevens. 

President Gibbs laughingly declined to 
appoint the nominating committee who are 
to nominate the officers of the association 
for the coming year. “Bill” Smith, how- 
ever, sprang instantly into the breach and 
moved the appointment of A. H. Childs, E. 
Y. Horder and H. H. Shaffer, who were 
immediately proclaimed the unanimous 
choice of the meeting for nominating com- 
mittee. 

In opening the speeches of the evening 
President Gibbs announced that the subject 
of the discussions would be “Lessons 
Learned at the Omaha Convention.” He 
then presented his report as the delegate 
of the association to that meeting. He 
gave a brief running account of the con- 
vention, touching upon the principal events 
and going into the important discussions 
and the reports and addresses which led 
up to them. He mentioned the important 
work which the National Catalogue Com- 
mission is doing and explained that he had 
declined to remain a member of the Com- 
mission for business reasons and because 
he required a rest from the labor which the 
work of the Commission imposes. Mr. 
Gibbs outlined the work done at Omaha 
by the Committee on Pens and Pencils in 


holding daily hearings for several days on 
the subject of the sales of goods by man- 
ufacturers direct to consumers, stating that 
these hearings had cleared up many mat- 
ters of dispute, had brought out several 
sound reasons why the manufacturers can- 
not in all cases and in every locality mar- 
ket their goods exclusively through the 
dealers, and on the other hand had dem- 
onstrated that manufacturers had some- 
times sold direct where it would have been 
to their advantage and to that of the deal- 
ers to adopt the opposite plan. These hear 
ings, he said, have brought dealers and 
manufacturers closer together and have 
given to each a better understanding of 
their respective problems, clearing away 
much that had heretofore embarrassed the 
work of the association. He referred in 
some detail to the discussions and the reso 
lutions adopted, all of which matters have 
been fully reported in the pages of Office 
Appliances and other periodicals. After a 
few remarks in a facetious vein with re- 
gard to the trip from Chicago to: Omaha, 
Mr. Gibbs closed with the statement that 
“the proceedings of no other trade organi- 
zation were ever so fully and faithfully re 
ported by the trade press as those of the 
Omaha convention of the National Associa- 
tion of Stationers and Manufacturers.” 


Roscoe M. Breeden, who was introduced 
as “a reformed Mormon, if he ever was 
one,” gave an entertaining talk upon condi- 
tions in Salt Lake City and the territory 
tributary to that metropolis. Fourteen con- 
cerns in Salt Lake City, said Mr. Breeden, 
are eligible to belong to a stationers’ asso- 
ciation, but none hasas yet been organized. 
They were all entertained at luncheon a 
year ago by J. B. Irving of the Irving-Pitt 
Manufacturing Company during one of his 
visits to Salt Lake City, and at that time 
the advantages of an association were free- 
ly discussed, but the actual organization 
of the trade there has not as yet been ac- 
complished. He believes that now, with 
the start given by Mr. Irving, some prom 
inent member of the National Association 
could go to Salt Lake and effect an organ- 
ization without much difficulty. After men- 
tioning some of the conditions with which 
the stationers of his city are confronted, 
Mr. Breeden observed that he is like a man 
who came to Salt Lake one time and hung 
out his shingle as a physician. In a few 
days he was called to see a man who was 
apparently very ill. The doctor gave an 
examination, and then directed the patient 
to get up and jump out into the middle of a 
big snowbank near the door, saying, “I 
don’t know just what’s the matter with you 
nor how to treat you for it, but I can beat 
‘em all curing pneumonia.” Following the 
moral of the story, the speaker said that 
he didn’t feel competent to advise experts 
on what to do for the stationery business, 
but he knew a lot about Salt Lake City, 
concerning which he then gave some inter- 
esting facts, followed by stories in a_ face- 
tious vein, hurriedly closing his speech to 
catch a night train for the West. Mr. 
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THINK THIS OVER 


All industries strive for the 
highest efficiency in the present 
‘age of improvements.” They 
are driven along with the cur- 
rent demands, so to speak. 

You can meet the demands 
for efficiency in carbon papers 
and typewriter ribbons by 
handling 


Buckskin and 
Daisy Brands 


























You will then be able to 
challenge comparative tests 
for superiority, with any on 
the market. 

Here are some distinctive 
points to be considered—brill- 
iancy and strength of color, 
durability (number of copies 
from one sheet of carbon or 
from one ribbon)—non-smutting 
and erasing features—and per- 
manency of record. 

Get some samples and test 
them yourself. They do not 
cost you more than others. 





Neely & Peacock Co. 


Manufacturers of 


“The Line of Distinctive Quality” 














CHICAGO, U.S.A. | | 











See inte ey Ss 
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Crown Steel Furniture 
FOR OFFICE USE 


The Crown products are modern, convenient, sanitary and ever- 
lasting. The line is complete, embracing: Filing Cabinets, Flat and 
Roll Top Desks, Crown Modern Safes, and- Special 
Equipment for Offices, Banks, Court Houses and Public 
Buildings. 


The drawers in Crown Furniture operate without 
friction and are not affected by climatic changes. 





The Crown Modern Safe has more than twice fown Modern Safe 
the capacity of the ordinary safe. It is designed for Office use and offers 


security to papers and records without being cumbersome. 


CROWN METAL CONSTRUCTION CO. 


JAMESTOWN,.N. Y. 





4-Dw r. Vertical File 
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= COOKE’S PATENT TIME STAMP 








For Timing Letters, Telegrams, Orders, Etc. -Eliminates all Questions 
This Stamp can be used for FIVE Different Purposes, 


: There is an opening below the arrow, so that the names can be interchanged, 


making the one stamp answer for five, such as REQ'D ANS’D FILED ENT’D DEL’D 


STATIONERS 
SPECIAL 





GOOKE'S PATENT TIME STAMP 


* commect 
Telegrams. Letters, 9 














Tato RECEP T OF 


aluable Documents 












Pay camos, 208 1 


| THIS STAMP CM it Sit F r FUVE. marche Purposes 


SIN ONE Received Answered Filed Entered Delivered 


No. O PRICE $2.50 


Os) systems, ev 





REC’D 


MAR 26 1914 
A.M, 


Placed in a Counter Easel, Packed in 
Cartons containing Six Stamps 
each with dates. 


HENRY BRAINBRIDGE & ~ 
Sol iy Ee eC Hew OK Ci 


i — — 33 te 331 nO) 








onemuasll 


Cc 



































372 BROADWAY NY. 


Manufacturers of a Full Line of 


Office Furniture 


The Trade and Stationers Supplied at 
Wholesale Rates 
SEND FOR CATALOG O 
Sectional Office Partitions 
Carried in stock for immediate delivery. Let us 
tell you how you can take orders for partitions with- 
gut bother to you and at a good margin of profit. 

















This Desk to Stationers Only 
$18.00 Net 

















3reeden, in the course of his remarks, pre 
dicted that the attendance of western sta 
tioners would be_ better at Springfield 
Mass., than at Omaha, because they can 
go to Springfield and learn many things 
about stationery manufacturing processes 
and see many things of interest otherwise 
‘that cannot be seen in western cities 


bining a profitable vacation trip wit 
business of the convention. 
The president called on Evan Johns 


editor of Office Appliances, for his impres- 
sions of the Omaha convention. The speak 
er pointed out that what, perhaps 
pressed him most was the spirit of « er 
ation which was shown not only by Oma 
ha stationers but by the people of Omahi 
generally, whereby Omaha always and ever 


loomed up as the city for which all On 
hans were boosting. No matter h 
fect the entertainment, there was always 
the element of advertising for Omaha man 
ifested somewhere with infinite adroitness 
and tact. He pointed out that herein is a 
lesson for all stationers—that of perfect 
operation, through which mankind is des 
tined to make its sole progress. Competi 
tion as heretofore understood will not and 
should not be restored. The speaker closed 
his brief remarks with a reference t he 
archaic dealer who marks his goods with 
signs and symbols instead of with plain 
figures 
Childs Makes Keynote Speech. 
The points made by A. H. Childs tormed 
perhaps, the most valuable suggestions of 


direct application made at the meeting 





After an introduction in a vein of pleasant 
ry, Mr. Childs said 
| 
‘‘In order to make the National Associat 1 su | 
cess we have got to have a larger representatio n 
the stationers—they must attend the annual meetings 
take part in discussions, talk over problems of bus 
ness and devise means for bettering conditions in a 
localities The manufacturers stand ready t issist 
them (botl 1s regards business conditions 
cially) to make these conventions a succes 
stationer must do his part. The argume a 
pays annual dues is not enough His prese and suj 
port do more to make these annual gatherings 
cess than the annual dues, and the expens 
than compensated by the information one gat the 
acquaintances made, discussions of on t 
of doing business, arrangement and car¢ f st v 
of good show windows and various other tter 
of which mak t imperative that stati 
to be up-to-date should attend all of 
‘It Is to be hoped that the stationer w wak il | 
take an interest in matters of vital importa to hit | 
assume part of the burden now shouldered « few 
and show by his attitude that he appre t t vork 
that is being done in his behalf, and is 4 
assist, both financially and by his press t 
meeting= 
“The Natio Association is doing go \ 
will continue to do good work Where would we have 
been today if it had not been for the National Cata 
logue Commission? In the face of changing conditions 
and increasing cost of almost every iter t 
stationers’ stocks, would there have t 
formity i prices if the results of tt of 
gentlemen of this Committee had not bee 
east throughout the land? I tell you, ge 
you don't appreciate what has been d by 
the National Association through its var 
tees, and how much more can be done if ALL 
and keep the work moving on Only fo 
attended the Omaha convention from this ty W 
want fourteen ¢ ago stationers to attend 
gatherings You ttend one and you will 
going to succeeding ones. . Let us I g 
early in the year to make the trip to Springfi 
have every stationer in this city represented 
the meeting will be the best attended gathering f 








a stationers’ point of view that the Natio \ ' 


ciation has ever held 
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Makes Your Work Easier 

























A Desk That Makes the 
Buyer a Customer — | 











Adjustable 

to any height 

ily am 

turning this ly and noise- 

‘ lesely moving 

easy ball BcAsdies 

| bearing ine on 
its perfect rollers to 
wheel, wees (opr ied 

the stand is or position, the 

. Stand is held ab- 

adjustable a A 

to any de- simply TRIP- 

° 7 PING THIS 

MOON No. 415} sired height LITTLE FOOT 


72” long; 36” wide; 43’ 
high Made in_ either 
selected quartered oak or 
genuine mahogany. [Ma- 
hogany desk equipped 
witb brass pulls.) 










THAT'S the solid reason on which we OON Desks are built to deserve your 

base our appeal to you, Mr. Dealer, preference. Every drawer, joint and 
for the Moon Desks—the fact that their corner is fashioned to stand the most ex- 
guaranteed and demonstrated Quality is acting inspection. And the price is at the 
creating an immediate demand for them, very lowest level consistent with that high 
wherever intrcduced. standard of manufacture. 


A Dealers’ Opportunity: : 
Our complete catalogue of 1912 styles romeo 


wili be gladly mailed at your request ADJUSTABLE TABLE Co. 
MOON DESK COMPANY, Muskegon, Mich. GRAND RAPIDS, MICH. 


Also from Adding Machine Agents & Salesmen 














| 




















-\ Follow the Line of Least Resistance 


and handle goods that will sell. Stock the ‘“‘Union”’ line 
of ribbons and carbons and you can enjoy a profit- 
able business. With exceptional facilities we 
furnish a superior article. A corps of efficient 
workmen, a new up-to-date factory and 
first-class materials together form 
the strongest backing possible 
for all our claims. 















SUMMIT 
APEX 


AND 


CYCLO 
BRANDS 











Summit, Apex and 
Cyclo Brands can be 
obtained under your own 
label. By selling goods of real 
merit with your own imprint you 
enhance the sale of all other articles you 
carry. Write us as once for samples and we 
will show you the way to increase your profits. 





Union Ribbon & Carbon Company 


FRONT AND LAUREL STREETS CHICAGO OFFICE: 
PHILADELPHIA 417 SOUTH DEARBORN STREET 
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NU WAY STEEL FILES 


are not only used for true economy, 
but are being adopted by the most 
conservative, for their absolute protec- 
tion against errors, miscopying, over- 
sight, forgetting and neglect. 


A 
Live Line 
for 
Progressive 
Dealers 





Cabinet Closed 


WRITE FOR DESCRIPTIVE 
MATTER TODAY 


Wardy Company 


917 Pine Street ST. LOUIS, MO. 





Showing Removal 








KEEP YOUR PAPERS SAFE 


in a Duggan-Rider Strong Box 


It furnishes absolute protection to its contents; adaptable 
toany line of business or in the home. 

This box is made of heavy cold rolled steel; reinforced 
with angles and riveted with heavy cone head rivets. It is 
substantial and artistic. Handsomely finished in oxidized 
copper. Size 12” long, 8” wide, 6}” high inside. 

Provision is made for fastening the box to the table, floor 
or desk drawer with bolts or screws from the inside so that it 
cannot be carried away 
DEALERS: You cz . make attractive profits on these 

strong boxes. They fill a necessity and 
are ready sellers. 
Write for circulars and prices. 


FIREPROOF OFFICE SPECIALTIES 
DUGGAN-RIDER CO. ERIE, PA. 











The “Modern” Duplicator 


Contains NO GLUE OR GELATINE 
It is unaffected by heat or cold. 


can make FIFTY DUPLICATE COPIES from every letter 
om with pen and ink, pencil] or typewriter. Or copies of Music, 
i. Dew Drawings, etc. 
ygtese come Sate, 68.69 so to $7.00 qoserding P size. Bostusive 
an vervwhere. Some good Foreign Countries st: 
commissions. Write us. e ane 


O. P. DURKIN, REEVES & CO., 


339 Fifth Avenue, Manufacturers Pittsburg, Pa. 




















STERLING BERAGERS—-OVER SO% SAVED 


are a German Silver Shell containing a 
thin, fat Eraser which is fed forward as it 

worn. Best for ink or typewriter. 
Always sharp and alwaysciean. Will not 
cramp the fingers. Can be used asa line 
finder en note-book or manuscript and 
has other desirable features. Agente 




















wanted here. Write for circular 
- U NE B 
T 
1033 Arch 3t. Philadelphia, Pa. MERIT SELLS THIS ARTICLE 
P. CASTELLI & CO. 
The Nationally Advertised Coin Wrapper . Via Dante 4, Milan, Italy 
Millions sold annually 

Mr. Dealer: oi ‘Supply with splendid offices and show rooms are 
your banker with the best. cg open for exclusive agencies for It ily and Col- 

DETROIT COIN W ‘APPER CO. : onies in all new and practical office appliances. 
371 Harper Ave., Detroit —Toronto. Cs Can. Best references. 























The topic selected by A. W. Williams, 
manager of the Chicago office of Eberhard 
Faber, was “The Time, the Place and the 
Man.” He said that, in view of the suc- 
cess which has already attended the work 
of the National Association, the Time for 
more work is Now; the Place matters little, 
for wherever the national conventions shall 
be held, a strong gathering of business men 
can be assured who will put through the 
work of the association in a thorough, busi- 
ness-like manner. As to the Man, there 
were several of him at Omaha. The speak- 
er mentioned in turn Mr. Ellick and his 
co-workers; Mr. Lockwood, Mr. Water- 
man, Mr. Byers, Mr. Patterson, R. B. Wil- 
son and finally the man who combines the 
three qualities of the safe man, the schol- 
arly man and the progressive man, all of 
which attributes are to be found in the 
Chicago association’s delegate at Omaha— 
Fletcher B. Gibbs. Mr. Williams believed 
in and advocated co-operation, saying 

‘“‘A few years ago the general feeling among sta- 
tioners was that success depended entirely upon the 
firm’s individual efforts, without regard to those fol- 
lowing the same line of business. Since then the 
energetic efforts of the stationer have not ceased, but 
his work has become modernized, and instead of a 
selfish desire actuating his business enterprises, he 
has risen to a higher plane, realizing that, in con- 
sidering his neighbor’s work and welfare, he has been 
able to give and receive advice much to the common 
benefit of each 

‘All mercantile and financial bodies today realize 
the advantages gained by co-operation, and the sta- 
tioners would not be a progressive body if they did 
not avail themselves of the opportunity to meet and 


discuss those questions which confront them daily in 


the carrying on of their business, whether it be east 


or west, north or south.”’ 

E. Y. Horder, whom the chair called 
upon to give a talk on “Standardization— 
Elimination by Co-operation,” outlined his 
subject and said that, when the subject was 
assigned he began to arrange his thoughts 
and then in a moment of leisure picked up 
a copy of the September number of Office 
Appliances, in which he found that, by 
some telepathic influence the staff of this 
magazine had gotten all his ideas. He paid 
a warm tribute to the completeness of the 
September number of this magazine, carry- 
ing the report of the convention, conclud- 
ing with his impressions of the conven- 
tion, and some observations upon the value 
of association work. He said that while 
several hits had been aimed at Englishmen 
during the evening, he wanted to mention 
the fact that on Friday of convention week 
it was he, an Englishman, who finally got 
the sausage which “Lew” Williams tried 
to get. 

Charles A. Stevens said that in his opin- 
ion the address of Charles Marshall of 
Philadelphia repaid him for his trip to 
Omaha, to say nothing of the other valua- 
ble, interesting and entertaining features 
of the convention. Stationers who go to 
Springfield next year will have a chance to 
inspect leading mills and get an insight 
into manufacturing processes never before 
offered at any convention. “I would give 
up my vacation any time,” said Mr. Ste- 
vens, “to attend a convention of the Na- 
tional Association.” While there were few- 
er stationers, perhaps, at Omaha, he be- 
lieved that all who were there went for 
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Sell to the Trade Only 


We carry in stock a large assort- 
ment of all makes of typewriters, 
and do not draw stock for retail 
purposes; therefore enabling deal- 
ers to secure good stock at right 
prices. 

If you have not our latest price 
list, let us hear from you 1im- 
mediately. 

We can interest you. 





Adding Machine Rolls 


PERFECTED AT LAST 


B. D. Underwood Typewriter Exchange 


170 W. Randolph Street, CHICAGO, ILL. 

















The Plugless Roll for Any Machine 


AN IMPROVED ROLL WITHOUT 
INCREASED COST y 4 ye) f, , SL, 
P . . 


We have removed a heretofore troublesome 
feature in AD DING MACHINE ROLLS b and Mell Patls 








eliminating the der e or plug. 
No uneven running of rolls due to imperfect fa 
h les it t t Same e di 
sp ap CC | A New Sectional Post Binder 
No splices or breaks in OUR rolls. We guaran- 
tee all rolls to be perfect, and one continuous strip, 
full lengt 
Our 2 5-16 in. plugless rolls contain 250 lineal 
feet each 
Our rolls are made from white wove, hard sized 
friting Stock, 18 ll olio basis. 
. ay Tosin ri will pee h a diameter rolls The Latest Addition to the P.&M™. Loose Leaf Line 
on wooden cores at the same price. Write for - 
samples and prices. . 








Manufactured by 


GEORGE IRISH PAPER COMPANY Carried 














BUFFALO. N.Y. | The 
Perfect Lock ae 
for Non- — 
sizes in 
Protruding 5-16 & 3-8 


The MIHILLS ||. — 


Automatic Envelope 
Opening Machine 









Tubular Shell Top and Bottom 


HIS BINDER marks a new era in the Style, Construction and Price of Sectional Post Binders: The Lock is new in 

principle and practice. It is fool-proof and is the most durable ever designed. Best of all, it locks positively on both posts 

without crowdir g the posts against the shell. It is absolutely impossible to move the cover a fraction of an i on either post 
after binder is locked. 


lhe Highly Polished Caps at ends of metal guarantee against wear. These are rounded and perfectly finished and 
will not mar the finest furniture. The covers are so made that no metal touches the desk. 
: Progressive dealers should write at once for price lists and general description of The Silver Cap. 
t a 














\ : Says VERY LIBERAL DISCOUNT TO DEALERS 
—<——— 4 THE PLEW & MOTTER CO., Seater, Avenue 224 Chicago, Illinois 
A Combination of Highest Efficiency 


and Absolute Simplicity FILLIT Heyer’s Composition Refiller 


Made under highest class skilled workman- ; 
ship, perfect in every particular, beautiful DON’T Makes All Gelatin Duplicators 


in design and finish. 4 The cutting blade K { L # I T Geed as Mew 
is made of the best thin wafer steel with a P ae x 
spun wire edge. The blade will easily las 
a year or more. Dull blades can be re- 
moved easily and sharpened, or new ones 
can be supplied ata nominal cost. @ This 
machine will pay for itself in thirty daysin 
time saved. Capacity per hour unlimited. 


























Refill old pans in your own store with 
HEYER’S COMPOSITION. Works 
perfectly—costs little. Saves time— 
express—money and trouble. Satis- 
faction guaranteed or money refund- 
ed. Sold in 2}—5—10 pound cans. 
Full instructions easily followed. If 
not at your dealer’s, sent direct on 
receipt of price. 50c a pound. 


If It’s Heyer’s It’s Good ! 


Send today for Hektograph facts, and make 
money on duplicators. 


HEYER DUPLICATOR CO. 
116 N. La Salle St. Chicag 


We want agents in every city in the United 
States and Canada. Dealers will find this 
little machine a big money-maker. Write us 
today on your letterhead for information— 
don’t lose a minute—you may be too late 
tomorrow. 


The Mihills-Allegretti Co. 
GENEVA, N. Y., U.S.A. 
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The Ideal Leaf Inserter for the Up to Date Office 


With an inserter you wiil at all times insert your leaves 
quicker and without tearing, nor soiling them, like when 
inserting them with the hand. 
If your ledgers are apparently filled, the 


The Ideal Leaf Inserter 


(Made of German Silver) 


will INSERT 100 or more additional leaves, therefore save you 

the expense of buying a new ledger for these 100 new accounts. 

Write Ideai Leaf Inserter on a posta! or your letterhead; on 
receipt I will give you free information 

If Laserters are wanted at once, send a leaf from each 

size ledger; they will be sent to you express prepaid. 


L, E. CHARLEBOIS 


P. O. Box 102 Minneapolis, Minn. 


USEFUL OFFICE DEVICES 


Dann’s All - Steel 
Dictionary Holder 
and Dann’sWall 
Bracket Book 
Holder are of entire 
steel construction—no 
springs or cheap cast- 
ings to snap, no woods 
to warp or iron to cor- 
rode. Stand adjustable 
to any height. Wall 
bracket can be turned 
in any direction. Slope 
of book may be ad- 
justed to any angle to 
accomodate reader. 

The La Belle Sanitary 
Moistener is an actual of- 
fice necessity for moistening 
stamps, labels, sealing en- 
velopes, counting money, 
etc. Does not collect dirt 
nor become “‘gummy.”’ 

Write for complete de- 
scriptive circulars and 
prices. 

DANN’S ALL-STEEL DICTIONARY Dealers—Write for trad« 
HOLDER. terms on these quick sellers 
Adjustable to fit any size book. and profit makers. 


BAL-KLOS MFG. COMPANY 
1028 W. Van Buren St., Chicago, U.S.A. sue 14 peuie SANITARY MOISTENER 













Saves Time and Trouble In- 
serting Leaves in any Binder 


Patents 
923325 
103703 









DANN’S 
ALL-STEEL 
WALL-BRACKET 
BOOK HOLDER. 


Adjustable to fit 
any size book. 








TIME, MONEY AND EFFICIENCY 


Demand This Envelope 


° 
Time Because the steel clasps fasten instantly—no tying or untying of tapes 
M Because they are made of red rope fibre, lighter than leather, Dut firm 
OMEY tough and durable 
Effi ® Because you don’t have to pull out a hundred pages to find one 
iciency —look at the index and get the one you want immediately 


THE STEEL-TYE EXPANDING ENVELOPE 


is needed by everyone with papers to file or carry. Holds from 1 to 100 papers 
and th steel clasp adjusts to fit contents. Each envelope is indexed 

Steel-Tye Envelopes are made of red-rope fibre, tough and durable but light 
Used by U.S. Government and hundreds of big companies. Made in all sizes 
including those for vertical files. Sold by stationers everywhere. If you don't 
find them. write us for full information and Catalogue No. 19 


GEO. B. GRAFF CO., BOSTON, MASS. 


Also manufacturers of the celebrated VISE CLIP. ‘* The only perfect paper clip.’, 





























HOGGSON NEW MODELT) | FREDERICK J. WERNER & CO. 


TIME STAMP 17 Battery Place. NEW YORK, U.S.A. 





Times every act, operation or tran- Cable Address, ** WERNFACTUR” 
saction, cost of manufacture, job 
work, letters, etc. Used in all lines The only exporting house making a specialty of 
of business, for stamping time. Has A : : 
interchangeable dies, any number Office Furniture, Stationery 
can be used on same stamp, has and Supplies 
tenth-hour minute dial, for rapid computation 
of labor, games, etc. ; of all kinds for the Foreign Trade. Agents 
Hoggson stamps are not an experiment, he ot abieatenl anaclent iin ieee pen for 
. > 7 c J ( < < 4 OS aif ©O * ) 
have been in daily use since 1899, and are fully nese P di al lines and oe, Te 
ranteed for correct time and perfect work few additional lines and invite corres- 
— : pondence of interested manufacturers 














S. H. HOGGSON & CO., Arlington,N J. J 
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\ocvemMmoe? 1Yle 


rioners 


ideas and got them, and that all sta 
should make it a point to attend every year 

W. E. Smith of the L. E. Waterman 
Company made the hit of the evening with 
a witty speech describing the vivid impres 
sions of a somewhat active participator in 
the convention festivities. His hits were 
all center shots and kept everybody in a 
gale of laughter. 

Charles R. Fargo of the C. S. & R. B 
Company called attention to the fact that 
the map which gives the number and resi 
dence of the membership in the National 
Association discloses but few members 
from the states west of the Mississippi 
River. 

The concluding talk was given by H. L 
Murdock of the Irving-Pitt Manufacturing 
Company, who paid a high tribute to the 
Ak-Sar-Ben celebration, to the people of 
Omaha, and to the convention itself 

President Gibbs announced that Secre 
tary Byers of the National Association has 
informed him of the admission of forty 
new members into the National Association 
since the Omaha convention. 


Entertainment Features. 


Throughout the dinner and in the inter 


vals between speeches the meeting was 
entertained by musical features of In 
usually acceptable order. One feature 

a surprise to everyone In an adjoining 
assembly room during the evening meet 
ing of ladies was in progress, wh during 
the course of the evening were entertained 
by a soprano soloist whose voice s 
quite unusual sweetness and powet1 
lowing her solo this lady was obliged to 
pass with her accompanist across 

of the room where the stationers wer 
holding their meeting. Her entrance was a 
signal for a burst of appreciative 

for her song in the adjoining room had 


been plainly audible to those at the sta 
tioners’ meeting. Soon after this the 


companist, Mr. Lyman E. Gross, Jr ed 
that the lady, Miss Betty Vance, would sing 
“Moonlight Bay,” which she did to the 
immense enjoyment and _ satisfacti 
everyone in the room. As an encore she 
gave “Carita.” Following these songs 
President Gibbs announced that they were 
donated by the singer, who was immediat« 


ly given a rising vote of thanks 

The singer who had been retained 
the evening was Mr. J. W. Colberg 
tone, who sang a number of popula 
tions in exceilent voice 


ST. LOUIS NATIONAL’ BUSINESS 


SHOW. 

St. Louis. too, is to have its Bus $s 
Show—and it will be a big and l 
one, as might well be expected fri the 
warm-hearted citizens of the great s I 
western metropolis. The week r 
ber 9 has been set apart for the event nd 


the St Louis Coliseum, a splendid! 
pointed he idquarters, is the choice for the 
large number of interesting display shea 


























SIMONSON 


Patented Metal Tip Guides, 
for vertical letter files, card 
systems. and | check files. 















None Genuine 
unless stamped 
U.S. Patent 794749 
onthe Meta! Tip. 












Samples will be sent on request. 
Discounts to dealers. 


R. A.SIMONSON & CO. 


152 MICHIGAN AVE., 
CHICAGO, ILL. 














THIS DISPLAY BOX 


starts sales at once on the 


RuUSH-F-ASER 


High grade ink eraser—Quick seller 
Liberal discounts. Write today 


THE JUNE PRESS 


104JE. Jefferson St. Syracuse, N. Y. 
RONEO NUMERALPHA 


22 assorted sets—new—cheap for cash. 
Address P. O. Box 206, Syracuse, N. Y. 




















are scientifically pere 
fect. They always 
register accurate- 
ly, regardless 
of where arti-« 
cle is placed 
on plat- 
form. 













Triner 
scales are 
constructed 
of the best cold 
rolled steel. No 
castings to break. 

Attractive finish and de- 
Signs. Write for dealers’ 
terms. 

TRINER SCALE & MFG. CO. 


1165-57-59 W. 21st. Chicago, Jit, 





























rm 
RUBBER BANDS 
LIBRARY ASSORTMENT NOGA 





mum = RUBY RUBBER BANDS 








band of the times 


HIS brilliant red band, unusual not in color alone but in elasticity 

and strength, is now put up in twelve different assortment boxes 
retailing from 10 cents to $2.00 each. The RUBY is the best 
The boxes are in keeping. 


Samples and full information sent upon request. 








EBERHARD FABER: NEW YORK 














COMMONWEALTH HOTEL 


(Incorporated) 


BOSTON, MASS. 


Opp. State House, 











Offers rooms with hot and cold water for $1.00 
and up, w hich includes free use of shower baths. 


Nothing to Equal This in New England 

Rooms with private baths for $1.50 per day up; 
— of two rooms and baths for $4.00 per day 
and up 


—s room and Cafe First-class European 
lan 


Absclutely Fireproof 


Stone floors nothing wood but the doors. 
E pioped with its own Sanitary Vacuum Clean- 


ing lant. 
trictly a Temperance Hotel. 


SEND FOR BOOKLET 


STORER F. CRAFTS, General Manager 











The Business Building 
Magazine—lI he 
Magazine of Business 
Efficiency—is the pub- 
lication you really 
need. 


Send 25 cents right now for a three 
months, trial subscription ($1.50 a 
year). It will show you how to act- 
ually make more money -—how to 
increase your earning ability. 


Over 100 pages of hard-headed, 
common sense every month. It is the 
one magazine you cannot afford to 
be without. 


The Businss Building Magazine 
Dept. O A Philadelphia 














Valuable Papers 
Netes, Masti Mortgages, Poli- 


SAV 


cies, Bonds, Receipts and Contracts in a 








BARLER 
STEEL DOCUMENT Box 


Double hinged cover, opens flat. Corbin lock 
(with 2 steel keys) gives security. 20 strong 
100 Ib. Manilla pockets 44’x10}” with metal 
eyelets. More can be added. Extra index card. 
Beautifully finished in hard baked enamel with 
gold stripes. 
If not at your dealers—sent direct prepaid’ on 
receipt of $2.50. Accept no substitute. 
Satisfaction guaranteed or money refunded 
Send for circular of handy files 


BARLER FILE COMPANY 
60 W. Lake St., Ch.2ago, LL 
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We Want Dealers 
& Foreign Agents 
for Whitney 
Fountain 
Pens 








The 


ar ! 
cards, hangers, stre 
A WHITNEY SELI 
id 


’ ’ r g2 . +? , 
pai r $3.50 Try , and, 


245 West Superior Ave. 


41€S, ar 


Casuy 


imer Vir 1 \ aisp 
FILLING SAFET 


We'll help you get the busi- 
ness if you’ll deliver the goods 





Whitney is the best pen—it produces the 

d the right so yf pr It is made to sel 
and stays sold 

pen in tl and ip " 
The pe loes tI st 

t \ $ W ish, a 

1, " n ] 

dvertisements ct all-glass 1 
for wind 1 er use ase ack pla 

d | lays, catalogs and er ype inst 

Y PEN like the one illustrated 

satisfied, return and get I 


Write us and get our proposition before you put in a stock of pens. 


The Whitney-Richards Co. 


CLEVELAND, OHIO 





MORDEN 


For Perforated 


Wherever loose sheet 

valuable, They are di 
securely. By using the 
of stenographers’ 
leaf price lists, catalogs a 


Ten sizes, in. to 2in., inside diameter. 


dred. Liberal discount t 


at 





i 
and stu 


SWIVEL RINGS 


Sheets and Eyeletted Covers 


to be held together these rings are in- 

ble . easily ot erated, open 
stationers can prepare their own 
lent note books bine qualled for loose 
nd sample books. 


wi le . © lose 


lines 


Price $5 up per hu 


o the trade. Try a sample box 


Manufactured Solely by 
The Morden Manufacturing Corporation 


WATERBURY 





CONNECTICUT 





Modern and 






a postal to fools ap. 


Our S 


tifically adar 
side competi 


AGENTS AND DEALERS 
THE LINEOGRAPH COMPANY ,;,2 "11 


Rapid and efficient 
The Rotary Lineograph is made to print anything from 


parts are eliminated. 


Lineograph machines are sold without restriction 
regarding supplies, but we make the best scien- 


12 FULTON STREET 


sirmple in construction 
in service. 


In the manufacture all unnecessary 
Weight only 8 pounds. 


upplles Are Cheapest 


»9ted materials and are not bothered by out- 


tion. Send for prices and descriptive booklet, 
WANTED 


ufacturers of Duplicators and Supplies 
NEW YORK, U. S. A. 














| WAX SEALS CHECKS CORPORATE SEALS PpockE 


@°os 






SEALS, STENCILS, STEEL STA 


NUMBERING MACHINES 


31 N, DEARBORN 
CHICAGO 








q 





_ WE ARE NOT AGENTS FOR THESE Goops 
WE MANUFACTURE THEM 


NAME PLATES, METAL CHECKS, 
RUBBER STAMPS, Etc. 


WRITE FOR CATALOGUE 


MEYER & WENTHE. 


T NOTARY 






METAL CHECKS 
MPS, BADGES, 


a 


ST. 
_ RUBBER STAMPS 








nent 











Made of 


Broome’s Folding 
Typewriter Table 


plete with drawer and slide. 
1 dozen to crate. Size: 17x32 inches. 26 inches 


oak. Golden or Mission finish. Com- 
$25.00 per dozen 


high 

















A MONEY MAKER FOR DEALERS 


THE BROOME MFG. CO. 


PERU, INDIANA 




















already assured The show, whicl 
charge of F. W. Payne, secretary a1 
ager of the St. Louis Coliseum | 
will be devoted exclusively to the int s 
of manutacturers, selling agents 
of business appliances 
Daily applications for space are eing 
received at headquarters Contracts 
ready have been signed with the Burroughs 
\dding Machine Company, 
spaces; the Dalton Adding Machine | 
pany, for three; Buxton & Skinner St 
tionery Company, nine spaces 
Fisher Company, three; Nati 
Register Company, two: Hall Sa 
Fixture Company, two; Brilliant Sign | 
pany, two; Moon-Hopkins Billing } | 
Company, two: Rapid Addressing 
Company, Columbia Phonograp! 
pany, United Autographic Register | 
pany, Ross-Gould List and Letter | 
and enough more to take up 
half the diagrammed space allowed 
plays 
In the distribution of tickets, 
used at the last St. Louis Business §S 
will again ( adopted Letters have 
sent out to every business concert St 
Louis and surrounding towns, stati1 
tickets wil ve furnished without 
upon request signed by an officer 
company \ file of these requests 
kept, and a list later supplied to « 
hibitor I use in follow 
ing 
Two typewriting contests will be hel 
one for professionals and one for amateur | 
typists \n adding machine contest 
also being planned in which 
very expert calculators are expected 
ter 
The show has the indorsement 
Business Men’s League of St. Louis, 
the largest and most active comme! 
stitutions in the city. One night has 
set apart for this organization ex 
and all its members are expected to atte! 
in a body Invitations to other business 
associations have also been extends 
the commercial interests of the 
rallying to the aid of the project with 
unanimity and enthusiasm. Outsid 
facturers who exhibit will have an unu 
ly promising opportunity to reach t me) 
Louis and surrounding trade, and evet 
thus early they have been prompt to seiz« 
and improve it Special inducements 
southwestern dealers, in the form of s¢ 
son passes to all within a radius 1) 
miles from St. Louis, have also met 
immediate and flattering response | 
While naturally centering in St. Louis | 
and ably advertising its growing | 


cial importance in the middle wester! 


chandising field, the Business Show is 

ly national in character, as its tith 
cates. There will be exhibitors, eside 
those named, from all over the 

and the exhibits themselves may 

ed on to ade uately and variedly rept 
the great ymmercial advance 


tion 
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CRANE’S LADIES’ STATIONERY 


Sold by All Stationers and Booksellers 


These goods are suited to the tastes of the most select trade. 
Boston, Mass. = Their merits are known the world over, and they yield a prof- 
This Trade Mark it to the dealer. Once tried, the purchaser becomes a 





(By Special Correspondente.) 








W I i Bliss has 1} ght from the heirs of the 
“per cae caer sl cceaiaaties nie ‘es every box. 
i I al it ests in the Cutte customer. 
Tower Cor Th With the exception of a small block 
5 ecured control for a period | 
a ae pent, Sie: ie. ee ee eee ee Presented in the Following Styles and Qualities: 
ess < h good wi t 1;wemarks ete e 1aS aiso j 
t I n apt n for he 1 chase of ee re business | 
Sa hate ena ee themes ae ae | SUPERFINE QUALITY. * EXTRA SUPERFINE QUALITY 
Pecgetiee: rege ee te oer Inlight Blue Boxes, containing } ream of Note Paper each, In Lavender Colored Boxes, containing } ream of Extra 
f too hpicks, ete., of Pl ps, Maine, and in separate Boxes } thousand Envelopes corresponding. Fine Paper each; in like Boxes are Enve' to match. 
Ww BI = ee ALL THIS STATIONERY CAN BE RELIED ON AS REPRESENTED. MANUFACTURED BY 
Manufacturing Company, at South Framingham 


Secs among the injured in the Westnort wreck | Our Papers are supplied in Bordered Goods and other spe- 
Py ae fae sg Oss _— - cia\ties by EATON, CRANE & PIKE CO., Pittsfield, Mass., 
Oetober 3, suffering a broken collar bone as well as | and 225 Fifth Ave., New York, whose boxes bear the word " elle P ’ 4 


‘CRANES"” containing our goods. 








several severe bruises He was taken to the Norwalk | 
Hospita whe e is inidly recovering. 





Brooklyn, N. Y. 














rhree redit f the Doty & Serimgeour Compan) 
Bus I i have filed etitior in the United | \ 
Sek Gane ae ee cee et es Y Desk Is the Hub of Y Office S 
York king that the company be adjudged an i our es 8 t e u oO our ice ystem 
volunt nkrunt Ihe petitioners allege that the 
ompatr ves t least $227,000 It is a veteran paper Kee} )1tin apple- pie order and ev pod teers efficie sncy by keeping your valuable 
Ise, Sper zing in fan mated, glazed and kindred p< a rs, memos, prict lists, et antly under your eye with one of our 
Buffalo, N. Y. 
rhe Stationers’ Club of Buffalo, together with their | 
ployes tended the performance of ‘Bunty Pulls 


‘ s the evenit ‘ October 2 me om Teck ‘*Keep Every Paper 

heate ra ing after the play to the Teck Cafe 

ahere & eeste Gf SO exiered a Gee ee Where You Want It 
Addresses ere made ir gx others by Millingtor When You Want It.’”’ 

















Lockwood, D \ Whiting and J. ¢ Adams, and 
zg sant sociability enjoyed 
Chicago, Il. 
Roscoe M. Breeden, president of the Breeden Offic ; 
Supply Company, Salt Lake Cit was a Chicago visitor | 5 
f I stop] g off for a brief stay which | i 
' 
neluded ttendance at the monthly meeting of the j is}: 
Chieago Stationers’ Ass itio at which he distin 
. pl 
guished self as ve ffective after-dinner speaker ‘ 
, ff 
M Breede eports business n the west as very pros f 
\" 






Se ete ead 


Write today, Mr. Dealer, for 
our live proposition. 


Dalton, Mass. P ‘ 
Equally a convenience and a necessity for 











rhe B Weston Company has made a survey 
ivcad desuh tan aemea ae tienes DESK - COUNTER - HOME 
& Aibany Raitrond freight yards and depot. with th CHICAGO MIRROR 
ndling 1 its me handise o an rom these 
| veer ea | & ART GLASS CO. 
223 N. Clinton St., Chicago 
( ‘ Kk. Wadhan epresenting the Bay State plant 
ited | Z. and W. M. Crane, recently returned from 
1 western trip, as also has Bordon Blanchard, a travel 
ng representative of the Byron Weston Company. | 
Cl s S. Hemmingway for the latter company started 








early this 1 t with samples for the western territory 
Drawing Inks, Blacks and Colors 
Eternal pany mf Ink 


Mrs. Wilmer D. Hemn ¢. daughter of the late Byron 9 Engrossing In 
Weston. the inen ledger manufacturer. died at Colorado Taurine Muollage 
Springs, Colo.. Sept, 22. The body was brought to |! Photo Mounter Paste 
. | Drawing Board and Library Muoliage 
, 





were Ser SaSeneees, | Office Paste 
Nien Cane es a ee cua a ee oeaeaae toads eto., eto. 
S term the stove at 1608 Byes dway at an aggregaty | Strictly Original Goods of the Highest Grade Only. 
Sere ey een ee ene Show Cards, Color Cards and Imprinted Matter Supplied to the 
Ee ee ee Trade. Discounts and Trade Prices give good profits. ; 
ne length, the northwest corner of Fift! Consumers, emancipate yourselves from the use of corrosive and 3 
= eee eee ill-smelling inks and adhesives and adopt the Higgins’ Inke and 4 
aren stiataiguaiias tales Neda da ia Adhesives. They will be a revelation to you. if 
Saeinnentes Sant SF SAAS Ae ee ee a We protect the trade by referring i 
prcntens ae Atel 1. Pisin, Sone 2 Woes | all orders and inquiries ‘thereto. : 











Philadelphia, Pa 


sie ics See eae CHAS. M. HIGGINS & C 9 Re ingots and Manufacturers 
ce Riya caf ce ndgerren Baap os Ng = gy Main Office and Factory, Brooklyn, N. Y., U. S. A. New Yerk—Chicago—London 


the 




















formé salesn nd later manager for 
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TERRELL’S STEEL CUPBOARD 





Cs 


1am 


For Office and Factory 


—— Affords positive security from 
fire and theft, and is conveni- 
ent. It is especially useful for 
storage of supplies, records, 
and inflammable materials 
also such articles of value as 
small tools, etc., which can be 
picked up easily and carried 
off, and which should be put 
under lock and key at night 
to guard against petty thiev- 
ery 








The construction is the best 
possible. Finished in Baked 
Enamel—Black, Olive, Green 
or Maroon. 


DEALERS—The cupboard il- 
lustrated is our best seller. 
Many of our agents are making 
big profits on this article. 
Get in line and write for cata- 
log. You will find it worth 
while, 


TERRELL’S EQUIPMENT CO., Grncapias nich 


4s 
sd | 


= 
—s 


The Supremacy of Quality 


NEIDICH PROCESS ; 
“CARBONS AND RIBBONS” _ § 


is the stronghold of the Most Successful Dealers who » 
insist upon and have conclusively found—the most ‘ 


GENUINE VALUE for their money in our line. i 
With a true appreciation of the needs of the Dealer, is 


we supply the finest qualities at the lowest prices they st 
can be made for. a 


Your confidence and goodwill are esteemed above a 
your patronage, and this principle is manifested in Q 
values and efficient service. ‘< 

REFLECT—on the advantages we offer you. Let a 
us quote you on Carbon Papers and Typewriter and iS 
Duplicating Ribbons. Write—TO-DAY. Rp 

p 4 
NEIDICH PROCESS CO., BURLINGTON, N.J. nN 


P. CASTELLI, Continental Agent, Casella Postale909, Milan, Italy 


>>) *\S>*\ eS) =e) = SSS ee ee OC Se et ot tt 
7 /ms >a lw )>alm>s a )>2/m ala >ala)>s/m)> a) 2) mee )>2 me) 2 ae) 2) ae >a haw > 









Stuart Brothers Company, and has also bee 
with John S. Strafford 
Pittsburgh, Pa. 

The following officers were elected at the meeting 
the Pittsburgh Booksellers and Stationers in the Cha 
ber of Commerce Building, Wednesday October 
President, A. W. McCloy; First Vice-President, Elme 
McKeown; Second Vice-President, E L. Stevensor 
Treasurer, Robert Crawforu; Recording Secreta ( 
tian Kirsh; Corresponding Secretary, C. H. Cloug 


Rochester, N. Y. 


Warren ¢ Landon of the Multipost ( I f 
Rochester sailed for England on the Adriatic Octobs 7 
to install a shipment of 300 Multipost affixers sold 
the company on a large contract with the M 
Trading Company of London, who have taken t! Eng 


lish ageney for this machine 


San Francisco, Cal. 


Mr. Visell of Vissell & Ekberg, Tacoma Was 
recently returned from a three-months’ trip to Eur 
during which he attended the Olympic games at St 
holm 

al * . 


Robert Gunderson has sold his half interest 
firm of Daniel & Robert Gunderson, Randsburg, Ca 
+ > 
E. Davis, secretary of Sanborn Vail & Company 1as 
just returned. from a visit to the company’s Portland 
Ore., store, and is preparing to leave soon to visit 
store in Los Angeles, «1. 


> * * 

The Barton Stationery Company, which was 
out a short time ago at Ocean Park, Cal.. has taken 
temporary quarters and is continuing the business 

: . 

Neuman’s stationery store is a new establishment 
106 Powell street It will be under the personal 1 
agement of Hall Graetz formerly associated w 
Goldsmith Brothers 

> . * 
W. A. Garlage has resigned his position of 


for the H. 8. Crocker Company, after being with tt 
for five years He is leaving to take up othe 
> a > 
The manufacturers’ agency business formerly hand 
by the late William J. Getty will be continued by M 
M. Getty under the name of W. J. Getty & Compan 
with headquarters in the Sheldon building A ne 
addition to the goods represented is Pomeroy’s 
Two travelers have been engaged to solicit de 
> . oa 
G. K. Fish of Dixon, Fish & Company is in tow 
again, after 2 vacation. 


7 . - 


A. W. Smith of the Hall & Smith Company 
short time age for New York. 


. . ” 


William J. Getty, who has been prominently ass 
ciated with the San Francisco stationery trade 
the last thirty years, died at his home in Oakland 
October 4. at the age of 67 years. He had been il 
poor health for several years, and his death is attribut 
to heart failure Mr. Getty made his first appearan 
in the coast trade about 1880, when he was employed 
by the old firm of Le Count Brothers. He acted 
manager of this company for nearly twenty years 
continuing in a similar capacity with the Schwabache 
Frey Stationery Company, which succeeded Le Count 
Brothers up to about two years ago, when he becan 
representative for a number of Eastern manufacturers 


. * 2 


J. E. Sherman of the Sherman Envelope Compa 
Was a recent visitor to the San Francisco trade, whil 
on a combined business and pleasure trip to the 
Pacifie Coast 

> > * 

Mr. Harris, formerly of Philadelphia, has formed 
partnership with J M. Selby of Bellingham Was 
They will operate under the name of the Selby-Harr! 


Company 
7 * > 


The American Pencil Company is preparing to 
a plant at Alvarado, Alameda county, Cal fo 
manufacture of lead-pencil stock Cedar timber wi 
be brought to the mill from Tehama county and ot! 
parts of the state, and will be cut into sizes suitab 
for use in lead pencils This material will be ship 
East A warehouse and site have been leased 
bout fifty people will be steadily employed I 
plant will be managed by H. S. Crocker, the 
ment being installed under the supervision of FE 


Aschheim of New York 
Spokane, Wash, 


It is reported that the Albreicht Stationer ( 
*f Spokane has filed a voluntary petition in ir 
ruptey The issets ire said t be $4,800 ind 


liabilities $5,500 
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(By Special Correspondence.) 


Boston, Mass. 





J W Newt manager f the Boston office of 
Yi: man & Erbe Manufacturing Company, was elected 

vice-president f the Dart u Club at the annu 
meeting in this city September 23 Mr. Newton is 
Dartn t graduate in the class of ’S6. 

Brooklyn, N. Y. 

Wijliam H, A. Rubino, president of the Royal Metal 
Furniture (¢ ipany died Sunday, October 8, at ii 
home, 538 Nitth Street, in this city. He was born in 


Fleichen, Germany, in 1840, and had recently returned 
from a three weeks’ stay abroad 
Chicago, IIl, 

Yawman & Erbe Manufacturing Company this month 
offered an interesting exhibit at the American Electric 
Railway Association Convention, held October 7-11 at 
the International Amphitheater The “‘Y. & E.”’ booti 


in whic filing furniture was specially featured, was 
one of the centers of attraction at the convention 
« ‘ 

Roland Col nanag if the System Department 
Yawman &«& Erbe sell icturing Company, was in 
Chicago t week of October 1-8, giving stereopticor 
lectures before high schools and business colleges 

The Herhold Chair Company, 1025 West Erie Street, 


this month mailed to the trade a new catalogue showing 
its interesting line of bentwood chairs, with a secti 
specially devoted to office and typewriter chairs and 
stools in bot oak and imitation mahogany 

The Automatic File & Index Company's line of filing 
‘ i eing shown by Hull & Schmid in the 
Karype Building, 910 Michigan Avenue 

* * 

M. J. Murphy, president of the Murphy Chair Com 
pany, took a western trip this month which included 
Chicago as one of its important stops Charles Murpny 
is back at the factory after a three weeks’ vacation at 
Atlantie City 

Evansville, Ind. 

A branch factory of the L. F. Nonnast & Sons Com 
pany will be built here in the late fall, a deal for th 
site having been concluded this month. L. F. Nonnast 
has purchased a four-acre tract on the belt line across 
from the Maloy & Wertz Lumber Company, which will 
be used for the new factory The location is idea}, 
with excellent shipping facilities. 

* al > 

The Henderson Desk Company, now at Henderson, 
Ky is to move to this city, the initial plans including 
either additions to or the construction of new buildings 
at the old New York Dimension Mill plant, Florida and 
Devon Streets. The company is owned mainly by 
Evansville people, and the removal is in order to bring 
the business nearer to the stockholders. The present 
force of seventy-five employes will soon be increased. 
Until the actual removal the factory will be operated 


] 
I 


continuously at Henderson 
San Francisco, Calif. 

A new firm has been organized in Seattle, Wash. 
for the purnose of starting a large office supply es 
tablishment The firm members are Mr. Gillam, for 
meriy floor manager for Lowman & Hanford, of that 
cits Mr. Scollard, a department buyer for the same 
house, and Mr. Morey of the former house of Morey 
& Merriam Headouarters will be on First Avenue. 

Shelbyville, Ind. 

On their return from their summer cottage at 
Walloon Lake, Mich., recently. Mr. and Mrs. David 
L. Conrey had the pleasure of celebrating their sixtieth 


wedding anniversary Mr. Conrey, who is known widely 
throughout the trade as the ‘‘grand old man of the 
furniture ndustry,”"’ learned the trade of cabinet 
maker in Cincinnati when only 17. Fifty-two years 
igo he settled in Shelbyville, eventually founding the 


D. L. Conrey Furniture Company, now so widely known. 


Youngstown, Ohio. 


The G Fireproofing Company has secured the 
servic ( J. Kannewisher, formerly with 4 
Rocheste filing equipment house, to care for the 
pron les end of ts stock goods department. 
Mr. Kannewisher will have charge of the agency cor 
responder i advertising ind will give particular 
attention to the problems of the company’s agents in 
h lling rade Mr Kannewisher comes exeep 
tionally w fitted for his new duties and his acquis 
tior ed a gain to the trade in genera 
sw n I will now represent. 
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The Chair YOU 
Are Looking for— 


If not this, some other design 
in our widely varied line of 
substantial construction, 
solid comfort and exquisite 
harmony of design and finish. 









You will find our dealers’ 
proposition an attractive one, 
covering, as it does, every line, 
including a fine display of 
typewriter chairs. 


Our Catalog Tells 
The Whole Story 
Write for it 


“The Chair That Feels To-day 
as Good as It Looks” 


S. K. PIERCE & SON 
Station “A” Gardner, Mass., U.S.A. 


New York Warehouse—273-281 State St., Brooklyn 
Boston Office—96-102 Cross Street 


WATERPROOF TRANSFER CASES 


No thin wood panels used. Wood frame but paneled with heavy bookbinders’ 
board—impervious to water and will not warp, split or get out of shape. 


No. 1900—6W 




























SIX SIZES 


No extra charge 
for sanitary legs. 


Transfer the con- 
tents of your ver- 
tical, card and 
document files, to 
these cases. 
Letters, Invoices, 
Catalogs, Cards, 
etc., just as acces- 
sible as tho in a 
high priced cab- 
inet. 


Each case complete 


Built one on top 
of another, or side 
by side. 





Fitted with rod 
and follower blocks 
when desired at 


slight increase. Cards 
& Cap Size Let. Size Sie 


Order now to in- 





sure delivery 
on time. 





Mmatratios Double Drawer Case for 
x3 cards, without legs 


_ i 
tp. we 
Roller Bearings Run- 
Illustrating letter size, with legs ning upon Hardwood 
Slides. 
( 1883 


As pioneer makers of this style of Transfer Case and WABASH, IND 
manufacturing in large quantities our quality and prices 9, a, banbs of the Wab. \ Gu sen on 
have never heen equalled. petual. Manufacturers of the largest line of 


Special K. D. proposition to DEALERS in car lots. Quality Office Furniture and Supplies. 
I Prof 
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The 
“LOCKWELL”’ 


without the aid of a key. 





SCHOOLS, Etc. 


= 
No. 8. PRICE $1.60 


*“SENGBUSCH” Self- 


Closing 


Locks firmly to the desk and cannot be removed 


Just the thing for Public Desks in BANKS, 
POST OFFICES, STATE CAPITOLS, 
COUNTY AND CITY OFFICES, HOTELS, 


The principle and construction of the **LOCKWELV’? is identical with 
that of all other numbers manufactured by us, so well known to the public. 


The feature brought out here is the LOCKING DEVICE. 


Write for Catalogue of Ou. Complete Line 


SENGBUSCH SELF-CLOSING INKSTAND CO.,320 Stroh Bldg., Milwaukee, Wis. 








The “Cado” Brand “L. E. B.” 


Will instantly mak 


with the title on its 


wWIINig 


stantly 
add any paper thereto. 


remove any 


= 5 ae BO 


devised. It also adapts 


a valuable 





auxiliary 
. tems. 


the same as books 


back. 


paper 


to present 


BINDER CLIP 


»a bock of any 


papers, 
You can in- 
therefrom, or 


It is the simplest, 


cheapest and most handy filing system ever 


itself perfectly as 
filing 


SVs- 


Letter files are kept on shelves just 


PRICES 
*No. 2 ( *s in. capacity), 4c each; 40c per doz. 
No. 5 ( °sin. capacity), 5c each; 50c per doz. 
*No. 6 ( °% in. capacity), 5c each; 50c per doz. 
No. 10 (14 in. capacity), 10c each; $1.00 per doz. 
*No. 11 (1% in. capacity), 10c each; $1.00 per doz. 
*With tabs on back for INDEX. See illustration above 


Write for circular and trade prices. 


CUSHMAN & DENISON MFG. CO. 


240-242 West 23rd St. 23 22 


New York, U.S. A. 
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THE BEEGEE 


Perfect Ink Eraser 


A friend to the bookkeeper and every other user of pen and ink. 














It erases quickly and smoothly, without the use of blades or acid, 
and does not injure the fabric of the paper. 

ally prepared 
cannot 


The cutting surface is a brush composed of scientifi 
Hhresc that 
ibres that 


dull 


Sty GONE GE @ HD 18-6 HUG 
r “7 ation ae ins a sale 
und ¢ lealer’s discour 





1133 Broadway, 


fe 


Write us for furtt 


READY FOR USE \ 
The eraser is always 


ready for immediate use 


Now used in The White House and various depart- 
ments of the U. S. Government at Washington, VD. 
C ,and in State and City Departments in almost 
Every State of the Union and by all the largest 
Banks and Corporations in the Country. 


DEALERS 


ind a det ad 
1er infor- 


pective buyer 


THE BEEGEE COMPANY 


NEW YORK 














THE BEEGEE IN DETAIL 














(By Special Correspondence.) 


Mass. 
rhe isefulness f the Underwood Du 


Boston, 


Chicago, Il, 


I PrP. R f | 
| eT tor ike 
itor Ip tr 7 
Kansas ¢ M 
hieving ] 
7 
I ute it1 S I> ~ 
ntly ‘ u t , 
i kli I ting & I ing ¢ ! 
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LOOSE LEAF*3” 





(By Special Correspondence.) 
Boston, Mass. 

I L, Coggin, representing the National Blank Bor 

( H oke M S illed on the loeal trade 
veek of October 14-21, and gave int 

esting borate plans already maki 

in S g x nvention of the National 

(ss« Ss 1 Manufacturers 

Robert ¢ Macki« manage f the New York office 

S ( i ( was another mid 
» the Ik rade 
Chicago, Ill. 

Charles Shearmatr epresenting the National Blank | 
Book Compat and James T. Lacey, of the J. G. Shaw 
Bl k B ( 1 ! 0 ber trade visitors 

( les Meve of the Boorum & Pease Company 

1 this mont trip throughout tl 
Northwes ere he dic narkable business 
Baker-\V t o Wabash Avenus 
ss tl It is very attractivel) 
fit ] ecially fortunate ir ‘ 
\ led for the display of its ek 
veni« stalled to aid the buyer's 
Holyck Mass, 
I gz exer marked the 
t s l ad n to the Na 
| BR ( it her Oct. 11 TI } 
ff rvest irty, give i 
t nd was held l | 
tively 4d rated 
foliag A eon 
fY Treasurer Frank 1 
Towne 1 Ss intendent Joh \ 
I) V r vening’s joyn 
w ue lance | 
Leavenworth, Kan. 

I S Dodsworth Book Company. which m 1 
fac s hooks, ledge | kindred supplies for 
eon s banks, is about to move to Kansas City 
M It blished Leavenworth in 1857 and 

On re Walt ! ! John S. Dodswort! 
g ‘ founder | the new factor 

he 21-23 H Street, and operation will 
) XN 1 
Nashville, Tenn 
I W Printing pany has ineluded i t 
< nufacture f loose-leaf binding devices 
and g irchased the most n 
the purpose \ M Kent of New 
York has ore f t ew department He 
veter v s ial attention ft 
getting s f | jal lin 
hy } 
New York, N. Y. 

H. C. M he Milwankee branch of the Sta 

* Loose T Cor 1 t New York 
f ter tl } 

I st I I ( ny s just issued 
its test italogue lettered G.”’ eovering loose | 
n ] prey furnish the trade 

I Ta g Filing & I ling Svstem, which has hee 
mw ssfull ited in Chicago at 219 South Dearborn | 
Street has now opened a eastern office at S8 Nassau | 
Street \ Crow I ting Company as contra 
agel I business is fl f binding loose leaf re« 
ords ld « ‘sponde! into book form, with the 
nec iry lex al f t ork being done on the 
pret f mpa vho require the service 

‘ 

( ce T Ushe ha ope 1 a store at 9 West 
i th Street. wl a part of a wide stationery 
stock he will carry a full line of loose fea devices. M1 
Us! v for thirteen years “l with the well 
kno ! of Styles & Cash pg has an extendes 
acqi roughout the trade 

San Francisco, Cal 
Osea Allvr sales manager f the Kalamazoo Loose 
I Rir ( ny Pacific Coast visiti: 
ol various rh While here he 
larters with Payot, Stratford & Ker 
who hav e Kk Imazoo ag vy in northern California 
St. Louis, Mo. 

Pr ‘ t B I f the Boorunm & Pease Loose Leaf 
BR Cor ent er bout the middle of O 
tebe t where ked over the factory 
expressed satisfaction wit! plans for future bus 

W I M Boorum gave a dinner and 


theate t the stations 
being at the Hotel Jeffersor 


f St. Lonis, 





the dinner 
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If you are in the market for ribbons 
and carbons, send us your order. We make 
everything known in these goods including cars 
bon papers, stamp ribbons, typewriter ribbons, cars 
bon rolls, also transfer papers, typewriter oil and 
numbering machine ink. 

Get acquainted with us. 
goods and prices right. 





















You will find the 
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1.94 JOHN ST. eens  yorK | uO 


ADDING MACHINE ROLLS 


FOR ALL MAKES OF MACHINES 


GOOD QUALITY WRITING STOCK 
Free from LINT and BREAKS 


We wind our own papers which enables us 
to quote lowest possible prices consistent with 


ROLLS of No. | quality 


SAMPLE ROLL SENT UPON 
APPLICATION 


EXCEEDINGLY LOW PRICES 
TO THE TRADE 


In addition to fucuishiing wells for Standard 
Adding Machines we have facilities for sup- 
plying special rolls of all descriptions. 























Write for Catalogs on 
Typewriter Papers — Letter Copying 
Books—Shorthand Note Books 


Rockwell - Barnes Company 


600 Munn Building, Chicago, Illinois 























McM MULTIPLE-RING PRICE BOOK. 
Sheets Do Not Tear Out 


Seven rings scientifically made 
Automatic openers for rings 
1-8" thinner than other bcoks 
Cost no more than the old kind 


OVER 350 STOCK SIZES AND STYLES 


Does a book which corrects the trouble 
you have had—sheets tearing out— 
appeal to you? 








Dealers should provide this 
book. It corrects trouble and q 
broadens the field for Ring 
Book uses. 


——Nistache Wotemadle Spee rw F| 


SHEETS DO NOT TEAR OUT 


McMILLAN BOOK CO., Syracuse, New York 
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Own Bri 


There is a value not to be under- 
estimated in building a business 
with goods of your own imprint 
and brand. Prominent dealers in 
all parts of the country attribute a 
large measure of theirsuccess to 
having their goods sold under their 
private brands 


In the ribbon and carbon field 
this advantage is plain. There are 
so many cheap grades on the mar- 
ket that when a man gets hold of a 
ribbon or a box of carbon paper 
which gives satisfactory service he 
wants to know where he can get 
more of the same _ kind That 
means repeat orders 


Goods made by the U. S. Type- 
writer Ribbon Mfg Co., put up un- 
der your own brand, will bring you 
repeat orders. They are made up 
to a standard which will satisfy the 
most particular customer you have. 
And if your ribbon and carbon de- 
partment is booming‘it will influ- 
ence and accelerate the sale of 
every article you carry. 

| The first step toward this 
proposition is for you 

to write for samples. 
There is no time 
like the pres- 
ent, so do it 

















vue, bones 
with your 
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(By Special Correspondence.) 


Allentown, Pa 
Meluish has joined the sales foree of the R 
ington Typewriter at Philedelphia, an 
charge of the Allentown territory. He is an experienced 
having joined the Smith Premie 
191, with thein 


busines 


has been give 


typewriter salesman 
office at Philadelphia in 
until 1996 


continuing 


when he entered the insurance 


Baltimcre, Md. 
All typewriter men who have met James L. Wilson 
Sultimore, will be 
after a 


Remington salesman at pleased 


learn that he is getting around again severe 
liness, and is already turning in his usual good volume 
of business. 
Brownsville, Texas. 
Jesse Dennett, assistant cashier of the First National 
Pank here, is a new dealer recently added to the Royal 


list He has made a most successful beginning in his 


rew connection 
Cincinnati, Ohio. 
B. F. Rieman, a former Underwood salesman und 
County, Ohio, 
territory that he is about to place his 
‘utomobile in order to make better time in getting over 
his field and following up his prospects. Rev. Beck 
seems to have an unlimited supply of Oliver enthusiasn 


that business is so good in his 
order for an 


reports 


ind has had wonderful success in passing it on to his 
when he after ’ 
without the name 


prospective customers, for goes 
prospect, he seldom comes back 
the dotted line 
oe ta 
The city salesmen of the Cincinnati Oliver office are 
ill wearing that ‘‘I-got-him” ; 
been mighty good for them during October 
fat commission checks are highly thought of by every 


business as 


Those ni 


smile, as 


salesman. 
. > e 
W. F. Meloaturff has just taken up the Oliver Agency 
work in Paris, Ohio, and from the way he has started 
ut, he promises to soon Oliverize his territory. 
> > > 
C. L. Ault, the old-time Oliver agent at Arcanum, 
Ohic, is still enjoying a corner in the typewriter busi 
ness in his territory, as evidenced from the business h 
hes landed. Mr. Ault 
8 being on the boom and is planning a very aggressive 
campaign in connection with his agency 
Cleveland, Ohio. 
S. C. Cochran is a new Remington supply 
t Cleveland. Mr. Cochran has been if the automobils 
in Cleveland for little time, and is a 


salesman of experience 


revorts business in his section 


salesman 


business some 


. . 

A. G. Weisenberger. who has been on the city sale 

foree of the Remington Typewriter Company for some 
district managership 
Youngstown, 


promoted to the 
sub-office at 


time, has been 
of the Remington 


Cleveland 


uncer 


Des Moines, Iowa, 
employed by the Des 
Company 


James T. Clifford has been 
Moines office of the Remington 

and will cover the Northern Central Iowa territory of 
that office. Mr. Clifford is new to the typewriter busi 
ness, but he is an old telegrapher. and it looks 
though he would add another to the list of successful 
Remington salesmen who became acyuainted with the 
temington in the telegraph office 

Hartford, Conn. 

The local office of the Royal Typewriter Company r« 
cently had an elaborate exhibit at the Conrecticut fair 
A feature was the presence of Walter J. Henry. holder 
‘f the Amateur Speed Championship of Greater New 
York gave demonstrations of his 


ability 


Typewriter 


who for two days 
before interested crowds 
. . . 

Edward Allingham is the latest 

Royal sales force. and has heen 

reception, making from the 

David J. Allingham, is certain he will 4 

Royal salesman. 
Indianapclis, Ind. 

The Indianapolis office of the Oliver Typewriter Cor 

pany is now located at 208 North Meridan street where 

greater volume of business that 


addition to 
tendered a 
start 


George 
the local 
truly Royal 
His father 
velop into a 


good 


they are handling a 
ever before 


Los Angeles, Cal. 


George E. Short, the man who stands 6 feet 6 inches 
in his stockings. and who has been on a regular ter 
ritory of the Remington branch at Los Angeles for 

years, has decided that he ean do better b 


some 


Remington Adding nd Subtracting 


specializing on the 
typewriter in that city 


member of the service de 
Company 1 


to the selling 


Fetterly, a former 
Remington 
been 


we F. 
partment of the 
Los Angeles, has now 
staff, and the success he is making is very gratifying 
to Mr. Pease, the Remington manager at this point 


Louisville, Ky. 


Typewriter 
advanced 


White F, Varden is another new salesman at t 
Louisville office of the Remington typewriter H 
should be a typewriter salesman extraordinary His 





father, a prominent druggist in the city of I Ix 
sold the first writing machines ever seen in th 

and, during the past generation, has sold two-thirds of 
ill the writing machines ever sold there Mr 


Var ? 
Remington in the territory of whic! 
center His 
meaning ‘‘Remingt 


Remingt 


will represent the 
the city of Paris is the 


comes as near 


name alone sh 


be potent, for it 
typewriter’’ in that territory as the name 
itself. 


* * * 


W. P. Lee 1 real Kentuckian and a real Lee 
been employed by the Remington Typewriter Company 
to represent them in a territory consisting of sevent 
counties surrounding and north of Middlesboro, the s¢« 


tion made famous by Mr. Fox, the author of ‘‘The Trail 


of the Lonesome Pine.’’ It is here, in the Cumberland 
Mountains, that a wonderful wealth of coal and minera 
ore has been uncovered in the last few years In the 


able 


heart of such a boom country, Mr. Lee ought to be 
to make a record 
> a . 
Some of the best and most experienced of the Rem 
turning their attention to 
Remington Adding and Subtracting 


ington salesinen§= are 


special field of the 


typewriter The latest is W. O. Hawkins, of the 
Louisville office Mr. Hawkins has made a _ splendid 
record as a Remington salesman on a regular territe 
for several years, but he believes he can do still better 
by devoting all of his efforts to the Wahl 

Mansfield, Ohio. 

Fr. H. Buel, who was formerly in charge of 
Remington Typewriter sub-office at Youngstown r 
the Cleveland branch has been transferred to 
Mansfield sub-office, where he will assume the duties 
of sub-office manage! Mr. Buel has here an importa 
field 


Los Angeles, Cal. 
Hofmann Company, agents for the L. ¢ 
have moved to 326 8 


tichard 
Smith & Brothers typewriter 
street, where they have taken a five years’ 
store has a frontage of 18 feet and a depth of 75 
with full length basement 


* * . 


lease The 


sales force has been increased by 

McCormick, who formerly sold 

another company Mr. McCaffrey has been made billing 
Haley has been brought in and given 


Matthews reports an ever increasing 


The Underwood 
the addition of Mr 


salesman and Mr 

city territory. Mr 

models of machines 
> * 


demand for all 


J. F. Bigley is now in charge of the repair shop of 
the Richard Hiofmann Company, G. Henry and 0. He! 
being also employed The sales force in the 
increased by the addition of E. E. Holmes, fo 
nsas City office of the L. ¢ So 


* * ” 


city has 


been 


merly with the K 


manager for the Remington forces s 
Remingtons which will all! 
His new office is fixed 


E. W. 
received a shipment of 
him to fill several big contracts, 
up in very nice style, having a separate department for 
employment. 


Pease, 


eS @ 8 
now very we 
street Mr 
It seems 


The Union Typewriter Company are 
settled in their new quarters on Fifth 
Hawkins reports a shortage in Corona stock. 
that the call for this popular portable machine is such 
that up to now he has not been able to supply t 
demand. He reports a constantly increasing inquiry fr 
the machine from all classes of users 

> > . 


factory of the American Machin: 


The new Writing 


Company is running with a force of twenty-nine, They 
are well stocked with machines and are to be 
gratulated on the fine equipment they possess Mr 


and Mr. Horner is foreman 


New York, N. Y, 

Vice-President Humes of the Remington Typewriter 
Company, who has just returned from abroad 
and is making plans for the further 
Remington business in foreign field 


* * * 


Heflon is manager 


is back in 
the harness again 
development of the 

One of the visitors at the 
Remington Typewriter Company last 


New York office of the 
month was Le 


Gilder, for some time city manager for the Remingt 
typewriter agency in Cape Town. Mr. Gilder has 
cepted a position as head of the typewriter departme 
of Messrs. E. C. McCullough & Company, the Reming 


ton representatives in the Philippines, and is alread 
his way to Manila 
. > . 
Howard A. Lawrence of the New York City s 
force is a Royal benedict this month, the bride be'ng 


Miss Florence Bross of New Jersey They will 1 


Ray Ridge. Brookly Congratulations are genera 
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IT’S A BIG WINNER 


This stand oc- 
cupies only 4 
square feet as 
compared with 
i the 10 square 












*“Sat- 
isfaction or 
Money Back” 
4 guarantee. 
WARNING! 
‘4 Beware of imita- 
tions. Insist on 
the original**Uhl"’ 
cabinet, perfected 
by years of experi- 
ence. Look for 
our Name near 
lock-strike plate. 


THE TOLEDO METAL FURNITURE COMPANY, 2283 Dorr Street, TOLEDO, OHIO 


7HE NEW IMPROVED 
UNIVERSITY BOOK RING 


The Ring with the Deep Locking Joint— 

A Feature Unknown to Other Rings 

It meets every requirement for the temporary 

binding of student’s and stenographer’s note 

books, and various loose leaves. Simple, strong, 

and neat. Made in four sizes. No. 1, 1} inches 

diameter, light weight; No. 1, heavy weight, 1} 

inches; No. 2, 14 inches diameter, light weight; No. 2, 1,’ 

inches diameter, heavy weight. Unjointed ring, 1% 
inches diameter. Write for particulars. 


Otto Kellner, Jr., 4028 State St., Chicago 


OFFFICE SUPPLY DEALERS: DON’T OVERLOOK IT 
INCREASES EFFICIENCY 
for full week’s supply of stationery. Free = A. = bog pases 
half turn of lever makes it rigid and 
thoroughly overcomes ail the objections of N A 
work of our Sales Department in digging up prospects 


WRITE QUICK FOR THE AGENCY 
immovable. Closes and locks at night. 
the old-style wood typewriter desk, that it 
for youin your community, make the a ency for our 


{ IH L ART , TEEL TYPEWRITER STAND 
DESCRIPTION: Rigid steel frame, 
Wood platforms — silent under opera- 
Sells Itself * 
genetioniy sells itself. ‘| Our national advertising, 
Stand a source of big and steady profits for you. 


AND CABINET 
SAVES TIME, RENT and MATERIALS and 9 
15 Days 

absolutely indestructible, ample space 
tion, and easily moved when on casters, 
This Stand has so many good features, andso ——==SaMy (ee 
eaturing the 15 Days’ Free Trial, together with the 

Write Today jor Our Special Proposition 


















Fally Protected 
Patented Feb. 4, 1902 


Tt An Ideal Carbon 


WAN i) Hi 
aN 











always bears the name 


CARTER’S 


| 

| 
7 ! | and can be relied upon to 
| bring profit to the dealer 
and satisfaction to the user. 















small E> fi Be sure your customer has the “‘Ideal’’ 
CARBON) PAPER ||| Carbon best suited to his needs— 
a Carter’s ‘‘Ideal’’ for each 


ue ee 
Potaarecrrenet (iim there s 
os iM 4 ) 4 Hi) . 
i NM] different class of work. 





| Carter’s ‘‘Ideal’’ Typewriter Ribbons 
stand alune for excellence. 





Catalogue on request. 


The Carter’s Ink Co. Boston New York Chicago 


feet taken up | 


























THE “SATELLITE” TYPEWRITER STAND 


DEALERS 


There Are Big Profits 


in This Business for You 


As an illustration, The Larkin Company, 
of Buffalo, placed their initial order for 
only two “Satellite” stands. A few 
months later they placed orders for nine. 
In another month or two they ordered 100. 
They are now using 282 “Satellite” stands. 


THE REASON 


The “SATELLITE” Adjust- 
able Stand increases the effi- 
ciency of typewriter and 
operator 100 per cent. 


A typewriter on a “Satellite” stand can be 
placed in position best suited to the 7 
ator. The stands can be easily moved at 
will to get the best results from lighting 
and other conditions. When the machine 
is not in use it can be pushed aside, thus 
allowing use of all parts of the desk for 
other purposes. 


The “Satellite” Adjustable Stands are 


made of metal and are practically in- 
destructible. 


We make strong claims for the “Satellite,” 
but we can prove them. We know what 
it will do. The stands have been demon- 
strated in thousands of offices and have 
made good every claim. Many of the 
largest concerns in the country have 
placed trial orders for “Satellite” stands 
and followed them with repeat orders for 
larger quantities, just as the Larkin 
Company did. 

Any dealer who will take hold 

of this line and push it intelli- 

gently and vigorously will find 

this one of the best sellers 

and profit makers he has ever 

handled. 


WRITE FOR OUR PROPOSITION, 


Adjustable Table Co. 


Mt. Vernon Ave. & G.R. & I.R.R. 
Grand Rapids, Mich.,U.S.A. 
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I x} t of t I 
is real g x cheris 1 s s 
fluc ¢ or 
I i ow \ I B Ks i FY 
y supervis T Ww + rh = ( 
South Af I \ l 
Coloni In South America T. T. M 
ge since J $ H. M. Chand 
s firs n ( ida f tl I 
¢ of challenging Mr. M s 
ontest Anothe ent Royal 1 ve s the select 
I H. Thomps t travel for the on n J 
Korea China Sia nd ther far ea 
Mi Thompse s vy on his way ft M 
mmissior The te itor embracing Mex ( 
America and the We Indies g ! 
Royal travel I I Neuberg 
AND Philadelphia, Pa, 
The Philad offices of the Remingt I 
Company h es ed the services of P. H. B 
special represent ve for the Smith I 
vpewriter M l s €X] | 
Inman, having ents the employ f the Smith Pre 
May 1, 1899 : salesm i 
CRESCENT BRASS & PIN CO Ss ee eee 
e in Mareh, 1902 r ssis fe 
Philadelphia flies He resig j ~ 
DETROIT, MICHIGAN Suaidiiedr toy 1000 o-dniter aectnie thew ob 3 
re ies ge Gaog BEX ees E J. st ‘ 
Be aeanee Philac I fhic ( W I g 
vy Quake ( ite 
Richmond, Va. 
R. { How f é \ vy I 
salesn K ng gz 1 splendidl M I 
s co t Smith Pren Virg 
t numbe s s sub-bra g 
Norfolk 1 uv f e | 
Mr. How v’? by ex] 
to have s WwW } 
Saginaw, Mich. 
| E. O. Andres s sold his Office Sup & T 
mpany |! ( has gone to New (¢ ‘ 
harge of the state office of the L. ¢ Ss th & B 
‘4 . - { mpany 
x o.5 San Diego, Cal. 
yourselves in the Ribbon and Alfred W It.. formerly with the Ri 
° Vpew er or I emnbhis s 
Carbon line. Our new Cata=- the San Diego sub-office of the Remingtor 
Los Angeles I Mr Williams is 
log surpasses all. | Remington on the Atlantic coast, on the Pa 
ind many i betwee1 N 
Pacific coast e 
‘ ! the determination to suecees ] 
San Francisco, Cal 
SOUTH BROOKLYN, N. , & at deel ’ Ca Salba nt ecently P th, I 
Try our new LONDON Black Record. | forees her : ised the business 
It’s like print. | Pacifie Typewriter Compa ok the i 
| ! zg 7 vdquarter 107 M 
oa 
Ilarry ¢ I ‘ ted kt g 
SMARY SVILLB?? | i.e 
t employ peting 
A Complete Line of = + alg F en = - , 
OFFICE DESKS — Pere ee 
| fold 
includes flat tops, roll tops, typewriter and bookkeep- | \nothe Remington s 
p - vho has t I riterious \ 
er’s desks—each one a money-maker for dealers. | the selling staff is V. B. Luce. Mr. I 
. r . wa head i Reming t 
Our typewriter attachment No. 1, for which pat~ f | rresno. under san Fran ind is : 
. Rakersfield t a al 
ee ent has been applied, will make any ordinary desk | et tg Hs 
, now in use a typewriter desk. Whenever the type- J | 
Queen Typewriter Desk. ey yin hae N. M. Ha merly with the George C, I 
(patanren) writer is not in use it disappears out of the way —no mann Com: San Francisco, but , 
° . with the Re I ewrite Compa N 
42 in, wide, 24 in.deep. Type- trouble whatever to set in place or put out of sight. aiieeie. tenn : po Bosrn, “ 
writer base 26 in. high. Weight , , ; | Sacramento u the na f the § 
crated 100 pounds. Write at once for catalogue of our complete line, J | voter con a aipeniaheal . 
Two large drawers, a fine sta- : _— a ~~ = | J eet 
tionery cabinet with drawer, which prices, best deale rs | . 
is closed with door, fitted with on . 7 . 
lock, and extension slide directly discounts, etc. | ~ S e : ; = . 
beneath the top of pedestal, mak- oe ' San I 
ing the most valuable Typewriter 
Desk now on the market. Shipped } W. R. Ba ‘ f Au s 
complete with our latest patented MARYSVILLE for M. Alexander & ¢ 
copyholder, placing copy in direct a : 
line of vision. Cc A B I N E T lye Seattle, x ash 
In opening the door in pedestal ’ ; 7 
the paper cabinet is brought di- te O M PA N Y ; 
rectly to the front of desk, making Pi - ' 
easy access to the papers, etc. The Marysville, Ohio wit! 
back of the door is made flat, on St. Louis. Mo 
which to place papers when the Export Office a © ; ee as 
desk is in use. 17B Pl 
Finish and workmanship guar- attery I lace gps 
anteed. New York ir 
(Patent applied for) t 1 t Re g 
Anotl g ' 














announce 


N €} e? It 2 
| 
sumed s i ssociatior s H M Ayres, who h 
taken ral Miss territory, with headquarters at 
Jefferso Both ive made excellent progress 1 
the d s ag 
Superior, Wis. 

The I od Typewrit Company has opened a 
sub-oftice Superier, in the store of J. F. Chamberlai: 

& Compatr stationers R. W. Beck, a former Smit 
Premi I has taken charge Mr. Beck is a brother 
of the Dn Remington manager It seems to be 
case of rother against brother.’’ 

I Re g sub-offtice in Superior has beer é | 
moved t« suitable quarters at 1019 Tower aver 
Arthur P former Remington repair mat 
Duluth Has placed in charge of this office and 
idjoining te eeting with most gratifying 

es 

Mr. Phils g gratulated on the situatior 
which prev s of his territory In the 
ity Su four schools which teach 
typewriting In these schools there are 112 Remingtons 
ind only oth 

r Ne n-Dewey hig school of Superior have 1 
cent . 1 shortl d and typewriting course and 
have 1 n dozen typewriters for 
<tru s 

Syracuse, N. Y,. 

Mr L. C. Smith has just made a peculiarly accepta 
ble gift Eng ering College of the Syracuse 
Univer gz several new and up-to-date 
piers ni equipment of a high grade and 
uu st the ustitutior 

I ( l Cit Typewriter Exchange has moved t 
its 1 q t 616-618 D ive Building James I 
Hayes, t g is very enthusiastic over the new 
mod N Rova wl s proving so popular h 
Syracuse s ng dealers for the Royal, this | 
firm d makes of rebuilt machines and carries 

fu b bons and office specialty goods 

r WwW I e, president of the -Union Typewriter 
Compat p of his vacation in Syracuse 

itt Octobe njoying the good roads 
es vi | 

R. S. Smith of the Remington sales office declare 
president has not touched business in his line 
and tl g for an unusually success 
ful w t 

| 
| 

i 2 rypewriter Exchange | 
Indiagnay stopped off re on his return from Nev 
York O 21 to inspect the Monarch plant. Mr. Judd 
S t Mi in that city and report 

exce} liv brisk fall business, 

Burns Ly Smith, sor f the ite L. C. Smith, wl 
went to Se special car with a party of friend 
to inspect t work the forty-two story building 
whict s being mstructed there by the company | 
tur! to Syracuse Oct. 28 He found bumper crops | 
nd it keeping pace all over the west. | 

Claude Woodford was fatally injured by falling down | 
1 vate ift at the Smith Premier works Saturday | 
Oct. 26 r 1use of the ecident is not definitely | 
known, but is supposed to have been the result of his 
osing his balance while adjusting the motor at the toy 
of tl shaf rhe funeral was largely attended by 
number embers of orders with which he was promi 
nently d 

Vienna, Austria. 

The Royal typewriter has made another ten-strik 
with the Austrian government. Its local representatives 
Joe Lesti Nfg 1 firm which has already done remark 
able work in extending the prestige of the Royal abroad 


purchase of twelve Royals by the Austrian 


t Post and Telegraph main office, The same 


Governme! 
firm also 1 
nen at 
pany and 
\ new s 
wit the R 
s A. Bevet! 


worts the sale of twenty Royals to a prom 


ufacturer here, sixteen more to another com- 


smaller sale& 


Wichita, Kan. 
of great promise who is connected 


nan i £ 


rton typewriter office in Wichita, Kan 


Worcester, Mass, 


Typewriter office in this city has 
B. W Ayres Mr. Ayres began his work 

z in M 1M), as a salesman 
Mass Since then he has sold Remingtm 


nd Worcester, havinug worked i 
six years. He knows 

nd he knows the territory—w 

ent for a branch off 
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Our large line of all standard type- 
writers give perfect service, makes 
new friends, makes you money. 











Large new stock all standard type- 
writers just received. 


VISIBLE WRITERS ? 


our specialty. Immediate shipment. Satisfaction guaranteed. 


UNDERWOODS REMINGTONS MONARCHS 
OLIVERS L. C. SMITHS SMITH PREMIERS 


Ask for catalogue and prices. Be convinced! 
TYPEWRITER EMPORIUM _ beaters in'THE wor-D 


30-32 West Lake Street, CHICAGO, ILL. 


ESTABLISHED 1892 























Plain Oak. Golden Finish. Height 30 inches. 
Depth 32 inches. 5-ply built up writing bed. 
No. 339, Length 42 inches....... Price $13.50 


A desk value of which every dealer should take 
notice. Write for catalog and full particulars. 


HENDERSON DESK CO., Henderson, Ky. 


Export Office, 17 Battery Place, New York 
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TURTON’S 
“SPRING CUSHION’’ 
TYPEWRITER FEET 
and “Drop-Lock” Desk Attachments 
Save Ribbons, Carbons, Repairs; 
Soften Touch, Increase Speed. 


Desk and Table Sound Completely Eliminated 



















DEALERS! °° 
ing for a 
strictly reliable and profitable specialty? 

I want you to KNOW just what these 
appliances will accomplish. 

MY PROPOSITION: Order a 
set; try it a few dayson your office machine, 
then place it on 10 days’ trial with a cus- 
tomer and await results; if it don’t sell it- 
self, mail it back—that’s all. 

(Specify make and model 
and whether éable or desk.) 


C. M. Turton, - Nashville, Tenn. 








BUCKEYE RIBBONS |, 


and | 
CARBONS 


are manufac- 
tured with a 
view to meet the most exacting 
demands—a characteristic worth 
the dealer’s knowledge. 





Supply Your Customers 

with a quality that will insure their 
satisfaction and continued patron- 
age. Talk quality first—then price. 

Typewriter Ribbons for all ma- 
chines. 

Carbon Paper 

Typewriter, Billing, and pencil 

for all purposes. 


Our Specialty: 
Multigraph, Printograph, Writ- 
erpress Ribbons with perfect match 
Typewriter Ribbons. 


Write for Samples and Prices 


The Buckeye Ribbon and Carbon 


Company, *"' % S* 4" Cleveland, 0. 
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RIBB 


& CARBON 
PAPER NEWS 





(By Special Correspondence.) 


Baltimore, Md. 

D. N. Owens & Company, manufacturers’ agents, who 
recently took over the business of the Colonial Ribbon & 
Carbon Company, have moved from their former quarters 
at 329-330 Law Building, to a location more closely in 
touch with the business district, at Baltimore Light 
Streets. The company’s quarters here are considerably 





and 


enlarged and the first month's business indicates a very 
prosperous fall. 
Boston, Mass. 
Cc 0. Schagenauf, who has been with the Office 
Appliance Company of this city, has become associated 
with Hooper & Lewis Company, Inc., as outside sales 
man, making a specialty of carbon papers and type 


writer ribbons. 
Chattanooga, Tenn. 


Gus Grigsby, formerly connected with an office supply 


company at Tampa, Fla., is contemplating opening a 

similar establishment in Chattanooga, Tenn., with 

special attention to ribbons and carbons and general 

typewriter supplies He has had wide experience in 

the line and begins his new venture promisingly. 
Chicago, Ill. 

Charlie Garvin (the Mayor of Pecan Gap) of the 
F. S. Webster Company sales staff spent two weeks at 
the company’s Chicago office about the middle of Ox 

tober He departed October 17 for a trip through 
the South and West, reaching Los Angeles, San Fran 
cisco, Portland,, Tacoma, Seattle and Vancouver en 
route, the entire tour covering seven or eight weeks. 

By December 1 Mr. Garvin will be back at the Boston 
office He left Chicago possessed with an enthusiasm 
that portends unusual success in the west 

* 2 «6 

Joseph \ White Chicago manager of the I Ss 
Webster Company, at 222 West Madison Street, on his 
return from the company’s annual convention at Bostor 
early in the fall, found business more promising that 
usual at this season of the year, in spite of the now 
searcely realized handicap of a presidential election As 
an indication of the outlook, the F. S. Webster Com 
pany reports November business «s approximately 35 1-3 
per cent above that recorded f the same month a year 
izo 

New York, N. Y. 

rhe Albertson Folding Typewriting Company of s 
city has been incorporated in Delaware with a capital 
of $100,000 to manufacture typewriter supplies of all 
kinds. as well as the machines themselves The in 
cornorators are Ernest H. Albertson, Linden Albertson 
and Fred M. Rogers 

* * * 

‘‘Pariama’™’ is the name chosen by the Manifold Su 
plies Company fer its new line of carbon papers just put 
on the market. The label pictures the Panama Canal! 
in birdseye view, and the approaching Panama-Pacifi 
Exposition is expected to give the new product much 
general publicity 

Philadelphia, Pa. 

H. ¢ Pindar of the Union Ribbon & Carbon Company 
was speaker of the evening at the meeting of the 
Philadelphia Stationers’ Association October 17 He 
dealt with both the manufacturing and sales end of the 


business of his company and emphasized care in filling 


orders as to details of personal preference 
Regina, Saskatchewan. 

The Regina Typewriter Exchange, handling Progress 
Carbon Papers here, as well as being sole dealers in 
Smith Premier Typewriters, and typewriter supply met 
chandisers in general, have moved into larger quarters 
on the ground floor at 1718 Rose Street, and now have 
one of the finest typewriter supply offices in all of 
the Dominion. H. C. Ribble is manager of the company) 
rhe compat makes a specialty of the rebuilt line 
Weis furniture and the Mittag & Volger line 

San Francisco, Cal. 

E. S. Dearing, western traveling representative for 
The Carter's Ink Company, is home from a successful 
trip in British Columbia, Oregon and Washington 

FE. O. Mittag of Mittag & Volger, who came to the 
Coast to finish the route which for ears had beet 

yered by Paul Divver has engaged Ernes Da } 
formerly with L. & M. Alexander & Cempa 

ed Mr Divver as ¢ ist representative f tl fi 

“a a 

Spe il Traveling Representative Johusor for the 

rter’s Ink Company has gone north afte spending 
he past month in Californ ind will visit tt ties 

Oregon Washingtor ind British Columbia before 


eturning 





(By Special Correspondence.) 
Berkeley, Cal, 


The Dalton Adding Machine Company was among the 
exhibitors at the public welfare exposition held at the 
University of California, Berkeley, under the aus es 
of the California League of Municipalities 

Buenos Aires, Argentina. 

Messrs. Pratt and Company, of Buenos Aires, rep 
resentatives of the Burroughs Company, have probably 
the most cosmopolitan sales organization in the adding 
machine business Among their salesmen is one man 
of Italian birth who speaks five languages, an Austria 
who speaks four, an Argentine of French descent who 
speaks two, two Americans who speak two, and a 
Norwegian jias recently been added who speaks fou 

Chicago, Il, 

Anthony Joyce of the Chicago office of the Burroughs 

Adding Machine Company recently addressed a las 


Summer Normal 





of about one hundred students of the 
School for teachers held by the Gregg Business Colleg 
of Chicago 

Detroit, Mich. 

H. W. Shelton, of the Burroughs Adding M 
Company, recently sold an adding machine 
Oxford Orphat Asylum, of Oxford, New York ri 
Oxford Asylum houses five hundred orphaned hildre 
of Masons, and it also publishes a daily news, 
with six thousand circulation. 

« > * 

The Burroughs Adding Machine Company has n 
another addition t its big Detroit factory An ld 
tion has been built to the department devote 
manufacture of the Burroughs non-lister ca 
giving an eased floor space of 520 squa 

. . al 

A. H. Cato, formerly with the Department f S 
tems Service the Burroughs Adding M é 
pany who left that department to become M z 
of the Atlanta Offic f the Burroughs ind w 
more recently bee Office Manager at Mem, 
returned to the office Mr. Cato will hav g 
f the Inquiry Division of the Sales Departme 

7 * > 

Three hundred a fifty delegates to the Fif 
itional Congress of Chambers of Commerce ‘ 
ng forty-six different countries visited the De 
factory of the Bur ighs Adding Machine { 
ecently rhe we probably — the nost t S 
is well as interested visitors who ever id t 
through the Burroughs plant 

Duluth, Minn, 

Hersey & MeArthur, local agents for the Da 
g machine, re rt business prosperous het M H 
sey devotes his time exclusively to that de 
while Mr. McArthur specializes on rebuilt typewrit 
rhe latter for many years was Smith Premi 
sentative in this nity 
Sales Manager D. I Perkins, of the Oakland Off 
ind C.° D Folke of the Minneapolis Office 


Burroughs Adding Machine Company, took pré 
parts in the proceedings of the International Conve 
of Rotary Clubs, held in Duluth recently Mr, Perkins 
was in attendance as a delegate, and Mr. Folk 
s a member of the Reception Committes 
Fresno, Cal, 
An office for t sale of Burroughs adding 
has been opened Os J street for he ve S 
Joaquin valle This is a branch of the company's O 
land office, we believe and will be under the ee 
supervision of D. I Perkins of the Oakland offi 
J. Cavender is lirect charge of the sales end 
George Higgins oks after the service department 
Oakland, Cal. 
The Oakland offices f the Burroughs Adding M 
Company, whi t s Alameda ind Contra ¢ 
unties and the San Joaquin valley, having more 
doubled its busines ir 2 the four ears I 
tl igeney has bee established, has found it ecess 
to obtain large jyuarters and has according) 
the new Stocke & Holland building t 414 7 
teent street, w twice as much spac ! 
viously used is bes taken The offic 
efficient manage f D. E, Perkins 
Stockton, Cal, 

\ branch offic » Burroughs Adding M 
Company has be pened at 103 South ¢ 
for the upper Sa Joaquin valley This office ke 
it Fresno, will ‘ inde the gene supervis 
Manger D. E. Perkins of Oakland \ HH M 
competent salesmatr : in charge of the nev 
( V. Salix looks f tl service de t 
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ie Ades Machine 
n our Stand. 


IDEAL 
Tubular Stands 


complete the usefulness and convenience of such 
office appliances as adding machines, typewrit- 
ers, envelope sealers, stampers, letter duplica- 
tors, coin counting, changing and assorting ma- 
chines, laundry markers, phonographs, dictation 
and transcribing machines, letter copiers and 
other office appliance machinery. They are com- 
pact, sanitary, stronger, lighter, more rigid, and 
in every way superior to any other kind of stand 
for business office use. 


They are made of cold-drawn, seamless steel 
tubing, highly finished; trimmings nickel plated 
and feet are equipped with easy revolving cast- 
ers, that will not mar the floor, or with nickel 
plated ball feet, or rubber tips. 


The typewriting demonstrating stand, 
shown, has a revolving table top, which can be 
locked in position so as not to revolve, permits 
demonstrator to show all sides of machine with- 
out moving from one position. Every retailer of 
these devices should have them on his floor. 


Sypris Demon- 
ting Stand. 


If you are interested in a stand that will 
increase the value of your product, send us 
your specifications and we shall be pleased to 
submit sample with quotations. 

The cuts herewith show but three of a great 
variety of Styles. 

Our brands are used by most of the prin 
cipal adding machine manufacturers and manu- 
facturers of other business office machinery. 

For further information and catalogue write 
the 


Fowler-Manson-Sherman Cycle 
Mig. Co. 


Lake and Peoria Sts., Chicago, Ill. 


















































r 
DO YOU SELL 
TYPEWRITERS? 


We can furnish you with Type- 
writers of exceptional quality, Eaoljs 
machine is equipped with a new’ 
platen, and is completely repaired, 
re-aligned, re-striped and re-var- 
nished. We have been in the busi- 
ness for years and our experience 


As Good as Any—Better than Many 


JOHN ALLEN & CO. 
oe yo i — 


Carbon Paper 








Typgueiter, Pen, Pencil and Full 








pm... o eat will be valuable to you. 
ng-lasting, Clean Writings Yeu Should Have Our Latest Price List: 
Write for it Today. 


Typewriter Ribbons 


For all makesoft machines. Will 
best service and insure we” 
tion to users. 


Write For Samples 





-_ 
[¥PEWRITERS 


143 N. Dearborn St. 








CHICAGO, ILL. 


_ 








By Force of Merit 


The biggest, finest tribute to any 
product isa spontaneous popular 
demand for it as it is created by 
the latest design in 


Typewriter Cabinet 





Made by 
THE CELINA SPECIALTY CO. 
CELINA, OHIO 






The superior 
quality of the 
Celina Cab- 


inet over sim- 

ilar products 

is obvious to 

ev ¢ ry body 

who has seen 

and tested 

this table. 

Its appear- 

ance 1S ele- 

gant, 1ts con- 
uction 

most olid. 

It can be fitted with a moving device (see No. 40 A), so it 
be moved easily with one hand. Last, but not least, 

lrawers can b: attached, two or four either on one or both 


ides. All these facts give the Cel’na Cabinet not only all 
dvantages of the largest and most expensive desks but 
laces it above competition. Catalog gives full partig- 
lars. Don’t lose any time; write for it now. 


The Celina Specialty Co. 


CELINA, OHIO 






No. 40A 





Typewriter Cabinet 
closed, 
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MORTON’S 





° 
s Heel @0// 8 
ee : wh 
mean substantial economy in typewriters, 
© adding machines and other office appli- O TYPEWRITER OIL 
ances, including office furniture. They S The world’s best lubricant for Typewriters, 
deaden noise, eliminate destructive vibra- Adding Machines and all delicate machinery, 
. ° micolly guaioss end edheaine’. 
© tion, protect ‘furniture from scratches, fa- @ Wothe today Res Macon 


O cilitate moving of machines on the desks. © 


© Dealers: These mats are especially adapt ed to O 
the office supply trade. Write us at once for fur- 
O therinformation. 


° N. E. BOOTH 
O 644 PACIFIC STREET, BROOKLYN, N. Y. O 


8000000000000000000000000 


MORTON MFG. CO. 
Louisville, Ky., 
—__ 4 U. Ss. A, 
\\7 ae Export orders giv- 
} AN "Q en careful a a 


0000 
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Avoid Oil Troubles 








Old South Oil and 
Oil Dropper 


he Old South Oil Drop- 
‘rr allows the 








scientific 
application of oil with- 
waste. No greasy 
fill 


out 


can to and leak 


Old South 
Oil 
is the purest mineral 
oil obtainable ~ the 
finest distillation from 
Russian Petroleum 
Odorless, Colorless, 
Tasteless, Contains 
No Acid and Will 
Positively Not 
Gum. 


Write Us Today For Further Information. 


_ Thorp & Martin Co. 
_ Head Office: Boston, U. S. A. 


Branches in All Countries. 





Typewriter Parts, Platens, Tools and Supplies 





























Carbon Paper and Ribbon 


MACHINERY 


Hard Finish Carbon Machinery 
17 years’ experience 





JOHN WALDRON COMPANY 


NEW BRUNSWICK, NEW JERSEY 
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SATIN FINISH AND COBWEB 
CARBON PAPERS 


SATIN FINISH AND GOLD SEAL 
TYPEWRITER RIBBONS 


‘rowing in favor with discriminating users 
The best of materials, made into the 
nished product by expert workmen, have given the 
“LITTLE” line a quality that cannot be excelled. Deal- 
ers who handle our goods build up a big business on thei 
Samples and prices upon request. 


A. P. LITTLE 


Main Office and Factory 


ROCHESTER, N. Y. 


Branch Offices: NEW YORK, PHILADELPHIA, PITTSBURGH, 
CLEVELAND, WASHINGTON, D.C. 
Distributing Offices for Chicago and the West: 
ROCKWELL-BARNES CO., CHICAGO 
For London and the Continent: WM. HOARE & CO., 
28 Basinghall Street, London, E. C. 
For Australia: SCOTT & HOARE, 426 Collins St., Melbourne. 
[The New York Office is a spacious ground floor at 287 Broadway 
Cor Reade St., argest, finest and best equipped offices in the 
wor .d, devoted to Typewriter Supplies. Dealers, Typewrite 
Men, Purchasing A ts always welcome 
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L4M$1,158. Envelape-Moistening Device John LD 


Young, Leechburg, Pa 

1,031,215. Type-Writing Attachment Jack L. Walk 
er, Dallas, Tex 

1,081,220 Loose-Leaf Device Mcrtimer B W 


llama, Independence, Mo 

1,031,282 Fountain Pen Morris W Moore, Some 
ville, Mass., assignor to Samuel Ward Company, Bos 
ton, Mass., a corporation of Massachusetts 


1,03) 206 Slay baugi 


said 


Envelope-Sealing Device. James 
Walket L. Philadelphia, Pa 
baugh assignor to said Schroeder 
1,031,325 Account Register 
fayette, Ind 
1,081,546 Envelope Moistening ind Sealing 
Vincent Kublin, New York, N. ¥Y 
1,031,371 Calculating Machine 


and Schroeder Slay 


Samuel W Crane La 


Device 


William P. Quen 


tell, New York N y and Franklin Judge Greet 
field, Mass., assignors to A B. Dick Company Chi 
cago, Ill., a corporation of Illinois 


1,031,392. Bill-Clip Albert F, Staples, Canisteo 
N. ¥ wsignor to Superior Register Company, Canisteo 
N. Y., a corporation of New York 

Lng oe Envelope George J Hartke ( cinuati. 
Ohio 

1,081,578 Envelope-Opener, August L. Palis, Upland 
Cal 


1,031,751 Locking Mechanism for Drawers for Fi 


ing Cabinets Albert 17 Weiss, Rochester, N y 
assignor to The Yawman & Erbe Manufacturing Con 
pany, Rochester, N. Y., a corporation of New York 
1,031,920 Type-Writing Machine Edward B. Hess 
New York, N. Y assignor to Royal Typewriter Con 
pany, New York, N. ¥Y a corporation of New Jerse) 
1,032,004 Folding Bookcase Sam H. Fanning, D 
las, Tex., assignor of one-half to Homer Frady, Dallas 


Tex. 
1,082,082 

ter, Boston, 
1,082,087 


Card Charles Palmer Pot 
Mass 


Type-Writing 


Index System 


Machine Charles H. She 


ard, Brooklyn, N. Y assignor to Wyckoff, Seamans 
& Benedict, Ilion, N. Y., a corporation of New York 
1,082,000 Type-Writing Machine. Herbert H. Steele 


Marcellus, N. ¥ The Monarch Typewriter 
Company, Syracuse, N. ¥ a corporation of New York. 
1,032,131 Type- Writing Machine Carl Gabrielsot 

Syracuse, N. ¥ 


assignor to 


1,082, 166 Loose-Leaf Binder Clarence D. Trussell 
Poughkeepsie, N. Y assignor to Trussell Manufactur 
ing Company, Poughkeepsie, N Y t corporation of 
New York 

1,082,282 Mailing Tube Eldred G. Hay Lynd 


hurst, S. C 
1,032,288 
olds, Ill 


1,082,322. Calculating 


Copy-Holder John Francis Leigh, Re 


Apparatus Albert B. Bly 


Des Moines, Ia 

1,082,347 Type-Writing and Computing Machine 
Charles C. Taylor, Washington, D. ¢ assignor by mesne 
assignments to Union Typewriter Company, Jersey City 
N. J., a corporation of New Jersey 

1,032, 380 Temporary Binder Albert L. Crawso1 
Arcadia, La 

1,082,401 irles EF. Hager 


Pen or Penel!l Holder Cl 
Oswego, N. Y. 

1,082, 457 Account 
ton, Ohlo. 


Cabinet Harry B. White, Ca 


1,082,491 Filing Device Paul S. Milliee Miamis 
burg, Ohlo, assignor to Fireproof Furniture Construc 
tion Company, New York, N. ¥ a corporation of New 


York. 
1,082. 678 


William W 
Hopkins 


Machine 
assignor to Moor 


Calenlating 
Louis, Mo 


Hop 


kins, St Billing 


Machine Company, St. Louis, M: 1 corporation of 
Michigan. 

1,082, 685 Type Writing Machine Theron L. Knapp 
Woodstock Il! assignor fo rhe Oliver Typewriter 


Company, Chicago, Il a corporation of Illinols 
1,082,725 Writing Tablet Elmer McClellan 
Huntingdon, Pa and Bartholomew E. MeSheehy 
ley, N. J., assignors to J. C, Blair Company, 
ingdon, Pa a corporation of Pennsylvania 
1,032,769 Dating Stamp Thomas 
Wilmington, N. ¢ 
1,032,804. Loose-Les 
Pittsburgh, Pa 
burgh, Pa 
1,082,800 Loose-Leaf 


Pittsburgh, Pa 


Africa 
Nut 
Hunt 
Post 


Russell 





f Binder William G@ 


to Samuel A 


taldwit 


Stewart, Pitts 


Binder Francis S torgman, 


1,032,848 Fountain-Pen Jacob J. Mead, New York 
N. . 

1,032,865 Envelope Opene John Ward Sinnott 
Collinswood, Ohbk 


Carbon Sheet 


1,082,918 


Isaac H. Maliir Chicag 


Copies of any one of these patents can be obtained by 
sending fifteen cents in stamps to E. G, Siggers, patent 
lawyer, Suite No. 33, N. U. Building, Washingten 
D. C., by mentioning Office Appliances. 

Ill., assignor of one-half to Thomas W. McDougal, Chi 

go, DL 

1,033,004 Paper 
Writing Machines 


Table 


Calculating 


Extensible Support for Type 
Machines and Other 


Similarly Employed Machines. Justin T. Hurley, Eliza 
beth, N. J., assignor by mesne assignments to Unio 
rypewriter Company, Jersey City, N. J., a corporatio 


f New 
1,033,067 
and Frederick 


1,033,069. 


Jersey 
Writing Frew 
Ponsonby 
Stamp-Affixing 
sen, Port Ludlow, Wash 
1,033,107 Loose-Leaf Binder 


Francisco, Cal 


Machine 
Sexton 


Hubert Stanley 
Montreal, Quebec, Car 
Device Charles F. Han 
Frederick J. P, Kubl 


mann, San assignor to Flora Kent, 


Oakland, Cal 


1,033,100 Adding Machine Charles <A Lundgre 
Detroit, Mich assignor to Burroughs Adding Machine 


Company, Detroit, Mich 
1,083,124 Ribbon Feed 


Jerome B. Secor, Derby, Conn 


corporation of Michigan 
Movement Mechanisn 


mesne & 


and 
assignor by 
signments, to Secor Typewriter Company Derby, Conn 
t corporation of ¢ 


1,083,125 


writers. Jerome B 


‘onnecticut 
Variable Line 
Secor 


Mechanism for Typ 
Derby Contr 


Space 


1,033,193 Filing System Howard Edgar Pross 
Seymour, Wis 
1,033,246 Ribbon Feed Mechanism Benjamin 


Iiutcehes, Jr Allendale, N. J 


1,033, 268 rypewriting Machine Morris W Pool 
New York, N \ assignor to Union Typewriter Com 


pany of New 

if New Jersey 
1.033.288 

Alene 


1,033, 308 


Jersey, Jersey City, N. J a corporation 


rypewriter Holder George Stavens 
Idaho 
Calculator or 


Copy 
Coeur d’ 
Register Samue Car 
assignments to Under 


York, N, ¢ " 


Chicago, lll.. assignor by mesne 


wood Typewriter Company, New corpora- 


tion of New Jersey 
‘ IG Loose-Leaf 
Thomas, Red Oak, Iowa, 
Book Company, Red Oak 
Dakota 
1,033,361 


Book George Ww 


> 


L.O8 £ 
assignor to International Blani 


Record 





Iowa, a corporation of Sout 


Counting Attachment for Typewriters 








Jack I Walker, Dallas, Texas 

1,033,415 Paper-Feed Mechanism for Typewriting 
Machines Oscar C. Kavle, Syracuse N Y., assignor 
te» Harvey A. Moyer, Syracuse, N. Y 

1.035, 4382 Cash Register. William M McCarthy 
Dayton, Ohio, assigner to The National Cash Regist 
Company, Dayton, Ohio, a corporation of Ohio 

1.935.455 Cash Register Charles Palmer, Catford 
ngland,. by Robert Brider London, England, recelve 
n lunacy of said Palmer 

1,033,456 Cesh and Antographic Register Charles 
Palmer, Catford, England, by Robert Briden, Londo 
England, receiver in lunacy of said Palmer 

1,083,478 Cash Register William F. Schwei 
Dayton, Ohio, assignor by mesne assignments to 
National Cash Register Company, Dayton, Ohio, a corpo 


ration of Ohio 


1.033.481, Typewriting Machine Charles H. Shepard 


New York, N. ¥Y assignor by mesne assignments t 
Union Typewriter Company, Jersey City N. J.. a corpo 
ition of New Jerses 


1.083.520 Envelop-Moistening Device Antoni 


Northampton, Pa 





1.033.533. Pen. Frank Bumer, Monessen, Pa 

1.033. 575 Desk Santiago Garavagno, Montevid 
Uruguay, South America 

1.033.591 Adjustable School Desk and Seat Samue 
Mact Jones, Wilkinsburg, Pa 

1.033, 606 Safety Envelop Joseph Mika Passal 


1.033, 660 Book Holder Mary P. Beecher Brist 


{ in 

1.033, 69 Pencil Holde Ida M. Hart, Sharptow 
Ind 

1.083.700 C‘'vpewriting Machine Fred k Lase 
Cleveland, Ohio 

1.933.787. Computing Machine Andrew O. Davisor 
Dayton, Ohio, assignor to The Multi-Rate Compar 


Ohio, a 
915 Self I 
ttlatch Idaho 
3.928. Printing 


corporation of Ohio 
Paper File 


Dayton 


1,083 Allan A, MeDon 


ocking 








Mechanism for Cash Registers or 








Like Machines Arthur James Postans, London, Eng 
land, assignor to The Adder Cash Register Syndicate 
Limited, London, England 

1,033,982. Adding and Recording Machine. Joseph 





Raber, Po 
Machine Company St 


assiguer to Dalt \ Peg 
Louis, Mo a 
Missouri 


1.033, 97 ( Register Gustave A Winen 
Detroit, Mis 
1,033,999 Dictation Memorandum-Sheet Nelson { 


Durand, East Orange, N. J 
ments, to Thomas A 


assignor by mesne assig 


Edison Incorporated West O 


ange, N. J 1 corporation of New Jersey 

1,054,004 Eraser Mechanism John Auld, Ct ig 
Il 

L.OS4. 055 Re rding and Adding Machine Bi 
B Austin, Pikesville, Md assignor by mesne assig 
ments, to Austin Adding Machine Corporation of Dela 
ware 

1.034.058 lypewriter Platen Actuating Mechanism 
Harry Bates, West Copake, N. Y 

1,034,131 Automatic Writing Machine Fred fF 
Main, Columbus, Ohio, assignor to Main Return ( 
pany, Cleveland, Ohio, a corporation of Ohio 


Machine 
Union 


1.034, 154 ry pe 
Nutley, N J assignor to 
Jersey City N. J a of New 

1,034,221 Bail for Memorandum-Calendars 
Dutton, Washington, D. C 

1,034,238. Check-Protecting Machine. Clarence Hines 
and George San Quentin, Cal 

1,054,245 Bookkeeping Machine 
Johannedal, Sweden 


writing George H. Smit 
Typewriter Compa 


Jersey 


Annie K 


corporation 


Bowers 
Gustaf Emanue 


Johanson, 


1,034,295 Safety Device far Ink-Bottles Walt 
Pharr, Metcalf, Ariz 
1,034,375 Combined Typewriting and Computing 


Machine 
signor by mesne 


Robert H. Strother, Montclair, N. J as 

assignments to Union Typewriter C 

peny, Jersey City, N. J., 
1,034,381 Card Holding Attachment for Typewriting 

Machines Wil Banta, New York, N. Y assignor 

to The Hammond Typewriter Co., New York, N. Y 

a corporation of New York. 


a corporation of New Jersey 


lam 


1,034,415 Recording Machine Willard H. Bund 
Syracuse, N. ¥ issignor to W. H. Bundy Record 
Company, Syracuse, N. Y., a corporation of New York 


William M. McCarthy. 
Cash Register Cor 


1,034,477 Cash Register 
Dayton, Ohio, assignor to National 





pany, Dayton, Ohio, a corporation of Ohio. 

1.034.500. Change-Making Cash-Register. Edward J 
Von Pein, Dayton, Ohio, assignor to The National Cas 
Register Company, Dayton, Ohio, a corporation of Ohi 

1,034,541 Ink-Well Support John J. Verwys, a 
Henry Noppe, Grand Rapids, Mich 

1,034,554 rypewriting Machine Clio B. Yaw 4 
ington, N. J issignor by mesne assignments, to Union 


Typewriter Company, Jersey City, N. J 


1,034,565 Adding, Subtracting and Multiplying M 
chine Sydne B Austin, Pikesville, Md issignor * 
mesne assignments, to Austin Adding Machine Corpora 
tion of Delaware 

1,034,637 Printing and Numbering Machine Francis 


Meisel, Boston, Muss 
facturing Compa 


Press & Ma 
Mass a corp 


assignor to Mejsel 


foston 


ratic 

Massachusetts 
1.054, 661 Fou 

mira, N. ¥ 
1,034,670. Calendar 


Rochester N Y 


tain Pen James E. Swarthout, E 


Pad 


assignor 


Holder. Philip H 
to Yawman and Erh« 


Manufacturing Company Rochester, N. Y a rpora 
tion of New York 
1,034, 706 Edw Mf 


Eraser for Blackboards, ete 
Hasbrouck. Washington, D. C 
1,034,765 rhomas 


Calculating Machine wit Dev 


for Moving Keys fernhard Carl M. Dehr, Dresd 
Germany, assignor to Aktiengesellschaft vorm, Seidel & 
Naumann, Dresden, Germany 

1.034.933 Envelop Moistener and Sealer Danie 
Green Saunders Ir Kansas City, Mo issignor 
mesne assignments. to The Saunders’ Sealer Company 
Cleveland, Ohio, a corporation 

1,035,001 Account Register. Herman C. Guet ff 
Fraser, Mict 

1,035,066 Adding Machine John Waring W 
Charleston, S. ¢ 

1,035, 101 Caleulating Machine. Thomas Irving P 


ter. Portland, Ore 
1,085,177. Typewriting Machine 3enjamin YP. F 

gan, Washington, D. C., assignor of one-fifth to 

H. Bliss. Washington, D. C 
1,035, 197 Typewriting 





Machine Robert R 





New York. N. Y ind George T. Price. West Ora 
N. J., assignors to The Smith Premier Typewriter Com 
pany. Syracuse, N. Y., a corporation of New York 


1,035,284. Er James H 
M4 
1.085 .290 


Oblio 


velop Welshampel, Baltimore 


Book-Holder Anna E. Wood, Cincinnati 
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1,039,473, 
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1,040,667. 





























1,034.221 

nant Coupon-strip typewriting machine; patented Sept. 3, 1012, by William E. Freet 1 ¢ es C. Worth of New York, N. Y. No, 1,042,033—Back 
wr os iis ance ae Pe SS Spee sities sslgt to Underwood Typewriter Company of New con eh &. 
No. 1,.041.184—Ribbon spool mechanisnt for typewriters; patented Oct, 15, 1912, by Charles Spiro, of New York, N. 4 No. 1,040,042.—Type-bars and means for attaching 
AS ee ee eee Se ee eee ee cudenmate tc, Galen teams ae 
No. 1,039,473.—Typewriter ribbon mechanism; patented Sept, 24, 1912, by Jesse Ales inder of New York, N. ¥ ssignor of one-half to Theodore A, Reed and one-half te 
William Grosvenor Ridgway, both of Brooklyn, N. ¥ No. 1,039,472.—Typewriter key and type-bar mechkanis utented Sept. 24, 1912, by Jesse Alexander of New York, 
N. ¥ issignor of one-half to Theodore A. Reed and one-half to William Grosvenor Ridgway, both of Brook ly N. ¥ No, 1,039,758.—Peneil and pen clip; patented Oct. 
1, 1912, by Fred. J. Klei f New York, N. ¥ No. 1,040,605 Inkstand:; patented Oct. 8, 1912. by Frenk M ee a aoe a ee 
moistener; patented Oct. 8, 1912, by John Frank Hambly of Oleander, Cal No. 1,034, 221 Bail fe memorandum calendars; patented July 30, 1912, by Annie K, Dutton 
of Washington, D. € 
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APPLIANCES 


FRONES OFFICE 











The New No.6 RONEO Pencil Sharpener 


better than the No. 2 model, of which more than 50,000 were 
Many improvements, chief of which are two interior sec- 
parts; instantly 


sold. 
tions comprising practically all the working 
interchangeable without so much as unfastening a screw. When 
cutter becomes dull the sections are changed and machine is 
again as good as on day purchased. ‘Two Pencil Sharpeners 


in one with three free resharpening coupons. 





the RONEO Copier", 
—e Opier perfect 
copying machine; copies of letters, invoices, statements, etc., 
secured without the use of water or carbon. Recommended 
and used by leading business houses all over the world 


Exclusive agencies given. 





acknowledged the most relia- 

RONEO Numeral lphad “h1r''se he most rel 
— ble filing system in existence. 
System of Filing Correspondence, etc. Nothing to memorize. Im- 


possible to misfile. No card index required. No two numbers alike back of any one guide. 
Fits any vertical file. Cross indexing possible. A system that combines the best features 
of alphabetical and numerical filing, embodying all the advantages of both systems and elimi- 


nating every disadvantage. Exclusive agencies given. Some good territory still open and the 


9 QO DESK MEMO AND PAPER WEIGHT, 
TELEPHONE TABLET, CLIP FILE. 

















RONEO COMPANY 


New York 


CHICAGO PHILADELPHIA BOSTON 
Branches in all leading cities throughout the world. 
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CLASSIFIED INDEX TO ADVERTISERS 

















ADDING MACHINE ROLLS EXPANDING ENVELOPES Landsberg, A. S ; . 5 a-aie 
Iris George. Paper ¢ 7 Bushne Alvah Co =1 Weston, Byron C« : vaseacepven ae 
Rockwell Barnes ¢ Graff, George B., Co iS PAPER FASTENERS AND CLIPS. 

ADDING MACHINES sme I Manufacturing (« ( Clinch Clip Co PE FP .. 188 
Arithstvle Co S Envelope ( ' irab, Victor M. & Co ‘ jas Seeds ken eee 
Bu rhs Adding M e ( 2 EYELETS. George B., Co tchh wens pe ..148 
Dalton rv — Machine Co ou rre Bind ( S7 Mfg. Co Trrerer et CC; 
Ga i EYE ‘SHADES. 

ADDING TYPEWRITERS Té 2 gers, PB. F aay eat 
i) ishet 17 EXPENSE BOOKS, PEN. ‘AND PENCIL ‘CLIPS. 

Ell Adding sepa ter Co m Beacl I st Van Valkenberg, L. D... : ‘ 87 

M Hopkins Billing Machine ¢% { FEL. PENCILS. 

R I gt mn rd “ writer Co »- 200-27 Booth, I 161 Faber, Eberhard ........ : 5 wre ee 
cle ( 7-8-0) 2 FILING CABINETS, ME TAL. PENCIL SHARPENERS, 

ADDRESSING MACHINES Art Metal Construction ¢ 7 Automatic Pencil Sharpener Co........... P .101 

rin Mailing Ma nery Co 27 Crown Metal Construct ( 14 Roneo Co, ..... cous od POD 166 
0 General Fireproofing C« 14 PENS. 

ADVER TISING SPECIAL IST. Globe-Wernicke Co 26 Geo. P. Gaydoul (gold).... ss .. 100 

in Safe-Cabinet Co i PINS. 

AGENCIES WANTED U. S. Steel Furniture Co 132 Crescent Brass & Pin Co.. 158 
tilliet & Cia mo Van Dorn Iron Works ( ‘ s-9 POSTAL SCALES. 

Castel P. & Co rT FILING CABINETS, WOOD. Pelouze Mfg. Co.. .. see esecene 141 
Fournier-Forquignon, Lou mu Automatie File & Index ( ) Triner Scale & Mfg. aS ‘ R . sae 
Hazell, Watson & Viney, Ltd 1a Browne-Morse Co 77 PRICE AND SIGN MARKER, 

Heythekker KF. W mo (;lobe-Wernicke Co 6 Fulton Rubber Type Co.. ‘ ka .135 
Odon, Gluck M 139 Imperial Methods C¢ 174 PUBLISHERS, 

Rex (¢ PD Macey C Business Builder ‘ 149 
Tom w. J , 9 Melton-Rhodes Co 19 REBUILT OFFICE MACHINERY. 

Werner. F. J & | 1S Shaw-Walk« ( 7 Chicago Safe & Mdse. Co........ — . a 

BALERS, Wabash ( bine t Co ) RIBBONS AND CARBONS. 

Economy Baler (¢ ‘ Wagemaker ( Ltd 87 Gee Ba Ge Gs 6a 05k 6 ocnnsce tae wekioans TT 
Handy Press ( I 67 Wardy Company 1 Ault & Wiborg Co............ TE NS) 

BLANKS, me is Mfg. Co 1 2 Buckeye Ribbon & Carbon Co...................100 
Ki Bros 1 wma! be Mfg. ¢ 82 Caster’e Be Gi odsscncncétuctecas ianbeons oun 

BOOK RINGS FILING DEVICES. Columbia Ribbon & Carben “Mfg. ES SA 
Adams, H. 7 lai ‘ ile Co 14% Crown Ribbon & Carbon Co... ...ccccsvcccees 63 
Kellner. Otto 157 ( wet mead n & Denison Mfg. ¢ 4 5. &; Bee Gi cas cveckes cones Pe ee Pre 155 
Morden Mfg. Cory t nh Pratt Fastener Mfg. Ce iM) ie ee eee Sree 1238 

BUSINESS SHOWS. Roneo Company it International Carbon Paper Gite todd ch eenaras 85 
Annual Business Show Company 2 Smead Manufacturing Con Littie, A. P. : ; er ips kartceeee 168 
St : ouis Coliseum Co 1 FOLDING MACHINES. M: inifold Supplies c Dicdcsnnee sce yin Cade dia ae 60-61 

Spink & S ge - eon rraph Sales ¢ ; Mittag & Volger....... Weert Tr anya ao & 

CALC ULATING MACHINE k ) al Neely & Peacock........... somes ee 
Meilicke Calculator ¢ 122 F OUNTAIN PENS. Neidich Process Co os canea a elas e erate eee 

CASH BOXES. W. Beaumel ( % Newton Rotherick Mfg. Co........ = ike hab ae 
a n-R ider ( 14 H land, John, Gold Pen ( Hb Republic-Dodge Mfg. Co.... Sul'tathan date ste 107 

nk Mf ( 132 lower Mfg & Novelty Co 20 Snelling & Son........«.. piles qestaee teen” 158 

cas REGISTERS. Whitney-Richards C 1m Union Ribbon & Carbon Co.. ai aS a ied 145 

tier sh Register ¢ l GLASS FOR DESK TOP. U. S. Typewriter Ribbon Mfg. Co........... i.“ 

Cc HAIRS, OFFICE. ( v0 ago Mirror & Art Glass ¢ Int Ww Guetee. Be Wee UOr avs Thad aa bse Sighs J 

wok 4 Co 142 “ul Office Spe ilties Co ‘it 

a ae 42 qui ape whom RINDQM AD CARBON MACHINERY, a 
—v-,s = 14) ama - —o . saad RIBBON HOLDER. 

le tee So MOTELS. petrol 1) apebrtce Corporation... 5 

kee Chair ¢ 12 ommon we ith Hotel +) ht TYPE, aie ; —- 

hy Chair Co (3 - kimer, Grand Rapids 4 fulton Rubber Type Co........... —T 

HANG! ‘MAKERS. Sor Ipex nee Geors New York ' oa eilink ite. Gin. ..osss2eho, sec iin se 

Cc +E 4 on Goodline Mfz. Co 64 Victor Safe & Lock Co.. ; ‘ ee. 

CHECK’ PROTECTORS er INKS. ADHESIVES, Enc. as wa J) gt Se . e-eee wa eb. 67 

com WRAPrERS Carter's dan ;; SLEEVE PROTECTORS. bee 

nak Cintas ia 20.94 David’s. Thaddeus, Co 126; yal } " oe aet Ke ee 

COPYING DEVICES, Higgins, Chas. M., & Co 151 i AFFIXERS. , - 

the Gath ¢ no Interstate Drug Co The S4 xtensive Mfg. Co. aire pe veds sae 70) 

~ in, ¢ w ( 4 inford Mfg. Co 71 STAMPS, HAND. 16nd ewe ee eo oe ee 124 

contiiiza™ si .—— Co Re Meyer & Wenthe on rcceccesees osediocsenes 1h 
ob & J aT Self-Closing Inkst r 4 STANDS, METAL, FOR OFFICE MACHINE. 

CUSPIDORS. . LETTER ‘DISTRIBUTORS EE rear er 145-157 

Matt fe | Briste ck Fowler-Manson-Sherman Cycle Mfg. Co......... 161 

DESK Cc AL ENDARS I ITHOGRAPHIC ‘SPECTAL TIES csi a : 

Mfe. Co “4 Slack Litho j Acme BEARS OOs oc ccccacsdes ood 00'sune pues acre be 36 

DESK. Cc LOCKS. es Litho. ¢ 22 TABLES, 

Phelps. H. D ’ LOCKERS, OMe Bee, OO y6. cn ods pede TT ee TT rr 1m) 

DESK LAMPS. rrell’s Equipment ¢ 152 OC, SOROS Be Ci a sew es nrnaenvee bo Saran ee 6 
MeFad nH G & ¢ ” LOOSE LEAF, Stow & Davie Wurnttare Oe. o.icccds cs. tavessbes 101 

DESKS rw Loose Leaf Mfg. ( 9 TELEPHONE < ology ; epmaiten 
Barn j “we mm ¢ 7 L. Book ¢ (M Sree PO DOsccccrccceccishesttannel neat 141 
Be & ¢ g ‘ " } Oliver Mfg, Co.. Je eeeescvcs ossece Ran 
By Morse (¢ ") TIME STAMPS. 

Cut Desk ( 1GS COCRB,. Do Bisco cnc cckscsdueteuekd etme eae 144 

Thiet rr «@ ( j ». Spec 121 Ellis Time at Pe werirr yt. 134 

Dor The J & ] f Binder ¢ 171 Follett Time Ree. Co......... WIETHTTLI TTT... 

G Furnitur ( S 4) Hoggson & Co,, 8 B....ccuces wErrr. Ten TT eT 148 

Her Desk ( ) i TYING oEyveree. 

Ma Cal 15S k rf Prete Demeeee Tee, Gb... cee ccoseseselwhionaen 100 

Moon D ( 147 TYPEWRITER CABINETS. 

Shelbyville Desk ( Co iS Celina Specialty Co..... nvoddevntetdsies ment 161 

Te City Desk Co Th Cx x Marysville Cabinet Co............ sic ove baeenee 
Citv Desk ( 11% 24 Toledo Metal Furniture Co......... kane cine 

DICTATION MACHINES ( 134 TYPEWRITER COVERS. 

D ta 7S ( 117 (9¢0.u3. oe ..... seo SEPP er reer err re ba Ht) 
Thos, A., | 7 23 TYPEWRITER CUSHIONS. 

DICTION ARIES. iy Turton, C, M tiene noeaas +VT RENE 160 
aird & Lee ' g LOOSE LEAF INSERTER,. Typewriter Sundri ies Co.. y. <2 ¢Gnee ee 
_ rriam. G 1: Charlet L. E 148 TYPEWRITERS, NEW. 

DICTIONARY STANDS —— ING ENVEL OPES, ne ore ree . 64 

K Mf 148 on Envelope C« { OCR GO. whe vce cdasnescees 4 os dRaneda 17 

DUPL ICATORS, (comPosition : MAILING LISTS. Fox Typewriter Co. ......csccccccccscsescecns . & 
Dunl fe or tm Cireular Addressit S Hammond Typewriter Co. TT Te ee 9 
Da kir &. ves & ( 14 MANUFACTURING UNDER “CONTR AC T Oliver TypewTet® OO... cecccnscsisecces Back ‘Cover 

er Dupliea ‘7 irce Mfg. ¢ 77 Pittsburg Visible Typewriter Co.. cxdeseawee fhe 71 
DUPL 10 ATE LETTER WAC HINES. METAL OFFICE AND BANK EQUIPMEN Remington Typewriter Co. ..........0+eeeees 5-20 27 
iT Multig iy 1 Art Metal Consteuction Co u7 Royal Typewriter Co...... Versuns Pa) 
~ k ‘oR Si Crown Me 1 Construction (« 14 L. C. Smith & Bros. Type writer Co. iuad came -. & 
Lineogrant in 174) Ger i] a, ireproofing { StanGard Tyeewreeee OO. 2666 so cssenevasnstasd 25 
Na } . Pyin oe Ca , Safe Cabinet Co wn Underwood Typewriter Co............. 7-89-90-91-92 
Na 1 rera ‘ ‘ « 4 | do Metal Furniture ( LAT Victor Typewriter Co....cc.coccscece es Soak ot pom 

Ro di Co.. The Sn '. S. Steel Furniture ¢ 2 TYPEWRITER PARTS. 
Underwood Typewrit ( G7 Van Dorn Tron Works Co 8-°9 Ames & Filstead.......... errr see alae 16 
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This is the title of one of the eight Cata 


iogs which constitute the 
Ganeral Trade Cotales of —_ 
the e@m]-Pc=@= line, and 
which is handsomely bound in a real 
loose leaf cover. 


Below is a reproduction of one page 
only from Catalog No. 30. 


Can you 
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BOOKS & FORMS 


FOR COMMERCIAL USE 


CATALOG NO. 30 








imagine the 
quantity of good 
things in the 
-P«= General 


Trade Catalog? 





Note the outfit 
idea. It is the 
logical one for 
the stationer. 


IP goods 
are easier to sell 
for many 
reasons. Ask 
us for them. 


Best distribution. 
Three complete 
stocks. 


IRVING-PITT 


MANUFACTURING CO. 
KANSAS CITY, MO. 








Different only in the style of binding device from the one illustrated 
on the preceding page. 


No. 126-G Current Binder, bound i in Half Black Cowhide back and corners 
Cloth sides, equipped with four 74-inch inverted posts, NON-PROJEC TING, 
! %-inch minimum capacity, 50% 0 expansic on, 
Transfer Binder (No. 126-T), bound in Full C anvas, 
inch inverted posts, l-inch minimum capacity, 
25 Name Sheets (14x82) Form 126, color White ' 
50 Weekly Sheets (14x4%) Form 127, color White, § 
Extra Sheets, per 100, Form 126, 
Extra Sheets, per 100, Form 127, 
First dimension given is always binding side. 

















gossq J-Pom 
PAY ROLL RECORD 


Sheet Size 14x83 Inches 


POST PRICE BOOK BINDER 
Top-Locking 









equipped with four 7s 
90°o expansion, 














Wew York Office, 54-56 Franklin St. 
‘hicago Office, 24-26 So. Clark St. 
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The Eureka Blotter Bath 
The Eureka Sanitary Copying Cloth 


constitute a perfect sanitary system of letter press copies. The impregnated 
stone composition bath affords an absolutely even distribution of moist- 
ure tothe cloth, atthe same time precluding bad oder, mustiness or mil- 
aew. The wire netin the compos’ tion makes the bath practically unbreak- 
able. They are furnished in all sizes from correspondence to waybill. 


The patent chemical surface cloth which ,we furnish with non- -raveling 
edge, insures clean cut copies. 


There are more Eureka baths in use than all others combined 
Sold Exclusively Through Dealers 
Write for the Eureka Booklet 


THE EUREKA BLOTTER BATH CO. 
i, 6215-17-19 Wentworth Ave., CHICAGO, ILL., U. S. A. 


ES OSES ares 
Phan te 


ALPHABETICAL INDEX TO 


pets at 45 
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DEALERS 


You make big 
profits on the 
widely adver- 
tised and 





Popular 
“Imperial 


furnished either 


> 
Line. eons. 








No. 25 Stationery Rack in Oak or B. Mahogany 
Also Desk Specialties. Cabinets and 


”? 
One Hundred Card Index Files. Stationery racks are 


with or without 


Birch Mahogany. 





No. 10 Wall Rack in Oak or 
Write for Catalogue and Dealers’ Discounts, 206 West Monroe Street, CHICAGO 


Sectional Post Built-up Oak Desk Trays; 
also Birch Mahogany. 


IMPERIAL METHODS CO. 











NOTE—“Want” Advertisements are received 
for this department at 4 cents a word. Mini- 
mum charge one dollar, payable in advance 


Only legitimate advertisements received, and 
those relating to trade necessities. 





HELP WANTED. 
WANTED a00D -_ 
man: steady, all 


est wages to good man 
C 21, care of Office Appliances, Chicago 


CYPEWRITER REPAIR 
year around position; high- 
Chicago shop \ddress 





WANTED—TYPEWRITER SALESMAN, WHO 
is well versed in the line and could handle a 
more important position later. Oliver Type 
writer Office, 436 Broadway, Milwaukee Wis 





TRAVELING AND LOCAL SALESMEN TO 


sell Transo (transparent face) envelopes 
Every business house a possible customer; ex 
cellent proposition, commission basis Transo 


Paper Co., Chicago 





WELL ESTABLISHED. TYPEWRITER AND 

office appliance firm desires services of bright 
young man, to handle Edison rotary mimeograph 
and supplies; extra good territory with good 
opportunity for right man Experience in par 
ticular line not absolutely necessarry \ddress 
B 19, care of Office Appliances, Chicago 





WANTED—FIRST CLASS OUTSIDE SALES- 

man for office furniture and filmg cabinets 
etc. We carry such filing cabinet lines as Ma- 
cey and Shaw-Walker; also such desk and office 
furniture lines is Clemeco, Derby Leopola, 
Bentley & Gerwig, Olson, Michigan Desk Com- 
pany, Marble-Shattuck Crocker Chair Com 
paaiy, ete We carry large stock and are 
equipped to handle any business in this line 
Tremendous growth of the city gives oppor- 
tunity for several more men on our staff in this 


department Our goods and prices are right 
If you are a first-class man, we need you, and 
will pay all you are worth We do not want 
triflers, but men competent to go to work in this 
city and produce results from the start Write 
us at once Address W. J. Broome, Manager 


Desk Dept., Barker Bros Los Angeles, Cal 
Largest Furniture Dealers in western America 


FOR SALE. 








ADDRESSING MACHINES—ADDRESSO- 


graph plant, almost new Addressographs 
Graphotypes, cabinets, four line frames, 75,000 
mail order names Sacrifice N Wagne 


Scranton, Pa 





FOR SALE—LEADING COMMERCIAL STA- 
tionery and office equipment business in a 
middle state city of 60,000. Established 35 
vears Excellent business, splendidly located 


Small competition tequires $18,000 to $20,000 
to carry stock and accounts Placed on the 
market to close up unsatisfactory partnership 


Address K 16, care of Office Appliances, Chi 


cago 





FOR SALE—NEW AND SECOND-HAND OF 

fice machinery and devices of all kinds and 
makes, including duplicating machines id 
dressing machines, folding machines, envelope 
sealers, stamp affixers time recorders gum 
tape sealers, pencil sharpeners, check protect 
ors etc Also supplies Write is before vo 
buy We have several real bargains Collins 
& Co 1324 Arch street, Philadelphia, Pa 


BUSINESS OPPORTUNITIES. 


WE ARE IN A POSITION TO GIVE A FIRST- 
class American office machine, effective nd 


profitable representation in Germany and Aus 


tria Sole sales agency desired. Company lone 
established; located in Berlin. An unusual op- 
portunity to conclude an arrangement whic 


will mean permanent gain through capable and 


ugeressive representation Address Progress 
care Office Appliances, Chicago 





im LEARN TO WRITE EARN 26 to $100 
fy ADVERTISEMENTS AWEEK 


We can positively show you by mail How To INcrEasm Your 
Salary Book mailed free. Page-Davis, Dept 27, Chicago Ill. 


TO RENT. 


FOR RENT—DESK ROOM AND SPACE 
suitable for office specialty or printers’ suppl 
( , \. Wirkland 15 Monon Bldg 4 


St Chicago 


South Dearbor 








SITUATIONS WANTED 


POSITION WANTED AS FACTORY SUPER 


intendent by ! ip-to-date practical me 
hanic of prover bility With over 12 years 
of experience as general foreman Broadest 0 
training school education, combined with twents 
years of actual shop work, gives him unlimited 
resources as to ability inventing, designing 
handling of help, reducing of cost, installing 
cost or piece work Handle factory in ever 
department fron designing to shipping 
goods. Typewritet bedsteads adding ma 
chines, steel tubing ovelties, railroad supply, 
loose leaf, et« \ddress F 18, care of Office 
Appliances, Chi go 


BUSINESS OPPORTUNITIES. 


WE WANT TO GET IN TOUCH WITH ONE 

or two energetic business men, preferably ol! 
some means. who thoroughly understand the 
Duplicate Letter Machine business, and have a 
successful record as salesmen in that line, with 
t view to ferming a selling organization for the 
est machine of this type on the market Ad 


‘ 


dress O-15, care of Office Appliances, ¢ hicago 








E want a good, live 

young man to sell 
ADDRESSOGRAPHS and 
to handle sales correspond- 
ence. We prefer man who 
has spent a year or so in 
college. The man we want 
must be clean-cut, modern, 
enthusiastic and chock-full 
of initiative. This is an ex- 
cellent opportunity forsome 
young man who wants to 
learn a business. He must 
not be over 25 years of age. 
State fully qualifications 
experience, age, education, 
references, etc. 


ADDRESSOGRAPH 
COMPANY 


901 WEST VAN BUREN STREET 











WANTED—TO BUY FIRST-CLASS SECONIT 
hand roll top typewriter and office desk, pre 


fer sixty-inch lengtl oak = finish might 

sider desk without typewriter arrangement if 
high grade and chewy} Give full description and 
eut if possible I) I Lamol ‘hree Lakes 


Wis 





PROMINENT MANUFACTURER OF TYPE 

writer papers, index cards and other lines of 
paper is desirous of associating with manu 
facturers’ agents in different parts of the 
United States who can represent this manu 
facturer and sell to stationers, department 
stores, paper houses and other users of paper 
Those interested address V-15, care of Office 

ppliances, Chicago 








00 INVESTED IN \ MANUFACTURING 
business in New York will bring to the right 


person a handsome income The manufacture! 
f an office necessit v ch is used evervwhere 
nd which is sold most commercial station 
ers, needs additiona ipital to take care of his 
nereasing business For the man with experi 
in commer i Stationery this San oppo 
t\ worth car nsideratior \ddress 
espondence to Q are Office Applia es 


AGENCIES WANTED. 


—_ 


EK ISLANDS—OFFICKE SPECIAL 


PHILIPPIN 
ti ca is exclusive age! 


es for taloging d ( 
offer covering territ References—Office Ap 
pliances Frank & ( Stump mfrs Manila 
r 2 








WANTED TO CORRESPOND WITH HOUSES 


Sit ‘ eather 2oods 


no We t i gz00d assortment 

¢ er hand-bag | ket books purses ce 
pad man t Moe must be 

fit iss qualit Writ \! ( of Offies 
\} i es (*hica 
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Will not discolor. 
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) UTOPIAN 
: | Library Paste 


Sticks instantly. Pure white. 


driesout. [heideal paste for 
office and for general pasting. 


For Sale by All Leading Stationers 


2 2 e-em CHICAGO 
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HE largest users of Loose Leaf Devices in the 


World are and have been using Kalamazoo 


for many years. 


One of the largest institutions in the country 
who are also the most conservative buyers have 
been using Kalamazoo for eight years, a con- 
tinuous . run of requisitions from 
this concern dating from the first purchase about 
eight years ago and continuing to the present moment 
demonstrates conclusively that the JK@lamazoo 
have been giving the most efficient a 
service possible. These orders have increased in 
size as this concern has grown and embraces our 
entire line. What is true of this concern is true of a 
large majority of the largest concerns in the country. 


Kalamazoo have proven their superiority. All 
CJ Noisees Leal Taleo . 


that is necessary for you to do to 





pose Leaf Device = 





LZO 















become a continuous user of the Ketamazoo 


is to place your first order with us. 
Improvements which we have made and improve- 
ments which we will make in the future have kept the 


K@lamazoo in the fore-rank. We have dis- 


tanced all others. 


We have an improved index, which one of the 
largest Steel Companies in the country has pro- 
nounced ‘“‘the last word in indexing systems” and 
one which it will pay you to know about. If you are 
interested in efficiency in your accounting depart- 
ment a letter from you on your letter head will bring 
a sample of this index with full instructions as to 
how it is operated. It is the simplest form of index- 
ing possible, yet the most efficient and rapid. You 
should also have a Kalamazoo Catalogue; your files 
are not complete without it. Write us today. 


Kalamazoo Loose Leaf Binder Co., Kalamazoo, Mich. 


SANFORD MFG. CO. 











Why Argue---You All Know 
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“OLIVER 


Typewriter 
The Standard Visible Writer 








